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hFps://www.entrepreneurs-journey.com/14617/erika-awakening/ 

Hello, this is Yaro and you're listening to the Entrepreneur's Journey podcast. 
Today's guest is Erika Awakening. 

Hello, you've just downloaded an Entrepreneur's Journey podcast episode. 
I'm your host, Yaro. I'm an online entrepreneur who has been blogging since 
the year 2005. Prior to that, I had several different online businesses 
including a proofreading business and a Magic The Gathering e-commerce 
card game store. 

However, blogging has been my main bread and buVer for the past almost 
ten years now and as part of my blog, I've had this podcast, the 
Entrepreneur’s Journey podcast which began ini'ally as an experiment to see 
what podcas'ng was all about and then, slowly evolved into what it is today, 
a series of interviews with other online entrepreneurs, bloggers, informa'on 
marketers, small business owners, people who have had success building a 
business and am income stream online. I asked them how they did it. 

We go back in 'me to hear about their story. We hear how they got the idea, 
what they did to get traffic, how they then grew it, how they made money, all 
the ups and downs in the process. It gives you a really great background story 
into what it takes to have a really successful online business. 

Now, today's guest is Erika Awakening who has a liVle bit of an unusual story 
to tell in terms of how she transi'oned away from being a lawyer into 
certainly not the niche you would expect a lawyer to get into. She went on 
into da'ng advice for men, which as a woman was already a liVle bit unusual 

�2

https://www.entrepreneurs-journey.com/14617/erika-awakening/


and also into EFT, which is tapping, a form of therapy you can do to help 
remove limi'ng beliefs. 

What was especially inspiring, I believe about this par'cular interview which 
we'll hear is Erika was able to start her business as a side project to a full-'me 
lawyer career, which as you can imagine, is a lot of hard work and make six 
figures, $100, 000 a year as a side business ini'ally. 

Obviously, that was a big juggle to do full 'me lawyer job, as well as have this 
business, and she did eventually leave her job but, you'll hear how the 
transi'on happened, how she was able to start a business as a side project, 
how she eventually was able to quit that job as a lawyer, and moving to 
different niches. 

You'll also hear Erika explain how she made $30,000 per client as a coach, 
and that is an extraordinarily high amount to charge so, you'll hear she was 
able to jus'fy that and get people to pay for that level of coaching. 

I know you'll love this interview. I'll let you dive straight into it. I do 
recommend though, if you'd like to con'nue to receive more interviews like 
this that you head to my blog which is entrepreneurs-journey.com. You can 
also go to iTunes and find the EJ podcast that way and there, you can 
subscribe through the various channels I have whether it's email, whether it's 
a podcast feed on your phone, and I really look forward to having you as a 
regular subscriber. 

Here we go, here's the interview with Erika. Enjoy! 
--- 
YARO: Hello, this is Yaro and welcome to an Entrepreneur's Journey podcast 
interview. Today, I have a guest who has a long story, we're going to progress 
through, maybe not the start but, certainly from the business start all the way 
to the present. 

I'm really curious to hear the liVle pieces of this puzzle because it's a liVle 
bit... I'm not going to say unusual but, there's some unique angles about how 
the business has been structured and the services provided and I'm not even 
clear about what they all are so, I'm looking forward to hearing about it. 
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Erika Awakening, thank you for joining me. 

ERIKA: Oh, hi Yaro! Thanks for having me on. 

YARO: Now, I have to ask first, Awakening is not your last name obviously, is 
it? 

ERIKA: No, it's not. It started that because my first blog was called Awakening 
from the Dream because my en're method of philosophy is about 
consciousness awakening and I had to create a Facebook account and I didn't 
want to use my real name so, I just put Awakening because that was my blog 
and I had no idea it was going to turn into a name. It then became my 
business name and everybody called me that so, that's where I got it. 

YARO: Okay, Erika Awakening. 

So, as a big picture summary before we dive into the history just to give 
people a picture of where you are, you quit your job a number of years ago 
and you've been making six figures online each year since then. 

In this sort of, I don't know how to say this other than holis'c health, is 
probably the big picture phrasing. Is that...? 

ERIKA: I would call it the main focus is re-programming a subconscious mind 
and I actually made six-figures on the side before I quit my job... 

YARO: Right, that's preVy cool. You must have been working hard. 

ERIKA: Yes, I was. I was. 

YARO: Okay well, just before we dive in to the part here you switched over, 
just to clarify as well, so you've been making six figures primarily teaching 
through the Internet, is that right? 

ERIKA: Yes, basically the main income streams of the business have been 
personal coaching, most of which I've done on Skype so, even that has been 
on the Internet and then, acer I quit my job, I started a line of video products 
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which made the coaching accessible to more people at a lower price point. 
That's been a nice other income stream for the business. 

YARO: Okay, let's just see how all these started then. I do like to cover any 
other entrepreneurial businesses, prac'ces, even the lemonade stand as a kid. 
Did you have anything of that nature before the current business you run? 

ERIKA: I didn't have a lot. I did wait tables in college and I think that's 
valuable experience for anyone really because you learn so much about 
people and what they buy and how they approach things. 

And then, I had this house, because I was a lawyer before I did this. San 
Francisco real estate was so expensive that I bought in Tahoe area instead. It 
was actually quite a bit less expensive. And, I started ren'ng it out a few 
years before I started my blog so, I did learn a lot about people and I did that 
business en'rely online. Well, it wasn't really a business but, I learned some 
stuff. It's a very, very different type of sale than personal coaching. So, some 
of it's fine and a lot of it doesn't. 

YARO: That was before Airbnb was around I assume. 

ERIKA: Yes, and I don't use that site actually because I'm not crazy about how 
they work it but, I use a couple of other sites that are great. 

YARO: So, you're a lawyer then. Has that been your predominant career prior 
to the Internet? 

ERIKA: Yes, I was a lawyer. I went to a fancy school. I thought I would be 
doing that for the rest of my life and the truth is, I went to law school 
because I didn't think I could be good at business. I really had a very strong 
limi'ng belief about that. 

YARO: It's funny you look at law school and you look at business school and I 
think law school might even be a lot harder than business school. In my mind, 
I saw that anyway based on the lawyers, how much work they do. 

ERIKA: Yes. It was horrible [laughs]. But, you know, there was a block. That's 
what a lot of people have, that's why a lot of people have such a hard 'me 
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star'ng a business because we have these mental blocks and they're not sure 
at all but, they feel true, you know what I'm saying? 

YARO: Oh yes, for sure. So, you finished your law degree, became a lawyer, 
had a career, and then, at some point, realized that you were preVy miserable 
because that's sort of a cliché story, was that you as well? 

ERIKA: The big change relied in your depth experience. I'm sure you talk to 
people about them before. It changes everything. 

YARO: Right. Can you tell us more about that? 

ERIKA: Yes, I was going along. I knew I wasn't happy but, like many people 
who know they are not happy, it's just, well, I'm good at this and it's too hard 
to make any changes. You know, I had all those excuses going on. 

And so, I had suddenly a catastrophic side effect from a really minor medical 
procedure and I ended up in the hospital literally, right on the verge of being 
in the ICU for a week. 

I was in tremendous amount of pain. My body got blown up with water. I had 
40 pounds of water in my body and I don't weigh very much. So, you can 
imagine, I was blown up like a balloon, tremendous amount of pain, I couldn't 
tolerate the pain killers so, I'd basically just lay in there groaning in pain and 
realizing that I might not make it out of it. 

I was like, 'Wow, if I might not make it out of here, my life is basically garbage.' 
It was essen'ally what I came to. I'm like, I'm in a job I don't like doing 
something that's not meaningful and I just realized if, well, actually, I don't 
know if you believe in a Creator or not but, I do and I was talking to the big 
guy upstairs. I was like, 'You give me another chance, I'll do this all differently. 
I can see that my life is completely messed up.' 

YARO: Right. And, obviously, you recovered. 

ERIKA: I recovered. It was a slow recovery. I was out of work for quite some 
weeks and when I got back, the first thing that changed is I stopped working 
over'me. I basically have been working compulsively unpaid over'me to try 
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to impress my superiors, you know, that sort of thing, and I couldn't do it 
anymore. Once in a while, I absolutely had to but, aside from that, I stopped 
working over'me which freed up my weekends and my evenings to do all 
those things. 

That's where the story really begins because that's when I started doing all 
this reading your mind and thinking there was going to be another path, there 
is going to be another way. And that was how I first learned about how t 
ha'ng advice community and about emo'onal freedom technique and all the 
things that I teach now. 

YARO: Okay, can you 'mestamp this? What year was that when you started 
searching online? 

ERIKA: Yes, near death experience was in 2006. I actually started medita'ng 
a couple months before that because I was already kind of, sort of realizing 
something was going to have to change. 

But, it was acer that. You would consider all of 2006 basically a research year. 
I didn't do any blogging. I hadn't started any of that yet, in fact, 2007 as well. 
So basically, from 2006 to late 2008, I was a magnet for learning. I just went 
out and read and read and read and I went to workshops and I studied and I 
learned. 

YARO: I'm curious, what did you look for at that phase? Did you type in, 'I 
want to make money on the Internet?' How did this process evolve? 

ERIKA: No, I wasn't even close to that yet. I was looking to get out of feeling 
like crap. I had several chronic medical issues going on. One was chronic pain, 
another one was skin condi'on. I felt totally disconnected from people so, a 
lot of what I was looking for was social stuff and the spiritual side of things 
was really taking on a lot of life from me. 

So, for example, I was really into Wayne Dyer and Deepak Chopra during that 
'me period. I discovered this whole seduc'on community and how to 
teaching men how to connect with women. 
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YARO: I got to ask, how does that connect? I understand Wayne Dyer and 
Deepak Chopra, probably I got told in that sort of world of personal 
development and spirituality, how did that lead to male seduc'on especially 
because you're a woman? 

ERIKA: Yes, okay that's just one liVle missing link which is I was thinking at 
that 'me, I have a very different philosophy about all these now because it's 
evolved a lot. But, at that 'me, I was thinking I should have a partner. I should 
be da'ng and I should... right? 

So, I thought I started with the women's advice for da'ng but, I found it to be 
very unhelpful like it just didn't work. And so, somehow in searching for that 
stuff, I came across one of the guys' books. I think it was Neil Strauss's pickup 
ar'st book, you know the really famous one, The Game. 

YARO: The Game, yes. 

ERIKA: And, I bought it online just because I was buying all these women's 
ones and they didn't really have the answers I wanted and I remember when I 
read his book, and when I started researching the guy's side of it, I was like, 
'Well, this stuff all sort of makes sense in a way the women stuff didn't.' It's 
like the women were trying to be a liVle too idealis'c and the men were 
being more prac'cal so, that makes sense. 

YARO: Yes, I hate to men'on clichés but, that does sound like the way the 
sexes are, we're generalizing here but, approach things. 

ERIKA: Yes, so I got really, really intrigued with that and then, I did a one on 
one coaching with one of the guys in the industry in about February of 2007. 
I just loved it. It was so much fun and so, I kept going in that direc'on but, 
meanwhile, I had a personal crisis which is how tapping came into my world, 
and I started experimen'ng with tapping and it has given me all kinds of crazy 
results. 

And then, like this looks really weird, it sound really weird because I don't 
know if you've done it before but, you tap on all these acupuncture points on 
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your body and you speak basically what is a form of NLP essen'ally. It's like 
you're hypno'c language for your own subconscious mind. 

But, I was just experimen'ng with it and genng results. More so than any of 
the other stuff I've been studying. The other stuff I've studied all kind of 
sounded good but, I'm a very prac'cal person, I like results. That's why I like 
the men's da'ng advice and that's why I like tapping. 

So, one of the early things I applied tapping to was my rental income for this 
house. I got it to go up by 65% while everybody else was saying, there aren't 
any rentals because we were in the middle of a recession. 

YARO: Okay, clarify how that works. Like I'm assuming you're using tapping 
to change some sort of mindset issue like a blockage you've got and then, 
that has to 'e in to market reali'es too about how much someone is willing 
to pay for rent, right? 

ERIKA: Well, those were all things that people think these are just objec've 
facts but, as I found out, they really weren't objec've facts. It's almost like we 
all have blinders on all the 'me and we don't see it un'l our mind gets 
changed at a deeper level, if that makes sense. 

So yes, I mean, just to be very prac'cal, I wrote down a list of my limi'ng 
beliefs around the rental income market. I wrote down all the things like 
you're just saying, like, for example, the ski house. It's preVy easy to get 
rentals on weekends but, I was basically never having mid-week rentals. So, 
that was one of my limi'ng beliefs I wrote down and I wrote down people 
won't pay more than X-amount for my... And, I wrote down, it's going to be 
really hard because the economy has crashed and nobody has money, and I 
just wrote an all email list. I wrote them all down and I'm very prac'cal like 
this is just the 'reality' that I'm in here. And, I started applying this, and as I did 
my mindset shiced and I was like, 'Well, you know, this is a great house. I put 
a lot of caring into it. Maybe I could raise the rates. Maybe people would pay 
more for it. And, maybe I could get mid-week rentals.' 

So, I just started doing that and one way or another, nobody really 
understands the causa'on of tapping. I explain it purely as our mind is really 
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being in our results but, nobody could really tell you for sure exactly why it 
works. 

But, what would happen is I would tap and within a few hours or maybe the 
next day, I would get increase coming in and the sales were happening more 
easily. People were willing to pay more money and mid-week rentals started 
coming in. And the next thing you know, by the end of the year, I'd made 65% 
more money than the previous year and I didn't change the marke'ng. 

YARO: Did you change the price on the website? 

ERIKA: Prices I did raise and people paid them. So, it was a combina'on of 
genng higher rental rates and giving more days rented. So, I was like, okay, 
wow! This is working. So, what else can we apply this to and see what 
happens? 

That's how it started. 

YARO: Okay, so basically your year or two years' worth of researching, you 
got the most from, this is an interes'ng combina'on, from the male 
seduc'on community and EFT, tapping. You wouldn't see that coming from a 
lawyer's background, would you? 

ERIKA: You wouldn't have seen it. I mean, the way it all played out was so 
amazingly and beau'fully orchestrated. I think medita'on really helps with 
that, by the way but, anyway, moving on. 

YARO: Yes, let's con'nue. So, how does this turn into a business and I'd love 
to hear about this phase where you basically grew it to six figures while you 
s'll worked as a lawyer, which sounds impossible, or you either don't sleep. 
I'm not sure how you do it. 

ERIKA: Yes, well, for a while, it was really a lot of work. I got to be honest. 
There was a 'me period when I was basically working all the 'me but, it 
wasn't a long 'me period. So, it can be done and I did not feel comfortable 
quinng my job because of my mortgage and my other obliga'ons. I just didn't 
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feel comfortable quinng. So, that gave me a very big incen've to get it above 
six figures very quickly. 

YARO: ... to replace your legal job, right? 

ERIKA: Yes, because I was making six figures in that job so, I was basically in 
that situa'on where if I just quit cold turkey with this huge mortgage, it would 
have been preVy scary. People have done it. People could do it but, I didn't 
feel comfortable. 

YARO: All right, so how did you do it then? Did you just at nights and 
weekends start a website and then...? 

ERIKA: Yes. 

YARO: Well, take us forward. 

ERIKA: Yes, so basically, late 2008, and this is one of the best parts of the 
stories, so this pickup ar'st guy who I'd had the one on one with, we 
con'nued our rela'onship which had its ups and downs. At around 
September or I think it was October, one of the two, in 2008, I was actually 
really annoyed with him. I was mad at him and he had this blog which was a 
very entertaining blog, Blogspot blog, and one day, I was just really annoyed 
and I was reading his blog and up at the top, it said something like, 'Create a 
Blog,' right on the upper right hand corner. 

YARO: Right. 

ERIKA: I was all [20:10] and I'm like, 'well fine, I'm going to create my own 
blog.' It was one of those peVy liVle things, right. So, I clicked on the buVon. 
I'm not a tech savvy person at all but, you know, this was Blogspot. So within 
a few minutes, I had my own blog and I just started wri'ng. 

YARO: So, it was a revenge blog to begin with. 

ERIKA: It kind of was. It's almost embarrassing to admit that but, yes. It kind 
of was. 
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YARO: Okay, and how does that connect with everything? 

ERIKA: So then, and this is again where I tell people, if you start doing 
medita'on, all these things could start happening. I don't know if you 
meditate but, I'm a big believer in it. 

Right around the same 'me I was also mythed(?) at him so, his major 
compe'tor in the market, I reached out to them, and I was going to take one 
of their summer course. It was also a revenge thing. So, I reached out to them 
and by synchronicity, they were having their very first co-ed event that very 
weekend in LA. Literally, the 'ming was ridiculous. 

I live in San Francisco and I was like, fine, I'll show him. If he's not interested in 
my ideas, I'm going to start a blog and go into a compe'tor's event. So, I drive 
down to LA and I meet this very, very famous pickup ar'st, one of the most 
famous, who gives this rela'vely very small co-ed talk down there which was 
really fun and acerward I stayed and talked to those people, just being social. 
I wasn't expec'ng something to come out of this really. I just wanted to meet 
people and a guy in there kind of, you know how you keep these messages 
from people. They're just messengers and he said, 'You need to go on this 
forum.' And, my blog was about a week old at this point, I think. 

So, I go on this forum and he didn't tell me it's an all men's forum. I go on this 
forum and I start pos'ng because by this 'me, I'm an expert at seduc'on 
community sect because I've been studying it for a year and a half. And, I 
know all the lingo and everything. And, I go on and he said, 'You should post 
on the forum.' So, I registered and whatever. I don't think it's a big deal. I've 
been pos'ng on other forums because of all my studying and research and 
none of those have been a big deal. 

But, you see, because I was the only woman I the forum, I mean, I knew all 
the lingo. I was like a sensa'on absolutely overnight. 

So, all of a sudden, everybody's paying aVen'on to me and reading my blog 
and those are those kind of like it just dropped out of heaven and you can't 
plan those kind of stuff, right? It's just meant to happen. 
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YARO: Okay, so yes, and the case of good 'ming just by the event to being 
on for you to be there. 

ERIKA: Yes, all the stars aligned, right? So, basically, I'm not commercial so, 
I'm not a threat to them which is part of the beauty of how these all unfolded, 
right. I had no profit. I had no products, no services, no nothing. So, they 
didn't view me as a coach. They didn't view me as compe''on. They didn't 
kick me off of a forum and I was aVrac'ng a lot of traffic as this woman who 
knew what she was talking about so, they let me stay on this forum for a year 
actually. 

What happened is I started genng blog traffic basically overnight and my 
blog became rela'vely successful within a couple of months which a lot of 
bloggers don't have all that synchronicity working their favor. 

YARO: That's because you had people connec'ng with you in the forum 
when you had a link in your signature back to your blog. Is that right? 

ERIKA: Exactly. It was a very popular high-traffic forum so, people started 
coming over and reading my stuff. 

YARO: Okay and didn't you start charging money for something, I assume, 
right? 

ERIKA: Not yet. 

YARO: Not yet, okay. 

ERIKA: Kept it on for quite a while with me being fairly popular but not 
having any products or services and then, people started invi'ng me to their 
events and at first, they were invi'ng me as a guest, and I was wri'ng reviews 
and so forth, and that was genng me more traffic which is definitely a 'p to 
give to people. If they don't yet have their own products and services, they 
can build up a lot of goodwill in a community by wri'ng about other people's 
products and services. So, that's essen'ally what I was doing. 

And, I s'll wasn't really thinking that this is going to turn in to a full 'me thing 
but, lo and behold, around, I don't remember what it was, maybe March of 
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the following year, so I have been blogging for about six months, I started to 
get invited as a speaker at events. 

YARO: Just to clarify something here, I got to pitch this, you're going to your 
job as a lawyer by day and coming home by night and wri'ng on men's 
seduc'on forums and wri'ng a blog about men seduc'on, that's right? 

ERIKA: Yes, that's right. 

YARO: Okay. 

ERIKA: And, I didn't tell them about the blog which I didn't have to because it 
wasn't commercial but they did find it. 

YARO: And, obviously, no one at work has any clue you're doing any of those. 

ERIKA: They didn't have any because I was basically just going home. I was 
like I was leading a double life basically. 

YARO: Right. 

ERIKA: There was nothing illegal about it or anything because I wasn't... like if 
I have been charging money, I wouldn't have had to tell them but, it wasn't. 
But, they did eventually find it and that's a whole another story which we 
won't probably go off on that detour because that was a preVy funny liVle 
episode in and of itself. 

YARO: Let's focus on how you got the six figures, that's what I'm curious 
about. 

ERIKA: Yes. Basically, around March of the following year, I am star'ng to get 
invited as a speaker and then, it's becoming obvious to me, okay, this could 
really become big. 

YARO: What was your angle then, like they were invi'ng you to speak about 
just a woman's perspec've or was there something else? 
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ERIKA: Well, I really stood out in the community because I was basically at 
that 'me, one of the only women who would master the whole concepts and 
the vocabulary and everything else. So, in general, they cuckooed women's 
advice because most women weren't really giving very prac'cal pointers. 

But, what I was able to bring is I was wri'ng about men that was da'ng and I 
was able to give a perspec've that wasn't in the community which is this is 
how it is to be a woman when a man does X, Y, or Z and this is why X, Y, or Z 
works and this is why it doesn't. Do you see what I'm saying? 

YARO: Yes. 

ERIKA: So, I was kind of wri'ng a tell all blog with all these men I was da'ng 
which at that 'me was law and people loved it like they just... men and 
women were just ea'ng this up. It's a very different approach from what I do 
today but, at the 'me it worked. 

YARO: Right. 

ERIKA: So, essen'ally, I'd become kind of a mini-celebrity almost overnight 
based on this confessional blog combined with the exper'se. So, yes, that's 
how it all got started and then, when I got some of these major speaking gigs 
the following year, I really started to make a name for myself. But s'll, the 
money wasn't really coming in plus I had to jump hurdles at my job to be able 
to officially make money doing this. 

I already had the okay from them to make money from tapping but, not this 
blog and seduc'on and all that stuff, right? 

YARO: Yes, I'd love to see that mee'ng with your superior at the law firm 
[laughs]. 

ERIKA: Yes, so this all unfolded over a maVer of months. So, finally I got the 
all clear, yes, we get it. You have our first amendment right to do this and 
there's nothing we can do about it. 

So, finally I have the all cleared to move out from the money side of it and I 
did start making sales in 2009 but, not a huge amount because-- 
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YARO: Of what? 

ERIKA: At that 'me, I didn't have video products so, I had one audio product 
that was very low priced and then, I was doing this coaching session which 
originally were one off sessions but, very, very quickly, it became clear to me, 
you're not going to make six figures on one off coaching sessions. It's not 
going to happen. It's what was needed and also people weren't going to get 
the benefits because they do one session, yes, they are going to learn 
something but, they are not really going to commit and they are not going to 
get the kind of results I've goVen because they haven't done it in a sustained 
way. 

So, very, very quickly, I created my 15-week miracle coaching program and 
started requiring people to do at least five sessions and there's one of your 
big money-making 'ps right there. Instead of doing one-off sessions, genng 
people to commit longer term is one of the very key things I did in my 
business. 

YARO: Okay, to connect this with what you're doing, you had the blog and 
you had the exposure on stage and these forums. When it came to selling 
products, were you just punng a link on this Blogspot blog, click here to send 
me some money via Paypal and then, we'll talk on Skype. Was it as simple as 
that? Or, did you start really building a shopping cart, sales pages, email 
newsleVer, genng more structure in your online marke'ng? 

ERIKA: No, I mean, first of all, it wasn't very tech savvy. I think I just started 
to get my own domain towards the end of 2009, I'm not sure. All the 'ming is 
a liVle foggy now but, up un'l the end of 2009, I was s'll on my liVle 
Blogspot. I did open, I think at first, it was Paypal links only and then, I opened 
a one shopping cart account. I don't think that was un'l 2010. 

So, this is all preVy primi've. The audio, it was an Abundance audio teleclass 
that we then resold as a product and those were all Paypal links. And then, so 
people have been regular commenters on my blogs so, those were the people 
who were in the rest of the sessions. So, yes, a lot of the first one-off 
sessions, they just bought them as a special offer on the website. I always do 
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limited 'me offers, that's another secret of this business. Always give people 
a reason to commit now instead of punng it off un'l later. 

So, I figured that out preVy quickly and basically, that's how I got my first few 
clients. But, it wasn't a lot. I think in 2009, I made, if I remember right, it was 
somewhere around $22,000 total which isn't a lot and most of that was at 
the very end of the year. 

YARO: Okay, so the next year, you became more sophis'cated and had more 
product? 

ERIKA: Well, first, I hit the wall because what happened was at first, I got few 
of these long term clients who had been really excited about my blog and 
some of that 22 grand came in preVy easy. Then, I hit the wall. The people 
who were going to be easy had already bought and so, I'm s'll wri'ng all this 
content and the first half of 2010, was kind of a disaster. I actually hired a 
copywriter and that was a complete flop like the sale I paid like the sale, I paid 
like three grand for all these stuff and it didn't sell at all. Another lesson 
learned on this path. I write all my own copy now. I don't ever hire that out. 

So, the first half of 2010, I was actually genng more and more frustrated and 
depressed and thinking I'm never going to be able to quit my job. I did get like 
another really good long-term client in January but then, it was like, I mean, 
we were just barely scraping along from about January to June and in July, I 
preVy much gave up. I'm just like, 'I'm done.' I s'll have the ar'cle in my blog. I 
was like, 'I'm going on vaca'on.' I was fed up with my audience. They weren't 
giving back. It was totally frustra'ng. I was wri'ng all these great content and 
people loved it but, they wouldn't pay. 

So, I basically threw a tempered tantrum and then, I took a some 'me off and 
then, I went to a trip to Vegas and I met this guy in Vegas who was really 
charming and almost seducing like, you know, got me back to his hotel room 
very quickly. 

And, he was such a master with it that he created all these great stories and I 
wrote coming off of that trip a seven-part blog series that just all my 
momentum got going from there if that makes sense. 
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YARO: I'd love to know the 'tles of that seven-part series. 

ERIKA: I gave all these guys nicknames. So, this one was the Vegas guy 
seduc'on series on my Spiritual Seduc'on blog. 

So, the ar'cles were really entertaining and very popular. Coming off of that, I 
had a couple of speaking engagements that were already lined up and 
basically, this is the kicker though is I started to think, 'Oh, why don't I do with 
my business what I did with my rental income?' 

So, I started tapping all my limi'ng beliefs about the business so, all of these 
are happening around the same 'me, middle of 2010. And then, I need 
another key decision a couple of months later that I cannot emphasize 
enough how important I think this was but, I had a project on my house that 
needed to get finished and it was a lot of money, like way more money than I 
was comfortable comminng to and I commiVed to that contract anyways so, 
I knew I was going to have to pay tens of thousands of dollars to get this 
project finished and I didn't know where the money was going to come from. 

So, I think that really upped the ante if you will. What happened is from July 
when I started wri'ng those ar'cles, I was s'll barely chugging along with the 
money but, all of a sudden with the tapping and the mo'va'on going up and 
everything else, all of a sudden I started making $12,000 in a month and 
then, more and I hit October of 2010 and I think I made $33,000 in one 
month. 

YARO: How? 

ERIKA: So, basically we went from almost zero those first few months of 
2010 to $33,000 a month. That's when I put in no'ce at my job. 

YARO: What was different? Did you make beVer offers, charge more... How 
did that come together? 

ERIKA: Well, the tapping changed my mindset. So, I stopped kind of pou'ng 
and throwing tantrums and being mad at the people who were successful and 
I started looking more carefully at what they were doing and thinking, 
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emula'ng it a liVle bit, I got a really simple outline of something I could send 
to my newsleVers and I started experimen'ng with that and I started genng 
more responses on my newsleVer offers acer I did that. 

But, a lot of it was mindset and that's where I go back to what I did with my 
rental income. A lot of it was just genng rid of my limi'ng beliefs and shicing 
how I was thinking about the whole thing. I kept raising my rates. I learned 
how to pitch from a stage and make offers from the stage so, I got a couple of 
clients from each of those speaking engagements. 

So, there were lots of factors that went into it but, a lot of it was mindset. 
Does that make sense? 

YARO: Yes. You wouldn't make the decision to do all those changes if you had 
the mindset wrong. 

ERIKA: Right, yes. It was being more commiVed and more mo'vated and not 
believing in my own limi'ng beliefs. I cannot emphasize that enough. 

So, yes. Then once I had that momentum, the shocker was, here I s'll had the 
full 'me job. I was only doing this evenings and weekends but, I came to the 
end of the year, and I think I made $124,000 somewhere around there, that 
year, off of the business. 

YARO: And, that is made up of coaching over the Skype in the phone? 

ERIKA: That was basically, except for a few, my product sale at that point was 
almost zero so, that was almost all Skype sessions. 

YARO: All right, this is something that people would love to hear especially 
because it's clearly something you can do early even why you have a job. 
How do you make a hundred thousand dollars plus just on telephone 
coaching? 

ERIKA: Raise your rates. 

YARO: So, what did you charge at this phase? 
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ERIKA: You know, I don't honestly don't remember. All I know is I kept raising 
the rates and part of it was I got out a calculator and I looked at how much 
am I going to have to make versus how many hours can I... because this is 
intensive coaching. It is not like you can't do 40 hours a week. You would hate 
yourself. It's very intensive stuff. Like at most, 20 hours a week, it's the 
absolute maximum. 

So, I work backwards. I use the calculator with my expenses and hourly rate I 
would need to charge was shockingly high. So, I kept upping it and I kept 
genng tes'monials. So, tes'monials are key. I kept publishing all these 
tes'monials and people were raving about the results they were genng. 

So, this was just building momentum, momentum, momentum. And then, 
every 'me I would raise my rates, I'd make another limited 'me offer and say, 
'Okay, last chance to get the rates Iëve been charging are going up again.' 
And, if just kept building on it. 

YARO: Right. By this point, you must be perceived as a premium coach in the 
community as well which people are willing to spend five to ten thousand 
dollars on for coaching from. 

ERIKA: I was but, just because people need to know there's a dark side to all 
of these, right. I was genng plenty of cri'cism. There are lots of people who 
think that tapping is a bunch of baloney and they won't even try it or they 
have never really worked with an expert. Some people were saying, 'She's a 
complete fraud,' because they just think tapping is a fraud, right? 

So, there was a lot of flak I got and I got a lot of people saying, 'Nobody is 
going to pay that much. You'll never get anyone to pay that much for 
coaching.' And, they were wrong. 

YARO: At the end of the day, it's the result that people really care about so, if 
you can get people results and then, show others that these are the results 
they're genng then, you've got something of value. 
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ERIKA: Yes, I mean as I tell people and I have had very consistent results with 
helping people make more money, if you pay me $5000 but, you end up 
making an extra $10,000 then, nobody lost anything a deal. 

Because if you've learned a skill where you can keep making more money 
then, obviously, that was a good deal for everybody involved. 

YARO: Okay so, that year you did a lot of telephone coaching then, by the 
sound of things. 

ERIKA: Yes, and I was genng to be exhausted, to be totally honest. 

YARO: Right. So, next phase obviously, was how to transi'on from mostly 
telephone to a lot more digital being part of the equa'on, right? 

ERIKA: Yes, so basically, I gave my no'ce at my job but, it s'll took me like six 
months to get out of there. I told them I was living but then, I had a very 
specialized kind of job. We all worked together at the job and I had an extra 
vaca'on 'me to use up so, I ended up leaving the job around, I think it was 
April 1st of 2011 and at that point, I went through another really scary phase 
which is that the boVom kind of fell out of my coaching business a few 
months acer I quit my job. I was dealing with a surprising amount of fear 
which is all really good for tapping. 

So, I did tons of tapping myself during this 'me for my own inner game 
because it was really scary. This is the first 'me in my life and I had when I 
quit my job, I had a mortgage of $200,000 to owe. So, it was terrifying. It was 
like, if the money doesn't come in, I didn't have a safety net. 

And then, I had some preVy rough 'mes toward the middle of that year. I had 
a coaching client who went south on me which had never really happened to 
me before and this is when I kind of learned the lesson about not giving 
refunds on large sales like this because it kind of pulled the bug out from 
under my business for a short period of 'me and it really freaked me out 
because under the policies I had at that 'me, he was en'tled to most of his 
money back and I gave it back. 
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I had those coming in. I wasn't planning on that. That was a preVy big crises 
for me to go through. 

YARO: It is unusual to have a refund policy on private coaching because 
you're giving your 'me. Most people don't offer refunds on that. 

ERIKA: Well, I had moronically, I'll say to myself, I had listened to this guy 
who had been my coffee writer the year before and I shouldn't have. My gut 
had always been to not do refunds on it. 

So, it was a mistake. It was a screw up because when you're dealing with 
transforma'onal coaching, people's buVons are going to get pushed and 
they're going to get into their own resistance and I just learned my own 
lesson. Basically, it was a rough patch but, I got through it. 

And yes, I would highly advice people, if it's your personal 'me and you're 
making a commitment to this other person, they need to make the same 
commitment to you basically is the way I'm dealing now. 

So, anyway, that was rough but, essen'ally, the great thing about tapping is 
that every setback gives you the opportunity to improve your inner game. So, 
coming out of this, I did all these tapping. I was really angry for a while and I 
had to tap lots and lots of anger and it started to become clear like people 
were signing up for private coaching the way they had before the numbers 
had been much higher. So, finally, I just kind of sat back and I was like, 'Okay, 
universe, what are you trying to tell me? Is this a new direc'on or something? 
What's going on here?' 

That's when the video coaching idea came, the video product idea came in. 
That's when I recorded the original 30-day abundance challenge and I actually 
recorded it when I needed money myself which made it a much beVer 
product, you see what I'm saying? 

YARO: Right, your own case study. 

ERIKA: Yes, I was like, this has to work. So, I recorded this 30-day video 
program which I've never done before. I have never put all of these on video 
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and tried to teach people in a different format like this but, I was like I need 
$50,000 and I need it really fast so, we set it with the inten'on in this video 
program to manifest $50,000. And, I started recording these videos and I 
recorded them over several months' 'me because at that 'me, I wasn't as 
good with it. Now, I can record them really fast but, at that 'me, I was s'll 
learning all the video technology and everything. 

And, at first, it seemed like nothing was happening and I always tell my clients 
this. I'm like, 'Don't worry. It seems like nothing's happening when you're 
tapping,' because some'mes, the universe is working it out way beVer than 
you could have ever worked it out. 

I really wanted a new car but, when this client bailed on me, I postponed that 
purchase and I really needed one because my other one was wearing out. So, 
I'm recording the challenge. It seems like nothing's happening and another 
month goes by and my car is parked out on the street and it gets side-swiped 
by somebody who always park on the street and they put a note on it, and 
this is relevant to our story by the way, they put a note on it with their 
insurance informa'on. No, actually they didn't but a bystander did. So, it was 
a cab that hit me, whatever. 

So, I called my insurance and the other company's going to pay for it. Okay, I 
wonder that this is a hint that I'm supposed to get a new car. But, five days 
later, my car was parked in a totally different place and someone else hit it 
and lec a note on it. 

YARO: So, it was the same car, twice? 

ERIKA: Twice in five days. I kid you not, parked on the street. This has never 
happened before, right. So, I'm like, okay, it seems like the Universe is bashing 
me over the head, right. I've wriVen an ar'cle but, I don't want to make it too 
long of a story. But, suffice it to say I ended up genng two insurance 
seVlements. I went in to get the new car. They gave it to me for basically only 
paying a DMV fee because I couldn't give them my old car yet because it was 
s'll in insurance or whatever. 
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So, I walked out of the place with, they're going to send me $10,000 for my 
old car. I have a new car that I have never paid $147 for but, financing on it is 
less than 1% interest. I get two insurance seVlements and then, I talked to my 
CPA and I get all these tax breaks from the new car because it's going to be 
mostly used in my business, right and at the end of the day, I ended up beVer 
off with a new car than I was with the old car. It was almost unbelievable and 
the car was like a $50,000 car so, I had just been tapping for $50,000, right? 

YARO: Mm-hmm. 

ERIKA: So, that was great! 

YARO: [Laughs] Right. 

ERIKA: But, that was just the beginning of what happened out of this video 
program because then, my business started picking up again and we got to 
January of 2012 and I made almost $70,000 in one month. 

YARO: From what? 

ERIKA: From the tale of this program. So anyway, that's how it all kind of 
wrapped up. So, you see how that setback with that one client kind of set up 
the next... week. That's another thing I like to teach people. People tend to 
get really discouraged by their setbacks and they forget that there's a higher 
intelligence working on this, right? 

So, if we interpret everything in our favor, a lot of 'mes, these setbacks are 
actually helping us go to the next level. 

YARO: Well, you certainly did with the cars to begin with and then, the 
$70,000 a month. That's amazing. I would love to, because you're sort of 
covering the outcomes here, at this stage, how sophis'cated was your 
business in terms of the set up like to deliver a video course straightaway. I'm 
thinking of membership site... 

ERIKA: Yes. 

YARO: Like how far... We're not blogs about bloggings s'll are we? 
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ERIKA: Right and part of the beauty of this is that my fixed cause only went 
up as my business success did which is another thing I recommend to people 
so, they don't get themselves in a bad cycle, you know. 

If you put too sophis'cated website at the beginning, so much money is 
going into it. Every month that you're not making a lot, your business can fail. 
So, I only added bells and whistles as I had the money to do so and I think 
that's really important for people. But, you're right. Once I got to videos, I had 
to add Amazon S3 and that is a significant monthly expense so, it's not added 
lightly. People really should only do it when they know they're going to be 
able to cover it and I also got the Digital Access Pass. Are you familiar with 
their stuff? 

YARO: Yes. 

ERIKA: Yes, I have their membership. So, basically, we integrated S3 with this 
DAP and later, we added a more (and I'm blanking on the name of it), a more 
sophis'cated video interface to... 

YARO: Wis'a maybe? 

ERIKA: No, EVS, is that something...? 

YARO: Oh yes, Easy Video something. 

ERIKA: Yes, we added that later on which has helped with playback quality 
and so forth. But yes, at this point, the website backend is fairly sophis'cated. 
So, it's not something for newbie to be learning. 

YARO: And, where do all the people come from to make $70,000 in sales? Is 
it s'll, that's obviously not just a forum and a blog and speaking on stage, is 
that where it's predominantly coming from? 

ERIKA: It came from, the irony of that year was that I did do a speaking 
engagement and nothing really came of it because by then, my vibe was kind 
of shicing and I wasn't finng in to the seduc'on community as well anymore 
but, for whatever reason, this abundance challenge started producing results 
for people preVy quickly and they were wri'ng me tes'monials. 
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And then, people were genng the abundance challenge and they loved it so 
much. This is what I learned about these video products is that you can get 
private coaching clients off of your video products because they get to know 
you. They're seeing my face and it's all very, I'm walking them through the 
method in the video so, they get a really good feel for what they're going to 
get in a private session and people just loved that product. 

So, basically, what happened is it wasn't coming from the speaking 
engagements. People were just using that product and loving it and wan'ng 
to sign up for my ficeen-week miracle program which by then, had gone up 
to $20,000 tui'on for the ficeen weeks. It went up gradually. 

It started as a $5000 program but, once people... Once I got to the main 
tes'monials, they just kept going up. 

YARO: Okay, I'm genng confused with your programs. You have a 30-day 
video program which is the digital no private coaching and that's like $300 or 
something like that? 

ERIKA: Yes, that's $300 and then, I have a whole bunch of advanced 30-day 
ones which are more expensive. 

YARO: And then, if they really want to get personal 'me with you, it's now a 
$29,000 15-week program. 

ERIKA: That's even higher now although, if it's a commiVed person, I will 
work out payment plans and I'll even nego'ate some'mes on the prices but, 
it has to be somebody who is really, really commiVed. 

YARO: It's uncommon to find people charging $20,000 plus unless it's like a 
live event and they are pitching over a three-day weekend. That's the only 
'me I've ever seen a product of that price or Rich Schefren, someone with 
someone with like this credibility and clearly, you've got something similar in 
your space. I can imagine you selling a ton of it but, even if I could get one or 
two sale shows that you really have a solid established credibility in your 
marketplace. 
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ERIKA: Yes, and the value of the program is high. It is definitely the 
condensed version of everything I learned from this as we've gone on here a 
very long journey. So, I basically took everything I learned and condensed it 
into a 15-week program. 

YARO: And, that's what you worked through over the phone as well as the 
Digital Access. 

ERIKA: Yes, that one is a purely one on one Skype program so, it's 
customized to anybody who takes it. But, I'm definitely taking very few 
private clients at this point but, at that point, we were s'll really much on that 
trajectory. 

YARO: And, that wasn't for da'ng advice was it? That was all about 
abundance and money and that sort of thing. 

ERIKA: It was basically whatever the client wanted to work on. Some wanted 
to work on money. One guy I worked with, we eliminated his social anxiety 
and that was his biggest thing. 

He also had a money miracle during the program but, we were mostly 
focused on social stuff. 

YARO: Okay, amazing. So, like we talked about before the call, this is kind of 
like a general subject maVer that people, if they can come to you for money, 
then social anxiety before that pick up ar'st training yet, you're sort of using 
the same techniques to solve everyone's problem. But, you said before, 
you're kind of going against the advice of specializa'on so, you know, become 
the best social anxiety cure out there but no, you've got the solu'on for a lot 
of subjects but, see, this is where I'm kind of confused. Especially today, how 
do people find you? Would they search for social anxiety then, take your 30-
day video course and then, hire you? Is that kind of how it works? 

ERIKA: We've talked about in the email. I have never focused on web traffic. I 
used to look at my stats and I found I got on a hamster wheel about it like I 
don't like it when I start adjus'ng when I'm wri'ng based on how popular it's 
going to be, stuff like that. My success really came from Facebook. It came 
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from a lot of sources, right because I was doing this speaking. I was doing the 
blogging. I did that forum for that first year. People knew me but, a lot came 
from Facebook. A very large amount of business came from Facebook. 

YARO: So, that's something you started in recent years. 

ERIKA: Facebook, I got on Facebook right near at the beginning. That was 
another one of this synchronicity. One of my friends, like when I started the 
blog, one of my friends insisted I get on Facebook. 

So, that was growing. Every 'me I go to speaking engagements, more people 
would add me. That grew the whole 'me I was growing the business. 

YARO: Right. So, just have people following you just because they were 
connec'ng with you somewhere and then, you do start to make offers 
through Facebook. Is that..? 

ERIKA: Yes, and I'm not at all conven'onal on high project. I tend to be very 
controversial on Facebook. My views on things are not conven'onal at all and 
a fair number of people get very offended by me. 

YARO: It's a marke'ng technique. It works. 

ERIKA: It has, I supposed you could say it has worked. It was not intended 
that way, right. My thing was just radical honestly and hey look people, if we 
want our lives to get beVer, we have to ques'on our beliefs just like had a 
ques'on about the rental income. If we sit here and let our limi'ng beliefs 
run everything, nothing has ever been changed so, I tend to really call out 
beliefs and people tend to be very aVached to their beliefs. 

So then, they get their feathers ruffled. 

YARO: And, ruffled feathers lead to sale somehow. 

ERIKA: [Laughs] You know, while there were all these people who hated me, 
and I'm not oversta'ng that. There are a lot of people who do not like me and 
I accept that, it's okay. There were people who tended to be more silent who 
were watching this and they tended not to chime in to be honest with you. 
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Some'mes, they did but, most of the 'me, they didn't. But, they some'mes, 
have been watching me for years and a lot of them have actually said to me, 'I 
want to know how you had the courage to say things that everyone else 
hated.' That's literally probably been the theme I heard from more of my 
clients than anything else. I wanted to know how you were so free, basically is 
what it comes down to. And that is, I would say, one of the big secrets here. 

I don't go for popularity. I don't go for high traffic. I go for commiVed people 
who really get my message. 

YARO: You really are a very personal brand driven business then, aren't you? 

ERIKA: Yes, like totally absolutely, yes. 

YARO: ...which answers most of my ques'ons. Most of the offers you make 
the sales is going to come from people who connected with your message 
albeit controversial at 'mes but, they are the ones who obviously, agree on 
some level agree with that and want to share and explore it. So, they see you 
as a way to do that and your training is a way to do that, as well. 

The numbers can be something that is not worth talking about but, I'm 
assuming your Facebook following is large enough now that it con'nues to 
grow that that's preVy much where you spend your 'me marke'ng even 
though you wouldn't probably call it marke'ng. You're just talking about 
things you care about which leads to people buying your stuff, simply put. 

ERIKA: Yes, I know, I mean as you know, the Facebook marke'ng is changing 
and I'm in a quite phase right now. I have a feeling that something else is 
coming. I have a feeling it's actually going to shic away from Facebook but, I 
don't know where it's shicing yet. 

YARO: Okay, so what do you do today? 

ERIKA: So, today, life is a lot quieter and my biggest year so far was in 2012. I 
made about $375,000 that year in the business and paid off all my debts, that 
year and the beginning of next year. 
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And, I had a preVy good year last year but, it wasn't nearly as high and I'm s'll 
on track for six figures this year but, things have like quieted down a lot and 
I'm in a preVy introspec've place right now, which because of my past 
history, doesn't scare me as much as it would have. I just assume that 
something new is on the horizon. I don't know what it is yet so, there's no 
point really turning my wheels and trying to make something work or 
whatever, right? I'm just listening for the guidance to come so that, I'll know 
what to do next. 

YARO: And in terms of your business, it's just you've got digital products that 
sell when they sell. You're not pushing them too hard. It sounds like you're not 
pushing your private coaching at the moment very hard either. What are you 
doing? You're just hanging around? [Laughs] 

ERIKA: No, I mean yes. I s'll do my social media. I'm s'll crea'ng advanced 
products for my established customer base. 

YARO: You go to events? 

ERIKA: I have really cut back on the social stuff. It's just not resona'ng with 
me right now partly because my own inter-transforma'on has been so much 
that I'm like on a totally different planet than most people. So, all I can tell you 
is that every 'me I have a bill due, the money showed up. It always shows up 
and I think that's because I have trained my mind to be able to create money 
whenever I need it. It's just always shows up. 

So, I'm in a more, like I'm s'll working on the business at probably every other 
single day but, I'm not in a fana'c like, 'I have to make sales' kind of move 
with it, if that makes sense. 

YARO: Well, of course, you're financial situa'on is so much more relaxed, 
right. There's no mortgage. So, you must have more free 'me then to, I don't 
know, read books and meditate and so on? 

ERIKA: Yes, I'm not much of a book reader. I do go out skiing. We have a hot 
tub here but, I spend a lot of 'me just being. I don't know how else to say it. 
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YARO: You must have a physical existence somewhere so, you sit in your 
house in a chair, sort of to counterfeit things? 

ERIKA: You know, I'm two months right now, I'm working on a product so, I 
do go up, when I get inspired, I go up and record videos. And then, I have to 
edit them and upload them and get them on the site. There's lots of stuff to 
do, right? But, I have been cooking at home a lot more, focused on really just 
being and that I got to say, it's a happy... I used to be crazy all the 'me with 
being a lawyer and everything. And, I don't think most people realize how 
happy you can be just being like a cat. 

YARO: Yes, cats do a good job at that. 

ERIKA: Yes, look at how happy they look, just kind of lounging around all day. 

YARO: They do get pissed off every now and then but, most of the 'me, 
they're preVy chill. 

ERIKA: That's how it feels. I feel like I become more and more cat-like as 
we're going along here. 

YARO: Yes, okay. All right, well it's probably a good 'me to wrap it up then. 
Where do we find more about you? 

ERIKA: Long winding journey home. 

YARO: Oh, it's good to get the whole story. So, where's your Facebook page 
first? 

ERIKA: Facebook page at facebook.com/erikaawakening. 

YARO: And, your website? Is there a blog we can check out? 

ERIKA: Yes, two main websites. One is erikaawakening.com so, that's easy. 
And, the one where I sell my products is called tapsmarter.com as in 
smartertapping.com 
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YARO: Okay, awesome. And, just for the guys who are curious from the early 
day stuff. Do you s'll have that seduc'on blog up? 

ERIKA: I've moved all that content on the erikaawakening.com so, if they go 
back in the archives, there's lots and lots and lots of free content all over that 
site about seduc'on advice, yes. 

YARO: Okay, I should say guys and girls and maybe some girls do want to 
check it out, too. 

ERIKA: Yes, lots of them do follow it too. They were fascinated by it. 

YARO: Okay. All right, Erika, well, thank you. I wish you good luck but, I don't 
think you need it. I'm sure it's going to unfold as it will and yes, thanks for 
taking the 'me to share the full story with me. 

ERIKA: Thank you, I really appreciate it. This was fun. 

YARO: Well, there you have it, the interview with Erika. I hope you enjoyed 
that. I certainly enjoyed recording it. Such an interes'ng story Erika has with 
all kinds of ups and downs and unique situa'on that she found herself in. 

If you like to grab some more podcast interviews like this, you can find them 
all on my Entrepreneurs-Journey blog. You can find that by googling my name, 
that's the easy way. Just go Y-A-R-O into Google and you'll find my blog that 
way. 

You'll also find my podcast in iTunes. You can again search for my name that 
way or just type it on Entrepreneurs Journey and it will show up in your 
podcast whether that's on your phone or your tablet or on your computer. 

I hope you enjoyed the interview again. Thanks for listening. Please become a 
subscriber. Leave a review on iTunes. My name is Yaro. Thank you for listening 
and talk to your soon. Bye! 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LAUNCH, GROW AND PROFIT 
FROM YOUR OWN PODCAST 
USING THE ‘INTERVIEW 
STORY’ FORMULA 

 
Podcas'ng can be a great way to engage with your audience, drive traffic to 

your website and promote your products and services. If you’ve ever 

thought about star'ng a podcast but don’t know where to start, Yaro has 

created Power Podcas9ng: a step-by-step training program that teaches you: 

• The basic technical tools you need to start podcas9ng FAST 

• How to refine the strategic purpose behind your podcast by becoming 

clear about what you want it to do for your business 

• How to conduct a ‘Podcast Launch’ so you can make a big splash 

when you first publish your podcast 

• The 10 step process for crea'ng a powerful storytelling interview 

• How to NOT be dependent on iTunes for your podcast traffic growth 

by tapping into other powerful referral traffic sources 

• Three different op'ons for charging money for podcast content, and 

what op'on I recommend you focus on.
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