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Which Home Will Most Buyers Choose? 

 

Regardless of furni-
ture style, the color 
scheme is highly 
personal to the 
homeowner and not 
within most buyers’ 
preference. 
Buyer thinks: 
How much must I 
pay to paint over 
this color! 

The neutral color 
scheme will appeal 
to a very broad seg-
ment of the popula-
tion who may wish 
to have a truly turn-
key home. 
Individual color can 
be added with ac-
cent pieces like lin-
ens, pillows, rugs. 
 

Most of us live in homes we have styled for our own comfort and artis-
tic sensitivity. We have personalized our environment to suit us. It 
makes us happy. When you plan to sell your home, it is worth deper-
sonalizing the home in order to appeal to a lot of buyers. Let the new 
prospective owner gaze on it as onto a blank canvas and visualize his 
or her possessions in it. 
Sellers who depersonalized their home usually netted a better price 
than owners who did not want to bother painting or replacing “special 
color” carpet. 
Not sure what to do with your home? Consult with a home stager. 
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Color Trends for 2014 

 

Landlord-Tenant Tips 

Real estate agents agree that painting the interior of a home WHITE is too harsh 

and may highlight  architectural flaws rather than underplay them. White walls 

also do not bring out nice crown molding or baseboards due to lack of contract. 

A better choice is a warm or cool neutral color that will complement the sur-

rounding details such as cabinet and flooring color. The best color choice for 

walls will complement such mainstays. 

Neal’s Design in Cincinnati has a great page devoted to new 2014 interior color 

schemes: This year we will be seeing simple, neutral colors in home interiors. If 

you’ve flipped through the pages of some of the top home décor magazines, 

looked for color ideas on the web or checked out shows on HGTV, you’ll see 

that many designers are using beige, gray, white and blue on walls. Undertones 

are important in colors and we are also seeing “greige,” a color created by mix-

ing gray and beige, in their palettes. 

See color in action at http://info.neals.com/bid/332760/The-Hottest-Interior-

Colors-for-2014-The-Cool-Neutrals 

Sherwin-Williams website has tools to find and visualize a paint color before 

committing to it. With a bit of practice, a homeowner can apply “virtual paint” to 

a photo of his or her room to see how it would look. 

Landlords, be advised of one fact. The biggest percentage, by far, of cas-
es at Small Claims Court are Security Deposit Refund questions.  There 
is no super miracle compound to settle move-out problems.  There is set-
tlement and there is a Court. 

Arbitration is not a possibility on a Tenant/Landlord problem. Why? That 
is California law. Go to the website, www.dca.ca.gov, the site for the De-
partment of Consumer Affairs.  So much great information and very few 
know about it. 

Source: Duane Gomer 

Landlord 
must give  
tenant the 
opportunity 
for  a pre-
move-out in-
spection! 

Sherwin Williams 
Kilim Beige  

6106 

Sherwin Williams 
Grassland  
6163 

Sherwin Williams 
Worldly Grey 

7043 

Sherwin Williams 
Ivoire  
6127 

Painting a home’s 
interior prior to put-
ting it on the mar-
ket is a low cost so-
lution when it’s time 
to spruce up a dated 
look. 
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Market Activity as of February 1, 2014 

Data taken from Multiple Listing Service 

         
     Irvine  Tustin     Costa Mesa Orange County 

 

Homes listed for sale on 2/1/2014   426      114        114     4835   

Pending home sales on 2/1/2014   255      95         107    3599 

SOLD 1/1/2014 to 1/31/2014    117      36          534    1623 

Average Days on Market Jan. 2014      79      73          67        74 

 

Fewer closed sales, longer days on market 
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Orange County Median Home Sales Price (resale houses, condos, new homes) 
DECEMBER  2013  $ 570,000 +21.3% 

DECEMBER  2012  $ 470,000       
Source: DQNews.com 

Orange County Sales Statistics for 2013 

The median price of all sold homes in Orange County during 2013 was $ 535,000, up  
21.9 % from the median price of $ 439,000 in 2012. 
 
The three cities with the highest increase in value in 2013 over 2012 were 
SAN JUAN CAPISTRANO  35.9 % 
LAKE FOREST   31.5 % 
DANA POINT   30.5 % 
 
The IRVINE ZIP code with the highest value increase was 92604 with 22.1 % over 2012 
 

Source: DQNews.com 

Get a FREE Market Analysis of 
your home 

 
Call Sylvia Jonathan today 

(714) 856-7003 

What is your home’s value today? 
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The content of this newsletter is intended to inform or entertain. Whenever possible, sources of facts and statistics will be listed.  

Buyers Must Be Given Access to Appraisal Information 

Return Service Requested 

If you or someone you know is ready to sell a home in Southern California, even if it is in foreclo-

sure or “underwater”, call (714) 856-7003. 

Under a new federal rule, home 
buyers are entitled to see the ap-
praisal (including exhibits and 
attachments) used by lenders to 
determine the amount of the loan 
they will approve. Within three 
business days after the receipt of 
a mortgage application, the lend-
er must inform the applicant that 
he/she can receive a free copy of 
the appraisal data and is entitled 
to see this material promptly after 

the appraisal report is completed, or three days before the loan closes, whichever is earlier. The 
early availability of this information is intended to enable the buyer or his Realtor to spot errors and 
demand timely corrections. This new rule implements changes to the Equal Opportunity Credit Act 
made by the Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 and will be over-
seen by the Consumer Financial Protection Bureau. 

Information provided by OC Realtor Association 


