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Change doesn'
for October.
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NIC ON keeps Norway's flagship infra_s@ or
switched on, all year. N ’

Ten founding places



The shift

Technology changes every week.
So why do expert arenas still
only meet once a year?

Platforms update continuously. Threats evolve daily.

Al is rewriting roles while teams are still learning the last release. 0
Three days in October can set the agenda. /o

They can't keep up with it.

of workers' skill sets are expected to be
transformed or outdated by 2030.

That gap is where NIC ON lives.

World Economic Forum, Future of Jobs Report 2025

NIC ON - Founding partners
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The switch

Fourteen editions of trust.

Now switched on

The foundation: NIC

14 1,600

editions. The only conference of its participants a year on average.
kind in Norway.

4 2012

tracks: automation, cloud, security, First edition. Speakers from day
IT & Al leadership. one now sit on the programme
committee.

Sources: NIC attendance, recent editions; nicconf.com (2026).

NIC ON - Founding partners

What NIC ON adds

Three days a year

An audience

Sessions that end

Presence in October

— An arena that's always on

— A community that builds together

— Knowledge that compounds

— A relationship all year
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How it works

One arena. A learning loop that never switches off

JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV

NIC27

19-21 Oct

Flagship
conference

Tested by the room. At NIC26, participants give their input to validate the NIC ON ideas before the 2027

programme is set.

DEC

01 - October 02 - All year 03 - Next October
NIC sets the agenda for the year. NIC ON goes deeper, every few weeks at Rebel What the community learns shapes the next
Arena. NIC.
Formats in development: | Theme mornings Deep dives Hands-on builds Pulse evenings

Home: Rebel Arena, Universitetsgata 2, Oslo
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The founding partner offer

Founding partners back the arena.
The content stays independent

o1 02

Contribute expertise Share what you see

Propose a deep dive or hands-on build for 2027. Two input sessions a year to share trends from
Proposals are judged like any other; the the field. The programme committee decides
committee decides. what it does with them.
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Know what they're asking Reach beyond the room

An anonymised quarterly summary of what the Recordings of accepted sessions you contribute
community asks for. Market insight, months to, cleared for your own channels.

ahead.
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Be in every room

Two seats at every NIC ON gathering, and a
visible founding partner presence on site.
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First in line for NIC27

First choice of partner package and stand
placement, and founding partner recognition at
the conference.

NIC stays an independent expert arena, built for sharing and learning. Founding partners contribute expertise and real-world experience. The programme

committee decides the programme, and partner contributions are curated like every other session. No sales pitches.

NIC ON - Founding partners
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How we work

Independent by design

@) The programme committee curates all topics, speakers and content.

@) Sessions and speaking slots are not for sale. Every contribution
earns its place on merit.

@) Partner proposals are welcome and reviewed on the same terms as
everyone else's.

@) Insight from the community is shared anonymised and aggregated.

@) On stage, we share knowledge, not sales pitches.

This independence is why the audience trusts NIC, and why NIC is worth
partnering with.

Take one of the ten places

Book 30 minutes with Ina. Founding places close on
15 December 2026 and are allocated in order of
commitment.

Ina Seeberg

ina@macsimum.no
+47 952 42 536

nicconf.com/nic-on




