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“Team Work from the Team that Works”
What You Don’t Know
Happy Spring! It’s difficult to believe
About Real Estate Could we are already in March and Spring is
Cost You by PJ Wade, realtytimes.com upon us! It’s feeling like the year is
What you don’t know about real
estate, real estate professionals do.
PJ Wade identifies significant
knowledge gaps for buyers and
sellers and reveals how
professionals fill those gaps—when
asked. It’s what you don’t know
about real estate that could cost
you when buying or selling.
• First-time buyers usually haven’t
seen enough houses or
condominium units to fully
understand where real estate value
lies.
They may not have been caretaker
of a house and, therefore, don’t
notice subtle signs of damage,
sloppy construction, poor
maintenance, or worn-out
elements. Those who have visited
friends’ houses will rarely have
toured the properties with an eye to
determining value. First-time-buyer
naivety is often preyed on with the
latest buzz words, staging, hot
shiny appliances, and a coat of
fresh paint.
• First-time-in-a-longtime buyers
may not realize that they are out of
touch with advances in materials,

already flying by!

Recent forecasts and predictions for
the Raleigh housing market suggest
that home prices will continue rising in
2019. Prices are expected to rise at a
more or less average pace between
now and summer.
The Raleigh real estate market is
currently experiencing a bit of a
supply shortage, which is partly why
home prices are climbing in the region.
Raleigh home values have gone up 5.8% over the past year and the Raleigh NC Real Estate
Market Forecast is that they will rise 3.6% in 2019. The median list price per square foot in
Raleigh is $152, which is higher than the Raleigh Metro average of $138. The median price of
homes currently listed in Raleigh is $330,000 while the median price of homes that sold is
$253,900. The median rent price in Raleigh is $1,395, which is lower than the Raleigh Metro
median of $1,495.
A new report by Realtor.com is forecasting a 2.9 percent increase in the number of home sales in
Raleigh this year, coupled with a 3.9 percent rise in median home prices. In Durham, sales
volume is projected to increase by the same amount, while prices should rise even more, by 4.1
percent.
Whether you are looking to sell or buy, we are happy to answer your questions and help you
understand your options. And as always, if you hear of anyone who is planning a move, please
call me and we will take excellent care of their needs.

Greg

Continued on Page 2…

We appreciate your referrals! There is no greater
compliment you could offer us!
If you know someone who is ready to sell or buy a home,
be sure to contact Greg at 919-882-6005 and share their
information (with their permission) to be sure they receive
superior service.
See what folks say about us at https://www.zillow.com/profile/IsmayRealtyGroup/#reviews
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modern design approaches, or
evolving lifestyle essentials.
This can lead them to under- or
over-value new houses or
condominium units.
For example, quartz kitchen
counters have gained popularity
over marble and granite for
several reasons. Open-concept
design is preferred by those with
small children or those who live to
entertain, but not by those who are
untidy, relish quiet spaces, or are
energy conscious. Residential
elevators are increasingly
common features in multi-story
and age-in-place homes, but they
may seem out of place to those
not in touch with housing
trends. Mis-evaluation of factors
like these may mean missed real
estate opportunity.
• First-time sellers who base
resale value on their total cost of
acquiring and maintaining real
estate ownership, plus
expected profit, have missed the
point.
Emotions, including pride of
ownership, can get in the way and
prove expensive. Sellers may
believe that their cost of buying
and transforming the property into
their home, plus money spent on
maintenance and upgrades, plus
profit and the cost of selling,
including commission, add up to
their actual “bottom line” for resale
value. Problems arise for sellers
when this must-have sale price is
not in line with market value,
which is value determined by the
real estate market - current buyers
and previous sales. When the
seller expects more than market
value, this “over-priced listing”
may take longer to sell, may
eventually sell for less, or may fail
to find a buyer. First-time sellers
may lack experience evaluating
how their property compares with
local property values and
appraising their property from the
perspective of current active
buyers.
Value determination and
marketing - or communicating
action-enticing value to potential
buyers - represent two different
professional real estate sellingskill sets, neither of which are usu,
ly possessed by sellers.
• Empty-nester and downsizing
sellers may decide, in theory, that
smaller and cheaper are the
characteristics they desire in their
next
Continued on Page 3…

Watch a Movie While Having Dinner!
Alamo Drafthouse Cinema, 2116-D New Bern Avenue, Raleigh

is a combination movie theater, video rental and restaurant that boasts 11 theaters playing
movies and films from 35mm all the way to 4k laser projection. Alamo bills itself as a theater by
people who love movies and for people who love movies. The Video Vortex inside Alamo
Raleigh is the first of its kind, offering free VHS, DVD and Blu-Ray rentals as well as the ability
to rent equipment. The Alamo Drafthouse is also the perfect place for your next private event.
Visit our website https://drafthouse.com/raleigh to get more information.

Out And About In Raleigh
There is just no place like home and the Raleigh area is the best place to live. There is alws
something going on no matter your age or taste in food and entertainment!
March 4

Wee Valley Worlds, Cary Gallery of Artists

March 4

NC State Men’s Tennis, NC State

March 5

2nd Annual Wake County Hospitality Job Fair, Raleigh Convention Center

March 5

Mardi Gras Party, The Pour House Music Hall, Downtown Raleigh

March 6

NC State Men’s Basketball vs Georgia Tech, PNC Arena

March 8

NC State Women’s Tennis, NC State

March 8

NHL Carolina Hurricane’s vs Winnipeg Jets, PNC Arena

March 9

NC State Gymnastics Quad-Meet, NC State

March 10 BrickUniverse Lego Fan Expo, Raleigh Convention Center
March 15 The Harry Show, ComedyWorx, Downtown Raleigh
March 16 Raleigh St. Patrick’s Day Parade & Wearin’ O’ The Green Festival, City Plaza
Recurring weekly on Mondays
Open Mike Mondays, North Street Beer Station
Recurring weekly on Tuesdays
Beer & Banjos, Raleigh Times Bar
Recurring weekly on Saturdays until March 30th
Wake Forest Farmers Market
To view a full list of events, ticket prices and more info
scan the QR code or visit http://tinyurl.com/pqq2xz5
Get Free money-saving home tips at www.IsmayRealtyGroup.com
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property, but some discover it’s a
different story in practice.
When faced with the actual move
to a smaller house in a cheaper
location, they may find the mental
leap too great. Downsizing is
often wrongly considered merely
moving into a smaller property.
In reality, this less-space move
usually involves adopting a
different lifestyle, living in a
different neighborhood, adjusting
to different status, dealing with
different interior finishes, and the
list can go on.
Many faced with wanting a
change find they lack the real
estate knowledge and planning
expertise to make the shift
gracefully acceptable and
financially successfully.
• Newbie real estate investors
may believe that crunching
numbers to determine how much
profit they want and what it will
cost to achieve this profit is all it
takes.
Creating an offer to purchase,
which entices a property owner
to sell for the buyer’s desired
price, requires special
professional expertise. Then,
offering the property for profitgenerating rent that will attract
qualified prospective renters
involves a different set of
professional skills. Many new
investors possess neither skill
set, which are both common in
real estate professionals.
The emotional element
regarding what sellers will sell
for and what renters will pay to
live in the resulting investment
property can influence financial
gain and bottom-line projections.
Skill and experience is essential
to investors taking all this into
account to create profit.
What you don’t know about
property ownership and real
estate transactions can cost you
when buying or selling, wherever
you fit in on the list of buyers and
sellers above. Do you have
experience with contracts,
financing, interior design,
renovation, conflict resolution…?
Then, there’s marketing - both
using it to persuade others and
personally fending off its effects
when you’re making decisions.
What you don’t know about real
estate, real estate professionals
do. They are committed to
studying and keeping up to date
on what matters.
Continued on Page 4…

Think Curb Appeal When Remodeling to Sell
With home prices up in some areas, the return on remodeling investments
at resale can be good. Making little changes can have big impacts when it
comes to remodeling your home to sell.
Some updates will return as much as they cost in hotter markets, but
unless your home is in a rapidly inflating city, you may not get enough
bang for your buck.
But the lesson isn't to avoid remodeling your home. It's to rethink your
expectations. Do you want to enjoy your updates for a few years? Or do
you want to make your home more immediately appealing to homebuyers?
If you're remodeling for your own household, updating a home has a
legitimate purpose that is unquantifiable. When you add square footage,
update systems and fixtures, or rearrange traffic flow, you improve the
functionality of your home. Refreshing wall colors, window coverings, and
flooring adds to the beauty and enjoyment of your home. Many would
consider that money better spent, and if you decide to sell in a few years,
you'll be ahead of the game in terms of updates that will appeal to
homebuyers.
But if you're remodeling strictly for the next buyer, there's some risk. Will
you choose the right elements to appeal to the next buyer? What if they
don't share your taste or appreciate the areas where you allocated your
remodeling budget?
Start with what absolutely has to be done, whether you plan to stay in your
home or not. You may be tempted to put off replacing the roof for an
average of nearly $20,000, because Remodeling Magazine says it will only
return approximately 72 percent of costs. But a new roof could make the
difference in whether or not an FHA or VA buyer can buy your home and
pass government inspection.
Otherwise, stick to smaller updates that can yield big impacts in terms of
curb appeal, safety and building integrity. The top five cost-to-value
projects that netted the most return are:
1.
2.
3.
4.
5.

Replacing the front door with a 20-guage steel door - 102 percent.
Manufactured stone veneer -- 92. 2 percent
Fiber-cement siding -- 84.3 percent.
Garage door replacement -- 82.5 percent
Wood window replacement -- 78 percent.

As you can see, the most lucrative projects for resale were all about curb
appeal. Seal the deal with a new welcome mat, new sconces to
complement the new steel door, and potted plants for color. Wow your
buyers on the outside and they'll be more likely to choose your home over
the competition.
by Blanche Evans for RealtyTimes.com
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Most have spent years on the job
perfecting their expertise and
learning local markets.
Would you surgically operate on
yourself or drill your own teeth? It’s
that extreme an issue when you
don’t engage available professional
skill and knowledge to work for and
with you.
Concentrate on learning what the
right real estate professional
can help you achieve.
Not the least of which is
discovering what you don’t know
about buying and selling. When
you think, my goal is “buy my
dream home” or “sell at my dream
price,” understand what will have
to happen and what you must do to
achieve the desired outcome.
If you don’t know where to start, no
problem. Real estate professionals
are trained to know what needs to
be done for prospects and clients
every day, every offer, every
transaction…. Do you know what
you’ll gain with professional help?
How determined are you to
achieve real estate goals and
exceed your expectations, as
quickly and hassle-free as
possible?

THANK YOU for reading our
newsletter. We wanted to produce
a newsletter that has great content
and is fun and valuable to you.
Your feedback is always welcome.
AND…whether you’re thinking of
buying, selling or financing real
estate, or just want to stop by and
say “Hi,” We’d love to hear from
you…

Greg Ismay
919-882-6005

www.IsmayRealtyGroup.com

Raleigh, NC

Disclaimer: The information contained in this letter is
intended for informational purposes. It should not
substitute as legal, accounting, investment, medical or
other professional services advice. Always seek a
competent professional for answers to your specific
questions. This letter is not intended to solicit real

SOLD in 4 days @ 101% of List!

Limit-less possibilities! 3+acres w/ clean-as-a-whistle home,
part-fenced yard, det 24'x25' shop w/concrete floor/water/elec &
10'x8' overhead door. Home lives like a ranch w/private bonus room
plus BR & bath on 2nd level-perfect for multi-gen fam, in-law or
teen suite. New paint/flooring/granite c-tops & stainless appliances.
Shop offers plenty of opportunity for man cave, extra garage, crafts,
hobbies - whatever your passion. Plenty of land for toys! Quiet
neighborhood/street, convenient location and great schools.
Ismay Realty Group
808 Salem Woods Drive
Suite 204
Raleigh, NC 27615

