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BUYING A CONDO.
Condo living is the most care-free housing 
option. You’ll never have to mow the lawn or 
shovel the snow. Your car will stay warm in 
your underground parking space. You can 
step right out your front door and have 
access to transit, restaurants and shops. 

In a time where there seems to be new build-
ings popping up daily around the GTA, how 
do you choose between Building A vs. Build-
ing B? How do you decide on something you 
can’t physically walk into and touch? Here’s 
where we step in. 

A condo purchase, whether new or resale is 
di�erent from buying a home. TheRedPin’s 
smart software, combined with our sales rep-
resentatives who are armed with data, experi-
ence and knowledge, will make this a simple 
and stress-free process.  

TheRedPin will match you with the perfect 
condo.

WHY TheRedPin?

Resale

New Condos

PRESENT DAY FUTURE

~ 3,000

200,000+

Today, there are roughly 3,000 condos for 
resale. With a projected 400+ buildings 
slated to rise, there will be over 200,000 
new condo units available in the future. An 
individual sales representative can’t be an 
expert on all of them.

But our software is.  

The Condo Boom

START
Begin your

condo search.

DECISIONS
Decide what you 
are looking for in 

a condo and if you 
will be buying new 

or resale.

MONEY

EXCLUSIVE
TRP INFORMATION

SEARCH
Begin looking at 

potential units or visit 
sales centres with 

your RedPin 
sales representative.

 NEGOTIATION

CLOSING
The legal piece 

and dealing 
with closing costs. 

FINISH
Move into your 

perfect condo or 
wait for it to be 

completed.

Our TRP database 
helps our sales 

representatives get you
the best price.

Sort out your 
finances and find 

out how much you can 
invest in a condo.

*Projections based on data from November 2017



WHY TheRedPin?
As a condo buyer, you want good information 
and good advice.

Without TheRedPin, you might look online at a 
few condos and then ask a friend, “Who knows 
a good agent?”. Then meet a really nice person 
and hope they know what they are doing. And
there are plenty of good individual agents out 
there. You’ve probably seen them on a
billboard or a bus shelter. 

But working with TheRedPin isn’t the best 
choice because our sales representatives stu� 
your mailbox with flyers and say they, “know the 
neighbourhood” or “have 20 years of experi-
ence”. That’s not who we are.

Buying a condo is far too important a decision 
to rely on one human being for everything.

BUYING A CONDO DECISIONS

TheRedPin has closed
over 4,000 transactions

worth over $1.5 billion

DID YOU KNOW?

TheRedPin is a software company that collects 
data from buyers, sellers, builders and industry 
experts both online and o�ine. We have new 
condo listings as well as resale ones - you won’t 
find that on Realtor.ca. We make sure every TRP 
sales representative is rigorously trained to 
tailor this information into advice customized to 
you. Our software works with them every step 
of the way to learn about what you want, what 
you need and ultimately, get the best condo for 
you, at the lowest possible price.

WHAT TYPE OF CONDO 
DOES $500,000 GET ME 

AROUND THE GTA?*

Kitchener-Waterloo
1+1 bedroom

condo 

Brampton
2+1 bedroom 

condo

Mississauga
2+1 bedroom

condo

Richmond Hill
2 bedroom 

condo

Downtown Toronto
1 bedroom 

condo

Scarborough
3 bedroom

condo

Durham
2+1 bedroom 

condo

*MLS Data from Q3 2017



WHY TheRedPin?

DID YOU KNOW?

MONEY

DECISIONS.
By this point you have probably fantasized about 
your ‘dream condo’. Now it’s time to get a bit 
more serious. Sitting down with your RedPin 
sales representative for an initial meeting is the 
first step.

When deciding on a perfect condo location walk 
score, transit score and easy access to all of life’s 
amenities are key. TheRedPin has the best, most 
up to date information to help you find the right 
neighbourhood.  

LOCATION & NEIGHBOURHOOD

CONDO SIZE & EXTRAS
Are you looking for a small one bedroom, or a 
spacious three bedroom condo with outdoor 
space?  Will you need a parking space or a 
locker? What floor would you like to be on? Use 
TheRedPin.com’s filters to do an initial search 
and your RedPin sales representative can help 
you from there.

BUILDING TYPE & AMENITIES

NEW CONDO RESALE CONDOVS.

What’s the building’s culture like? TheRedPin.com 
has building profiles for new and existing devel-
opments so you’ll know exactly what you’re 
getting.

Do you want to live in a boutique low-rise build-
ing, or a soaring tower? Do you want the building
to have amenities such as a gym and swimming 
pool, or do these things not matter to you?

This is an essential decision when looking to buy a condo. 

Purchasing a condo from its current owner.

Watch out for: Amenities. Don’t focus on 
what’s o�ered in the building, as you most 
likely will rarely use that rooftop terrace or 
fancy gym.

Building management is already in place 
and you can learn if they are doing a good 
job and if the building’s in a good financial 
state. 

You can tour the actual unit in person.

You can move in immediately. 

Benefits Include:

Purchasing a unit from the builder, with a 
move-in date 6 months to 3 years away.

Benefits Include:

Your condo is brand new, and never lived in 
before.

Watch out for: Building delays. In new 
condo developments your move-in date is 
almost always pushed.

You get to choose the floor plan, exposure 
and customize your finishes.

You have access to incentives, such as: 
discounted pricing, free upgrades and free 
maintenance fees for a period of time.

! !

TheRedPin.com has exclusive information 
on many topics relating to condo buyers, 
like interim occupancy, HST rebates and 

the cooling-o� period. You can find these 
and many others on our  map while 

searching for the perfect condo.



Did you know,  that when purchasing a 
new condo, you are eligible to receive a 
portion of the HST back as a rebate from 
the CRA. Both end-users and investors 
are eligible for this rebate, and your 
RedPin sales representative can explain 
how you apply for it and how much you 
will receive back. 

Once you’ve narrowed down what you are 
looking for in your condo, next comes the most 
important factor, the money part. Understand-
ing what you can invest is key. 

Along with the price and closing costs, there 
are other things to take into consideration. 
Factoring in the cost of your monthly mainte-
nance fees is a must, as this amount is not 
included in your mortgage payments. 

For new condos, your down payment is paid 
out through the ‘deposit structure’ set by the 
builder. This outlines the dates and amounts 
you will need to pay the builder, generally 
totalling 20-25% of the purchase price.

Additionally, when you purchase a new condo 
from a builder, there is something called the 
‘cooling-o� period’. This is a 10 day window 

where you can change your mind and cancel 
your agreement of sale, without any repercus-
sions. This allows you to think about your pur-
chase and have your lawyer look over the 
paperwork, without the potential of losing the 
unit. 

DECISIONS TRP EXCLUSIVE INFO

MONEY.

DOWN PAYMENTS: NEW VS. RESALE

20% down: 

5% down: $22,500

10% down: $45,000

If you buy
a condo for

$450,000

Whether buying resale or new, a down payment is required. How and when these are paid di�er.  
20% is a general down payment amount for resale, but there are programs available that allow a 
down payment as low as 5%. A new condo will generally require a total deposit of 20-25% spread 
out over time.

RESALE
DOWN PAYMENT

NEW CONDO
DEPOSIT STRUCTURE

$90,000 Balance of 5% due in 30 days:  

5% in 180 days: $22,500

5% in 90 days: $22,500

$17,500

$5,000 due on signing: $5,000

5% on occupancy: $22,500

*Deposit structures vary by builder

The HST Rebate



MONEY SEARCH

TRP EXCLUSIVE INFO.
TheRedPin takes data seriously. 

Ever wonder statistically what month is the 
cheapest to buy? Or, what the average price 
per square foot for Toronto condos are, 
broken down by neighbourhood? What about 
the salary you would need to buy a home in 
Kitchener, Markham or Whitby? Or, what the 
average condo price is along Toronto’s 
subway map? We have all the exclusive data 
on these topics and more at TheRedPin.com

We know stu� other people don’t and want to 
share all of this information and more with 
you!

The Pinstitute

TheRedPin has an exclusive training pro-
gram for our sales representatives 
called The Pinstitute. Before they can 
get out into the field to help you find the 
perfect home, they must pass our rigor-
ous training program.



TRP EXCLUSIVE INFO NEGOTIATION

You’ve made some decisions about what you 
are looking for in a condo and you now know 
how much you can invest. Your RedPin sales 
representative can now begin your search.

Using our extensive database of information, 
your sales representative will introduce you to 
an array of condos. They will match units as 
close to your expectations as possible, and 
may even introduce you to some options you 
hadn’t thought of, so it’s important to keep an 
open mind! 

When matching you with potential condos, 
your RedPin sales representative will work

SEARCH.

THINGS TO LOOK FOR IN A CONDO BUILDING

with you to assess your current needs, while 
also taking into account your future ones as 
well, to find the perfect unit.

TheRedPin.com’s
EXCLUSIVE DATA
AND LISTINGS

YOUR NEEDS

FIND THE
PERFECT CONDO

2 Lobby

3 Underground Parking

4 Storage Locker

1 Floor Plan

1

3

5

2

Focus on the layout, room sizes, 
unit finishes and views.

Where you will find a welcoming 
space, generally with a concierge, 
your elevators and mailroom.

Where your car will always stay 
warm and dry. Vistor parking may 
be available.

Where you can store all of your 
belongings that you don’t use on a 
regular basis. 

5 Amenities

You may find a gym, pool, party 
room or rooftop terrace.

4



SEARCH CLOSING

NEGOTIATION.
With the help of your RedPin sales representa-
tive, you’ve found the perfect condo. Now it’s 
time to put in an o�er and begin the negotiation 
process. This is what we are best at. No tricks. No 
gimmicks. No tactics. 

Using our wealth of knowledge and data, your 
RedPin sales representative will help you decide 
what a reasonable o�er is. Understanding current 
real estate trends and market conditions are a 
couple of examples of how our data will help to 
ensure you o�er a fair price, that the sellers will 
accept.

When negotiating remember: Keep emotions in 
check. There’s always another condo and we’re 
not going to let you buy the wrong one. 

We’ve closed over 4,000+ transactions to date, 
and your RedPin sales representative will handle 
all the paperwork involved in this process. You 
can stay stress-free, from start to finish.

On average an o�er goes back and forth 
between the buyer and seller’s sales repre-
sentative 4 times before an agreement is 
reached. Your RedPin sales representative will 
shield you from the stress of this process.

2

3

1

Arguably the most important factor; what you are 
willing to invest in the condo.

When you take ownership of the home. Some 
sellers want a quick close, while others may want 
a more extended closing date. Being flexible is 
key.

A condo o�er should always be conditional on 
review of the status certificate. Other conditions 
include: securing financing,  inspection and sale 
of the existing home.

PRICE

CLOSING DATE

CONDITIONS

NEGOTIATING THE DEAL

WHAT’S IMPORTANT IN AN OFFER?

x4

A package of legal documents that your lawyer must 
review before you agree to purchase a condo. Inclu-
ding the building’s bylaws, insurance information, 
reserve fund, the property management’s contract, 
building’s budget and any outstanding judgements. 

WHAT IS A STATUS CERTIFICATE?

SELLER’S SALES
REPRESENTATIVE

YOUR REDPIN SALES
REPRESENTATIVE

YOU



NEGOTIATION WHAT’S NEXT?

The closing process for resale and new condos 
di�ers. For resale, once your o�er has been 
accepted by the sellers the closing process 
begins. Whereas for a new condo once your unit 
is ready to occupy, closing commences. Your 
RedPin sales representative will be by your side 
during this time to ensure this last piece moves 
along smoothly.

It is important to be aware of some of the closing 
costs involved in purchasing a condo and to set 
aside money for this step. Our sales representa-
tives know the ins-and-outs of closing costs and 
will ensure you don’t run into any surprises in the 
end.  

CLOSING.

+

+

+

+

+

+

+

+

+

WHAT HAPPENS ON CLOSING DAY (RESALE)
Closing day is when you take legal possession of your new condo.

2 31

Your mortgage lender 
transfers the funds to 
your lawyer. 

You give your down 
payment to your lawyer 
along with your closing 
costs.

Your lawyer pays the 
seller, registers the home 
in your name and gives 
you the deed and the 
keys.

MAIN CLOSING COSTS: APPROXIMATELY 2% OF YOUR PURCHASE PRICE  

LEGAL FEES

ADJUSTMENTS

APPRAISALS AND 
INSPECTIONS

LAND TRANSFER TAX

MORTGAGE INSURANCE

$500,000 x 2%

= $10,000

If you buy a condo for

$500,000
DEVELOPMENT CHARGES
(LEVIES)

UTILITY HOOKUPS

TARION WARANTY

HST (IF INVESTMENT)

ADDED COSTS 
FOR NEW CONDOS

*These added costs can often exceed the 
original 2% outlined here.

What is Interim Occupancy?

Interim occupancy is a mandatory stage 
when moving into a brand new condo. It 
is a temporary period when you can 
move into your condo, but you are not 
the legal owner yet. Instead of paying 
your mortgage you are paying a “rental 
fee” to the developer.

Generally 3-8 months later final closing 
will occur. The building is registered 
with the city, title of ownership is fully 
transfered to your name and your mort-
gage payments are now in e�ect. 



CLOSING.

WHAT’S NEXT?
HIRE US.

You’ve made the decision that it’s the right time to 
purchase a condo, now let us help you do this as 
easily and stress-free as possible.

A Buyer Representation Agreement (BRA) is the 
best way to ensure that our RedPin sales repre-
sentatives will protect your interests and work 
exclusively for you.

Let’s get started. 


