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YOUR FIRST HOME.
Questions. It’s normal to have a lot of them as 
a first-time home buyer. To date, this is likely 
the largest purchase you’ve made, so being 
informed is essential. Home buying can be an 
overwhelming process. To make it through 
with your sanity intact, it’s important to look to 
an expert for help and guidance. Here’s 
where we step in.

A RedPin sales representative is a must for a 
first-time buyer. They will take an otherwise 
intimidating process of investing in your first 
home and turn it into something easy and 
enjoyable. 

Our sales representatives have all the data 
and experience to make sure you keep a level 
head. They have the answers and will never 
shy away from your questions. 

TheRedPin will match you with the perfect 
home.

WHY TheRedPin?

Questions?“
It’s normal to have a lot

We have the answers.

”

of them as a first-time buyer.

Questions?

START
Begin your

home search.

DECISIONS
Decide what you

are looking for in a
home and what matters

most to you.

MONEY

EXCLUSIVE
TRP INFORMATION

SEARCH
Begin looking at
 potential homes
 with your RedPin

sales representative.

 NEGOTIATION

CLOSING
The legal piece
and dealing with

closing costs.

FINISH
Move into your
perfect home.

Our TRP database 
helps our sales

representatives get
 you the best price.

Sort out your
finances and find out

how much you can
invest in a home.



WHY TheRedPin?
As a first time home buyer, you want good infor-
mation and good advice.

Without TheRedPin, you might look online at a 
few houses and then ask a friend, “Who knows 
a good agent?”.  Then meet a really nice person 
and hope they know what they are doing.  And 
there are plenty of good individual agents out 
there.  You’ve probably seen them on a 
billboard or a bus shelter.

But working with TheRedPin isn’t the best 
choice because our sales representatives stu� 
your mailbox with flyers and say they, “know the 
neighbourhood” or “have 20 years of experi-
ence”.  That’s not who we are.

Buying your first house is far too important a 
decision to rely on one human being for every-
thing.

YOUR FIRST HOME DECISIONS

DID YOU KNOW?

TheRedPin is a software company that collects 
data from buyers, sellers, builders and industry 
experts both online and o�ine.  We make sure 
every TRP sales representative is rigorously 
trained to tailor this information into advice cus-
tomized to you.  Our software works with them 
every step of the way to learn about what you 
want, what you need and ultimately, get the 
best house for you and the lowest possible 
price.

TheRedPin has closed 
over 4, 000 transactions 

worth over $1.5 billion 

WHAT DOES 
$650,000 GET ME 

AROUND THE GTA?*

Kitchener-Waterloo
4+ bedroom 

detached home

Brampton
3 bedroom 

detached home

Oakville
2-3 bedroom

townhome

Newmarket
3 bedroom 

detached home

Downtown Toronto
2-3 bedroom

condo

East Toronto
2-3 bedroom

semi-detached

Ajax
3-4 bedroom 

detached home

*MLS Data from Q2 2017



DID YOU KNOW?

TheRedPin.com has dedicated 
neighbourhood pages with video 
tours, photos, neighbourhood 
overviews and useful data points.
We will be sure to pair you with a 
RedPin sales representative who 
is an expert in your ideal neigh-
bourhood(s).

WHY TheRedPin? MONEY

DECISIONS.
Everyone has fantasized about  their ‘dream 
home’. Now it’s time to get a bit more serious. 
Sitting down with your RedPin sales representa-
tive for an initial meeting is the first step.

Consider the following:

Southern Ontario has countless neighbourhoods. 
TheRedPin has the best, most up to date informa-
tion to help you find the right one.  

LOCATION / NEIGHBOURHOOD

SIZE / TYPE OF HOME

Whether you’re looking for a condominium, town-
house, or detached with one bedroom or five, 
TheRedPin.com alongside your RedPin sales rep-
resentative can match you with homes that fit.

On average 30-90 days is an ideal time frame 
when looking to purchase a home. With help from 
your RedPin sales representative, figuring out 
your optimal move in date is essential in planning 
your investment. 

TIME FRAME

WANTS NEEDSVS.

Features you can easily fix or install 
yourself, for example: paint colours or 
landscaping 

A finished basement

A swimming pool 

Home type, for example: detached 
vs. semi-detached 

Size / number of bedrooms and 
bathrooms
Location: proximity to work and 
transit or access to preferred 
school districts 
The condition the home is in, for 
example: move-in ready vs. needs 
some work 
Available in your time frame

Making a list of ‘wants’ vs. ‘needs’ is a helpful 
way to narrow down what matters most. When 
doing so make sure to think long-term, and 
take into account both your current and future 
needs.  



Once you’ve narrowed down what you are look-
ing for in your first home, next comes the most 
important factor, the money part. Understanding 
what you can invest is key. 

A mortgage broker can help you look at your 
current financial situation. Thinking about how 
your new home will fit into your current lifestyle, 
is a good perspective to take. You’ll want to 
review your current spending habits, what you 
can comfortably a�ord and what you have saved 
for a down payment.

The Mortgage Piece 

As a first-time home buyer, the ins-and-
outs of mortgages may not be common 
knowledge. We will introduce you to a 
mortgage broker who will explain every-
thing you need to know about mortgag-
es. 

The most important thing to take away 
from the initial mortgage process is 
getting a pre-approval.

Learning how much you can borrow 
from a lender is essential in setting a 
home buying budget. As soon as your 
sales representative has a firm budget 
to work with, your search can o�cially 
begin.

DID YOU KNOW?

TheRedPin will match you with a 
mortgage broker who will secure the 
perfect lender for your mortgage 
needs.

DECISIONS TRP EXCLUSIVE INFO

MONEY.

HOW MUCH DO YOU NEED FOR A DOWN PAYMENT?

20% down: $100,000

5% down: $25,000

10% down: $50,000

If you buy a home for

$500,000
your down payment would be...

Let our mortgage team tell you what you can afford to put down

Although 20% is a general down payment amount, did you know there are programs available to buyers that 
allow a down payment as low as 5%? Here is an example of how these amounts can �uctuate. 



MONEY SEARCH

TRP EXCLUSIVE INFO
TheRedPin takes data seriously. 

Ever wonder statistically what month is the 
cheapest to buy a home? Or, what the aver-
age price per square foot for Toronto condos 
are, broken down by neighbourhood? What 
about the salary you would need to buy a 
home in Kitchener, Markham or Whitby? Or, 
what the average home price is along Toron-
to’s subway map? We have all the exclusive 
data on these topics and more at TheRed-
Pin.com.

We know stu� other people don’t and want to 
share all of this information and more with 
you!

The Pinstitute

TheRedPin has an exclusive training pro-
gram for our sales representatives 
called The Pinstitute. Before they can 
get out into the field to help you find the 
perfect home, they must pass our rigor-
ous training program.



TRP EXCLUSIVE INFO NEGOTIATION

You’ve made some decisions about what you 
are looking for in a home and you now know 
how much you can invest. Your RedPin sales 
representative can now begin your search.

Using our extensive database of information, 
your sales representative will introduce you to 
an array of properties. They will match homes 
as close to your expectations as possible, and 
may even introduce you to some options you 
hadn’t thought of, so it’s important to keep an 
open mind! 

When matching you with potential homes, 
your RedPin sales representative will work

SEARCH.

TOURING A HOME: WHAT TO LOOK FOR ROOM BY ROOM 

2 General
Roof condition
Windows
Heating/cooling 
systems

3 Bedrooms
Closet space
Natural light
Room sizes

4 Kitchen
Appliances
Cabinet storage and
space
Overall size/layout

1 Bathrooms
Plumbing
Shower/tubs
Check for mould

with you to assess your current needs, while
also taking into account your future ones, to 
find your perfect home.

When viewing homes, your RedPin sales  
representative knows what to look for and 
what to be wary of. For example, do you 
know if a neighbourhood is increasing or 
decreasing in value? Or the di�erence 
between ‘good’ vs. ‘as is’ appliances? We 
do. Here are some things to look for in 
each room of the home.

3

4

21

TheRedPin.com’s
EXCLUSIVE DATA
AND LISTINGS

YOUR NEEDS

FIND THE
PERFECT HOME



SEARCH CLOSING

NEGOTIATION.
With the help of your RedPin sales representa-
tive, you’ve found the perfect home. Now it’s time 
to put in an o�er and begin the negotiation pro-
cess. This is what we’re best at. No tricks. No 
gimmicks. No tactics. 

Using our wealth of knowledge and data, your 
sales representative will help you decide what a 
reasonable o�er is. Understanding current real 
estate trends and market conditions are a couple 
of examples of how our data will help to ensure 
you o�er a fair price, that the sellers will accept.

When negotiating remember: Keep emotions in 
check. There’s always another home and we’re 
not going to let you buy the wrong one.

We’ve closed 4,000+ transactions to date, and 
your RedPin sales representative will handle all 
the paperwork involved in this process. You can 
stay stress free, from start to finish. 

On average, an o�er goes back and forth 
between the buyer and seller’s sales repre-
sentatives 4 times before an agreement is 
reached. Your RedPin sales representative will 
shield you from the stress of this process.

2

3

1

Arguably the most important factor; what you are 
willing to invest in the home.

When you will take ownership of the home. 
Some sellers want a quick close, while others 
may want a more extended closing date, being 
flexible here is key.

An o�er can be conditional on securing financing 
or home inspection, among others.

PRICE

CLOSING DATE

CONDITIONS

NEGOTIATING THE DEAL

WHAT’S IMPORTANT IN AN OFFER?

x4

SELLER’S SALES
REPRESENTATIVE

YOUR REDPIN SALES
REPRESENTATIVE

YOU



NEGOTIATION WHAT’S NEXT?

Once your o�er has been accepted by the sellers, 
the closing process begins. Most sales represen-
tatives would consider the job done at this point, 
not us.  Your RedPin sales representative will be 
by your side during this time to ensure this last 
piece moves along smoothly.

As a first-time home buyer it is important to be 
aware of some of the closing costs involved in 
purchasing a home and to set aside money for 
this step. Our sales representatives know the 
ins-and-outs of closing costs and will ensure you 
don’t run into any surprises in the end.  

CLOSING.

+

+

+

+

+

“
owners found closing costs

”
higher than expected.

43% of first-time home

WHAT HAPPENS ON CLOSING DAY
Closing day is when you take legal possession of your new home. 

2 31

Your mortgage lender 
transfers the funds to 
your lawyer. 

You give your down 
payment to your lawyer 
along with your closing 
costs.

Your lawyer pays the 
seller, registers the home 
in your name and gives 
you the deed and the 
keys.

MAIN CLOSING COSTS: APPROXIMATELY 2% OF YOUR PURCHASE PRICE  

LEGAL FEES

ADJUSTMENTS

APPRAISALS AND INSPECTIONS

LAND TRANSFER TAX

MORTGAGE INSURANCE

$650,000 x 2%

= $13,000

If you buy a home for

$650,000



CLOSING.

WHAT’S NEXT?
HIRE US.

You’ve made the exciting decision that it’s the 
right time to purchase your first home, now let us 
help you do this as easily and stress- free as pos-
sible.

A Buyer Representation Agreement (BRA) is the 
best way to ensure that our RedPin sales repre-
sentatives will protect your interests and work 
exclusively for you.

Let’s get started. 


