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What to Consider When Applying For A Credit Card 
 

 

So, you are entering the world of credit!   

 

Congrats!  Great credit can open all types of wealth building doors, thus it’s important to 

ensure that you select the right credit card product that will greatly improve your credit scores 

for the long-term.   

 

One important thing to consider is how you plan on using the card?  Will you pay it off in full 

every month or carry a balance over to the next billing cycle(s)?   

 

Answering this question ahead of time will ensure you are focusing on the right things.  If you 

plan on paying your balance in full each month, your primary concern should be on annual 

fees and longer grace periods.  Paying in full each month avoids finance charges with most 

cards.  If you plan on using the card for emergencies, and may have a balance carried over to 

the next billing cycle, then low interest rates, low fees, and an attractive introductory rate may 

appeal to you more so than annual fees.   

Here are some common features to look for when shopping for a credit card: 

Interest rates, annual fees, grace periods, penalty fees, adjusted balance computation, 

rewards. 

 

Interest Rates 

A credit card’s interest rate is typically listed as the APR (annual percentage rate) and reflects 

the interest rate at which your balance accrues interest.  It can be fixed or variable, which can 

fluctuate.  However, any card’s APR can change based on a card holder’s financial behaviors.  

Most cards offer a variable rate these days, however, since banks place a lot of emphasis on 

credit scores, the more your scores improve, the lower your interest rate can go (except with 

retail cards, their interest rates pretty much remain the same no matter how great your credit 

scores are). 

 

Ideally, the lower the interest rate the better.  However, if you are rebuilding and your credit is 

less than stellar, you may need to start out with a high interest rate card, prove yourself for 6 

months by keeping low balances and paying on time each month.  Afterwards, call the card 

issuer up to request a lower interest rate.  Keep doing this until you get a “There’s no lower 

rate available at this time”; and even then keep calling .  If you selected a card that caters to 

sub-prime borrowers they may not have a better card offer for you.  No biggie, after 6 months 
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of timely payments you should now qualify for a better card anyway that can better align with 

your new stellar credit habits. 

 

Annual Fees 

Most people will tell you to steer clear of cards with annual fees, I won’t.   I work with people 

who are rebuilding their financial lives and the cards that are available to them have an annual 

fee.  Keep in mind annual fees can always be waived, just ask!   

 

Also, keep in mind that most reward cards have an annual fee.  There’s an American Express 

card with a $450 annual fee, and people absolutely adore that card!   

 

I’ll say this, if your scores are super low, you may have to consider a card with a super high 

annual fee, such as First Premier and Credit One Bank.  These issuers specialize in assisting 

consumers with sub-prime scores to make a ‘comeback’ into the credit world.  For that, there’s 

a fee because of the risk.  For the most part, however, most fees are about $25-$50.  

 

So, just because a card has an annual fee does not mean it’s not a quality card that can assist 

you in meeting your credit-rebuilding goals.  My ‘go to’ card is Capital One, and they’re annual 

fee for their Platinum Card (the one most of my rebuilding clients are approved for) is $35.  

Since Capital One has products that my clients can graduate to as they improve their scores; 

we take it! 

 

Balance Calculation.   

If you carry a balance over to the next billing cycle this is an important feature to look at, as it 

tells you how your finance charges are calculated.  Most lenders calculate the balance using 

the daily balance method where any purchases made that day are added to the beginning 

balance for the day and any payments are subtracted; the finance charge is applied to each 

day’s balance  All of those finance charges are added together to get the finance charge for 

the entire billing cycle 

 

Another common method is the average daily balance method, where your daily balances for 

each day are added together and divided by the number of days in the billing cycle (payments 

made are subtracted as well).   

 

For both, new purchases may or may not be included; those that do not include new 

purchases are more beneficial to you. There are some cards that compute the finance charges 

using the average of your past and current billing cycles, or the previous month’s billing cycle; 

you want to steer clear of these. 

 

Additional Fees 

 

Transaction Fees.  This is when a credit card company will charge you a fee – typically 2-3% 

- on the purchases you make.  This is usually connected to charge cards that require you to 

pay off your balance in full each month.  This sucks for consumers who use their cards often.  

If you card has this features, make charges sparingly. 
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Late Fees.  Hopefully you won’t be late, and if you foresee that you can’t make a payment, 

communicate BEFOREHAND so that your credit card company can inform you of their 

hardship programs.  Late fees are typically $35-$50.   

 

Over-The-Limit Fees.  Keeping charges 80% below your credit limit amount is the key to great 

credit.  If you make charges that bring your balance above your approved credit limit, you will 

be charged a fee.  These typically run about $30-$35 as well. 

 

Charges for Cash Advances.  Please stay away from this feature!  You are charged interest 

from day one – meaning no grace period – and the interest rate is extremely high, in some 

cases over 30%!!!  Totally not worth it.   

 

Balance Transfer Fees.  Balance transfer fees can be an awesome way to transfer over a 

high interest rate debt to a 0%-3% debt.  There are some fees that are associated with this 

feature.  Review the fees in detail prior to transferring over any balances to ensure the 

numbers work in your favor. 

 

Grace Periods 

You NEVER want to apply for a card without a grace period.  Most people think that a grace 

period is the amount of time you have to pay your bill without being charged a late fee; a grace 

period is actually the amount of time a consumer has before the credit card company starts 

charging interest on new purchases.  If you stay within the timeframe associated with your 

grace period, you are getting interest free credit.  If the card you are considering does not have 

a grace period; pass on it. 

 

Ease of Payment 

Very few people rely on mailed paper statements anymore, and even less mail off paper 

checks.  If you are an online kind of person, you want a card that will send you e-statements, 

allow you to pay on line without any charges for doing so, and that will allow you to set up 

alerts and auto-payments online as well.  There is nothing like being inconvenienced by a 

company’s antiquated methods of accepting payment. 

 

Enticers 

Enticers are rewards that credit cards give you to entice you to sign up with them.  These 

include, bonus miles, cash back rewards, etc for spending a certain amount of money in a 

certain timeframe in order to receive the ‘enticer’ deal.  Make sure you take not of any 

expiration dates associated with the deal being offered.  They can be quite beneficial, the key 

is to pay off in full and in some cases before the statement date so that you credit scores don’t 

take a hit for spending too much of your available credit limit.  The goal is to always increase 

your scores; keep all charges to 20% of your approved credit limit.   

 

I’m a huge fan of cash back rewards. Miles are okay, but being able to cash in my rewards for 

anything that I want is more appealing to me than miles.  Most credit card cash back reward 

programs start at 1.5% and increase from there.  If you’re paying your card off in full each 

month, this is a GREAT feature. 
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Take-A-Ways: 

Shop around – without completing an application and pulling your credit! – for the best card 

that works for your unique circumstances.  If you’re rebuilding, a secured, subprime or 

merchant card may work for you.  You’ll use it as a ‘gateway’ to prove yourself to other more 

reputable lenders with better terms that you are now credit worthy and that they can trust you 

with their product.   

 

If you already have stellar credit, then consider why you want the card.  Are you seeking a card 

with less fees?  Lower interest rates?  Better rewards?  Shop around, reading the full terms, 

disclosures and conditions before applying. 

 

Make sure you are reading the approval guidelines!!!!  If the lender states flat out that if you 

have a bankruptcy on your credit report you will not be approved (Chase/Amex), there is no 

sense in applying with them. 

 

Once you have your card, monitor it each month.  You want to ensure all of the charges, 

credits, and fees are legit; mistakes happen often. 

 

I have some secured and merchant card products that I use religiously for my clients who are 

looking to soar their credit scores:  cards.mnhcreditsolutions.com. 

 

For clients that are building from scratch or who need to be placed in better forms of credit, I 

seek detailed card information from: 

 

www.creditcardguide.com 

www.bankrate.com  

www.magnifymoneycom 

www.federalreserve.gov 

 

Hope this helps!!! 

 

~ Netiva 
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Credit Card Comparison Worksheet 

 
Features Card 1 Card 2 Card 3 Card 4 

Name of Credit Card Company:     

Credit Card Type: 
Secured, Unsecured 

    

Interest Rate for:     

Purchases     

Cash advances     

Balance transfers      

Penalty for late payment      

Fees:     

Annual      

Late payment      

Over-limit      

Set up      

Cash advance      

Rewards program     

Finance Charges:     

One-cycle or two-cycle 
billing  

    

Minimum finance charge     

Interest Calculated:     

Fixed, Variable, Other?     

Grace Period; # of days:     

If you carry a balance?     

If you pay in full?     

For cash advances     

Rewards:     

Rebates     

Frequent Flier Miles     

Insurance     

Points     

Cash Back     

Other     

 


