
Cheatsheet
Create a product- What are you going to sell?

Do you have a unique product? What makes it better or
different to other products?

What will it cost you to participate in that market?
Remember to include market stall display equipment,
insurance, signage, packaging, stall fees etc  How many
products do you need to see to cover your costs?

Work out the best place to sell your product.  Who is
your ideal audience and which markets do they
attend?  Are you selling a cheap product or a higher
price product? Choose your market that aligns with
your product offering.

Calculate your prices.  A basic formula for starting is 
MATERIALS + LABOUR = COST PRICE
COST PRICE x 2 = WHOLESALE PRICE
WHOLESALE PRICE x 2 = RETAIL PRICE

Will you only sell at markets or will you consider selling
online or wholesaling?

What are the other costs of starting a business?  ie
Registering a business name, insurance, website
domain, online selling platform fees, credit card fees etc

Will a customer pay the price you need to charge to
make it viable?

STEP 1
Product

STEP 2
Place

STEP 3
Pricing

6 STEPS TO START 
SELLING AT MARKETS

STEP 4
People

Who will buy your product?  Who is your ideal customer?
Where would you find them? 



Cheatsheet 6 STEPS TO START
SELLING AT MARKETS

Choose a business name that expresses who you are
and what you make. Make sure no one else owns it and
then register it and reserve the website domain name
along with social media handles.

Design a logo and select your brand colours and
aesthetic. Use this consistently in everything you do

How will you promote your market business?  As a
minimum set up a Facebook Page, email address and
Instagram Account. 

Register your business name

Create a business/promo card to share with potential
customers so they can find you after the market.

Get your own insurance- check out
mymarketinsurance.com.au 

Keep records of what you spend and what you sell for tax
time. Talk to your accountant about how this impacts you.

Check any special permits you may need eg food permits
and also your product complies with any safety laws. eg
toys or children products.

STEP 5
Branding

STEP 6
Promotion

 

BONUS
Business
Essentials

If you would like help in how to
undertake each of these steps, check out
our Getting Started- Taking your hobby
to market course.


