
As a law enforcement officer (LEO), I found that there were certain basic skills that I 
needed to develop to effectively carry out my duties.  

These skills ranged from basic observation 
skills to high speed pursuit driving and in-
terviewing techniques.  In the real world, 

some of these skills are used daily and some 
very seldom. Whether you are a LEO, a soldier 
or an armed citizen, I know that you also have 
a range of skills that you practice.

In the tactical world, there are important 
skills that we must develop even though we 

seldom use them in our day to day operations.  
One of these skills is the rifle to pistol transi-
tion.  Police shootings are rare events and hav-
ing to transition from your primary weapon 
system to a secondary system is seldom dis-
cussed during those post shooting round 
table interviews. The reason we transition is 
because our preferred weapon stops function-
ing and deploying a secondary weapon can 

be done more quickly than fixing the primary 
weapon. Transitions are also sometimes con-
ducted when going into a tight space where 
employing a long gun is impractical.  

This is, however, one of those life and death 
skills that have to be trained and drilled on a 
regular schedule so that when it does happen, 
the person involved can make this transition 
without hesitation.  Shoot- continued on next page
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If your primary rifle 
stops functioning, 
can you transition 
to your pistol 
efficiently?RIFLE TOPISTOL
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ers need the confidence that only consistent 
training over time can bring someone in 
stressful life-threatening situations.

Former Marine Colonel Jeff Cooper used 
to say that the value of a pistol is as a tool to 
use to fight your way to a rifle. Knowing this, 
we prefer to face our enemies with a rifle in 
hand. So, assuming that we are armed with a 
rifle, let us first examine when transitions are 
practical for use.  When I was first on the job 
in the late 1980s, and early 1990s the rule of 
thumb was to transition from your primary 
weapon (the long gun) to your secondary 
(the pistol) only inside 25 yards.  However, 
within the last year of teaching conferences I 
have noticed an evolution of this distance be-
ing reduced to 20 – 15 yards.  The reason given 
for this reduction is that some department’s 
maximum distance range qualifications are 
now only 15 yards.  Gunfight statistics show 
that most engagements take place within 15 
yards and departments with smaller budgets 
use this to justify reducing the total number 
of rounds fired in qualification courses. Of 
course, no data indicates how many fights 
may have been won at greater distances by 
shooters with greater skill.

Common sense dictates that we should 
train hard and challenge ourselves to prevail 
in worst-case scenarios as well as the most 
common scenarios. One practice is for in-
structors to train students to transition as far 

out as they can still reliably achieve hits with 
pistols.  If their students can reliably achieve 
pistol hits at 50 or 100 yards so be it, but that 
is the exception and not the rule. 

I like to train normal students to transi-
tion out to 30 yards.  This affords the shooter 
with the experience and knowledge of how 
much wobble they have at this distance, forc-
ing them to apply all the basics of tactics 
and shooting.  Everyone wants to be a “high 
speed guy,” so I like to create challenges that 
let my students see how high speed they are. 
Additionally, being a competitive USPSA/IPSC 
shooter, I have seen time and again at local 
matches, tradesmen and technicians who are 
more than capable of making quick, center 
mass hits at 25 to 40 yards.  Professional gun-
men should be, at the least, able to do the 
same. We know there are bad guys that can 
do this and we should regularly ask ourselves, 
“who are the novices and who are the pro-
fessionals?” I have heard many professional 
firearms instructors make quite a few claims.  
The one thing that most agree on is that a 
sling should accompany any serious rifle 
work for a few reasons.  These are: retention 
of the rifle during the search and handcuffing 
of bad guys (when all of the officers present 
have long guns), aid with precision shots for 
longer range engagements, maintaining con-
trol of the rifle while climbing or negotiating 
challenging terrain, when carrying wounded 
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get your rifle functioning again.tt
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RIFLE TO PISTOL TRANSITIONING

and during transitions.  I avoid transition train-
ing without a sling because many techniques 
allow the muzzle of the rifle to point at those 
to your side and rear, violating the firearm 
safety rule of not pointing your weapon at 
anything you’re not willing to kill or destroy.  
Another technique for transitions without a 
sling is to hold the rifle down and to the side 
or up with your support hand, while drawing 
and shooting your pistol strong hand only.  
This reduces your ability to drive the pistol 
hard.  I am not going to argue which slings 
work best: 1, 2, or 3 point, but whichever you 
choose, train with it often.  We all know guys 
with a closet full of gear because they have to 
have the latest and the coolest.  Stop chasing 
cool and find what works and stick with it.  

In training, as in the real world, transitions 
begin with a malfunction of the rifle.  So, on 
the command to fire, the student will fire a 
predetermined number of rounds.  I do this 
two ways for the following reasons:  I like to 
start with a single live round in the chamber 
and an empty magazine in the magazine well.  
The second method is with one live round in 
the chamber and a training dummy round in 
the magazine.  This allows the student to feel 
two types of stoppages occurring in the rifle: 
the bolt-lock back and the failure to feed or 
fire.  

Once the rifle fails to fire the student will 
attempt to safe the weapon by sweeping 
the safety (putting the safety on may not be 

possible, depending on the condition of the 
weapon).  I also tell them to call the shot by 
referencing where the front sight post or 
red dot was at the time of the failure, this 
helps maintain marksmanship principles and 
stresses round accountability.  The student 
will then rotate the rifle so that the magazine 
swings in the direction of the support arm 
side elbow.  The support hand then takes 
control of the rifle and lowers it to the sup-
port side hip area.  The strong hand simul-
taneously goes to the pistol and defeats any 
retaining devices the holster may have.  From 
this point your normal draw stroke comes 
into play, remembering to assure proper link 
up with the shooting and support hands.  
Deviations with the draw stroke will delay 
accurate fire with your secondary weapon 
because you will have to make corrections 
during the press-out or hesitate at full exten-
sion to properly align the sights.  Training 
should also include practicing coming from 
the holster to the retention position for ex-
tremely close ranges.

After defeating immediate threats and scan-
ning the area for any more, you must get your 
primary weapon system back up and running.  
The pistol comes to what I call the default or 
three position, a reload with retention is done 
while continuing to scan the area.  I prefer a 
reload with retention because it is more dex-
terous.  After having to face a deadly threat, 
only to have your primary weapon go down, 

which forces you to tran-
sition to your secondary 
and engage bad guys, it’s 
a relatively easy guess 
that you might be a little 
jacked up with adrena-
line.  Having to deal with 
two magazines at the 
same time may present 
a challenge. Once this 
is done, the pistol will 
remain at the three posi-
tion in the strong hand.  
The support hand then 
retrieves the rifle by the 
handguard and moves 
it into the line of sight 
so that a visual inspec-
tion of the weapon can 
identify the malfunction 
of the rifle.  Once the 
malfunction has been 
determined, the shooter 
will holster his pistol 

and immediately clear and reload their pri-
mary weapon system, remembering to keep 
it high in the line of sight to maintain visual 
awareness of the area. These activities are 
best done from behind cover and preferably 
involve teammates providing security while 
you work.

Another thing to practice in order to pre-
pare for what the real world may throw your 
way is getting your primary weapon system 
back up and running while kneeling behind 
cover.  Also add all your gear and clothing that 
is appropriate for the weather.  We should also 
anticipate the need to train in all environmen-
tal conditions, including low light, to familiar-
ize ourselves with what it takes to win fights 
in inhospitable environments.

I believe transition drills should be prac-
ticed after every third dry practice session 
and every other range session for personnel 
who use rifles, submachineguns or shotguns 
in addition to their pistols.  Giving 10 – 15 
minutes during these sessions to develop and 
hone this skill will payoff in spades in the 
event you have to execute a transition to save 
your life or the life of those dear to you.  Those 
who don’t practice this regularly can be ex-
pected to pause and assess when confronted 
with this challenge in a gunfight. Remember 
to train hard and often--your life depends on 
it. You are responsible for the safe and legal 
handling of your weapons at all times.    4

BIO
James Washington served as a patrol officer, 
field training officer, firearms instructor and 
police sergeant. He served on the FBI Gang 
Task Force in Chicago for six years and is 
a firearms & tactics instructor for multiple 
agencies and armed citizens. www.high-
desert-defensive-shooting-school.net

Before reholstering, the shooter returns to position three and scans 
to confirm it is safe to holster.

When transitioning, rotate rifle so the magazine 
swings in the direction of the support side elbow.
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From the 1700s to the current day, governments and non-
state actors have employed Economic Warfare against 
their adversaries.

As an investor and advisor, Kevin Free-
man had an interesting perspective wit-
nessing the 2008 market collapse.  With 

suspicions aroused, he conducted a prelimi-
nary investigation. He reported his findings 
to the US government and the Department 
of Defense, and published some of his find-
ings. He is the author of Secret Weapon: How 
Economic Terrorism Brought Down The U.S. 
Stock Market and Why it Can Happen Again 
(Regnery, 2012) and the fascinating blog, 
Global Economic Warfare (www.globaleco-
nomicwarfare.com).

Mr. Freeman devotes chapters to establish-
ing motive, means and opportunity for an ad-
versary or adversaries to have taken action. 
The author documents motives countries 
such as China, Iran, Russia and Venezuela, as 
well as various non-state actors, have articu-

lated.  These motives run the gamut from fi-
nancial gain to paramilitary conquest.

The means the various suspects have at 
their disposal are diverse.  These can include 
the manipulation of oil prices, currency and 
debt, as well as a host of other manipulative 
practices that negatively affect financial mar-
kets. Freeman asserts that sovereign wealth 
funds are “state-owned investment funds” 
that can be used to manipulate commodities 
and stock prices. He asserts, “Financial terror-
ists may be willing to sacrifice their own eco-
nomic interests to their ideological agenda.  
But new finance tools mitigate downside risk 
for potential financial terrorists, meaning that 
they themselves could actually profit by at-
tacking the U.S. economy.  Tools like credit 
default swaps, naked short selling, and lev-
eraged ETSs can be used to attack us while 

REVIEWED BY: JOHN STEVENSON

SECRET 
WEAPON:
How Economic Terrorism Brought Down the 
U.S. Stock Market and Why it Can Happen Again 
WRITTEN BY KEVIN FREEMAN
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the perpetrators hide their identities in dark 
markets and dark pools or behind computer 
trading with rogue traders.”

Opportunities for these methods to be 
used against Western nations are widespread; 
most, sadly, have been supplied by our own 
governments.  Our out-of-control govern-
mental spending, debt and the inflationary 
bubbles our government’s policies have cre-
ated—such as those in stocks, housing and 
the government expansion bubble—can all 
be viewed as malinvestment (governmental 
intervention counter to natural market forc-
es) that creates massive strategic vulnerabil-
ity.  Repealed financial regulations concern-
ing derivatives, naked short selling and other 
techniques are weapons that can exploit 
these vulnerabilities.  

Mr. Freeman makes the case that attacks 
culminating in the 2008 collapse were multi-
phased and began with the run-up of oil 
prices. According to the author, they appear 
to have been carried out by a combination of 
sovereign wealth funds and may have had the 
involvement of Islamist groups and national 

players such as Venezuela and Iran. “If Ameri-
cans were concerned by rising oil prices in 
early 2008, they were panicked by the March 
collapse of Bear Stearns,” when a series of 
“bear raids” and market rumors nearly col-
lapsed the world’s financial markets.  Later, 
a report linked several groups to firms that 
were involved in causing the “flash crash” 
of 2010. Those groups included “individuals 
identified by authorities as ‘Specially Desig-
nated Global Terrorists,’ as well as al Qaeda 
financiers, an investment manager once ac-
cused by the FBI of handling an account for 
Osama Bin Laden (with advance knowledge 
of the 9/11 attacks), HAMAS financiers, the 
Russian mafia, Chinese traders and various 
jihadist foundations.”

Freeman states, “By shorting the market, 
our enemies shouted ‘fire’ in a crowded the-
ater, prompting market actors to all ‘de-risk’ 
at once.  They were piggybacked by a few 
market traders like George Soros, who made 
a bundle.  And the entire U.S. economy paid 
the price.”

The greatest challenge may not be the 

harm that we have incurred, but rather the 
ignored potential for a future attack.  Freeman 
observes, “The Phase Three concern is that 
the response itself to the recent collapse 
has strained economic resources, creating 
large budget deficits and high inflation risks.”  
All previous hazards remain in place; we 
simply face them from a more disadvantaged 
position.

The most concerning aspect of Freeman’s 
findings is his speculation as to what the 
next attack may look like.  We are at great 
risk, whether it is from China, Russia, Venezu-
ela, Iran or some other association of coun-
tries that would profit from the termination 
of the U.S. dollar’s status as the world’s re-
serve currency; well-resourced non-state 
actors looking to exploit the destructive ef-
fects of Credit Default Swaps to make a prof-
it or hostile Islamist groups waging financial 
jihad.  Hopefully Mr. Freeman’s research will 
encourage a wider range of investigations 
and awareness. You will find his book to be 
very interesting and entirely relevant for to-
day’s world.   4

BIO
John Stevenson is a former police officer, 
U.S. Border Patrol agent and Federal Air 
Marshal.
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FLIR ONE
Seeing in the dark is a great advantage. Can you imag-
ine being able to see the body heat of people and 
animals in total darkness? Can you imagine seeing 
whether a car’s engine is warm from use with your 
iPhone without having to approach and touch it? 
The FLIR ONE unit is a case and app for select smart 
phones that features the following specs: scene temp. 
range 32 °F to 212 °F,  operating temp: 32° to 95° F,  
3.9oz, L 5.5 inches x W 2.4 inches x H .85 inches with 
a maximum battery life of approximately four hours 
of continuous use from an internal power source and 
not the phone battery.  www.flir.com

“FINANCIAL TERRORISTS MAY BE WILLING TO 
SACRIFICE THEIR OWN ECONOMIC INTERESTS 
TO THEIR IDEOLOGICAL AGENDA.” 
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These are the four keys to building rapport quickly with someone.  

Using one or a combination of these 
will enable you to speedily get on the 
good side of someone in moments.  

Here are the four cornerstones:  

1.  Common Enemy 
2.  Siding Goals 
3.  Agreement 
4.  Random Favors 

You will see these used throughout this 
book.  Many different examples are present-
ed of how to use these to program people 

for a different, more desirable behavior. 
Here’s how they work. 

COMMON ENEMY
The first technique is to find a common 
enemy.  This is quite simple to do most of 
the time.  It doesn’t take long at all for you 
to talk to someone and find that one piece 
of information that you need to implement 
this technique.  You see, everyone has many 
things in common.  Most of the time peo-
ple in society focus on our differences.  By 
changing the angle at which we view people 

we can find things in common, things that 
make us relate to each other, things that will 
bring us closer and make us friends.   

You can speak with someone very briefly 
and figure out who is a burden in their life.  
We all have them.  We all have those people 
in our lives that make our lives more diffi-
cult and uncomfortable.  Whether it is at 
work, home or in society, we all have those 
people that we don’t like, so as you talk to 
your new acquaintance, look for that per-
son in their life that makes it difficult and 
relate that same type of event in your life.

BY: KELLY ALWOOD

THIS ARTICLE IS AN EXCERPT FROM THE NEW BOOK BEHAVIORAL PROGRAMMING (AVAILABLE AT AMAZON.COM)

THE FOUR 
CORNERSTONES 
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Speedily get on the good side of 
someone in moments.
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FOUR CORNERSTONES OF RAPPORT

I will give you an example:  You are talking 
to your phone carrier on the phone, trying 
to get a charge taken off your bill.  By hav-
ing a quick conversation with the person, 
not going straight to “shop talk,” you will be-
gin to get friendly with them.  During this 
brief moment you mention their boss.  This 
is usually a pretty safe target because most 
people do not like their boss or feel they 
enrich their lives.  You may make a simple 
statement such as, “I bet your boss doesn’t 
realize how difficult your job is, dealing with 
upset people all day.”  They will likely say, 
“Yes, he doesn’t have to deal with them all 
day, but he sure tells us what to do.”  Now 
that is something we can all relate to. Now 
you must show them how this relates to you.  
Explain to them how they are not alone and 
that you have a boss just like that too; how 
you and they share a common enemy.  You 
both share in the same trials and distress of 
your common enemy, your bosses.  Tell them 
how your boss doesn’t realize what “we” 
have to go through every day and how “we” 
need to stick together.  We need to help each 
other because our bosses don’t care.  This 
is something that person on the phone can 
relate to.  You have now found a common 
enemy.  When you now ask them to help you 
with that charge on your bill you will find 
them feeling sympathy for you as you have 
just shared each other’s pain, through a com-
mon enemy.

You can do this with anyone out there.  
No matter how different you are from the 
other person, we can all find that one person 
or entity in our lives that makes us miserable 
at times.  Focus on this new angle when talk-
ing with people you don’t know and even 
people that you may not get along with very 
well.  This will find the common enemy and 
put you on friendly ground.  You will see this 
technique used with other rules throughout 
this book.  There are many ways to adapt and 
combine this technique to program people’s 
behavior to be more conducive to your re-
lationship. 

SIDING GOALS
The second strategy is Siding Goals, which is 
divided into two possible approaches.  One 
way is quite polite and passive, the other 
way is direct and aggressive.  They both 
work. You will get the action or behavior 
that you want out of that person in the end, 
but only one will build a good relationship 
and can be used again with that person.  

The other will burn the bridge and is there-
fore a onetime shot. Siding Goals works like 
this.  It’s similar to the “common enemy” ap-
proach, but works a different angle.  In this 
technique we don’t look for a common bad, 
we demonstrate a common good.  We will 
align their goals with ours.  This can take 
many forms and can be used in innumerable 
circumstances.  One example may be to get 
a discount.  Say you are approached to pur-
chase a product.  This car is something that 
you could use and you will probably buy it 
if they will adjust the price a bit.  At the cur-
rent price they are offering, we can say no.  
We don’t need it that badly.   

Polite and Positive
What you do is align their goals with yours.  
Bring them onto your side by making their 
goal the same as yours.  In this case, their goal 
is to make a sale.  You can use that knowl-

edge to align them with your goal of getting 
a good deal.  Tell them that you would like to 
buy the car, but you can’t spend that much 
money.  Your desire to buy the car is perfectly 
aligned with their desire to sell the car.  Now 
your goals and their goals are aligned. Now 
we are on the same team.  Now they will 
work with you to adjust the price to make 
their sale (your purchase) feasible.  Their sale 
and our purchase are the same goal.  You 
brought them onto your side.  When you ar-
rived at the dealership, you were not on the 
same side.  They were on the selling team 

to make money and you were on the los-
ing, spending money team.  Their job started 
out trying to convince you to buy a new car. 
When you align your goals, it will now ben-
efit them to help you with what you need.  
This is the polite and passive way to align 
your goals with someone. 

Burn the Bridge
The aggressive and direct way to achieve 
Siding Goals is like this.  From a real life story, 
I’ll show you how it works.  My friend Kevin 
and I were on a road trip.  He and I stopped 
at an office supply store to print off student 
binders for a class the next day.  We entered 
the store at about 6:30 p.m.  The store closed 
at 8 p.m.  We went to the print station, gave 
them our thumb drive and asked them for 
25 copies of the entire PPT.  The store man-
ager happened to be the one working at the 
print station.  He plugged in the thumb drive 

and opened the file.  He noticed that the file 
was quite large and would take some time to 
print, especially to complete our request for 
25 copies of it, bound and organized.

He handed us back the thumb drive and 
explained to us that he would not print 
them, as there was not enough time to get 
it all done before the store closed.  We were 
very disappointed.  We had no other option.  
Class started in the morning and we needed 
it done now.  This guy would not budge.  He 
would not submit to any other form of be-
havioral programming that we tried.  He just 

When you align your goals, it will now benefit others to help 
you with what you need. 
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FOUR CORNERSTONES OF RAPPORT

flat out refused.  We had wasted another 30 
minutes trying to convince him.  It was now 
7 p.m. and we hadn’t even started to get 
what we wanted.  At this point several things 
were obvious.  He had no desire to help us.  
He would not change his mind for our ben-
efit.  Additionally, his resistance told me the 
one piece of information that I needed.  He 
had somewhere to be at 8 p.m.  He was not 
willing to chance being late for our benefit.   

This is where Aggressive Goal Siding came 
in.  We would force him to be on our side.  
Our goal was getting our material printed 
and out the door by 8 p.m.  Soon, he would 
have the same goal.  What happened when 
we looked at him and said, “I have no other 
option, I must get this done tonight.  If I don’t 
get what I want, then I will make sure you do 
not get what you want. I know you have to 
be out of here right at 8 p.m.  I will not let 
that happen if I don’t get what I need.”   

I told the man that I would remain in the 
store until 8 p.m. and at that time I would re-
fuse to leave.  I would have a bunch of things 
in my hand that I would want to purchase, 
but wouldn’t be able to find my credit card 
or all of the coupons that I would want to 
use in a timely manner.  I would wait for him 
to call the police to have me removed from 
the store.  Then I would explain to them that 
I lost my wallet in the store. I made sure that 
he knew that I intended to delay him as long 
as possible.  If I don’t get what I want, then 
he won’t get what he wants.  He realized that 
I was dead serious.  At this point he realized 
that we had the same goal.  His goal was now 
“be out of here by 8 p.m. with material print-
ed.”  After coming to the conclusion that this 
was the most likely outcome, he went right 
to work printing our material as needed, for 
we now had the same goal.  

AGREEMENT
Agreement is the next way to get on some-
one’s good side fast.  One thing that irritates 
us all is when you are talking to someone 
and they counter and argue about every-
thing you say.  Few people are more annoy-
ing than that guy.  The opposite of that guy is 
the person who listens to what you are say-
ing and agrees with you.  What is even better 
is after they agree with you they add value 
to the conversation.  This is what you need 
to do to build rapport.  Listen to what the 
person is saying, find a common interest and 
voice your agreement with them.   

Of course we do not all agree on every-

thing, but we don’t have to.  Listen to peo-
ple and agree with a portion of what they 
say.  You can always find some part to agree 
on.  You should avoid disagreement and fo-
cus your attention on finding what you can 
agree on from what they are saying.  When 
you agree with people, they will connect 
with you and feel a bond.  An example might 
be, you sit down to lunch with a new co-
worker.  They start a conversation with you 
about sports.  You actually care nothing 
about sports and think they are overpaid 
knuckle draggers.  

This would normally end the interest of 
building a relationship or rapport with that 
person, but let’s keep going.  You listen in-
tently to what they are saying; you are try-
ing to find something that you like as well.  
They are talking about professional sports, 
so you find you can agree with them that 
professional athletes are fit and fitness is an 
interest of yours.  He may say his team from 
Chicago really stinks this year and you can 
say, “Well I still like Chicago, they have the 
best food in the Midwest” or whatever.   

When you are actually listening to the per-

son and looking for anything to find in com-
mon and agree with, you will do just that.  
Most people spend their time not actually 
listening to what you are saying, but actually 
thinking about the first few seconds of your 
speech and then thinking of their rebuttal 
until you stop talking.  Then they jump right 
in with their already rehearsed lines.  This 
does not build rapport.  That will only be 
confrontational and is the opposite of agree-
ment. Think about this: every time you hear 
someone report to you about a person they 
just met and liked, they always say, “we had 
so much in common, I really like him/her. 
We like the same music/color/shoes/pizza,” 
or whatever it may be.  This is critical to 
building rapport.  On the same note, think 
of every time that you gave a report about 
meeting someone who you didn’t like.  You 
described your meeting as, “he was a liberal 
jerk” or “she was a sleazy girl” or “he actu-
ally thinks___.” All of these are statements of 
disagreement.  You summed up your whole 
experience with that person in the fact that 
you did not agree.  So now you know. Find 
things you can agree on and focus on those 

Learn the original source code for the human brain and 
then you can reprogram it because you know how it works. 
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things.  You will build rapport in one con-
versation.   

RANDOM FAVORS
Random Favors is the last cornerstone of this 
discussion.  Simply put, this is a way of doing 
a good deed for someone without them ask-
ing, so they owe us kindness.  This kindness 
is usually expressed with a favor.  The sim-
plest example of Random Favors is to hold 
the door open for someone.  They did not 
ask you to do so, but they are grateful and 
now owe you a debt.  No matter how small, 
they owe you.  Even if we are paid with a 
smile or a thank you, they owed us that and 
we got it without asking for it.   

How do you get someone to smile at you 
or talk to you who otherwise wouldn’t? You 
Random Favor them.  Now they are obligated 
under social etiquette to show you kindness.  
The rules of society dictate that you cannot 
be cruel to someone who just did something 
nice for you.  Now let’s take this to a differ-
ent level.  Let’s go back to the car lot.  We are 
looking to buy a new car again.  Not only 
can we use the Siding Goals, we can also 
use Random Favors at the same time.  How 
would the salesman react if we brought an-
other buyer with us to the lot?  We have just 
done him a favor without him asking for it.  
We just Random Favored him.  By doing him 
this favor—bringing him another customer 
and more money—he now owes us an act of 
kindness.  What we would naturally expect 
or accept as kindness in return is a good deal 
on our new car.  What if we told him that if 
he got us the price we need on the car, that 
when we bought our car our friend would 
buy his car from them also?  That adds a 
whole new level to the Siding Goals.   

You see, at every stage of the game, you 
can always take it up a notch.  You scale the 
approach to fit the demand.  How much in-
formation I give out, how far I go to help 
them, etc. all depends on what behavior or 
reaction I need to get from them.  It’s really 
like The Golden Rule.  I will do something 
for someone that I want them to do for me.  I 

will help them feel good about me, comfort-
able with me and trust me.  By knowing what 
people want and what makes them comfort-
able we can make people happier more 
quickly.  We can be a better friend when we 
know what the other person actually wants 
in a friend.  This book is about doing just that. 

Upon these four cornerstones and our 
two pillars, we will build our foundation 
for a great relationship.  We must start with 
these and always use them first.  Once these 
are in place, we follow the rules in the next 
chapters to build a strong, lasting, drama free 
relationship with anyone we desire.  The hu-
man brain is like a computer and we can pro-
gram it for the proper response if we know 
the code.  

Kevin and I have spent many hours to-
gether over the years discussing and testing 
these methods all over the world.  They are 
consistent.  Learn the original source code 
for the human brain and then you can repro-
gram it because you know how it works. 

What we do not want to do is chart a course 
of actions and speeches that you memorize 
and spit out to people from memory.  That 
tactic is used by many systems in many other 
books.  The fact that thousands of people are 
using the same exact lines from those books 
on everyone they meet tells you that they 
are not sincere.  The relationship will never 
be real.  They build a relationship on cookie 
cutter lines and dishonesty.  The purpose of 
building rapport is to build a real, healthy re-
lationship quickly with a person.  Once we 
have that rapport (our foundation) we can 
then build the rest of the house.  This is not 
the end game.  This is the way to quickly and 
efficiently get the ball rolling with someone 
you wish to befriend.  Our goal for this is 
to leave our people feeling better than be-
fore we interacted with them.  Follow these 
to build rapport with a person and the rest 
of the information here to build and keep a 
healthy lasting relationship with them.   4 

BIO
Kelly Alwood has served as a security 
consultant in Southeast Asia, and South-
west Asia including: India, Iraq and Af-
ghanistan. He provided security services 
in support of Hurricane Ike, Hurricane 
Gustav, Hurricane Katrina and the Asian 
tsunami. He is a partner in OnPoint Tac-
tical, and provides instruction in urban 
escape and evasion, tracking and survival. 
www.kellyalwood.com　

Find things you can agree 
on and focus on those 
things.  You will build 
rapport in one conversation. 
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The Apache scouts were known for being masters of high-speed, invisible survival. 

Before we explore this world of scout 
stalking and movement, I would like 
to clarify who the true “Apache Scouts” 

are. Many people associate the term with the 
Apache who worked with the U.S. Army from 
1860 through to the late 1940s. While these 
individuals possessed impressive skills of sur-
vival, tracking and silent effective movement, 
they pale in comparison to the true Apache 
scouts. 

The true Apache scouts were a secretive 
warrior society that existed within the frame-
work of the many tribes that made up the 
Apache. They were the eyes and ears of their 
people. Moving swiftly and silently across the 
landscape they would scout everything from 

new locations to live and hunt as well as vil-
lages to raid and the movements of their ene-
mies. I encourage you to do some research on 
great Apache warriors such as Victorio, Lozen 
and Geronimo to get some historical context 
on how these skills were used.

The Apaches were generally excellent dis-
tance runners. They were able to cover long 
distances in the deserts and mountains in 
short periods of time. This is one reason they 
were able to remain hidden; they could move 
from one spot to another farther and faster 
than was expected. They were also masters 
of stalking. They demonstrated the ability to 
get unbelievably close to animals in the wild 
while hunting and were in many cases able to 

sneak into and raid settlements without any-
one knowing they were there.

Learning how the scouts moved begins in 
your mind. You must learn to not only quiet 
your movements; you must also quiet your 
mind. The most important skill in silent move-
ment technique is knowing how to move with 
the ebb and flow of what’s going on around 
you. If you’re in nature, you move slowly and 
deliberately so as not to reveal your presence 
to the wildlife around you. Consequently, if 
you tried to move through a city or suburban 
environment as you moved in nature, people 
would look at you and think, “Why is that per-
son moving so slow?” You must match your 
movements to your environment. 

BY: TOM BROWN III

APACHE SCOUT SECRETS 
TO

  Geronimo, 1887.

THE ONLY WAY 
YOU WILL EVER 
STALK AND 
TOUCH ANY 
ANIMAL IS BY 
IMMERSING 
YOURSELF IN 
THE STUDY OF 
THAT ANIMAL 
FIRST.
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APACHE SECRETS TO STALKING

Another reason scouts were good at re-
maining elusive is because they studied their 
opponents from afar. By doing this you learn 
the areas in which your opponent is lacking 
awareness; then you exploit it. This works 
with both animals and humans. The only way 
you will ever stalk and touch any animal is by 
immersing yourself in the study of that ani-
mal first.

When it comes to initiating movement, the 
first thing you need to consider is your mind-
set. I always try to “empty the cup” before I 
set off. By doing this, you enter the situation 
purely and allow yourself to be guided by 
the subtleties of the situation. If you are too 
focused on the goal you will miss the little 
things and will be more likely to make mis-
takes and create unnecessary noise. Once, I 
was stalking some wild hogs with my bow 
in south Florida. I was moving fluidly across 
the landscape in meditative state and I had 
covered quite a bit of ground that way. At 
some point I thought to myself, “Wow, I am 
really moving quietly.” As soon as that thought 
entered my head I stepped on a stick which 
broke, alerting the hogs that were just ahead 
of me! A wise Apache said, “Where there is 
thought there is hesitation, and where there 
is hesitation there is failure.” Keep your mind 
clear and alert.

Believe it or not, animals and people with 
training can sense your intent from a long 
way off. Have you ever been in a crowd and 
got the feeling someone was watching you? 
Have you ever had your dog or cat wake up 
from a dead sleep because you focused your 
gaze on them for a bit too long? When I am 
in the woods, I like to think of myself as a 
shadow flowing across the landscape. I try to 
keep my mind as empty as possible and allow 
the landscape to dictate my movements. Too 
often, modern humans try to impose their 
will on the landscape. If you approach stalk-
ing in this manner you will not be moving 
as the rest of the animals do. Remember that 
an animal (this includes the human animal) is 
an instrument played by the landscape when 
he or she is in tune with the environment. If 
this is difficult for you to swallow, consider 
this: even today, the most skilled small unit 
leaders in special operations units and the US 
Marine Corps encourage their guys to empty 
their thoughts and “soften” their vision when 
laying in an ambush. 

It is also important to picture any stalking 
scenario, whether in the city or in nature as a 
chess game. There are many factors you need 

to consider when trying 
to get from point A to 
point B. You need to look 
ahead of you and iden-
tify what you are walking 
across. Is it dried leaves? 
Concrete? A creaky wood 
floor? Then you need to 
take into account areas 
of concealment. I always 
try to stalk from shadow 
to shadow. Also, if you are 
stalking an animal you 
need to consider the wind 
direction. When getting 
close to a deer the last 
thing you want is to be 
downwind of an animal 
that has an amazing sense 
of smell. Even humans can 
pick up unnatural scents. 
American recon teams in 
Vietnam often ate local 
food and practiced indig-
enous bathing techniques 
so as not to smell to the 
North Vietnamese Army 
like Americans.

Being good at stalking 
and moving boils down to you having good 
awareness skills. The movement and place-
ment of your feet and body is just one part. 
If you lack 360 degree awareness you won’t 
truly be able to match your movements to 
what is going on around you. If you ever have 
had the pleasure of watching a predator mov-
ing through the woods you have seen how 
they are using all of their senses. You need to 
do the same to be successful.

Another concept you must master is the 
use of dead space. What is dead space? When 
most people take in visual information on 
what’s in front of them, their eyes are natural-
ly drawn to the highlights and major features. 
You will also be drawn to areas in which the 
colors are brighter and different than the 
overall area. Businesses like McDonald’s know 
this, hence the yellow and red signs. Your 
eyes are drawn to these areas. Everything else 
is filled in by your brain. The Apache scouts 
knew about this and were oftentimes able 
to hide in plain sight. The best places to hide 
are the areas of landscape that don’t stand 
out. I have used this many times to hide from 
people. One of my favorite things to do is go 
to a public park that has trails through the 
woods. You can literally stand just off the side 

of the trail and people will walk right by you 
without seeing you. Dead space is extremely 
easy to use especially if people are used to 
the area and have become complacent. 

If you’ve ever been to a place that attracts a 
lot of tourists and you stand on the street you 
can tell who just got to town versus who lives 
there or has been there for a while. The new 
arrivals are searching everywhere with their 
eyes taking in the sights, while people who 
have been there for a while walk with their 
eyes at a 45 degree angle to the ground, rarely 
looking up unless they are having a conver-
sation. The easiest dead space to exploit are 
people who are texting or looking up some-
thing on their phones. We have all had people 
literally walk into us while they are on their 
phones. Sites like YouTube are replete with 
videos of people walking into fountains and 
falling through open manholes because their 
awareness is being given to their phones. 

Here is a list of stalking tips and tricks. They 
are universal in the fact that they apply to 
stalking animals, humans and locations:

1. Awareness is the key to proficiency in 
stalking and movement.

Without heightened awareness you will 
not move silently across the landscape. When 

The author shows his class how to move discreetly in the environment. 
Stomping around in the woods like an urban human announces your 
presence to the wildlife.
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APACHE SECRETS TO STALKING

trying to remain invisible you must be acutely 
aware of your surroundings. Pay attention to 
where the sun is. Feel the wind and recognize 
its’ constant variation. Listen to the baseline 
of what is going on around you. 

2. Be patient. Trying to stalk and touch 
an animal takes a lot of practice! Animals rely 
on their senses to stay alive and those senses 
are many times greater than our own. In our 
modern society we have no predators in the 
natural sense, so our senses have dulled. When 
you talk to someone who lives in grizzly or 
mountain lion country they will tell you that 
it’s amazing what not being at the top of the 
food chain does for your awareness.

3. When stalking animals, always ap-
proach downwind. Animals, especially 
members of the deer family, have a sense of 
smell that is many times greater than ours. No 
matter how much we try to rid ourselves of 
our human odor, we can never get rid of it 
completely. Many times, I have had a hunt ru-
ined because of the wind switching direction.

4. Pick a route that provides you with 
the most concealment. I am always ana-
lyzing what is ahead of me. I will never, un-
less absolutely necessary, move across open 
ground. Ideally, I move from shadow to shad-
ow. The Apache scouts would camouflage to 
shadow as it is the most universal covering. 
After considering your cover options it’s im-
portant that you also choose a route that isn’t 
noisy. Avoid dry leaves and other areas that 
will make a loud crunching sound as soon 
as you walk over it. Also, beware of moving 
across ridge lines so you don’t skyline your-
self. If you do, you will stick out like a sore 
thumb. Any animals or people below you will 
see you moving.

5. Use natural noise to cover your 
movement. I mentioned matching your 
movement to the “ebb and flow” of your sur-
roundings; by paying attention to the natu-
ral noise around you, you will find there are 
times and places when you can get away with 
making more noise. For instance, one of my 
favorite times to hunt whitetail deer is during 
a gusty wind. Since deer rely on their sense of 
smell for survival, on windy days they will tend 
to stay bedded. I stalk into their bedding areas 
to hunt them. When a gust of wind comes up 
I will move quickly as the wind will disguise 
my movement. When the wind slows down, I 
slow down. I once arrowed a doe at six yards. 
She never knew I was there and didn’t get up 
when the arrow struck home. It is important 
to remember not to make any out-of-context 

noises. No animal moves completely silently 
all the time, so you are permitted a certain 
amount of noise just as long as it isn’t louder 
than the baseline noise. 

I learned a valuable lesson in out-of-con-
text noise when I lived in Illinois. The prop-
erty I lived on had a set of very busy freight 
train tracks running the length of it. One day 
I was sitting quietly in the marsh. It was a 
beautiful scene; there were ducks, geese, her-
ons and muskrats going about their business 
when the train came roaring through. I was 
amazed that the animals went about their 
routines, paying no attention to the train. 
Shortly after, a friend of mine came down 
to the marsh. As soon as the door to his 
truck slammed shut every animal and bird I 
could see fled in a panic. Why were the ani-
mals and birds fine with the roaring freight 
train yet ran away at the sound of a truck 
door closing? Simple. They were used to the 
freight train passing many times a day, but 
the truck door not so much. The sight and 
sound of the train was in context with the 
noise in their environment, but the sound of 
the truck door was not. Other small, quiet, 
out of context noises that will give away 
your presence are jingling zippers, ripping 
Velcro, coughs and sneezes, sticks breaking 
and the noise and motion caused by you 
bracing yourself in reaction to noise!

6. Observe both animals and people to 
learn how to exploit gaps in their awareness. 

Earlier, I said how important recon was to 
the Apache scouts. Before raiding a village or 
going to war, they would study their oppo-
nents for as long as they possibly could from 
a safe distance. Both animals and people are 
creatures of habit. If you study them long 
enough you will learn where the gaps in 
their awareness are. 

Stalking is more of a mindset than a set of 
instructions about how to place your feet or 
how fast you move. Because every situation 
is different, how you move will be different. 
In closing I would like to say that the best 
stalkers are the ones who can transition from 
place to place silently and effectively across 
any terrain; from woods to field and from 
field to stream, blending their movements as 
they go. As with any skill, practice makes per-
fect! Always remember, if no one sees you, 
you are invisible.   4

BIO
Tom Brown III was trained from birth by 
his father Tom Brown, Jr., founder of the 
world- renowned Tracker School. He practic-
es and teaches primitive technology, wilder-
ness survival, tracking and nature observa-
tion. His school, Primitive Arts Collective 
(primitiveac.com), is partnered with Earth 
Village Education (earthvillageeducation.
org), an educational platform for teaching 
permaculture gardening, primitive living 
skills and off-grid architecture methods.

Dead space is easy to use, especially if people are used to the area and have become complacent. You can 
literally stand off the side of a trail and people will walk right by you without seeing you.
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Imagine leaving New York City and heading home to Ohio for a break. 

Along the way, you encounter moderately 
snowy conditions. The storm worsens as 
you drive across Pennsylvania.  Before 

long, snow is outpacing the plows.  Some-
where on one of the passes, a semi loses con-
trol and spins out, blocking both lanes.  Traffic 
grinds to a halt.  The storm grows into a bliz-
zard.  It looks like it may be a couple of hours 
before they can get the rig cleared, so you sit 
and wait… and wait.  Before long, the snow 
levels are up to your car windows and you 
realize you won’t be going anywhere anytime 
soon.

This very thing happened during what was 
coined “Snowmaggedon” in the Mid-Atlantic 
States in early February of 2010.  Several doz-
en vehicles and people were snowbound on 
I-80 for more than 36 hours. Snow accumula-
tion was in the 36-inch range. If that was you, 
what would you do? Are you even minimally 

prepared to endure a 24-36 hour stay inside 
your car in a winter storm? 

I had a similar experience two winters ago 
only 30 miles from home.  A semi flipped on 
extremely icy roads on a 20 mile stretch of 
highway known simply as “The Gorge,” which 
had only one way in and one way out.  We hit 
the traffic slowdown and stop at around 8:00 
pm.  The situation was made more uncertain, 
as cell phones do not work in that deep can-
yon.  We knew there was a problem, but did 
not know what it was and there was no way 
to find out except by walking miles up to the 
accident.  Temperatures were in the teens.  
We saw people milling about in flip-flops and 
shorts.  We didn’t realize we would spend 13 
hours in The Gorge.

When I travel by vehicle I take a medical 
box that contains a rucksack with everything 
I need to walk home. Shelter, water, food and 

warm clothes are covered and so for us, the 
night in our vehicle at 16˚F was frustrating, 
but not life-threatening.  However, there were 
a number of cars that did run out of gas dur-
ing the night, while running their engines 
and heaters to stay warm.  Those disabled 
cars caused further delays and increased the 
peril to their drivers from carbon monoxide 
poisoning from a leaking exhaust system.  If 
you travel in the snow, you will want to carry 
gear that will keep you warm without exter-
nal heat: sleeping bags, blankets, coats, hats, 
gloves etc.  Don’t think that a two millimeter 
space blanket is all you need.  It is generally 
advisable to stay inside your vehicle.

 

CAR KITS
I carry a one-quart empty paint can with a 
full roll of toilet paper inside and a bottle of 
90 percent rubbing alcohol.  When I need it, 
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STAYING WARM IN THE

In Snowmageddon 
2010 and again in 
2015, people found 
themselves trapped 
on the roads in their 
cars in the freezing, 
snowy weather. Are 
you prepared to hold 
out and stay warm?

BY: KEVIN REEVE
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STAYING WARM IN THE COLD

I pour the rubbing alcohol over the toilet pa-
per until it is saturated.  I then set the can on 
a solid surface  (The hump on the truck floor 
is the best spot.) and then I light the paper.  
That stove will heat the interior of a car or 
truck in very cold weather for 10 hours. If you 
carry a second bottle of alcohol, it will double 
the time. Since the combustion of alcohol pro-
duces CO2, you will need to crack a window 
an inch to provide fresh air. This little stove 
can be used for heating water or cooking.  The 
flame can be regulated with the lid. Beware: 
this technique can cause asphyxiation and 
create a burn / fire hazard.

 In addition to this stove, my winter car 
kit contains flares for safety and also for fire 
lighting.  I also carry a metal cup, a gallon of 
water, several energy bars, some instant soup 
and hot chocolate and a couple of MREs.  I 
have a couple of blankets and if going cross-
country, my sleeping bag, coat, gloves and hat.  
I have at least one or two knives tucked into 
my gear.  I also keep a flashlight, phone char-
ger and first aid kit close by.  I always carry a 
weapon and extra magazines wherever legal. 

This scenario reminds me of the guy who 
got caught in a storm in his truck, while he 
was dressed in lightweight clothing.  When 
he ran out of gas he took a knife to his truck 
seats and removed the foam padding to tuck 
inside his clothes to keep him warm.  He 
ruined his interior, but he didn’t die. A little 
preparation can save your life–and your seats!

WARM INDOORS
During the Snowmageddon storm of 2010, ap-
proximately 250,000 people in the mid-Atlan-
tic area were without electricity for multiple 
days.  Most homes require electricity to run 
their furnace to maintain heat.  Some have a 
wood stove or fireplace that can heat a por-
tion of the house.  Wood stoves are far more 
efficient than fireplaces and those who have 
a wood stove can stay reasonably warm. But 
what do you do if you have no woodstove or 
fireplace and no electricity? Alternative heat-

ers are a godsend.  Specifically, I have an emer-
gency kerosene heater.  I generally do not use 
it unless there are no other options because I 
dislike the smell of the fumes.  Propane heat-
ers can be much better if you have enough 
propane.  Both types of heaters should always 
be ventilated.  Propane produces CO2.  Kero-
sene produces CO and requires even greater 
care with ventilation. Another useful trick 
is to reduce the volume of space heated in 
the house.  Consolidate family members into 
the living room and kitchen or a bedroom 
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Rubbing alcoho, a roll of toilet paper, and a quart paint can is a simple 
and effective kit to keep a vehicle warm in an emergency. Pour the alcohol 
over the toilet paper in the can, then light it. Ventilate the vehicle to 
remove the CO2.

With a very small amount of 
forethought, sleeping warm 
—indoors or outdoors— 
is not challenging. 
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and bathroom. Close the doors. If necessary, 
hang blankets or plastic to seal off the rooms 
not in use. Gather everyone into one or two 
rooms. You can increase the insulation in a 
room by sealing the windows with plastic on 
the inside of the sills.  They can be stapled or 
taped to form a tight seal.  You may increase 
the insulation further by stuffing the space 
between the window and the plastic with 
crumpled newspaper.  Of course this cuts the 
windows as a source of light and you may not 
want to do it to all the windows so you that 
you can maintain that natural light, which is 
also a heat source.

Unheated rooms with water pipes in the 
wall may freeze, especially if the pipes are 
in an outside wall.  To prevent this, you will 
need to shut off the main water valve and 
drain the pipes at the lowest outlet (in the 
basement for example).  If the pipes freeze, 
the damage to the house will be substantial.  
Before you shut off the water, store as much 
water as possible.  Fill the bathtub to use for 
flushing the toilet (a gallon of water dumped 
at once into the toilet will flush it).   Fill any 
empty containers and buckets.  You should 
try to have water on hand anyway (around 
one gallon a day per person), but filling your 
tub gives you some water for flushing. In 
terms of cooking food, my stove is electric, 
so I have a single-burner butane stove to heat 
food in an emergency. If you have a natural 
gas or propane kitchen stove, you needn’t 
worry. It will still function without electricity.

In an electricity-down situation, you can-
not shower or take a bath, but baby wipes 
make for a good “sponge” bath.  Warm them 

over the stove first to avoid the shock of a 
cold diaper wipe hitting sensitive skin.  It 
takes minimal water to brush teeth. 

 

SLEEPING WARM
If you are sleeping outside, here are some 
techniques I have used successfully over the 
years: Insulate against the ground.  Any insula-
tion is better than none.  A sleeping bag di-
rectly on the ground is a guarantee of a cold 
night.  A sleeping pad is great. A flattened 
cardboard box will help, but several will give 
you great insulation.  Vegetation such as pine 
boughs or leaves will do in a pinch.  Anything 
between you and the cold ground will pre-
vent a negative heat exchange (where you 
get cold from conduction).

Before going to bed, empty your bladder.  
Men can carry a pee bottle in the sleeping 
bag.  This prevents getting up in the middle of 
the night to pee and losing all the accumulat-
ed heat.  The bottle should be a wide mouth 
type such as a Gatorade bottle for ease of use. 

Right before bed, fill a water bottle (such 
as Nalgene) with hot, but not boiling water 
and place it by your feet. This will go a very 
long way to keep you warm. I have on sev-
eral occasions had the bottle still warm in the 
morning.  For obvious reasons, if you decide 
to use this warm water to drink, make sure 
the bottle is not the same shape and size as 
the pee bottle–don’t ask how I learned this.

I always keep a bag of peanut M&Ms near-
by.  A little trail mix or M&Ms when you first 
start to feel cold can give the feel of stoking 
the furnace, so to speak. If you have a blanket, 
put it inside your sleeping bag rather than on 

top.  A blanket on top of your bag compresses 
the loft in your bag making it less effective, 
plus the blanket takes up air space inside 
your bag.  A fleece blanket feels much better 
than the cold nylon when you get inside.

Before you go to bed, strip down and 
change everything: fresh underwear, socks 
and sweats.  Replace whatever you wore dur-
ing the day, because over the course of the 
day your clothing accumulates moisture.  Get-
ting fresh dry clothes makes a crucial differ-
ence in your warmth in the following hours.  
If there is room in your bag, place the clothes 
inside your bag to fill air space further.  By 
morning, your clothes will not only be dry, 
but warm to put on. The exception would be 
wet clothes. Wear a hat or hood to bed.  This 
will prevent loss of heat through the scalp, 
which has significant blood flow. 

With a very small amount of forethought, 
sleeping warm is not challenging. All of these 
ideas could be used in your house or if you 
have the equipment with you, in your vehicle.    
4

BIO
Kevin Reeve is the founder and Director of
on Point Tactical Tracking School (www.
onpointtactical.com). Kevin has provided 
training to law enforcement, SAR teams 
and the U.S. military in the arts of tracking,
survival, escape and evasion and urban op-
erations. Kevin also worked at Apple Com-
puter for five years doing organizational 
development and executive coaching, as 
well as platform training and curriculum 
development.

Your pipes may freeze in the 
dead of winter, so it’s a good 
idea to have water already 
on hand. The Water Bricks 
(left) stack easily and come 
with an optional spout. 
With a preserver, the water 
can last up to five years. If 
semi-permanent storage is 
an issue, these collapsible 
water jugs (right) are an 
option.
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It is hard to miss the ads and articles all over the internet, magazines and television 
offering long term/ emergency stored food supplies.  

This recent explosion of popularity 
for “survival” foods coupled with the 
precarious debt situations of Western 

governments, the many conflicts resulting 
from fights for control of various popula-
tions unfolding around the world and the 
recent experiences of Americans in natural 
disasters such as Hurricane Sandy motivated 
me to do some research.  When you look at 
a small trusting face who volunteers, “I love 
you Nana,” you may be motivated as I was 
to explore precautionary measures that you 
wouldn’t bother with for yourself. But where 
do you begin? 

I questioned friends who have purchased 
emergency supplies and was amazed when I 
asked, “How do they taste?” I was most often 
met with, “I guess I’ll know when we have 
an emergency.”  And when I asked, “What do 
you have? “ I often heard, “I’m not sure, it’s 
a package deal.” I thought there had to be a 
better method.

Comparison is a tedious process, but what 
is the best value? I found that you cannot as-
sume anything.  Keeping in mind that allow-
ing yourself 1,000 calories a day would prob-
ably be considered a weight loss diet by most 
Americans, you need to know that many of 

the package deal claims made by the differ-
ent food brands i.e.; X amount of food for X 
number of days are based on 1,000-calorie 
days and some even less than that.  Addition-
ally, claims for three meals per daily ration 
may actually be based on two soups and a 
small pudding cup or three bags of oatmeal 
when the “package deal” is broken down to 
its components.  Nearly all companies ap-
pear to consider a portion as one cup, so, 
you are basically looking at three cups of 
food per day.  “Legacy Premium” brand serves 
as an exception.  They base their portions on 
1.5 cups.  Military MRE’s (meals ready to eat) 

BY: DIANA ARMSTRONG

PHOTOS COURTESY MOUNTAIN HOUSE

Mountain House provides their food in sealed 
packets and No. 10 cans. From left to right: , 
Rice and Chicken, Spaghetti with Meat Sauce, 
and Chili Mac with Beef.

Sampling Popular 

EMERGENCY 
AND SURVIVAL FOOD Brands
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are based on 1200 to 1300 calories per unit.  
Three meals a day are planned in the field, 
which ideally should be 2800 to 3600 total 
calories for males and 2000 to 2800 calories 
for females daily (though the military does 
not provide reduced calorie diets for fe-
males).  

The MRE quickly stands out for calories, 
variety and quality. They are obviously made 
for people who actually eat them rather than 
simply stocking them in a basement. But 
before you stop there, it’s worth looking at 
their down side. They are expensive, heavy 
and bulky. If you plan to carry your meals in 
a pack they may be impractical to live on for 
very long. If there is drinking water available 
in the environment you are in, you may pre-
fer a larger volume of smaller, lighter weight 
dehydrated meals.  

Some of the brands my family tried in-
clude: Legacy Premium, Maxlife Foods, Moun-
tain House, MRE and Patriot Pantry.  For my 
sample I used packages which were repre-
sentative of a sample package or small order 
from each company.  It would have been 
great to compare (not to mention more sci-
entific) exact products across the board, but 
companies do not all offer identical meals. 
I endeavored to stick with similar stews, 
soups and pasta dishes as representatives for 
the brands mentioned, and must admit, I am 
“Nana” not “Mr. Wizard.”If you have a prob-
lem with sodium these are very likely not for 
you.  A list from various packages on the per-
centage of daily value: 45%, 32%, 34%, 33%, 
etc. seem high considering the protein grams 
are as low as three on some.  Judging by most 
labels, Utah seems to have nearly a lock on 
the emergency food business. The following 
are some of the foods and brands tested:

MOUNTAIN HOUSE: 
This was the fastest and easiest that we sam-
pled.  Just add boiling water to the packet 
and in 8-9 minutes you are done.  These 
meals are intended for backpackers and they 
have worked on real flavor.  Convenience 
makes Mountain House a winner, but after 
taste testing it appears that these definitely 
fall into the category of meals intended for 
people who actually eat them and they are 
consistent.  Nutritional specs compare favor-
ably with the others.

Chili Mac with Beef: 
Servings per packet 2.5/ 1 cup each
Per Serving: Calories 230, 

Calories from Fat 50
Total Fat 6g (9% daily value)
Saturated Fat 2g (10% d/v)
Cholesterol 20mg (7% d/v)
Sodium 780mg (32% d/v)
Total Carbs 31g (10% d/v)
Sugar 3g
Protein 13g
Vitamins: A 15%, C 15%, Calcium 6%,
 Iron 15%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: Hearty, visible ground beef, pasta and 
beans.
Aroma: Good
Flavor: Mexican spices and flavor are a wel-
come change from some of the bland items-
Bueno.

Spaghetti with Meat Sauce: 
Servings per packet 2.5 cups/ 
1 cup of dry mix = 1cup prepared
Per Serving: Calories 230, 
Calories from Fat 45
Total Fat 5g (8% daily value/ 
daily value based on 2,000 calorie diet)
Saturated Fat 2g (10% d/v)
Cholesterol 20mg (7% d/v)
Sodium 600mg (25% d/v)
Total Carbs 33g (11% d/v)
Sugar 6g
Protein 12g
Vitamins: A 10%, C 30%, Calcium 4%, 
Iron 15%
Calories per gram: Fat 9, Carb 4, Protein 4  

Look: It’s not going to rival your Mama’s reci-
pes and it does have a slight Mexican flavor, 
but it is good; a welcome respite from other 
bland products.
Aroma: Fair
Flavor: Bene. Not up to molto bene, but bene 
is good.

Rice and Chicken: 
Servings per packet 3/ 1 cup each
Per Serving: Calories 270, 
Calories from Fat 80
Total Fat 10g (15% daily value)
Saturated Fat 1.5g (7% d/v)
Cholesterol 10mg (3% d/v)
Sodium 740mg (31% d/v)
Total Carbs 41g (14% d/v)
Sugar 1g
Protein 7g
Vitamins: A 4%, C 8%, Calcium 2%, Iron 10%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: The rice looks like rice (not true for 
most brands).  This is rice kernels with small 
chicken chunks.  Would look/taste even bet-
ter with some dried parsley, celery or both 
added.
Aroma: Good
Flavor: You know it is chicken.  Nice, mild 
dish.  

LEGACY PREMIUM: 
Portions are larger than offerings from oth-
er companies. We found they needed a bit 
more cooking than advertised to soften and 

Consider your needs when choosing your brand: Some emergency food, like those 
of Legacy Premium (their Stroganoff pictured here), require a pot for cooking. 
Others only require you add boiling water straight into their packaging.

PHOTO COURTESY LEGACY PREMIUM
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seemed better when leftover and rewarmed.  
They need a pot for cooking. Here are some 
we tried:

Stroganoff: 
Servings per packet 4 = 
6 cups/ 1.5 cups each
Per Serving: Calories 330, 
Calories from Fat 40
Total Fat 4.5 g (7% daily value)
Saturated Fat 3g (15% d/v)
Cholesterol 5mg (2% d/v)
Sodium 1070mg (45% d/v)
Total Carbs 61g (20% d/v)
Sugar 6g
Protein 10g
Vitamins: A 2%, C 4%, Calcium 4%, Iron 6%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: Beige, very beige.
Aroma: Pretty good
Flavor: Disappointing, bland, edible but kind 
of gooey.  If you put all of the little brown 
bits in our packet together (mushrooms?) I 
don’t believe they would equal half a mush-
room cap.  

Pasta Primavera: 
Servings per packet 4 = 
6 cups/ 1.5 cups each
Per Serving: Calories 420, 
Calories from Fat 110
Total Fat 12g (19% daily value/
 daily value based on 2,000 calorie diet)

Saturated Fat 10g (50% d/v)
Cholesterol 5mg (2% d/v)
Sodium 730mg (31% d/v)
Total Carbs 64g (21% d/v)
Sugar 4g
Protein 11g
Vitamins: A 10%, C 6%, Calcium 8%, 
Iron 15%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: Appealing, creamy sauce with green 
peas and little strands of carrot.
Aroma: Bland 
Flavor:  The Pasta turned out perfectly, but 
the sauce was quite flavorless.

MAX LIFE FOODS: 
We found they had an understated container, 
but when cooked they looked appetizing 
and the flavors and consistencies across the 
board were considerably better than most of 
the others that made dramatic claims. They 
also need a pot for cooking.  

Hearty Potato Soup: 
Servings per packet 10 = 
10 cups/ 1 cup each 
(1/4 cup of mix to 1 cup water)
Per Serving: Calories 276, 
Calories from Fat 70
Total Fat 1g (12% daily value/
based on 2,000 calorie diet)
Saturated Fat 3g (16% d/v)
Cholesterol 15mg (5% d/v)

Sodium 810mg (34% d/v)
Total Carbs 42g (12% d/v)
Sugar 4g
Protein 6g
Vitamins: A 4%, C 0%, Calcium 15%, Iron 8%
Look: Creamy with visible potato dice, carrot 
shreds, green celery
Aroma: Appealing
Flavor: This was a unanimous favorite.  It 
was great; good enough to keep in a kitchen 
without an emergency. 

Apple Blueberry Granola: 
Servings per packet 10 = 
10 cups/ ½ cup each 
Per Serving: Calories 170, 
Calories from Fat 15
Total Fat 2g (3% daily value/
based on 2,000 calorie diet)
Saturated Fat 0g (0% d/v)
Cholesterol 0mg (0% d/v)
Sodium 5mg (5% d/v)
Total Carbs 33g (11% d/v)
Sugar 11g
Protein 5g
Vitamins: A 0%, C 0%, Calcium 2%, Iron 8%
Look: Like oats
Aroma: Appealing, a little sweet
Flavor: The flavor is good and though the por-
tion seems small it was surprisingly satisfy-
ing.  I think the additions of: Pineapple syrup, 
pear and peach concentrates as well as dried 
apple, barley and malt actually add up to a 
“normal” food flavor. 

Freeze Dried Fruit: 
Servings per packet 5/ 
Serving size about 10g 
Per Serving: Calories 34, 
Calories from Fat 0
Total Fat 9g (0% daily value/based on 2,000 
calorie diet)
Saturated Fat 0g (0% d/v)
Cholesterol 0mg (0% d/v)
Sodium 0mg (0% d/v)
Total Carbs 9g (3% d/v)
Sugar 7g
Protein .5g
Vitamins: A 0%, C 2%, Calcium 30%, 
Iron 15%
Look: Like dehydrated strawberries and ba-
nanas
Aroma: Fair, smells dehydrated
Flavor: The flavor is good, but if the bananas 
are rehydrated the strawberries are squishy.  
If the strawberries taste perfect the bananas 
are crunchy.  

The Max Life Foods Hearty 
Potato Soup was a unanimous 
favorite in the author’s house-
hold.  Their products come 
in handy, stackable storage 
containers.

PHOTO COURTESY MAX LIFE FOODS

PHOTO COURTESY LEGACY PREMIUM
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MRE (MEALS READY TO EAT): 
The packaging is extremely rugged and they 
are offered in a wide variety.  They come 
with a little surprise packet with hot sauce, 
gum, coffee, salt, sugar, toilet paper, etc. The 
meals come with side items such as pound 
cake or cheese and crackers.  The nutritional 
numbers look good and the heating mecha-
nism (just add a couple ounces of water to 
their plastic sleeve) is pure genius, plus they 
are edible cold if you can’t spare water or 
have time pressures. I have long heard mili-
tary people refer to these as “Meals Rejected 
by Ethiopians” but compared to other emer-
gency foods they have some significant up-
side. These also fall into the category of ra-
tions produced for people who actually eat 
them.

Spaghetti with Meat and Sauce:
Servings per packet 1/ 227g
Per Serving: Calories 330, 
Calories from Fat 140
Total Fat 15g (23% daily value)
Saturated Fat 6g (32% d/v)
Cholesterol 50mg (16% d/v)
Sodium 710mg (30% d/v)
Total Carbs 32g (11% d/v)
Sugar 7g
Protein 10g
Vitamins: A 8%, C 15%, Calcium 10%, 
Iron 15%
Look: Portion looks small
Aroma: Pretty good 
Flavor: Not spaghetti you would order in a 
restaurant, but better than nothing.

Beefsteak, Grilled, Restructured, 
Chopped and Formed 
(I swear that’s the real name): 
Servings per packet 1/ 113g
Per Serving: Calories 140, Calories from Fat 
50
Total Fat 6g (9% daily value/ daily value based 
on 2,000 calorie diet)
Saturated Fat 2g (10% d/v)
Cholesterol 60mg (20% d/v)
Sodium 570mg (24% d/v)
Total Carbs 0g (0% d/v)
Sugar 0g
Protein 20g
Vitamins: A, C, Calcium “no significant 
amounts”
Look: Exactly like the name sounds.
Aroma: Exactly like the name sounds.
Taste:  Worse than the name sounds.  This one 
should come with mouthwash.  

PATRIOT PANTRY:  
While all of these meals are tasty, they ap-
parently are not using any actual meat and 
they seem to rely heavily on flavorings, ani-
mal stock and fat.  After eating several, they 
start to have a similar taste, but they are good.  
We loved the potato soup!  For any lengthy 
use you will want to have some other brands 
to mix in.  All need a pot for cooking.  The 
portions seem larger than expressed on the 
packet. 

Granny’s Home Style Potato Soup: 
Servings per packet 4/ 1/3 cup each (44g)
Per Serving: Calories 270, 
Calories from Fat 25
Total Fat 3g (5% daily value)
Saturated Fat 1.5g (7% d/v)
Cholesterol 0mg (0% d/v)
Sodium 760mg (32% d/v)
Total Carbs 32g (11% d/v)
Sugar 2g
Protein 3g
Vitamins: A 0%, C 10%, Calcium 2%, Iron 4%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: Creamy white
Aroma: Good
Flavor:  Really Good.  Creamy and rich taste.  
A favorite!

Blue Ribbon Creamy Chicken Rice:
Servings per packet 4 / 1/2cup each (82g)
Per Serving: Calories 490, 
Calories from Fat 100
Total Fat 11g (17% daily value/ 
daily value based on 2,000 calorie diet)
Saturated Fat 10g (52% d/v)
Cholesterol 0mg (0% d/v)
Sodium 660mg (28% d/v)
Total Carbs 56g (19% d/v)
Sugar 3g
Protein 6g
Vitamins: A 2%, C 4%, Calcium 2%, Iron 8%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: Appetizing and made a sizeable pot.  
Creamy with small green celery and parsley 
flecks.
Aroma: Good
Flavor:  While there is no chicken, the chick-
en flavorings give it a nice “chicken” taste. It 
delivers on its creamy name.  Quite different 
from Mountain House But, a favorite also.

Travelers Stew: 
Servings per packet 4 / 1/3cup each (57g)
Per Serving: Calories 190, 
Calories from Fat 5
Total Fat 1g (1% daily value/ daily value based 
on 2,000 calorie diet)

Some brands used real meat, while others did not use meat at all. Patriot 
Pantry had generous portions and taste appeal (Traveler’s Stew pictured 
here), but relied heavily on flavorings, animal stock and fats.

PHOTO COURTESY PATRIOT PANTRY
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Saturated Fat 0g (0% d/v)
Cholesterol 0mg (0% d/v)
Sodium 1070mg (45% d/v)
Total Carbs 39g (13% d/v)
Sugar 5g
Protein 7g
Vitamins: A 110%, C 10%, Calcium 4%, 
Iron 35%
Calories per gram: Fat 9, Carb 4, Protein 4  
Look: No meat, but rice, beans and pasta in 
gravy sauce flecked with onion, carrot and 
celery. 
Aroma: Good
Flavor: Not especially memorable, but good.

CONCLUSION
Don’t overlook the things you can do your-
self.  Gadgets that vacuum seal are read-
ily available in department and discount 
stores.  Good old “Ball” jars are available in 
most hardware and/or food stores.  Oxygen 
absorbers for storing dry goods like grains, 
beans, rice and pasta are easily obtainable on-
line.  Affordable Mylar bags you can seal with 
a household iron are very convenient.  Gulf 
Wax (refined paraffin) is a time tested stan-
dard for sealing jams, jellies and preserves.  

After sampling many of the “complete 
meals” I am quite sure you can more effi-
ciently and more cost effectively package 
some on your own.  Most packed meals are 
simply pasta, rice and/or beans put togeth-
er with a sauce.  Use sealed dry packaged 
soups and gravy mixes and create your own 
packaged style meal.  For a creamy sauce, 
add dry milk powder and your own spices.  
Don’t overlook the buy one get one free 
deals on boxed potatoes.  Repack airtight 
and you’ve saved money. Simply caching 
some off-the-shelf canned goods and dry 
goods such as Ramen Noodles appropri-
ately packaged and occasionally inspected 
could be of great value in an emergency.

I have heard, “When you’re starving, you’ll 
eat anything” stated many times, often by 
people who have never starved.  My mother 
grew up in WWII Europe and was bombed 
out and moved around numerous times.  I 
think of her saying, “Even when you are very 

hungry you crave the things you are familiar 
with.”  It made me think.  What are the first 
things that immigrant populations do when 
settling in an area?  They open food stores 
with familiar foods and open restaurants with 
foods from home.  If you’re eating “emergen-
cy” or “survival” food, you may already have 
plenty of outside stressors.  It occurs to me 
that you may want to think of supplies that 
mimic your normal diet as much as possible.  
If you don’t normally eat it or like it, chances 
are you are not going to like it any better in 
an emergency when you already have other 
challenges to face. Salt, sugar, coffee, tea and 
liquor are precious and can be traded as well 
as utilized.  Don’t underestimate spices.  A 
little extra flavor can go a long way to make 
something more desirable.  Dried onion and 
garlic are necessities.   4

BIO
Diana Armstrong is the writer of children’s 
books and romantic fiction. She is a politi-
cal consultant and grandmother. She lives 
in the southeastern United States where she 
enjoys gardening and training Australian 
Shepherds.

www.mountainhouse.com
www.legacyfoodstorage.com
www.maxlifefoods.com
www.mypatriotsupply.com
www.oxygenabsorbers.com
www.foodsaver.com

Patriot Pantry, like many of the other brands, sell 
their products in convenient bulk, such as 6-month 
supply for a whole family.

CO
NT

AC
T

Don’t overlook doing things yourself to preserve foods for the long haul. Shown here are an 
inexpensive vacuum sealer by FoodSaver, and mylar bags and oxygen absorbers by OxySorb.
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Ganjgal Valley, Kunar Province, 
Afghanistan, September 8, 2009.  

U.S. Marine Corporal Dakota Meyer 
maintained security at a patrol rally 
point while other members of his team 

moved on foot with two platoons of Afghan 
National Army and Border Police into the vil-
lage of Ganjgal for a pre-dawn meeting with 
village elders. Moving into the village, the pa-
trol was ambushed by more than 50 enemy 
fighters firing rocket propelled grenades, 
mortars and machine guns from houses and 
fortified positions on the slopes above. Hear-
ing over the radio that four U.S. team mem-
bers were cut off, Corporal Meyer seized the 
initiative. With a fellow Marine driving, Cor-
poral Meyer took the exposed gunner’s posi-
tion in a gun truck as they drove down the 
steeply terraced terrain in a daring attempt 
to disrupt the enemy attack and locate the 
trapped U.S. team. Disregarding intense en-
emy fire now concentrated on their lone ve-
hicle, Corporal Meyer killed a number of ene-
my fighters with the mounted machine guns 
and his rifle, some at near point blank range, 
as he and his driver made three solo trips 
into the ambush area. During the first two 
trips, he and his driver evacuated two dozen 
Afghan soldiers, many of whom were wound-
ed. When one machine gun became inoper-
able, he directed a return to the rally point to 
switch to another gun truck for a third trip 
into the ambush area where his accurate fire 
directly supported the remaining U.S. per-

sonnel and Afghan 
soldiers fighting 
their way out of 
the ambush. De-
spite a shrapnel 
wound to his arm, 
Corporal Meyer 
made two more 
trips into the am-
bush area in a 
third gun truck 
accompanied by 
four other Afghan 
vehicles to recov-
er more wounded 
Afghan soldiers 
and search for 
the missing U.S. 
team members. Still under heavy enemy fire, 
he dismounted the vehicle on the fifth trip 
and moved on foot to locate and recover the 
bodies of his team members. Corporal Mey-
er’s daring initiative and bold fighting spirit 
throughout the 6-hour battle significantly 
disrupted the enemy’s attack and inspired 
the members of the combined force to fight 
on. His unwavering courage and steadfast de-
votion to his U.S. and Afghan comrades in the 
face of almost certain death reflected great 
credit upon himself and upheld the highest 
traditions of the Marine Corps and the Unit-
ed States Navy.   4

DAKOTA MEYER

P R O F I L E S  O F  C O U R A G E

Whether you are facing a mob of AK-47 wielding jihadists, facing the challenges of providing for your family, or looking for the 
courage to speak an unpopular truth, there are times when each of us can use a little inspiration. Sometimes it helps to put your 
challenges in perspective. Sometimes it’s encouraging to see how selfless human beings can be. Here is one recent Medal of Honor 
citation that is worth giving some thought.  -Editor

Moving into the village, the 
patrol was ambushed by 

more than 50 enemy fighters 
firing rocket propelled 

grenades, mortars and 
machine guns from houses 

and fortified positions on the 
slopes above. 
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