
1Government Revenues Related to MLS® Systems Home Sales and Purchases in Canada and the Provinces  
Altus Group Economic Consulting 

Government Revenues  
Related to MLS® Systems 
Home Sales and Purchases  
in Canada and the Provinces 



Government Revenues Related  
to MLS® Systems Home Sales and  
Purchases in Canada and the Provinces

Prepared for:
The Canadian Real Estate Association

Prepared by:
Altus Group Economic Consulting

33 Yonge Street, Toronto, Ontario  M5E 1G4
Phone: (416) 641-9500  
Fax: (416) 641-9501
economics@altusgroup.com
altusgroup.com

2017



Table of Contents

Executive Summary ....................................................................................................................................2

Government Revenues Related to MLS® Systems Home Sales and Purchases in Canada  
and the Provinces ...................................................................................................................................... 3

Introduction ..........................................................................................................................................................3
Canada’s Macroeconomic Environment ...............................................................................................................4

Government revenues created by MLS® Systems home sales .................................................................... 5

Brief Backgrounder on Sales Taxes ..................................................................................................................... 5

Taxes From Spending on Professional Services ................................................................................................... 5

Sales Taxes From General Retail Goods and Services ..........................................................................................5

Taxes From Newly Built and Substantially Renovated Homes ............................................................................ 7

Land Transfer Taxes ............................................................................................................................................. 8

Income and Payroll Taxes .....................................................................................................................................8

Revenues from Municipal Charges ...................................................................................................................... 9

Aggregating Revenues From All Sources .......................................................................................................... 10

Appendix: How tax revenues are estimated ............................................................................................12

Sales and Land Transfer Tax Revenues From MLS® Systems Home Sales ......................................................... 12

Taxes Generated by Newly Built Homes Sold via Canadian MLS® Systems ..................................................... 12

Income and Payroll Taxes .................................................................................................................................. 12

Municipal Charges ............................................................................................................................................. 13



2
Government Revenues Related to MLS® Systems Home Sales and Purchases in Canada and the Provinces 

Altus Group Economic Consulting 

1 Multiple Listing Service® and MLS® are registered certification marks owned by The Canadian Real Estate Association.

Executive Summary

The significant economic benefits created by resale 
housing activity were quantified in a recent Altus Group 
report entitled Economic Impacts of MLS® Home Sales 
and Purchases in Canada and the Provinces (or  
Economic Impacts 2015). These benefits were based 
on homes that traded hands via Canadian MLS® Systems 
between 2014 and 20161.

The study found that these sales generated an average  
of $31.1 billion in spin-off spending (i.e. ancillary 
spending by home buyers on items beyond the actual 
house and land) and created 220,065 direct and  
indirect jobs on average each year.  

These sales also produced substantial tax revenues for 
federal, provincial and municipal governments. Using 
key findings from the Economic Impacts 2015 report, 
this study estimates these government revenues 
averaged approximately $11.1 billion annually from 
2014 to 2016, or about $22,050 per transaction.

Over this period, spending on retail goods and 
services, as well as professional services tied to MLS® 
home sales, generated an average of $2.3 billion in 
federal and provincial sales taxes and $3.1 billion  
in land transfer tax revenues each year. Direct and 
indirect jobs created by these sales produced $2.2 
billion in federal and provincial income taxes and 
$746 million in payroll taxes on average each year. 

Newly built homes sold via Canadian MLS® Systems are 
estimated to have resulted in $1.4 billion in federal 
and provincial tax revenues annually over this period. 
They also generated more than $1 billion in annual 
revenue for municipalities through municipal fees, 
levies and taxes. Substantially renovated homes sold 
through MLS® Systems are estimated to have created 
$286 million in annual provincial and federal sales 
tax revenues each year from 2014 to 2016. 
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Introduction
Housing transactions across Canada create a significant 
amount of economic activity. For instance, there is a 
considerable amount of retail and renovation spending 
that occurs when Canadians move, as they buy new 
furniture and appliances and remake parts of their 
home to suit their preferences. Furthermore, housing 
transactions via Canadian Multiple Listing Service® 
(MLS®) Systems generate fees to professionals such as 
lawyers, appraisers, real estate agents, and surveyors. 

The sale and purchase of homes through MLS® Systems
also creates considerable tax revenue for governments
through channels such as sales taxes, income and 
payroll taxes, land transfer taxes and municipal charges.

To assess these impacts, the Canadian Real Estate  
Association (CREA) commissioned Altus Group  
Economic Consulting to prepare estimates of tax  
revenues accruing to federal, provincial and municipal 
governments from MLS® Systems housing transactions 
in Canada and the 10 provinces. This study utilizes 
findings from the 2017 report entitled Economic  
Impacts of MLS® Systems Home Sales and Purchases 
in Canada and the Provinces (hereafter referred to 
Economic Impacts 2017), prepared for CREA by Altus 
Group. The Economic Impacts 2017 report quantified 
the economic activity generated by homes sold 
through Canadian MLS® Systems from 2014 to 2016.

Government Revenues Related to MLS® Systems 
Home Sales and Purchases in Canada and  
the Provinces

Six measures of government revenue are assessed in 
this report:  

• The GST, PST and HST generated from spending  
 on professional services (such as legal fees) taking  
 place during the home sales and purchases; 

• The GST, PST and HST from expenditures on  
 general retail goods and services (i.e. purchases of  
 appliances) related to MLS® housing transactions; 

• The GST, PST and HST on newly built and  
 substantially renovated homes that are sold  
 through MLS® Systems;

• Municipal revenues from infrastructure charges  
 and land dedication fees; 

• Land transfer taxes; and

• Income and payroll taxes related to the direct and  
 indirect employment generated by sales of homes  
 through MLS® Systems. 
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Canada’s Macroeconomic  
Environment
Over the 2014-2016 period, persistently low interest 
rates and steady economic and employment growth 
supported existing home sales. Furthermore,  
accommodative credit conditions underpinned growth 
in renovation spending, which is more likely to be 
financed with loans backed by residential equity. 
Spending on big-ticket discretionary items, such as 
furniture and appliances, increased in comparison to 
Altus Group’s Economic Impacts 2015 report. 

While existing home sales increased in Canada overall,
there were significant disparities at the provincial level.
A substantial decline in oil prices led to falling oil sector 
investment and pushed economic activity, employment 
and home sales lower in the oil-dependent provinces 
of Alberta, Saskatchewan, and Newfoundland and  
Labrador. Conversely, on-going U.S. economic growth, 
a lower Canadian dollar and healthy domestic  
economic conditions helped fuel solid employment 
growth in Ontario and British Columbia, pushing 
existing home sales significantly higher.

All told, the results of the Economic Impacts 2017
report showed that the average ancillary expenditure, 
generated by the purchase and sale of homes through 
MLS® Systems in Canada, has increased from the 
2015 report.

Housing Transactions Provide Significant  
Stimulus to the Economy

In the Economic Impacts 2017 report, the economic 
benefits generated by MLS® Systems home sales were 
quantified for the period between 2014 and 2016. 
Based on home sales via Canadian MLS® Systems 
during this period, the report stated:

• On average, each MLS® Systems home sale  
 generated $61,600 in ancillary spending (includes  
 spending by purchasers on items other than the  
 actual home and land, and expenditures by owners  
 in preparation of selling their home); 

• Total ancillary spending averaged $31.1 billion  
 annually – a significant contribution to the overall  
 Canadian economy.

These sales also created:

• 220,065 direct and indirect jobs annually across  
 Canada; and 

• $11.1 billion each year in taxes for the federal,  
 provincial and municipal governments.

From these figures, it is clear that MLS® Systems home 
sales in Canada from 2014 to 2016 were a significant 
source of Canadian economic activity and an important 
contributor to the fiscal health of Canadian  
governments.
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Government Revenues Created by MLS® Systems 
Home Sales 

This section of the report estimates revenues accruing 
to federal, provincial and municipal governments 
attributable to MLS® Systems home sales between 
2014 and 2016. Revenues arising from sales taxes, land 
transfer taxes, income and payroll taxes and municipal 
levies are considered.

Brief Backgrounder on Sales Taxes

The federal GST tax rate is 5% and is charged on most 
goods and services in Canada. Provincial sales tax rates 
and regimes vary.

In New Brunswick, Newfoundland and Labrador, Nova 
Scotia, Ontario and Prince Edward Island, the GST is 
blended with each province’s provincial sales tax (PST) 
to form a Harmonized Sales Tax (HST). HST rates range 
from 13% to 15% in these provinces. Separate  
provincial sales taxes are collected in British Columbia, 
Saskatchewan, Manitoba and Quebec. Provincial sales
tax rates in these provinces range from 5% to 9.975%.

Taxes from Spending on Professional 
Services

Expenditure on a variety of professional services  
occurs during the typical housing transaction, including 
those provided by lawyers, land surveyors, appraisers 
and real estate agents. In the Economic Impacts 2017 
report, spending on such services was estimated for 
each province and ranged from $13,700 to $29,150 
per home sale between 2014 and 2016.

Based on sales tax rates and MLS® Systems home sales 
over this period, spending on professional services 
associated with MLS® Systems home sales generated 
a total of $1 billion in federal and provincial sales tax 
revenues on average each year. (see Figure 1).  
Provincial and federal treasuries benefitted almost 
evenly ($523 million and $498 million respectively). 

Sales Taxes from General Retail Goods 
and Services 

In Economic Impacts 2017, spin-off spending from 
the average home sale was estimated for a wide range 
of retail goods and services (namely, general household 
expenditures, furniture and appliance purchases, moving 
services and renovation expenses). Expenditures on 
these goods and services are estimated to have  
resulted in some $1.3 billion in federal and provincial 
sales tax revenue, due mainly to renovation spending 
and the purchase of furniture and appliances.

The majority of sales taxes were generated in Canada’s 
three most populous provinces: Ontario, Quebec  
and British Columbia (see Figure 1). The federal 
government collected about $565 million in sales tax 
revenue (44% of the total) and the provinces took in 
some $714 million in combined tax revenues. 
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Canada B.C. Prairies ON QC Atlantic

Fed. Prov. Total Fed. Prov. Total Fed. Prov. Total Fed. Prov. Total Fed. Prov. Total Fed. Prov. Total

General  
Household  
Purchases

96 129 225 15 21 35 8 3 10 40 65 105 13 27 40 1 2 3

Furniture & 
Appliances

197 257 454 36 50 86 16 6 21 218 0 218 22 45 67 2 3 5

Moving Costs 56 55 112 14 0 14 3 0 3 24 38 61 7 13 20 1 1 2

Renovations 216 273 498 46 45 91 15 5 20 90 144 234 27 54 81 2 3 6

Services:  
Financial,  
Legal,  
Real Estate 
Appraisal, 
Survey, Other 
Professionals

523 498 1,020 115 8 123 33 1 34 242 359 601 52 103 155 4 6 10

TOTAL 1,088 1,212 2,300 225 123 349 74 15 89 614 605 1,219 121 242 363 10 16 26

Figure 1

Source: Estimates by Altus Group Economic Consulting based on special tabulations from Statistics Canada 2015 Survey of Household 
Spending

Note: Totals may not sum due to rounding

Estimated Federal and Provincial Tax Revenue Generated by Spending Tied to MLS® Systems Housing  
Transactions, Canada, Provinces and Regions, Annually ($ millions)
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Taxes from Newly Built and Substantially  
Renovated Homes

Though sales tax does not apply to the sale price of 
resale homes, it is charged on newly built or  
substantially renovated homes, including those sold 
through MLS® Systems. According to the Canada 
Revenue Agency (CRA), a home is considered  
substantially renovated if at least 90% of the building 
that existed before renovations began is renovated 
to some minimum degree. The CRA also indicates 
that this determination applies to the interior of the 
building.

Individuals who purchase newly built or substantially 
renovated homes are eligible for the GST/HST new 
housing rebate. This allows them to recover part of 
the GST, or the federal (and in some cases provincial) 
portion of the HST, paid on these purchases. 

This section presents estimates of federal and  
provincial taxes generated by newly built and  
substantially renovated homes sold through MLS®  
Systems between 2014 and 2016. These sales are 
estimated to have generated $1.7 billion in combined 
federal and provincial sales taxes, on average each 
year (see Figure 2).

The largest share of sales tax revenue was generated 
in British Columbia, thanks to a comparatively high 
level of newly built homes sold through MLS® System. 
Tax revenues in Ontario and Alberta were also relatively 
high. Taxes that originated in Quebec were more  
modest, reflecting a lower level of newly built homes 
that were sold via its MLS® System.

Sales of newly built homes through MLS® Systems are 
estimated to have generated some $736 million in 
federal sales tax revenue on average each year, net of 
the GST/HST new housing rebate. 

2 There is no PST in Alberta.
3 See Altus Group’s 2009 study entitled “The Potential Impacts of Sales Tax Harmonization on the Residential Renovation Sector in Canada.”

Figure 2

Federal and provincial Sales Taxes, net of Rebates, 
Collected from Newly Built and Substantially  
Renovated homes Sold Through MLS® Systems,  
Annually 2014-2016 ($ millions)

Source: Altus Group Economic Consulting based on survey of  
real estate boards and associations. Estimates of substantially  
renovated homes sold through the MLS® Systems are based on 
Altus Group research.

Note: Total may not sum due to rounding.

These sales also generate provincial sales tax revenues 
in all provinces except Alberta2. Based on the estimated 
number of newly built homes sold via Canadian MLS® 
Systems between 2014 and 2016, provinces collected  
an average of $684 million in combined provincial 
tax revenues (net of applicable rebates) each year. 

A previous study conducted by Altus Group noted that 
the amount of renovation activity that could be classified
as “substantial” represents a small fraction of the 
market3. Using the study as guidance and accounting 
that only 1% of homes sold through Canadian MLS® 
Systems from 2014 to 2016 were substantially  
renovated,federal and provincial tax revenues from 
the sale of these homes averaged $286 million  
annually (net of applicable rebates). 

Canada: $1.7 billion

Newly Built: $1.4 billion
Substantially Renovated: $0.3 billion

Subst. Renov. 
Newly Built
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Figure 3

Land transfer tax revenues were largest in Ontario 
and British Columbia ($2.2 billion and $600 million 
respectively). Land transfer taxes collected were also 
comparatively higher in Alberta and Quebec as home 
sales were relatively elevated in these provinces. 

Income and Payroll Taxes

Altus Group’s Economic Impacts 2017 study estimated 
that MLS® Systems home sales from 2014 to 2016 
created 220,065 direct and indirect jobs. These jobs 
are estimated to have generated some $11.9 billion 
in labour income on average each year over this 
period, resulting in $2.2 billion in federal and provincial 
income tax collections annually. Of these income taxes, 
over $1.4 billion flowed to the federal government; 
provincial governments took in over $740 million  
(see Figure 4).

Land Transfer Taxes

When property or land is acquired, home buyers in 
British Columbia, Manitoba, Ontario, Quebec,  
New Brunswick, Nova Scotia and Prince Edward Island 
must pay land transfer taxes at the time of purchase. 
Additionally, the City of Toronto levies a Municipal 
Land Transfer Tax. The rules governing the application 
of the tax vary widely across jurisdictions.

Altus Group’s Economic Impacts 2017 study estimated 
land transfer taxes on MLS® Systems home sales from 
2014 to 2016 for each province. Based on sales activity 
over that period, some $3.1 billion in tax revenue was 
generated in the 10 provinces annually  
(see Figure 3).

Source: Altus Group Economic Consulting based on special  
tabulations from Statistics Canada 2015 Survey of Household 
Spending.
Note: The total may not sum due to rounding.

Land Transfer Taxes Collected from MLS® Systems 
Housing Transactions, Provinces,  
Annually 2014-2016 ($ millions) 

TOTAL Canada: 
$3.1 billion

Figure 4

Source: Altus Group Consulting based on Statistics Canada 
Input-Output Model.

Note: Total may not sum due to rounding.

Income Taxes Collected from Jobs Generated by 
MLS® Systems Home Sales, Canada,  
Annually 2014-2016

Provincial
Over $740 million

Federal
Over $1.4 billion

Total: $2.2 billion

34%
66%
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The majority of provincial income tax revenue was 
received by Ontario, Quebec, British Columbia and 
Alberta. Although there were more MLS® home sales 
in British Columbia than in either Quebec or Alberta, 
its income tax revenues were lower than those of 
either of these provinces due to its lower provincial 
income tax rates (see Figure 5).

Canada-wide payroll taxes collected from direct and 
indirect jobs created by MLS® Systems home sales were
estimated to have averaged $746 million annually 
between 2014 and 2016. 

Figure 5

Figure 6

Source: Altus Group Consulting based on Statistics Canada  
Canadian Government Finance Statistics

Quebec
$19 million

Average Annual Income Taxes Collected from Jobs 
Created by MLS® Systems Housing Transactions, 
Provinces,
Annually 2014-2016 ($ millions)

Source: Altus Group Economic Consulting based on Statistics  
Canada Input-Output Model.
Note: Totals may not sum due to rounding.

Revenues from Municipal Charges 

Municipalities derive revenue from charges levied on 
new developments including infrastructure charges, 
land dedication and other fees. In this section of the 
report, revenues accruing to municipalities from  
municipal fees, levies and taxes are estimated based 
on the number of newly built homes sold through  
Canadian MLS® Systems. 

Municipal fees, levies and taxes are defined to include 
a wide array of municipal infrastructure charges as well as
land dedication fees. In 2015, revenue from municipal
fees, levies and taxes totalled $7.3 billion across Canada. 
Newly built homes sold via Canadian MLS® Systems 
accounted for $1.1 billion (about 14%) of this total.

Due to the high number of newly built homes sold 
through MLS® Systems in Alberta and British Columbia, 
municipalities in these two provinces garnered the 
largest portion of municipal fees, levies and taxes. 
A comparatively lower level of these types of home 
sales in Quebec resulted in lower revenues from  
municipal fees, levies and taxes for municipalities in 
the province (see Figure 6). 

Total
Federal
Provincial

Municipal Lot Levies Generated by Newly Built 
Homes Sold Through MLS® Systems,  
Annually 2014-2016

43%

26%18%

Atlantic Region
$23 million

Alberta
$273 million

B.C.
$451 million

Ontario
$191 million

Saskatchewan
$62 million

Manitoba
$39 million

2%2%
4%4%

6%6%

2%2%
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Aggregating Revenues from all Sources

Total federal, provincial and municipal government 
revenue attributed to homes sold via Canadian MLS® 
Systems averaged $11.1 billion annually from 2014 
to 2016. At $3.1 billion, land transfer taxes accounted 
for the largest share of total revenues, followed by 
income and payroll tax revenues. Sales taxes generated 
by newly built and substantially renovated homes sold 
via Canadian MLS® Systems also generated relatively 
high federal and provincial tax revenues. By comparison, 
the purchase of general retail goods and services as 
well as professional services related to MLS® Systems 
home sales generated lower taxes, as did municipal 
fees, levies and taxes (see Figure 7).

Figure 7

Average Annual Government Revenues Generated 
by MLS® Systems Home Sales, Canada, 2014-2016

Source: Altus Group Consulting
*Based on 2015

Land Transfer  
Taxes

$3.1 billion

10%

26%
11%

28%

Income and 
Payroll Taxes
$2.9 billion

Taxes from the Sale  
of Newly Built Homes  

Through MLS® Systems
$1.7 billion

Sales Taxes from  
General Retail Goods  

and Services
$1 billion

Municipal Charges  
and Fees*
$1.1 billion

Sales Taxes From  
Professional  

Services
$1.3 billion

Total: $11.1 billion

9%

15%15%
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Ontario, Quebec and British Columbia, the three most populous provinces, accounted for over 80% of total 
federal, provincial and municipal taxes generated by homes sold through MLS® Systems (see Figure 8). 

Figure 8

Estimated Average Annual Government Revenues Generated by MLS® Systems Housing Transactions, 
2014-2016 ($ millions)

1 Includes the City of Toronto’s Municipal Land Transfer Tax
2 Based on 2015 data

Source: Altus Group Economic Consulting

Professional 
Services

Retail Goods 
and Services

Newly Built and 
Subst. Renov. 

Homes

Land Transfer 
Taxes1

Income & 
Payroll Taxes

Municipal 
Charges2 TOTAL

British Columbia 122.5 226.1 865.5 573.6 547.7 451.1 2,786.6

Alberta 78.7 89.5 163.8 108.0 406.9 272.7 1,119.7

Saskatchewan 11.9 32.8 28.5 20.6 57.1 61.8 212.8

Manitoba 11.1 42.5 48.5 20.7 88.7 38.6 250.1

Ontario 600.5 618.8 436.5 2,178.7 1,218.5 191.3 5,244.4

Quebec 155.3 207.6 101.5 216.4 503.2 18.9 1,203.0

New Brunswick 9.5 17.5 13.9 7.1 32.7 8.3 89.0

Nova Scotia 19.1 28.8 30.1 10.1 44.2 3.4 135.7

Prince Edward Island 2.2 4.2 3.9 1.6 6.1 0.2 18.2

Newfoundland and Labrador 9.5 11.6 14.4 4.7 16.1 11.2 67.4

Canada 1,020.5 1,279.4 1,706.6 3,141.7 2,921.1 1,057.6 11,126.9

Federal Governments 497.8 565.3 870.0 n/a 2,179.7 n/a 4,112.9

Provincial Governments 522.6 714.1 836.6 2,132.7 741.4 n/a 4,947.4

Municipal Governments n/a n/a n/a 1,009.0 n/a 1,057.6 2,066.6

All Governments 1,020.5 1,279.4 1,706.6 3,141.7 2,921.1 1,057.6 11,126.9
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The methods by which federal, provincial and municipal
tax revenues are estimated are outlined below. 

Sales and Land Transfer Tax Revenues 
from MLS® Systems Home Sales 

Spending on retail goods and services and on  
professional services associated with housing  
transactions were taken from the Economic Impacts 
2017 report. These spending estimates and the 
appropriate federal and provincial sales tax rates and 
rebates were combined with the average number of
homes sold through MLS® Systems between 2014 and 
2016 to yield sales tax revenues.

Altus Group’s Economic Impacts 2017 report included 
estimates for land transfer taxes generated by MLS® 
Systems home sales from 2014 to 2016. Total land 
transfer tax revenues were calculated based on the  
average number of MLS® Systems home sales annually 
in each province over this period and using applicable 
land transfer tax rates.

Taxes Generated by Newly Built Homes 
Sold via Canadian MLS® Systems

To calculate the number of newly built homes sold 
through MLS®  Systems, Altus Group consulted with  
a sample of local real estate boards and associations  
in 2016. Respondents provided information on the 
proportion of total sales that were of newly constructed 
properties and the price at which these properties were 
sold. This information was used to establish sales price 
premiums for newly constructed homes as compared 
to existing home sales. Using this market intelligence, 
provincial estimates were developed for the number 
and average price of newly built homes sold via 
Canadian MLS® Systems. Provincial estimates were 
summed to arrive at a national total. Tax revenues 
generated from these sales were calculated at the 
provincial level using the appropriate GST, PST and 
HST rates, and adjusted for GST and HST new housing 
rebates and provincial rebates where applicable. 

Appendix: How Tax Revenues are Estimated 

Income and Payroll Taxes

Labour income estimates were derived using Statistics 
Canada’s Interprovincial Input-Output model. The 
current model relates to the year 2010. The model 
is used to estimate the impacts of various types of 
economic activities. It shows the interconnectedness 
of various sectors of the economy when goods and 
services are produced.

The input-output model was first simulated for the 
Economic Impacts 2017 report. Altus Group’s Economic 
Impact 2017 report used the model to estimate how 
spending incurred by homeowners who move to a 
different dwelling affects the Canadian economy. 

To generate these estimates, an “input structure” for 
these households was created. The input structure 
splits the original expenditure among all the different 
inputs that are used in that economic activity. To 
formulate this input structure, the estimates of average 
expenditures generated by families who move to a 
different dwelling, derived from an analysis of the 
Survey of Household Spending, were converted into 
the input categories used by Statistics Canada’s  
Interprovincial Input-Output model. 

Using this input structure with the model, Statistics 
Canada simulated the impacts of spending by those 
moving to a different dwelling. In generating the 
estimates, Statistics Canada grossed up the 
expenditures per household to $547.3 million excluding
taxes (i.e. to cover estimated spending of 10,000 
movers), then distributed it among the 10 provinces 
using an index of average MLS® Systems transactions 
over the study period. The results were re-estimated 
by Altus Group Economic Consulting based on  
average annual MLS® Systems home sales from 
2014-2016.

To embed the impact of trade flows between provinces 
in the estimates, the model was run as one single 
simulation for all 10 provinces. Accordingly, labour 
income estimates generated by provinces in this 
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report reflect the impact of home sales in all provinces. 
In reality, while most jobs are generated from same-
province sales, some cross-provincial effects are present. 

Once labour income estimates for each jurisdiction 
studied were derived using the model, taxable income 
per job was estimated using these numbers 
together with the number of jobs as published in 
Altus Group’s Economic Impact 2017 report. Income 
taxes were tabulated using applicable federal and 
provincial tax rates. Payroll taxes were estimated using 
Canada Pension Plan contributions, Employment  
Insurance premiums and maximum annual contribution 
levels for 2014 through 2016.

Municipal Charges

Statistics Canada publishes data on municipal  
government revenue and expenses through the 
Canadian Government Finance Statistics program. 
The Revenues stemming from what Statistics Canada 
defines as “lot levies” cover various infrastructure 
charges as well as land dedication fees. The latest 
available data is for 2015 and it is used as a proxy for 
average “lot levies” for the 2014 to 2016 period.

To estimate municipal charges, lot levies charged per 
housing completion for each province are calculated 
and applied to the estimated number of newly  
constructed houses sold through MLS® Systems. The 
results of the 10 provinces are aggregated to arrive 
at a Canada-wide total.
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