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Since 1998, the Royal LePage Shelter Foundation has 
been dedicated to helping women and children seeking 
safety due to domestic violence. When the COVID-19 
pandemic struck, Royal LePage professionals once 
again gave generously of their time and resources, 
raising over $125,000 for the foundation’s COVID-19 
Emergency Response Fund. Royal LePage Canada 
covers the foundation’s operating costs, so 100% of 
these funds will be directed to women’s shelters from 
coast to coast.    

While this crisis has affected us all, women and 
children experiencing abuse face unique challenges. 
When Royal LePage Shelter Foundation supporters 
learned that the severity of domestic violence was 
increasing, that many shelters needed to rent additional 
space to meet social distancing guidelines, and that 
children staying in shelters needed supplies and support 
to keep up with their classmates, they jumped into action. 

Online fundraising challenges, virtual events and social 
media campaigns have taken place across Canada, 
with Royal LePage professionals hosting and performing 
live concerts, cutting their own hair and shaving their 
beards, organizing online game nights and fi tness 
classes, selling gifts, small luxuries and masks, and 
partnering with local businesses to provide unique 
offerings – all in exchange for donations to the cause. 

Numerous collections were also taken up by 
Royal LePage brokerages and agents, with some 
promoting matching gift opportunities to their clients 
which doubled the impact of their generosity. When 
Royal LePage’s National Garage Sale for Shelter was 
unable to proceed for the fi rst time in 12 years, their 
agents and brokers answered the call to make modest 
“Garage Sale-sized” donations in order to help replace 
this lost revenue. In addition, Royal LePagers organized 
donations of essential supplies to their local women’s 
shelters, including toilet paper, hand sanitizer and 
cloth masks.

“When the COVID-19 pandemic began, it was heart-
warming to hear from so many of our supporters asking 
what they could do for their local women’s shelters,” 
said Royal LePage Shelter Foundation Executive Director, 
Shanan Spencer-Brown. “Always thinking of how they can 
help others and serve their communities, our supporters 
have once again shown us how committed they are to 
making sure home is a safe place for everyone.”

If you or someone you know is experiencing abuse, you 
can fi nd support at sheltersafe.ca. The Royal LePage 
Shelter Foundation is proud to be a founding national 
partner of this online resource that provides the 24/7 
emergency contact information for women’s shelters 
across Canada.

To learn more about the Royal LePage Shelter 
Foundation or to make a donation, visit rlp.ca/shelter.

Over $125,000 raised 
during COVID-19
Royal LePage gives back THE HOMEOWNER
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According to the Royal LePage House Price 
Survey and Market Survey Forecast released 
today, the aggregate1 price of a home in 
Canada increased 6.8 per cent year-over-year 
to $673,072, in the second quarter. Inventory 
levels, already constrained pre-pandemic, 
have failed to keep pace. 

“Home prices shot up in the second quarter as 
a crush of buyers entered the market, attracted 
by extremely low interest rates and the 
perception of bargains to-be-had,” said Phil 
Soper, president and CEO of Royal LePage. 
“Across Ontario and Quebec in particular, 
the demand for housing outpaced the growth 
in supply, especially in the early weeks 
post-lockdown. The surge in the number of 
first-time buyers was felt acutely, as these 
housing consumers soaked up supply 
without contributing to it.” 

The Royal LePage National House Price 
Composite is compiled from proprietary 
property data in 64 of the nation’s largest 
real estate markets. When broken out by 
housing type, the median price of a standard 
two-storey home rose 8.0 per cent year-
over-year to $794,392, while the median 
price of a bungalow increased 3.9 per cent 
to $550,289. The median price of a 
condominium increased 5.3 per cent 
year-over-year to $503,983.

As low rates and pent-up demand face 
limited housing supply, Royal LePage has 
revised its forecast slightly upward, with the 
national aggregate price expected to end 
2020 up 2.3 per cent to $663,000 in the 
fourth quarter compared the same period 
in 2019.

“COVID-19 shaped the real estate market 
during the second quarter in every possible 
way,” said Soper. “As consumers and 
REALTORS®2 complied with April’s shelter-
at-home directives and only urgent housing 
needs were serviced, sales volumes 
plummeted to one-third of normal in our 
largest cities. As the reality of extended and 
potentially permanent work-from-home 
employment sunk in, people pondered both 
the location and size of their homes. Simply 
put, larger homes in smaller communities have 
become more fashionable. As competition 
for these properties heats up, bidding wars 
are more common in what were our quieter 
cities and towns.”

As home sellers return to the market, 
inventory levels are expected to rise, relieving 
the acute upward pressure on home prices 
that characterized the supply-constrained 
second quarter of 2020. Uncertainty clouds 
Canada’s real estate outlook as a lengthy 
recovery for the Canadian and world 
economies is expected. The negative impact 
on home prices should be muted by the 
balanced nature of Canadian housing, as 
chronic housing supply shortages offset 
dampened medium-term demand.

Access the Royal LePage House Price 
Survey Chart (Canada’s largest 64 housing 
markets): rlp.ca/houseprices.

Access the Royal LePage Market Survey 
Forecast Chart: rlp.ca/q2-2020-market-
forecast.

1 Royal LePage’s aggregate home price is based on a weighted model using 

median prices and includes all housing types.

2 The trademarks REALTOR®, REALTORS® and the REALTOR® logo are 

controlled by The Canadian Real Estate Association (CREA) and identify 

real estate professionals who are members of CREA.
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Make it fun!
Getting the whole 

family in on the ‘clean 

and disinfect’ routine 

makes it feel like less 

of a chore.

Whether you are in the market to buy or sell, here is 
what you can expect from the home buying experience:

Health and safety is a top priority. When selling 
your home, ask your REALTOR® about the added 
precautions being taken to clean and disinfect before 
each showing. Though high-touch surfaces should 
get extra attention, consider opening all interior doors, 
including closets, and leaving lights on to minimize 
the need for guests to touch surfaces in your home. 
Alternatively, if you are attending a tour in person, 
remember to sanitize and/or hand wash before entering 
and upon exiting the home. 

Respect social distancing. Whether you are meeting 
your REALTOR® at a property or ushering your family 
out the door between showings, be sure to respect 
social distancing recommendations for anyone outside 
of your bubble. When attending a showing with your 
REALTOR®, remember to stand two metres apart.

Plan ahead. Eliminate unnecessary viewings by 
working with your REALTOR® to learn as much as 
you can about the home before your visit. Plan to 
limit viewings only to those who will be parties to the 
contract. You can still involve your family and friends 
by inviting them along on a virtual tour of the property. 

The new normal: 
What to expect when buying or selling
Many parts of our day-to-day lives have changed due to the COVID-19 pandemic, including 
the home buying experience. But, as is the case with many aspects of our “new normal,” a bit 
of extra thought and planning goes a long way in making it a safe and positive experience for 
all parties.

To keep your property looking nice during this time and prepare it 
for the winter, our friends at Aviva Insurance suggest the following 
fall ‘to-do’ list:

Leaf disposal: Collect leaves in approved bags for collection or 
take them to assigned dumping areas. Do not burn leaves – this is 
illegal in most urban areas and can cause home fires.

Roof: Consider having your roof checked by a professional if you 
suspect any wear and tear or notice missing shingles. Both can 
severely affect a roof’s effectiveness. Also, make sure your roof and 
eaves troughs are clear of leaves and debris.   

Pipes: Help prevent plumbing freezes and pipe bursts by insulating 
exposed pipes and turning off the water supply when you are away.

Wood Fireplace: To avoid fire/smoke damage, ensure the damper 
opens and closes properly. Call a chimney sweeper if your chimney 
hasn’t been cleaned in over a year.

Making time to care for your home can help you enjoy it even more 
for years to come. But remember to enjoy the sights and sounds of 
the season as well. Have a wonderful fall! 

To learn more about how Aviva can help protect your home, 
visit aviva.ca/rlp.

Maintaining your home this fall

1 Change your air filters. COVID-19 has renewed our 
awareness of just how important healthy air is inside our 
homes. Changing your air filters is an effective way to 
improve air and heat circulation in your home and cut down 
on allergens.

2 Check your home warranties. Fall is an ideal time to check 
on the warranties for your furnace or appliances and schedule 
any required maintenance before things go awry. 

3 Hire a professional if necessary. Some tasks – like 
cleaning your gutters or repairing the roofs – are best left to 
professionals. Since home-repair workers were never ordered 
to put away their tools, they have already shifted their 
business practices with safety in mind. Be sure contractors 
wear masks and physically distance while in your space, and 
provide them with the space they need to do their job safely.

If you are looking to sell your home, or want to learn more 
about home improvement to enhance your investment, visit 
rlp.ca/homeowner-tips.

After spending a lot more time around the house, many homeowners have caught the home improvement bug. 
And, while keeping up with home maintenance will guarantee payback when it comes time to sell your home, 
there are some finer details to consider with the ongoing pandemic.

With fall approaching, you’ll soon be able to enjoy the spectacular colours of the season and the sounds of leaves 
crunching under your feet.

3 tips to 
safely navigate 

home maintenance 
during COVID-19 


