
BREAKING NEWS: January MLS listings 
down 50% from same time last year.  

Jason Mercer, TREB's director of market analysis, announced that the number of active listings on 
MLS at the end of January was essentially half of what was reported at the same time last year.  

GILLETTMACKENZIECATALANO 

We are sending this newsletter by surface 

mail rather than E-mail because it is  

TIME SENSITIVE and IMPORTANT. 

Okay, so here’s the deal… 
WE KNOW the real estate market is out of balance. In the 
first six weeks of 2017 we have seen a very unique set of 
economic circumstances have an unusual and unsettling 
effect on the Toronto real estate  
market. 

We KNOW It’s heavily weighted with 

Buyers and sorely lacking in listings. 

We also know that your home is 

worth more than it was last year, 

probably a lot more. This much we 

know! 

We also know the reasons WHY. In a  

newsletter sent out a few years ago 

we suggested that Canada is the 

‘darling’ of the world for the following reasons: 

 We have the second largest land mass in the world 
with a relatively small population and extremely well-
planned cities. 

 Global warming may be a sad reality but has resulted 
in the growing fields of Western Canada to spread   
further north. 

 Our economic, judicial and political systems are the 
envy of the G20 let alone the so-called ‘third world’. 

 We are geographically insulated from the major    
trouble spots of the world. Fortunately, our only 
attached neighbour is the richest country in the world 
and the primary consumer of our goods and services.  

 We have 25% of the world’s fresh water. Our growing 
fields are rich, plentiful and enormous.  

 Our inclusive democracy and multicultural society lays 
promise to an ’open arms’ immigration policy.  

We are blessed in this country and Toronto, for all intents 

and purposes, is the capital city of Canada (with all due  

respect to Ottawa). We live in what is regarded as one of 

the ‘go-to’ cities of the world in which to live, work, raise  

and educate a family and enjoy a very good life.                         

Everybody wants to live in Tor onto! 

Having said that, tens of thousands of 

people each year from troubled coun-

tries are looking to Canada to securely 

‘park’ their money in a safe haven. 

Toronto real estate seems to offer a 

wonderful opportunity to do so. So far 

the Ontario government has yet to get 

involved, by taxing  foreign real estate 

investment, unlike in British Columbia.  

Consequently sale prices for proper-

ties  are FAR EXCEEDING their listing 

prices.. Not just 5% or 10% but 30%, 

40% and even 50% on properties that have already dou-

bled in price in the last 10 years. 

This is obviously good news for you and REALLY GOOD 

NEWS for those who are in a position to take advantage 

of this very unique, unprecedented and unpredictable 

market. Specifically, those who need to sell a family home 

for personal reasons, those who are relocating profession-

ally, those who want to downsize or simply retire out of 

town. You may want to take advantage of it if you can ... 

while you can!! 

Another important point we wish to make is that many 

are taking advantage of the shortage, yes SHORTAGE, 

of downtown condo listings and are buying pre-

construction condos either for future use or as a pretty 

attractive investment. 

See the Condo Corner on reverse. 
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 2016 2015 % Chg. 

Sales 6,831 5,587 +22.3% 

New Listings 7,449 8,605 -13.4% 

Active Listings 1,822 4,216 -56.8% 

Average Price $437,281. $381,981 +14.5% 

Average DOM 23 33 -30.3% 

Toronto MLS Condo Apartment Sales 2016 

Year-Over-Year Summary 
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Condo Corner: 

Here is a scenario which may work for you: 

A client came to us in 2015 looking to make a small investment in Toronto real estate. He recognized the huge 

potential in new projects and was intent on investing in Toronto’s future. This was his WISH LIST:  

1. The builder had to be one of the best  2. Neighbourhood had to be ‘up-and-coming’  3. Excellent public trans-

it service (24 hr preferably)  4. Excellent ‘walk-score’  5. As close to the Financial District as possible  6. Had to 

have the Cool Factor 

We were aware of an exciting project about to be launched in the Central East end. The builder held a preview 

party for realtors before it was introduced to the general public. We brought our client and the following hap-

pened:  

 Our client was able to buy a $420,000. unit for $400,000. (taking advantage of a $20,000. ‘early purchase’ incen-

tive offered by the builder) 

 15% deposit was required within one year, at staggered intervals: 20K + $20K + $20K = $60,000. 

 In 18 months since then condo prices have risen by at least 15%. This particular unit was purchased in the central 

east end which is in the very early stages of development (see Game Changer page included in this package). By 

the time this property closes in the summer of 2018 we expect to see further price appreciation. 

 In other words, $60,000. is holding a $420,000. asset which is appreciating at a healthy rate of +1% per month 

and quite likely to do so as long as the Toronto Condo market is not able to meet the overwhelming demand. 

 Taking that further by doing the math, if that condo has a market value of $500,000. when it’s finished in the 

summer of 2018 that’s a $100,000. return on a $60,000. investment - more than 150%. 

 His options are: he can cash in and pay the taxes OR leverage it and buy another while leasing this one 

(downtown rents are skyrocketing as well) OR have one of his kids move in and keep it in the family…. 

... If you like the sounds of this let us know your ‘Wish List’ and we can talk further. 
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Toronto could have a completely reshaped downtown 

over the next 15 years. In the same way that South 

Core pushed heavy commercial and retail development 

below Front St., a mega project on the former Unilever 

site at the foot of the Don Valley Parkway will pull the 

core of the city east.  

The plans for what's known as East Harbour have been 

in the works for some time, but only recently has the 

full scale of the project come to light in the wake of 

supporting documentation filed with the city. It reveals 

that beyond the transit and commercial priorities of the 

development, the retail component is going to abso-

lutely huge. 

Well, to step back for a moment, everything about this 

project is huge. Set upon some 60 acres of land, it 

would represent one of the largest master develop-

ments Toronto has witnessed. The proposed transit hub 

would integrate GO train lines, a streetcar route, and 

possibly a relief subway line if we ever get such a thing 

built. 

Right now, there's 11 million square feet of office space 

proposed for the site, spread over a number of towers. 

Yes, that's right. This isn't more condos. On the contra-

ry, this is the place where developer First Gulf hopes 

that residents in places like the East Donlands and Bay-

front will come to work, eat, and shop. There's already 

been considerable buzz about the very European-

looking concept drawings of the transit hub, which 

would curl along existing tracks with a huge, multi-

layered glass shed. It's the type of building Toronto's 

always dreamed of having, and would help to take 

strain off of perpetually busy Union Station.  

But the retail concepts are also fascinating to consider. 

The proposal calls for a whopping 2 million square feet 

of retail to be placed on site, which would be divided in 

half between shops and restaurants accessible only in-

doors (via the transit hub and various office towers) and 

stores with entrances from the street. 

In other words, the goal from the start is to make this 

as far from a traditional mall or power centre as possi-

ble. The planning documents refer to this component as 

a retail market, which is meant to gesture to the way 

that shops and restaurants are spread across the site.  

Yorkdale Shopping Centre (1.7 million square feet), it 

won't look anything like it and is likely to have signifi-

cantly less leasable space based on the layout. Regard-

less, it's a development worthy of adjectives like 

"huge," "sprawling," "massive," etc. 

There will be new streets, new transit stops, new tow-

ers, and a hell of a lot of new shops and restaurants. 

When it's all said and done more than a decade from 

now, the shape of Toronto's downtown might be com-

pletely transformed by East Harbour.  

GAME CHANGER 
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NEW Mortgage Rule Changes 
Please be advised that the federal government is tightening the lending rules for CMHC in-

sured mortgages (affecting all borrowers but predominantly first-time buyers). 

CHANGE #1. Expanding stress test to all insured 
mortgages 

A stress test used for approving high-ratio mort-
gages is being applied to all new insured mortgag-
es – including those where the buyer has more 
than 20 per cent for a down payment. The stress 
test is aimed at assuring the lender that the home 
buyer could still afford the mortgage if interest 
rates were to rise. The home buyer would need to 
qualify for a loan at the negotiated rate in the 
mortgage contract, but also at the Bank of Cana-
da’s five-year fixed posted mortgage rate, which is 
an average of the posted rates of the big six banks 
in Canada. This rate is usually higher than what 
buyers can negotiate and is currently 4.64 per 
cent. 

Homeowners will be required to spend no more 
than 39% of income on home-carrying costs like 
mortgage payments, heat and taxes. TDS (total 
debt service) which includes all other debt pay-
ments must not exceed 44%. 

Who it affects and why: 

This measure affects home buyers who have at 
least 20 per cent for a down payment but are 
seeking a mortgage that may stretch them too 
thin if interest rates were to rise. It also affects 
lenders seeking to buy government-backed insur-
ance for low-ratio mortgages. The government is 
responding to concerns that sharp rises in house 
prices in cities like Toronto and Vancouver could 
increase the risk of defaults in the future should 
mortgage rates rise. 

CHANGE #2. The government will is imposing new 
restrictions on when it will provide insurance for 
low-ratio mortgages. 

The new rules restrict insurance for these types of 
mortgages based on new criteria, including that 
the amortization period must be 25 years or less, 
the purchase price is less than $1-million, the buy-
er has a credit score of 600 and the property will 
be owner-occupied. 

Who it affects and why: 

This measure appears to be aimed at lowering the 
government’s exposure to residential mortgages 
for properties worth over $1-million or more, a 
category of the market that has increased sharply 
in recent years in Vancouver and Toronto. These 

are the two real estate markets that are of most 
concern for policy makers at all levels of govern-
ment. These measures appear to be targeted at 
those markets. 

CHANGE #3. New reporting rules for the primary 
residence capital gains exemption. 

Currently, any financial gain from selling your pri-
mary residence is tax-free and does not have to be 
reported as income. As of this tax year, the capital 
gains tax is still waived, but the sale of the primary 
residence must be reported at tax time to the Can-
ada Revenue Agency. 

Who it affects and why: 

Everyone who sells their primary residence will 
have a new obligation to report the sale to the 
CRA, however the change is aimed at preventing 
foreign buyers who buy and sell homes from 
claiming a primary residence tax exemption for 
which they are not entitled. 

Ottawa is trying to prevent foreign investors from 
flipping homes in Canada and falsely claiming the 
primary residence exemption. 

CHANGE #4. Banks To assume more lending risk 

Currently, the federal government is on the hook 
to cover the cost of 100 per cent of an insured 
mortgage in the event of a default. The federal 
government says this is “unique” internationally 
and that it will be releasing a public consultation 
paper shortly on a proposal to have lenders, such 
as banks, take on some of that risk. The Depart-
ment of Finance Canada acknowledges this would 
be “a significant structural change to Canada’s 
housing finance system.” 

Who it affects and why: 

Mortgage lenders, such as banks, would have to 
take on added risk. This could potentially lead to 
higher mortgage rates for home buyers. 

The federal government is seeking to limit its fi-
nancial obligations in the event of widespread 
mortgage defaults. It also wants to encourage pru-
dent lending practices. 

The preceding information is based on Bill Curry’s recent article in the Globe and Mail. 


