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MONTH IN REVIEW & OUTLOOK 
 
March saw a massive rally in the cannabis sector, 
presenting the most opportunity for traders since 
January of 2014, when the index rallied 329%: 
 

 
 
The index, which was rebalanced as part of the 
regular quarterly process at the end of December, 
had 29 members and saw 14 double-digit gainers 
and a triple-digit gainer and 7 double-digit 
percentage decliners during the month, including 
just one that lost more than 33%.  The index 
increased 19.7% to 41.39 during March.  The 420 
Opportunity model portfolio increased 48.7% 
in March and is up 51.5% YTD, dramatically 
outperforming the index, which is up 5.5% YTD. 
 
While the cannabis industry itself runs into 
payment processing issues regularly, it was 
unsettling to learn that NORML suddenly lost its 
ability to process credit cards for donations due to 
an unexplained decision by the processor.  
Senator Lindsay Graham, a Republican, and 
Senator Christopher Murphy, a Democrat, co-
sponsored the CARERS Act.  Marijuana Business 
Daily projected $44 billion of "economic impact" 
from the legal cannabis industry by 2020, 
forecasting sales of $6-11 billion. The Supreme 

Court ruled against hearing a case brought against 
Colorado by two neighboring states. 
 
Maine legalization efforts ran into challenges 
when tens of thousands of signatures were 
invalidated. Vermont continues to move forward 
towards possible legalization through the 
legislative process.  
 
In Canada, Ontario decided against allowing 
consumption by vaporization in public. Health 
Canada elected not to appeal the court ruling and 
intends to change MMPR by August 24th to allow 
for the ability of patients to grow at home. 
 
Longer-term fundamentals for the industry 
remain positive, as legal and medical cannabis 
continue to expand on a state-by-state basis and 
as the industry moves from the black-market.  The 
early-in-the-year explosion in demand for the 
stocks in 2014 led to unsustainable valuations 
(and a lot more supply of stock, much of which 
was from companies that appear to lack 
substance).  Investors are now focused on  the few 
companies with more visible near-term revenue 
opportunities. 
 
The big themes ahead are likely to be the potential 
for the DEA to reschedule cannabis and better 
clarity from the federal government for banks 
(both part of the proposed CARERS Act and other 
proposed legislation), the UN General Assembly 
Special Session in April, resolution of the 
MMAR/MMPR lawsuit in Canada and its continued 
growth in patient enrollment, potential 
legalization in Canada, progress in 2015 with 
respect to MMJ expansion and 2016 ballot 
initiatives for legal cannabis (AZ, CA, MA, ME, MI, 
NV and possibly others) and medical cannabis in 
Florida, a legislative legalization initiative in 
Vermont, the Presidential election in 2016, 
rollouts in Oregon and Alaska, and 
implementations of several state MMJ programs, 
including Florida (CBD only), Hawaii, Illinois, 
Maryland, Minnesota, New York, Nevada, 
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Massachusetts and Puerto Rico, and the 
implementation of the new rules  in California. 
 
The slide, which began in March of 2014, reversed 
out the entire gains from early 2014, with the 
market currently well below the summer 2013 
lows despite the rally since mid-February. Most 
valuations remain high. Positively, we are seeing 
some new entrants into the publicly-traded sector 
of higher quality, and hopefully we see more in 
2016. Already, traders are contemplating some 
attention on the sector later this year during the 
election season given the likely record number of 
legalization ballot initiatives. Please remember 
that it remains the case that most of the penny 
stocks will not succeed. I expect that there will be 
just a few winners among the 350+ companies 
that are currently on our Broad List. 

 
 

 
 
420 Investor Marijuana Index 
Update 
 
Each quarter, I rebalance the 420 Investor 
Marijuana Index, which is designed to reflect the 
universe of publicly-traded cannabis stocks.  The 
index, which is equally weighted at the beginning 
of the quarter, includes all cannabis stocks that 

have average daily trading value in excess of $25K 
and a price of at least $0.0020.  In the prior 
quarter, the threshold for the minimum daily 
average trading value was $15K.  This quarter, the 
index will include 27 names, down from 29 for Q1 
and representing about 8% of the entire universe 
of companies. The 420 Investor Focus List, which 
currently has 29 members,  includes 12 names 
outside of this index, including several Canadian 
LPs that don't have U.S. listings and some 
companies that don't meet the daily trading value 
requirement or price minimum. 
 
All 7 companies that were eliminated failed to 
meet the daily trading value minimum, including  
FBEC Worldwide (FBEC), Creative Edge (FITX), 
Inmed Pharma (IMLFF), IPOWorld(IPOW), Lexaria 
(LXRP), Neutra Corp (NTRR) and Two Rivers 
(TURV). 
 
The five additions included three names that had 
previously been part of  the index, with Cannabix 
Technologies (BLOZF), Cannabis Sativa (CBDS), 
and Growlife (PHOT) returning.  PHOT is the only 
name among the entrants that are on the Focus 
List. 
 
BLOZF, which trades more actively as BLO on the 
CSE in Canada, is developing technology to detect 
the presence of THC through a "breathalyzer".  
The company has been slow to develop its original 
device but has incorporated additional intellectual 
property and also recently raised capital.  
Cannabis Sativa (CBDS) was formerly on the Focus 
List.  The stock exploded following the news from 
GW Pharma, though the reaction makes no sense.  
This is the company that spun out "Kush", which is 
still not publicly trading, and that was headed by 
Gary Johnson, the former Governor of New 
Mexico.  The company has achieved very little 
since early 2014, when it began trading.  Growlife 
(PHOT) is a shadow of its former self and faces a 
lot of challenges following its return to listed 
trading after a long period of trading on the Grey 
Market following its 2014 SEC suspension.  
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Pineapple Express (PNPL) is the reincarnation of 
Medbox (now Notis Global).  The company isn't 
yet filing with the SEC but purports to have a real 
estate development in California and a consulting 
deal in Illinois that pays it a part of sales. The 
company has the involvement of the Flynt 
(Hustler) family and also just bought THC.com.  
Finally, Sipp Industries (SIPC) is another non-SEC 
filer.  The company has launched several alleged 
hemp-related ventures, including one with 
another penny stock. 
 
The other 22 returning members of the index 
include the following tickers:  ACBFF, CANN, 
CANV, CBIS, DIRV, GRNH, GWPH, HEMP, IGC, 
MCIG, MINE, MJNA, MSRT, NGBL, OGRMF, PMCB, 
RMHB, SPRWF, SRNA, TRTC, VAPE and XXII.  The 
current index includes  four companies based in or 
operating in Canada.  Only 13 of the 27 companies 
are trading with daily average trading value in 
excess of $100K, including ACBFF, CANV, CBDS, 
CBIS, GRNH, GWPH, HEMP, IGC, MJNA, PHOT, 
SPRWF, TRTC and XXII. 

GWPH Epidiolex Commercialization 
Timeline and the Opportunity 
 

After this past month's positive news regarding 
the first of several late-stage clinical trials for 
Epidiolex, GW Pharma's antiepileptic drug, 
investors are beginning to think more about the 
timeline to potential approval.  The first Phase 3 
trial was for Dravet Syndrome (DS), but the 
company has several other Phase 3 trials that will 
be reported this year: 

 Two  for Lennox-Gastaut Syndrome (LGS) 
 An additional DS 
 Tuberous Sclerosis Complex (TSC) 

 
The company expects to provide top-line data for 
the two LGS trials  by mid-year roughly , with the 
first trial (171 patients) reported by the end of Q2 
and the second (225 patients) shortly afterwards.  

The TSC trial began in March, and a fourth 
indication, as yet undisclosed,  is expected to 
commence in Q3 or Q4.  The second DS trial, which 
is different from the first trial in that it includes a 
third-arm for a lower dosage (10mg/kg) in 
addition to the same placebo and 20mg/kg) arms 
employed in the first trial, was still enrolling at the 
time the company released the results from the 
first trial. 
 
Before GW revealed  the  top-line data for the DS 
trial, it had guided investors that it would  file a 
New Drug Application (NDA) by the end of the 
year.  The strength of the results from this first 
trial could allow it to escalate this milestone, a 
decision that will likely be influenced by the 
outcome of a meeting the company expects to hold 
with the FDA: 
 

"In light of this positive data, 
we will now request a pre-

NDA meeting with the FDA to 
discuss our proposed 

regulatory submission." 
 
According to the FDA website, the FDA has two 
months from the time it receives an NDA in order 
to decide if will file it and review it. The agency 
has a goal of completing the review within 10 
months. Since Epidiolex has priority review due 
its "Fast Track" designation, the review period 
could be expedited to six months.  The FDA, if it 
accepts the NDA, which presumably it will given 
the discussions to date between the company and 
the agency, will give GW a "PDUFA date", the time 
at which it intends to issue an approval or a 
complete response letter.  
 
Finishing up the time-line, if approved, the DEA 
would have up to 90 days to schedule the drug, at 
which time the company could begin to sell 
Epidiolex.  Adding up these maximum time-

http://www.fda.gov/drugs/resourcesforyou/consumers/ucm143534.htm
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periods, the earliest approval from the time the 
company files an NDA would be 15 months (2 
month to decide to review, 10 months to review, 
90 days for DEA), though this is likely extreme, as 
the FDA could accept it more quickly,  the 
company is likely to receive priority review,  and 
the DEA could act quicker.  So, a more realistic 
expectation for the earliest the company could 
begin selling Epidiolex might be 9 months total 
from when the company files the NDA, including 
one month to hear back from the FDA, six months 
for the review and two for the scheduling.  
 
In addition some uncertainly about the time-line 
from the submission to the potential approval, 
which should be 9-15 months, a key unknown is 
when the company will actually file the NDA.   GW 
could file on the basis of the first trial only, but the 
NDA would likely have a greater chance of 
approval with the additional studies. The 
company could file by the end of Q2 if the pre-NDA 
meeting goes exceptionally well, or it could stay 
on its original path to file late in the year.  
Additionally, it could wait for the already enrolled 
LGS trials only and file slightly earlier.  It's difficult 
to forecast, but I would project that the company 
will file no earlier than 9/30 and more likely in 
Q4.  The earliest filing date with the quickest time-
line would suggest Epidiolex could be on the 
market by March 2017.   
 
A more realistic expectation, in view, would 
assume a ten-month  process  from the NDA filing, 
which would take place in October and would 
suggest a potential launch in August 2017. Of 
course, the process could take longer for many 
reasons, including an NDA filing later than 
October or a delay by the FDA in the review 
process. 
 
In addition to better understanding the timeline, 
investors are interested in defining the potential 
of Epidiolex in terms of sales.  Most of the research 
analysts on Wall Street have discussed the 
opportunity to achieve sales in excess of $1 billion 

annually over time.  Is this realistic?  I think so, but 
over time.  
 
The company suggests that its total audience is 
140K patients in the U.S.: 
 

 
Source:  January Company Presentation 

 
This figure represents  just the U.S. part of it, but 
assuming 15-25% penetration, the company could 
have 21-35K patients.  DS, which has no approved 
therapies, would likely see high adoption, while 
LGS a bit less, as it isn't treated very well.  There 
are only about 25K patients in these groups 
though, so the rest of the epilepsy patients outside 
of these two indications will need to have 7-22% 
or so adoption to hit 21-35K.  Where there are 
clinical trials, which will include TSC and the other 
undisclosed form, patient adoption could be 
higher.  It could be that there are fewer patients 
that use Epidiolex, but I have what may be a 
conservative assumption about pricing. The key to 
the success of the drug will be its adoption over 
time as a first-line treatment rather than a drug 
that is prescribed only when other drugs don't 
control seizures. 
 
The company hasn't provided its potential pricing, 
but it has indicated that it expects it to be a 
premium to existing therapies.  It has also stated 
that the typical daily consumption is 1g.  1 gram of 
extracted CBD retails for about $100 ($3000 per 
month), but GWPH is likely to sell its standardized 
extract for less, though this is less than some 

http://files.shareholder.com/downloads/AMDA-1TW341/1496327245x0x813026/0D8985E3-ABA2-4FE7-AB65-722DCA0FEAF7/GWinvestorpresentation.pdf
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forecasts I have seen. At $20K per year, this would 
result in sales of $420-700mm, while at $30K per 
year it would be $630-1050mm.  The New York 
times stated that "analysts expect Epidiolex to cost 
$2,500 to $5,000 a month." Sales outside the U.S., 
where the patient population is larger than the 
U.S. but the price would likely be lower, could add 
50-100% of the U.S. sales. 
 
It's important to remember that insurance 
coverage will be available for Epidiolex as an FDA-
approved drug.  GW will have to negotiate its price 
in order to be on formulary, and that pricing will 
be based on value over existing drugs.  Insurance 
companies take into account the costs of not 
providing access to drugs, which would include 
customer pushback but also higher costs 
associated with not treating the disease, like 
hospitalizations.   
 
One of the most widely used drugs to treat 
seizures in children with LGS and DS is Onfi 
(clobazam), though it is labeled for LGS only.  Onfi 
is dosed by weight, with a starting dosage of 5mg 
in tablet or 2ml for those weighing less than 30 kg 
to a maximum of 4X that amount and 10mg/4 ml 
for those weighing more than 30 kg.  The price  
per year is about $10,000 for a 20mg daily tablet 
that is split in two. 
 
It's early to make predictions with confidence, but 
Epidiolex could generate worldwide sales in 
excess of $1 billion five years after launch.  The 
pricing and patient adoption rates will drive this 
overall number, but hopefully this provides an 
initial framework. 

Following Up on Medicine Man 
Technologies (MDCL) 
 
I added Medicine Man Technologies (MDCL) to the 
Focus List this past month, though it's not an 
appropriate time, in my view, to buy the stock.  I 

last mentioned MDCL in this newsletter in the first 
edition of the year, when I discussed its successful 
S-1 filing.  The company began trading 
subsequently in late January at a price a bit higher 
than I had expected, and it hasn't yet achieved 
good liquidity (about 4K shares a day).  The 
company delayed filing its 10-K , but we will have 
more information by mid-April with respect to its 
financial performance in Q4 and for the full year. 
 
As a reminder, MDCL is affiliated with Medicine 
Man, a leading vertically integrated cannabis 
company in Colorado.  The CEO, Andy Williams, is 
well-known in the industry and perhaps outside 
the industry after his involvement in the MSNBC 
series  "Pot Barons of Colorado" that debuted in 
late 2014.   
 

 
 
The COO, Brett Roper, who is also CEO of Chinese 
Investors (CIIX), really runs the operation, which 
is headquartered in the Medicine Man Denver 
facility. I have had extensive dialogue with Roper 
and have met Andy on a few occasions, and I met 
with CFO Paul Dickman last summer.  He serves as 
CFO of other publicly-traded cannabis companies, 
Sibannac (SNNC) and Chinese Investors (CIIX), as 
well as CEO of another publicly-traded company 
outside of the sector, Safe Lane Systems (SFLL).  I  
find the team to be leagues ahead of the 
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management teams typical of the publicly-traded 
stocks. I credit the company for going public 
through the S-1 process and for employing a lot of 
best practices with respect to corporate 
governance (though they lack truly independent 
directors) and stock promotion. 
 
MDCL provides consulting services to applicants  
and operators in the cannabis industry, licensing 
the standard operating procedures developed by 
Medicine Man and their cultivation and 
dispensary operating solutions. As of March 1, 
2016, MDCL has generated income from 31 
licensees/clients and secured licenses in three 
states (Nevada, Colorado, and Illinois) and has 
active in process license applications in California, 
Hawaii and Maryland, with pre-license clients in 
several states. The company also generates 
revenue from educational seminars.   
 
As of 9/30, the company reported YTD sales of 
over $600K, including $545K from licensing fees 
and $56K from seminar fees.  The business 
generated operating profit of $139K and net 
income of $133K.  Through Q3, the company 
reported cash flow from operations of $131K.  The 
balance sheet shows total equity of $512K, with 
total liabilities of only $18K.  The largest 
component of assets is the $395K in cash.  The 
financials are exceptional for this sector. 
 
MDCL has 10.2mm shares, so, at a recent price of 
$1.96 per share, has a market capitalization of 
about $20mm.  Compared to sales, earnings or 
book value, this is difficult to justify, though 
relative to many cannabis-related stocks is 
somewhat attractive given the above-average 
quality, the lack of dilutive securities, the low 
amount of capital needed to grow the business 
and market opportunity.   
 
American Cannabis Company (AMMJ) is a 
reasonable higher-quality peer.  It's business has 
some overlap in terms of consulting, but is 
differentiated through its products offering.  For 

the first three quarters of 2015, AMMJ has 
generated $1.26mm in overall sales, split about 
equally between consulting and products.  The 
company generated an operating loss of $509K 
and used $98K to fund its operations. AMMJ, with 
46mm shares approximately, has a much lower 
market capitalization at $.165 per share, $7.6mm.  
Most likely MDCL should have a higher valuation, 
but the gap is too wide in my view, though it 
narrowed late in the month after I had written 
most of this relative analysis. 
 
Consulting businesses, like MDCL's, offer investors 
the opportunity to participate in the growth of the 
legal cannabis industry as more states come 
online in the next few years.  Additionally, in order 
to compete, operators who are lagging their peers, 
may license the SOPs from MDCL.  Beyond paying 
attention to the pending 10-K and the Q1 due in 
mid-May, which will update investors with the 
near-term financials, we need to be aware of 
pending lock-ups given the sales at $0.90 that I 
have highlighted in the Forum.  MDCL appears to 
be a high-quality company in the space, meriting 
its position on the Focus List, but premature for 
investment.  
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Cannabis Industry Calendar 
 

 
 04/01-02:  NoCo Hemp Convention in Loveland, CO 
 04/04-07:  Holistic Cannabis Summit online 
 04/15-17:  SSDP in Washington, D.C. 
 04/15-17:  Cannabis Cup in San Bernardino, CA 
 04/17: DOPE Cup in Seattle, WA 
 04/23-24: New England Cannabis Convention in Boston, MA 
 04/24: Oregon Marijuana Business Conference in Eugene, OR 

 
 

 

 
 

$595 through 4/22 Early Bird - Save 15% with "Investor15" 
 
 

 
OTC Disclosure , SEC and Canadian Reporting Deadlines* 
 
 Fiscal Year ending in January:  Annual report due on or before 05/02 
 Fiscal Year ending May or August or November:  Quarterly report due on or before 04/14 
 Canadian (Venture) Fiscal Year ending in December: Annual due 04/29 
 Canadian (Venture) Fiscal Year ending in May or August or November: Quarterly due 04/29 

 
*Note that many U.S. companies take advantage of automatic extensions 

http://bit.ly/1Y2tbyo


 

 8 

April- 2016 VOLUME 3, EDITION 4 

SPOTLIGHT ON THE FOCUS LIST 
 
420 Investor maintains a "Broad List" that includes over 350 companies that purport to be in the cannabis 
sector.  At the same time, it monitors a narrower group of 29 companies, the "Focus List", which consists of 
what we consider the most important companies among the publicly-traded stocks, including the most 
actively traded as well as several that are under-the-radar but that appear worthy of consideration.  We 
provide numerical ratings to VIP subscribers on three different measures for each member of the Focus List, 
including relative valuation, technicals and relative quality.  I added Medicine Man Technologies (MDCL) to 
the Focus List in March. 
  
Our relative quality rankings, which range from 1 (best) to 5 (worst) are a subjective assessment of each 
company relative to the entire Focus List and are based on management capability, corporate governance 
and transparency, execution and capital structure.  The companies that we currently rank below average (4 
or 5) include alphabetically by ticker CannaVest (CANV), Cannabis Sciences (CBIS), DigiPath (DIGP), 
American Green (ERBB),  GrowBlox (GBLX), Hemp, Inc. (HEMP), Medical Marijuana, Inc. (MJNA), Notis Global 
(NGBL),  Growlife (PHOT), PharmaCyte Biotech (PMCB), and Vape Holdings (VAPE). 
 
Here were some of the key news items for Focus List companies in March: 
 

 American Cannabis Company (AMMJ) hired a COO and announced that its Las Vegas client, TGIG, is 
now cultivating 

 American Green (ERBB) signed a licensing deal to use the American Green brand as the name for up 
to three retail stores in Washington and continued to make progress with its Phoenix cultivation 
facility.  The company suggested that its Oregon partner will harvest 1000 pounds of cannabis later 
this year 

 Aurora Cannabis (ACBFF) filed its Q2 financials and hired a senior executive from Canopy Growth 
 Cannabis Science (CBIS) failed to win approval from FINRA for its dividend and announced a bunch 

of bogus press releases, including one about a large cultivation and processing facility for clinical 
research in Nevada 

 Canopy Growth (TWMJF) unit Bedrocan will be selling vaporizers at cost and providing patients with 
help in procuring insurance coverage.  The company rebranded "Better by Tweed" to Main Street 
Tweed.  The company received authorization from Health Canada to process in its Tweed Farms 
facility. It also announced a bought equity deal, raising in excess of $10mm selling shares at $2.30 

 CV Sciences (CANV) paid off the balance of its convertible notes 
 DigiPath (DIGP) added another client for its Las Vegas lab 
 Growlife (PHOT) saw two board members tied to its financier resign and then sell lots of stock 

acquired via convertible note 
 GW Pharma (GWPH) reported very strong efficacy data in the first of its late-stage clinical trials for 

Epidiolex 
 Indoor Harvest (INQD) provided a detailed shareholder letter, engaged in a very expensive short-

term financing and reported its first sales when it filed its 10-K 
 Lexaria (LXRP) announced the departure of a long-time employee and announced an LOI for a 

licensing deal.  The company made little progress on its equity and debt raises. 
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 MassRoots (MSRT) issued convertible debt with warrants struck at $1.  The company filed its 10-K 
and announced its participation in a big 4/20 event in Denver 

 mCig (MCIG) announced a new website and expanded grower services.  The company, which 
relocated its corporate headquarters again (to a virtual office in Henderson, NV) announced 
an agreement to construct a cultivation facility in Nevada for another penny stock.  It 
introduced the Rollie's cannabis cigarette brand for sale eventually in Nevada and also 
entered the home cultivation market with a grow unit.  The company reported sharply lower 
Q3 sales compared to the prior quarter 

 Medical Marijuana, Inc. (MJNA) brought in an outsider to run Kannaway 
 Mettrum (MQTRF) announced a research study on up to 6K patients 
 Notis Global (NGBL ), which was formerly Medbox (MDBX) filed a proxy requesting that its 

shareholders boost the authorized share count from 400mm to 10 billion 
 OrganiGram (OGRMF) named a new Chairwoman and reported 40% growth in sales from the prior 

quarter.  President and CFO Roger Rogers left the company with the Controller assuming his CFO 
duties on an interim basis.  The company secured provincial tax rebates over the next three years 
totaling almost $1mm 

 PharmaCyte Biotech (PMCB) updated on its cannabis research efforts 
 Supreme Pharma (SPRWF) announced Q2 financial results and also received its license to cultivate 

from Health Canada. The company closed out its second warrant incentive program 
 Terra Tech (TRTC) closed on the Blum acquisition  and set an opening date in April for its first Las 

Vegas dispensary.  The company reported a decline in cannabis sales in Q4 and gave a conservative 
sales outlook for 2016 

 Two Rivers (TURV) announced that its CEO and the GrowCo COO were part of a group that bought 
SunCanna, its greenhouse tenant. The company filed its 10-K. 

 Vape Holdings (VAPE) consolidated the majority of its toxic convertible debt and added a distributor 
for its Revival product 
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FOCUS LIST - RETURNS FROM MARCH: 
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420 Investor Canadian Cannabis Model Portfolio  

 
I introduced a new model portfolio at the end of 2015 that includes the licensed producers in Canada. 

 

The model portfolio selects from names in the index and can include a weighting of 0-200% of the company's 
representation in the index.  The index includes companies that operate or are invested in facilities approved 
by Health Canada to sell medical cannabis.  The index weights are based upon holding a license with 
additional credit (a double-weight) given for sales in the most recent quarter in excess of $1mm.  The criteria 
are likely to change over time. The initial index included seven companies and gave extra credit to three.  
OrganiGram reported quarterly sales in excess of $1mm and is now double-weighted, while THC was added 
in March and SL in April following license approvals. 

 

Here is the index weighting along with the model portfolio exposure last month with the month's results: 

 

 

 

The model outperformed the index by 8.1%, with the model increasing 4.9% compared to 
the 3.2% decline in the index. YTD, the model has outperformed by 8.1%. Being overweight APH 
and MT helped the portfolio, while being underweight ACB, EMH, MJN and THC helped.  Similar to 
February and in contrast to January's performance, the returns varied greatly from LP to LP. YTD 
returns for the 4 names that are most heavily weighted in the index are +3.9% for APH, -12.1% for 
CGC, -19.5% for MT and -19.1% for OGI.  ACB has declined 10%, while EMH and MJN are down 
36.4% and 39.7% respectively. 
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This month, I made some adjustments, decreasing the weightings in APH and, to a lesser degree, 
MT,  both of which are well above the index weighting, and adding SL above its index weight 
(posted at 3PM ET 03/31): 

 

 

 

My rationale for the relative exposures: 

 Aurora Cannabis (ACB) has a market cap near $100mm and substantial debt without yet 
having commenced significant sales  

 Aphria (APH) has a market cap of $102mm and a balanced model that includes wholesale 
and is a low cost producer, with added capacity adding to growth potential 

 Canopy Growth (CGC) is the clear leader but the $289mm  market cap is a bit out of line with 
its peers even crediting it for its leadership 

 Emerald Health (EMH) has a market cap of just $7mm but needs to raise capital and 
establish its brand 

 PharmaCan Capital (MJN) has a market cap of $9mm but faces challenges 

 Mettrum (MT) has a market cap of $57mm and recently expanded capacity (value play) 

 OrganiGram (OGI) has a market cap of $45mm, which is more reasonable than the beginning 
of the year.  The premium to the 150 day moving average declined from 88% to a less lofty 
13%. 

 Supreme Pharma (SL), with a market cap of $52mm, is significantly leveraged to legalization 
and could emerge as one of the lowest-cost producers.  Cheap to ACB with better balance 
sheet 

 THC Biomed (THC) has a market cap near $12mm and needs to raise capital  
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Do you have the info you need to capitalize on the growth of the legal cannabis markets? 

The State of Legal Marijuana Markets 4th Edition is the definitive source for market sizes and high-level analysis of business 

trends in one of the fastest growing markets in the US. 

For those of you looking to access the in-depth research in ArcView Market Research's "The State of Legal Marijuana Markets 

4th Edition," I was able to negotiate a 20% discount for 420 Investor subscribers ($397 instead of $497). Use the code 
"420INVESTOR" to take advantage of this offer.  

 

 

 

ORDER 
 

The State of Legal Marijuana Markets 4th Edition 

$497 ($397 with discount code "420INVESTOR) 

Purchasers will receive: 

 The 4th Edition  

 Access to ArcView Market Research webinars and updates throughout the year 

 90-day trial to equio™ 

http://www.frontierfinancials.com/product/solmm4/
http://www.frontierfinancials.com/product/solmm4/
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ABOUT THE 420 INVESTOR – ALAN BROCHSTEIN, CFA: 

 
 
I have spent decades inside the investment industry.  Prior to earning my CFA charter in 
1997, I worked in NYC for Kidder, Peabody, & Co. in bonds from 1986 to 1992. In 1992, I 
joined First Boston’s investment management subsidiary before becoming a portfolio 
manager with Criterion Investment Management in 1994 —co-managing $10 billion in 
fixed-income investments. In 2000, I made the move to stocks, joining a small firm in 
Houston as an analyst and portfolio manager. I remained at the firm, which grew to 
$550mm in assets under management, until 2006, when I left to form my own business, 
AB Analytical Services—working as a research consultant for several investment 
advisors. 

 
In 2008, I began offering Invest By Model, a model portfolio service, to individual investors. I met Marketfy in 
2013 and created The Analytical Trader, a service focused on providing swing-trading ideas. Both of these 
services delivered strong performance. I also became a leading contributor to Seeking Alpha. 
 
After seeing a strong need for more investor transparency among cannabis companies in early 2013, I 
launched 420 Investor— a service committed to providing real-time, objective information about the top 
marijuana companies in the market. 420 Investor has evolved into a collaborative due diligence platform, 
and I am proud to lead our efforts.  I also am responsible for 420 Funders, which is focused on connecting 
private companies or public companies issuing private securities with accredited investors.  Finally, I am a 
co-founder of New Cannabis Ventures, which provides curated content and other resources to help inform 
cannabis investors and entrepreneurs about the most exciting companies and the most influential investors 
in the rapidly changing cannabis industry. 
 
In the process of launching the 420 Investor, I became a much-needed ally to marijuana investors, being 
hailed as a leading authority in the industry as I developed a network of investors and industry 
professionals.  In early 2014, I exited all of my other business in order to focus exclusively on the cannabis 
sector. I have supported marijuana legalization since 1980, when I became active in the Libertarian Party. I 
currently sponsor Americans for Safe Access, the Drug Policy Alliance, the Marijuana Policy Project , the 
National Cannabis Industry Association, NORML, Students for Sensible Drug Policy, and Women Grow. 
 
Follow Alan on Twitter: http://www.twitter.com/Invest420 
Follow Alan on Facebook: http://www.facebook.com/420investor 
Join Alan's LinkedIn Group:      Cannabis Investors & Entrepreneurs 
 
 
 
 
The 420 Investor Newsletter is available via annual subscription ($149/yr) and is included as part of 
the monthly ($42/mo) or the annual ($420/yr) 420 Investor VIP subscription. 

 

http://marketfy.com/item/420investor/
http://www.420funders.org/
http://www.newcannabisventures.com/
http://www.marketfy.com/product/420investor/blog/815/view/38999/
http://www.twitter.com/Invest420
http://www.facebook.com/420investor
https://www.linkedin.com/groups/Cannabis-Investors-Entrepreneurs-6523904
http://www.marketfy.com/item/420-investor-newsletter/
https://marketfy.com/secure/buy/420investor/287/
https://marketfy.com/secure/buy/420investor/288/
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