
Foundation Beliefs and Values 
 

 

 

Time is valuable and you cannot buy more.  

Our financial management services are for those individuals who do not have the time, interest or desire to manage   
their investments. Notice we didn’t say capability, because many of our clients are exceedingly smart and successful 
individuals. Our clients value their time and they prefer we spend our time staring at computer screens, studying the 
research reports, exploring investment ideas and worrying about the news. We believe in saving time for our clients by 
helping them to focus on what is important, providing useful perspective and helping them avoid the distraction of 
provoking and baiting headlines.   

A more valuable perspective is one distilled from competing viewpoints. 

We believe that a unique perspective is formulated by evaluating competing ideas and alternative viewpoints, rather than 
just accepting the homogenous group think of a herd. We are a private firm which means we look at research, ideas and 
products from multiple firms so we can select from optimal strategies, ideas and options for our clients.  

Clients absolutely, positively must know how we pay our bills.  

We believe in demonstrating transparency to every client who hires us. We believe that clients should have choice in how 
they compensate us for our time, experience and expertise. We do not believe that one model is undeniably better than 
all others. Therefore we offer alternative compensation models. You compare and you chose what is fairest for your 
needs. We believe when you hire someone, you should know how much you are paying and you should have a choice 
that is aligned with your goals.  

When working with a Financial Advisor, education, training and 
experience are not just nice, but required. 

If you hired an employee to work for you, you might ask about their education, background, training and experience to 
determine if they have the right qualifications for the job. We believe that hiring someone to help you with your financial 
affairs should be no different. Therefore we place a premium on our 14 years of experience, our tenure with prominent 
firms, our advanced skill development and our education as a CERTIFIED FINANCIAL PLANNER™, Chartered Retirement 
Planning Counselor® and Accredited Asset Management Specialist®.  

Poor Service is inexcusable, don’t settle. 

Being a Financial Advisor is not just a math equation, it is also about service. To be sure math is critical. As critical as fresh 
ingredients for a top restaurant or elegant coding within a software program. Yet it is the dining experience or how the 
program helps, that really defines if it excels. We believe clients shouldn’t settle when it comes to managing their 
financial affairs. Service minimums begin with simply returning client calls in a timely manner and providing updates on 
important financial issues or looming deadlines. Service improves when clients are presented questions they never 
considered but should. Service strengthens when clients understand what they own, why they own it and why they might 
sell it. Service excels when clients are positioned before they realize they need it. Service exceeds when clients laugh and 
know they are confident in pursuing their financial goals.  
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