


At  True Blue Financial, we believe your true return  
on investment comes from our exceptional service 
and our commitment to quality. 

Price is only an issue in the absence of value. 

The simple definition of value is getting your money’s 
worth. The three primary components of value are: 
service, quality, and price. In today’s competitive  
marketplace, it is a universal truth that it is impossible 
to be “the best” in all three components. 



Who We Partner With
Our target client is someone who  
values advice and relationships and  
understands that those things are  
worth paying for. We want to partner  
with clients who have a proven track  
record of taking retirement savings  
and the preservation of their family’s 
wealth and well-being seriously.   
We are vested in doing good by our  
community and seek to work with  
those who value their community  
as well. Our target client is loyal  
to their family, maintains a long-term 
focus, has a clear understanding  
of their financial goals and objectives,  
and seeks our advice on how to be  
good stewards of their assets.  
Typically, our relationships begin  
near, at, or a few years into retirement – 
as this is the time that investors need  
the most financial advice and support.



Our Commitment to You
Whether you are in the accumulation stage of life or the  
distribution stage of life, our clients are so much more than  
numbers on a balance sheet. Our clients are real people, with  
real questions, and real goals. Each one unique and different.  
That’s why at True Blue Financial, we are committed to  
understanding you and your financial life before making  
any recommendations. We listen closely and take the time to  
understand your complete financial picture, without pressure  
to make any decisions. In other words, we want to get to know  
the dreamer before we try to work toward realizing the dream.

With access to thousands of products offered by hundreds of  
sponsors, our team will find the one that’s right for you. As an  
independent financial firm, True Blue Financial offers more  
freedom of product choice, better quality service, and simplified, 
yet robust, technological capabilities. We don’t use algorithms to 
pigeonhole you into pre-existing strategies. We believe clients  
have better financial outcomes with custom built plans.

We believe knowledgeable clients make better financial decisions – 
that’s why we are committed to keeping you informed and involved 
and answering all your questions. We will customize our level of 
communication to your comfort level and can present you with  
as little or as much technical detail as you like – in a language you 
can understand. Our team knows how to make the complex simple. 
When you choose True Blue Financial, you benefit from obtaining 
comprehensive advice from a team of highly qualified professionals 
who have successfully managed wealth through some of the most 
difficult times in history. As a team, we have over four decades  
of combined experience and have been blessed with loyal,  
long-term employees. 

Tax planning strategies
• Projections, advice, etc.

 
Business planning

• Simple and SEP IRAs, 401k plans,  
life insurance, etc. 

 
Trust Management
 
Estate planning strategies

• Beneficiary advice, Trust funding,  
Power of Attorney, transfer on death, etc.

Client Services
Regular review meetings

• Ongoing electronic touchpoints
• Online account access and  

paperless statements
• Financial dashboard with  

access to reports
• Weekly educational emails

 
Quarterly newsletters
 
Educational and social events
 
Help with general personal  
finance questions

What We Do
Wealth Management Services
Comprehensive retirement viability planning
 
Lifetime income planning

• Needs analysis, replacement strategies, cash flow  
timing, and evaluating income sources

 
Behavioral finance management

• Recognizing the impact of perceived influences,  
biases, emotions, etc.

 
Risk management

• Regular, customized risk tolerance review
 
Charitable giving and legacy planning
 
Roth conversion strategy planning 
 
Education savings planning
 
Goal planning

• Buying a house, debt reduction, fulfilling a bucket  
list, vacations, remodels, etc.

 
Insurance needs

• Life, long-term care, disability and gap analysis
 
Social Security analysis

• Delayed credits, breakeven timing, second to die  
and reduced benefits

 
Coordination of complimentary experts

• Estate planning attorneys, CPA, etc.*



Our Personalized Process
Financial Planning
We adhere to the CFP Board’s financial planning process to  
help make sure nothing gets missed:

Define the Relationship
This step is complimentary. We will have a casual conversation  
to determine if the services we offer are attractive to you and  
if you are a good fit for our practice. We will also answer any  
questions you have – including those about fees and expenses. 

Gather Client Data and Goals
We do more than gather statements, documents, and tax returns.  
We use a comprehensive factfinder to define and prioritize your 
goals, establish time horizons, and assess your risk profile.  
We never just make assumptions. 

Analyze and Evaluate Financial Status
We take time to assess your current investments, insurance,  
legal papers, and tax information – while also examining your  
expenses and cash flow. Gathering these base facts is often a  
process, not an event.

Develop Financial Recommendations
We want to improve your financial situation. Our recommendations 
may seek to enhance your investment return, reduce your portfolio 
risk, improve your future or present tax situation, and add  
protection for you and your family via insurance to cover the risks  
of disability, death, and long-term care.

Implement the Plan
This involves opening accounts, moving funds, establishing  
automatic savings plans, and setting up online dashboards.  
You simply need to sign forms and we will take care of the rest. 

Monitor the Plan 
We regularly check on your progress and suggest mid-course  
corrections as necessary. Tax codes update, economic conditions 
shift, and life plans sometimes change – so should your portfolio,  
risk level, and perhaps even your beneficiaries. We want your  
financial strategies to keep up with your life.

Investment Management
Our investment management process is client centered. 
Some of our competitors offer a process that fits their practice, we attempt to do the opposite. 
We uphold both the fiduciary and suitability standards which provide a more comprehensive 
platform of products choice for our clients. We firmly believe in competition and the more  
product we can select from, the better. We will have a conversation with you and determine  
what is most important to you and your family. We want you to be heard and understood. 

We encourage our clients to ask questions. 
Efficient market theory, standard deviation, active versus passive, and contingent deferred sales 
charges are all part of our vocabulary. If lifetime income riders, mutual fund flows, caps, spreads, 
or interest crediting methods aren’t a part of your vocabulary – not to worry. We are always  
happy to explain these things or simply take them off your plate!  

We value personal relationships and know the importance of regular contact. 
We strive to make the complex simple. Whatever your issue, we can get you the answer  
quickly and confidently. 

You’ll have a whole team of professionals looking out for you. 
Our financial advisors and tax professionals routinely collaborate and discuss market trends, 
world events, and current conditions. We meet with product sponsors to keep abreast of product 
updates and we incorporate multiple research teams into our process for regular briefings from  
independent economists and investment analysts.

*Disclosures

Securities and advisory services offered through LPL Financial, a Registered Investment Advisor, Member FINRA/SIPC. Services provided  

by an expert are separate from and are not affiliated with or endorsed by LPL Financial. You are under no obligation to use the services of  

any of our recommendations and may choose any qualified professional to provide any of the services described above. These entities and  

their services are not affiliated with LPL Financial and True Blue Financial. LPL Financial and True Blue Financial do not offer individualized  

tax or legal advice.  We suggest that you discuss your specific situation with a qualified tax or legal advisor. All Investing involves risk  

including the possible loss of principal. No strategy assures success or protects against loss.



Exceptional Quality Experience 
You worked hard for what you have, and we take our  
responsibility to help you preserve your wealth seriously.  
That’s why we put you and your complete financial picture  
at the center of everything we do. When you pass through  
one of life’s important milestones, we will know and make  
sure your plan keeps up. We can help you avoid expensive  
tax pitfalls and show you strategies to help you manage your  
money in a tax-efficient manner. We can also help you secure  
valuable insurance to protect against life’s uncertainties.  
Everyone has different goals for their money – from investing  
to legacy planning – we will coach you, guide you, and help  
hold you accountable.

Price
Before entering into a relationship with any wealth planner,  
you should have a clear understanding of all fees and expenses.  
We are not afraid to talk about compensation. We want you  
to understand exactly what you are paying for and how.  
Everyone needs or wants a different type of relationship with  
a different mix of products and services, so we want to find  
the right structure for your unique situation. We encourage  
you to ask questions and see how all fees are determined.  
And of course, you’re not obligated to proceed unless you’re  
completely comfortable.

All investments come with some fees and expenses. Some  
levy sales charges and operating expenses; some are sold with  
commissions, and others charge a set percentage to alleviate  
transaction-based charges. Many investment options reduce  
their cost or increase their benefit if clients exceed certain  
balance thresholds. We do not have a preference and are  
happy to offer you a choice.

In addition, we also offer hourly consulting to either build  
you a comprehensive retirement plan using our planning  
software or to give you asset allocation and investment advice.  
Basic financial planning is complimentary.

Our Value is
• Conviction in our philosophy
•  Confidence in our advice 
•  Focusing on our clients 
•  Commitment to our approach 
•  Honesty
•  Setting expectations
•  Keeping our client engaged
•  Empowering our clients
•  Keeping our message simple and consistent
•  Managing client emotions and biases
•  Advising, not facilitating
•  Filtering the noise
•  Not being everything to everybody
•  Our investment philosophy
•  Liberating our clients

Trust, honesty, integrity, 

True Blue. 
it’s what matters most and is the basis of our name 
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