
   

InTouch
Since 1996 2nd Quarter 2016

	 Ellenbecker	Investment	Group | ellenbecker.com			 	Exceptional Planning. Extraordinary Service.®

N35 W23877 Highfield Court, Suite 200  |  Pewaukee, WI 53072  |  (262) 691-3200
705 E. Silver Spring Drive  |  Whitefish Bay, WI 53217  |  (414) 727-6920

Are You Happy? 
“�Clap�along�if�you�feel�like�happiness�is�the�truth...�
clap�along�if�you�know�what�happiness�is�to�you...”�

If you turn on the radio these days 
you will undoubtedly hear the 

Pharrell Williams song “Happy” or 
maybe you will catch the tune while 
watching “Despicable Me” with your 
children and grandchildren. Either way, 
happiness and healthy relationships are 
gaining a lot of attention and traction 
these days.

 “New research indicates that paying 
closer attention to the relationships 
in your life is a social experiment that 
reaps big dividends.”1 Relationships 
are an important component of our 
physical, spiritual, financial and mental 
health and the more attention you 
give to the relationships in your life the 
happier and healthier you are over the 
long-term.

According to a decades-long Harvard 
study, healthy relationships in your life 
are important for longevity and staying 
happy. What keeps us happy and 
healthy as we go through life? If you 
think its fame and money, you are not 
alone – but, according to psychiatrist 
Robert Waldinger, you are mistaken. 
As the director of a 75-year-old study 
on adult development, Waldinger has 
unprecedented access to data on true 
happiness and satisfaction. In his highly 
acclaimed TED Talk, he shares three 
important lessons learned from the 
study as well as some practical, old- 
 

as-the-hills wisdom on how to build a 
fulfilling, long life. To learn more, listen 
to his recent TED talk by searching 
“Robert Waldinger” on TED.com2.

What does happiness and healthy 
relationships have to do with financial 
planning? 

Having a strong and collaborative 
relationship with your financial advisor 
is critical to a successful financial 
plan. The additional value achieved 
by making better financial planning 
decisions is important to consider. 
A 2013 Morningstar study3 showed 
that working with a wealth manager 
and making good financial planning 
decisions as it relates to an optimized 
retirement income plan can increase 
your assets in retirement by 29%.  

Having a happy relationship with 
your advisor and trusting them as an 
advocate for your financial success will 
help you by:

•   Increasing wealth in retirement.
•   Having someone to share financial 

decisions.
•   Staying the course of your plan 

during difficult times.
•   Encouraging you to save what is 

needed to meet your goals.
•   Assisting with creating the correct 

diversification plan.
•   Developing and monitoring a healthy 

distribution plan. 

•   Staying abreast of tax and estate 
planning changes.

Making an emotional mistake with 
your assets, ignoring tax consequences 
of financial decisions or saving too little 
can have a detrimental effect on the 
longevity of your financial plan. 

As your financial advisors, we ask the 
difficult questions and bring to light 
some of the issues you may not even 
think are important to your financial 
plan. We listen to what is often not 
being said, building a foundation of 
trust for enduring relationships. We 
anticipate your needs during times of 
change and we take a sincere interest 
in your financial and personal well-
being. Ellenbecker Investment Group 
aims to build healthy and happy 
relationships built on communication 
and mutual trust.  n

1Findley, D. (n.d.). Retrieved March 1, 2016, from  
http://instantdane.tv/blog/why-are-relationships-important
2Waldinger, R. (2015, November). What makes a good life? 
Lessons from the longest study on happiness [Video file]. 
Retrieved from https://www.ted.com/talks/robert_waldinger_
what_makes_a_good_life_lessons_from_the_longest_study_
on_happiness 
3Blanchett, CFA, CFP®, D., & Kaplan, Ph.D., P. (2013). Alpha, Beta, 
and Now...Gamma. The Journal of Retirement Vol. 1, No. 2: pp. 
29-45, DOI: 10.3905/jor.2013.1.2.029.

Julie Ellenbecker-Lipsky, CFP,® CDFA™

President and Wealth Advisor
Ellenbecker Investment Group

Visit moneysenseradio.com to hear the 
Money Sense radio show about this topic.
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L eaving a legacy is never accidental; 
instead it takes planning, 

consistency and effort. Although the 
formal definition of a legacy relates 
to money or property, in reality there 
are many different types of legacies. 
As a wealth advisor, the legacy I focus 
on has to do with financial assets. 
However, as an advisor interested 
in a whole-life approach I also view 
a legacy as something meaningful 
that is transferred from one person to 
another and comes from a person who 
is deceased. Inherited wealth can turn 
a family against each other when at the 
same time it puts an end to fears about 
having enough money to survive. No 
one wants to think that passing a gift 
of financial security will disconnect or 
harm their loved ones.

As parents we know our responsibility 
is to teach our children to read, ride a 
bike, appreciate the value of a dollar 
and understand the benefits to hard 
work. Something that often gets 
missed is the responsibility of teaching 
our kids to understand and manage 
money. Many times parents think the 
school is teaching financial concepts to 
their children and the school thinks it 
is being taught at home, which results 
in children and young adults who lack 
financial savviness. 

It can be discouraging and frustrating 
to teach financial concepts to your 
children, especially if they appear 
to ignore your advice. When my 
grandson, Joe, was very young he 
wanted to use his birthday money 
to buy Floam. This was a gimmick 
toy he saw on the commercials of 
his favorite kids television show. His 

mom, Julie, told him that he would 
be disappointed and it was not a 
good value. She worked to explain 
that it wasn’t a good use of his money 
and that things on television don’t 
always appear the same way when 
you get them home. As you might 
guess, he bought it anyway and 
was ultimately disappointed with 
his purchase. Mistakes made at this 
stage of the game can have a lasting 
impression and many times children 
learn more through failures than they 
do successes. It is hard to watch our 
children make decisions that we know 
they will regret, however it is important 
to resist the temptation to impose your 
will over theirs or to financially bail 
them out. Those lessons are hard on 
the parent and on the child but each 
of us, including our children, better 
understand the consequences of our 
decisions when we have to live with 
the outcome. 

I recently came across a statistic that 
really surprised me. It stated that 
only 8% of grandparents are likely 
to talk to their grandchildren about 
money or finances. Where 85% of 
grandchildren/young adults say 
that they would be open to hearing 
what their grandparents have to say.1 
It appears that grandparents have 
underestimated the role they can play 
in passing down a financial legacy to 
their grandchildren. Don’t be afraid 
to broach the subject of wealth and 
finances with your children and 
grandchildren because studies show 
they are hungry for the information 
and willing to learn.

Sadly, 70% of family wealth is lost in 
the second generation and 90% in the 
third generation... and it’s not to taxes! 
Wealth is lost through the generations 
because of poor planning, excessive 
spending and lack of financial 
education. 

Financial education and legacy 
planning is a responsibility that will 
pay dividends in future generations 
if taken seriously. Legacy planning is 
important regardless of how much 
money is passing to your beneficiaries 
because in the end, whatever our 
children or grandchildren will receive 
could be a blessing and improve their 
life instead of causing harm or family 
disconnection.

There are several other legacies that 
we will explore in future articles:

• Using a Vacation Home as a Legacy
• Passing Down Personal Belongings
• Beneficiary IRA’s
• Annuities and Life Insurance
•  Establishing a Family Charitable 

Foundation
• Artwork and Family Heirlooms   n
1TIAA-CREF. (2014, August 5). Only 8 Percent of Grandparents 
Are Likely to Talk with Grandchildren about Money and Saving 
for College, While 85 Percent of Young Adults Say They Are 
Open to the Conversation. Retrieved March 4, 2016, from 
https://www.tiaa.org/public/about-tiaa/news-press/press-
releases/pressrelease512.html.

Leaving a Legacy 
of Financial Education

Karen J. Ellenbecker
Founder & Sr. Wealth Advisor 

Ellenbecker Investment Group

Leg-a-cy:�noun:�an�amount�of�money�or�property�left�to�
someone�in�a�will.
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First in a Two Part Series
Financial Planning in Your 30’s & 40’s
Certain ages have significant life phases: 16 years old – driver’s license; 18 years old – the 

ability to vote in an election; 21 years old – the ability to consume alcohol. Age is also 
significant when discussing someone’s financial life cycle. There are four decades that I would 
like to discuss over a two part series: 30’s, 40’s, 50’s and 60’s.

30’s
By the time you have reached age 30 you may have 
answered that looming question – what do I want to do 
when I grow up? In fact, you may start to “settle” in with life 
and find yourself growing roots by pursuing a career path 
at your employer or starting your own company, buying a 
home, building a family etc. As exciting as these all are, they 
are expensive. So, some words of advice:

1.   Check your job benefits – make sure you are taking 
advantage of all employer benefits.

2.   Make a habit of saving – there is a cost of waiting to save. 
If you want to accumulate $500,000 assuming a 5% rate 
of return, you would need to save the following monthly 
amounts:

a.  Over 15 years, $1,880 monthly
b.  Over 25 years, $850 monthly
c.  Over 30 years, $611 monthly

3.  Keep debt under control.
4.   Schedule a check-up to review your life insurance 

coverage.
5.   Start a retirement savings plan – consider a Roth IRA.
6.   Consider writing a will – this will identify guardians for 

children or asset distribution in the event of a death.
7.   Disability Insurance – consider protecting your income in 

the event you become disabled.
8.   Flexible Spending Accounts (FSA) – this company  

benefit may provide a pre-tax account to cover  
medical or child care expenses.

9.   Create a filing system to get your financial documents 
organized.

10.   Create an emergency fund – typically 6 months of your 
living expenses.

40’s
Life may be busy during 
your forty’s – whether 
with children’s activities 
or pursuing hobbies and 
personal interests. But it is also at this age you may realize 
you are getting closer to retirement. You may have watched 
a few colleagues retire. Retirement may be many years away 
but the financial decisions you make today will benefit you 
at retirement and beyond.

1.   Start to set a specific retirement savings goal – determine 
what you will need to live on, per month, during 
retirement.  

2.   Review your 401(k) and IRA investments. These accounts 
are typically your largest pool of investments, yet very 
little time is spent managing them.

3.   Establish a relationship with a Certified Financial Planner 
– it is best to start early on this. This relationship will 
develop over many meetings. So, at retirement, when 
you are making life-long decisions, your trusted advisor 
understands you, your family and your goals. 

4.   Schedule a life insurance checkup. Based on your 
financial commitments (mortgage, kids, college, etc.) you 
want to make certain you have sufficient coverage.

5.   Secure a home equity line of credit in the event of a 
financial emergency.

6.   Align yourself with a tax planner. Determine if you may 
benefit from tax-free investments.  n

Jean Range, CFP®
Wealth Advisor 

Ellenbecker Investment Group

Visit moneysenseradio.com to hear the 
Money Sense radio show about this topic.
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At what age does one become a “senior”? With my husband turning 60 this 
year, I’ve started paying more attention to what benefits might be available 

to him. It turns out he (and I) already qualify for certain senior discounts, some of 
which start at age 55.

If you have read our newsletters or attended meetings at EIG over the years it’s 
likely you have heard our message about the things you/we can’t control. For 
example, things we can’t control include the financial markets, inflation and 
taxes. However, we all can control our spending.

Consumer spending accounts for up to 75% of the economy in the United 
States. The AARP reports Baby Boomers alone account for approximately half 
of all consumer spending. Retirees, especially in the early years of retirement, 
spend significant discretionary dollars on travel, entertainment, hobbies and 
grandchildren. Since we’re going to spend the money on these items, it makes 
good financial sense to spend less whenever possible.

The following is a list compiled from various sources of senior discounts and the 
age at which they become available. Some of these vary by location and can 
change so I suggest you check ahead of time to get specifics.

55+
Arby’s, Best Western, Boston Store, Chick-Fil-A, Chili’s, Dairy Queen, 
Dunkin’ Donuts, Fuddrucker’s, Goodwill (55+ one day a week), 
Greyhound, IHOP, McDonald’s, Midas Auto Service, TCBY, Wendy’s
60+
Applebee’s, Burger King, Ci Ci’s Pizza, Culver’s, Einstein’s Bagels, 
German Fest, Irish Fest, Marcus Theatres, Subway
62+
Amtrak, Kohl’s (15% discount on Wednesdays)
65+
American Airlines, Boston Market, Hardee’s, Sharon Lynne Wilson 
Center (day of show, two hours prior), Southwest Airlines

We know the importance of staying active and involved in retirement and list 
many local events on our website. Even better than a discount, some of these 
are free! If you would like some ideas, look for EIG in the community and follow 
our weekly emails to learn about our involvement. Also, we have a limited 
number of copies of our 2016 Calendar of Events, which includes schedules for 
many organizations and events. Just call our office to request your copy.

In the words of Samuel Johnson, “A man who both spends and saves money is 
the happiest man, because he has both enjoyments.”

LIR (Learning in Retirement) through WCTC
An annual membership fee of $50 entitles members to take courses for a  
very nominal cost, to participate in special events and special interest  
groups. Many courses cost only $10. For more information visit:  
wctc.edu/programs-and-courses.  n

Practicing for Retirement:  
Senior Discounts

Diane Byrne, CFP®, AIF®
Wealth Advisor 

Ellenbecker Investment Group

EIG News 
Welcome
We are happy to announce the 
newest member of our team, 
Courtney Hull. Courtney is an 
Operations Associate that will 
be working closely with Diane 
Byrne and Jean Range.

Employee of the Month
Congratulations to these  
employees for going above  
and beyond and being  
chosen as EIG’s Employee  
of the Month!

January 
Andrea Carroll,  
Operations Associate
February 
Amy Schaubel,  
Client Relations Specialist
March 
Lauren Alles,  
Marketing Associate

Employee Anniversaries
We are so lucky to have these 
employees as a part of the EIG 
family. Help us congratulate 
them on their work anniversary.

January
4 – Diane Gastrow: 1st Day
5 – Wendy Bitter: 1 Year
5 – Jean Range: 7 Years
14 – Jill Economou: 8 Years
March
27 –  Kristen Cantrell: 16 Years
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Healthy Food Tips for Your 
Body & Bank Account

Be More Generous and Intentional 
with a Giving Fund

Ahealthy body starts with a healthy 
kitchen! Not sure what to buy at 

the grocery store to keep you and your 
family healthy? With over 40,000 food 
items in a typical grocery store, this task 
can seem daunting. Luckily, there are 
some easy tips to ensure that you bring 
healthy foods into your home and also 
save money.
Before heading to the grocery store: 
•   Plan ahead. Jot down meal and 

snack ideas one week at a time. 
Keep a folder with go-to recipes or 
create one online. Scan the grocer’s 
advertisement – look for items 
on sale for meal ideas and to save 
money. To make things really easy, 
make each night a theme night! 
Meatless Monday, Taco Tuesday, etc.

•   Write your grocery list according to 
how you travel through the store 
to cut down on impulse buys. The 
longer you are in there, the more 
stuff you may buy.

•   Never go to the grocery store hungry. 
Research shows eating an apple 
before going to the store influences 
healthier food choices.

At the store: 
•   Shop mainly the perimeter. Spend 

most of your time in the produce 
section on the fruits and vegetables, 
then venture to the meat section 
for fresh poultry, fish, and lean 
meats. The refrigerated section is a 
good stop for lowfat/fat-free dairy 
products such as milk and yogurt and 
also eggs. In the freezer section, stick 
to frozen vegetables and fruit.

•   Be selective about the inner aisles 
and read food labels and the 
ingredient list. Look for the fewest 
ingredients possible.

•   Great options in the inner aisles: 
canned tuna/salmon; dried beans 
(bags or cans); intact whole grains 
(oats, quinoa, brown rice, barley, 

farro); whole grain breads, cereals and 
crackers; nuts and nut butters; olive 
and canola oil; low-sodium/no-salt-
added canned vegetables; canned 
fruit in water, applesauce and dried 
fruit; herbs and spices. 

Ways to save money: 
•   Limit packaged snack foods and 

prepared convenience foods.
•   Buy healthy foods in bulk.
•   Take advantage of store rewards 

cards, coupons, and other money-
saving sites such as savingstar.com 
that link to your store rewards card.  n

“It is more blessed to give than to receive.” A simple but 
profound statement!  There are many benefits to living 

a generous life including meaning and much joy. A tool that 
may help you be more generous and intentional about your 
charitable giving is a Giving Fund with the National Christian 
Foundation.
A Giving Fund works much like a charitable checking 
account. It is free to open and there is no required minimum 
balance. How it works:
•   Go to the NCF WI website (see below) and click OPEN 

FUND (Or complete the paper application).
•   Select a name for your Giving Fund that will be listed 

on the grant checks. (You can always choose to grant 
anonymously.) 

•   Decide how you want to fund the Giving Fund. (You can 
make automatic deposits online, send a check or even 
contribute appreciated stock or other assets.)

•   Simplify your giving by using your Giving Fund for all of 

your charitable giving.  
At tax time you will have 
only one tax receipt.

•   You can give now and 
grant later. You will 
receive a charitable 
deduction for all of your 
contributions even if you 
do not grant to a charity right away. 

•   Recommend a grant to a charity and NCF will make sure 
the charity is in good standing with the IRS. 

•   NCF will send a check to the charity. 
For those who are considering a Private Foundation, a Giving 
Fund may provide an easier and less costly solution to meet 
your charitable giving needs.  For more information visit: 
wisconsin.nationalchristian.com.  n

Heather Klug, M.Ed., RD, CD
Aurora Healthcare Dietitian
heather.klug@aurora.org 

(414) 649-5767

Linda Maris
President, National Christian  

Foundation Wisconsin
lmaris@nationalchristian.com 

(262) 796-9910

Visit moneysenseradio.com to hear the 
Money Sense radio show about this topic.

Visit moneysenseradio.com to hear the 
Money Sense radio show about this topic.
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Thinking of retiring to another state? Some states, such as 
Florida, do not have a state income tax, so you can save 

significant tax dollars if you file there, but you should be careful 
to meet the filing requirements. At one time, it was relatively 
simple to establish a new domicile, but is has become more 
difficult in recent years with the tightening of state budgets. 
States have been looking for ways to increase revenues and 
have been more aggressive in auditing these situations.

Generally, a state may tax the worldwide income of a person 
domiciled in that state. Domicile refers to the place where an 
individual intends to create a permanent place of abode and 
remain indefinitely. However, individuals who are domiciled 
in one state may be characterized and taxed in another state 
if they qualify as statutory residents. Generally, a statutory 
resident is someone who maintains a permanent place of 
abode and spends more than 183 days in the state, although 
some states have higher requirements. You could therefore 
continue to live part-time in your state of domicile but file 
as a resident of the other state if you spend more than the 
required number of days in the other state. Keep in mind 
that earned income, such as salaries would continue to be 
taxed where it is earned, but unearned income, such as 
interest, dividends and retirement benefits would generally 
be attributed to the other state.

What should you do 
if you are thinking of 
changing your state 
residency? Be careful. 
Counting the number 
of days in the state can 
be tricky. State auditors 
can review credit 
card statements and 
telephone records to determine the exact number of days 
you were in the state. Travel days to other states or countries 
are not always clear cut. In addition, leaving a spouse 
behind or children in school in your home state may be an 
indication that you have not changed residency. You would 
want to be sure that you have changed voter registration, 
licenses, etc. to document the change of residency status. 
Changing residency can have significant tax advantages 
but there can be non-tax implications as well. There can 
be an impact on in-state tuition, estate planning, etc. You 
are also leaving behind a network of friends and a support 
network so you should take these factors into account when 
considering the transition.  n

This past year as I was downsizing and trying to 
consolidate years of accumulation. I was stuck on what 

to do with all of the pictures and personal memories I had 
saved from my three children. I had 
boxes of “stuff” that was precious 
to me and I knew that once I was 
gone they would be faced with the 
challenge of sorting through all the 
pictures and memorabilia. Technology 
has diminished the value we put on taking traditional 
photographs of our children. I didn’t want my special 
memorabilia thrown away and lost forever. After sharing my 
dilemma with my friend, Jackie Nelson, she offered her help to 
make a book for each of my children as a permanent record of 
my memories. It was daunting at first but then, unexpectedly, 
as I took the time to look at each picture, the memories were 
like a beautiful waterfall... bringing back and reminding me of 

all the special moments I 
experienced and wanted 
to capture forever.

I was excited to give 
John, Julie and Jeff their 
books this past Christmas. 
They were very surprised 
and enjoyed sharing 
the memories with their 
children. It was fun for the children to see their parents at 
different stages of their lives. My children had no idea I had 
saved so many of their special school reports, cards and 
funny experiences. It was a legacy of love and a beautiful 
remembrance that will be cherished for years to come. You 
can see copies of their books in both of our EIG offices.  n

Archiving Family Photos

Changing Residency to Another State

Cyd Walters, CPA®, CFP®, MST
C.L. Walters, Inc.,  

Accounting & Tax Services
cydwalters@wi.rr.com 

(262) 490-3075

Karen J. Ellenbecker
Founder & Sr. Wealth Advisor 

Ellenbecker Investment Group

Jackie Nelson



	 			 	Exceptional Planning. Extraordinary Service.®						|					 7

When was the last time you reviewed your life insurance 
strategy and coverage?

If you’re like many of our clients, it may have been a long time 
ago, if ever.

As a general rule of thumb, it is important to review your 
insurance policies every three to five years or when you 
experience a major life event such as:

•  Change in Marital Status
•  Birth of a Child
•  Loss of a Loved One
•   Change in Employment, Income, Debt or Net Worth
•  Pre-Retirement

As life expectancies have increased, product pricing has 
changed.  There are new features to contracts addressing 
long-term care planning, disability income or critical illness 
concerns. It can be overwhelming to understand what you 
have, if it is fairly priced or if you have the right amount and 
kinds of coverage.  

New this year: EIG is 
offering a comprehensive 
insurance review for all 
of our clients.  We want 
to ensure that your life 
insurance strategy fits your 
current and future needs 
and is integrated into your 
overall financial plan. 

As part of your life insurance review we will confirm the 
ownership and beneficiaries of your existing insurance 
policies. We will answer your questions about how much 
coverage you need to meet your goals and whether you 
should own term insurance, permanent insurance or a 
combination of the two.

Then we will confirm that your policy premiums are 
competitive in an ever-evolving insurance marketplace. Please 
reach out to your advisor and schedule your full insurance 
reviews soon.  n

Benefits of Having an Insurance Review

Diane Gastrow
Insurance Advisor

Ellenbecker Investment Group

At EIG, we continually 
evaluate and update 

our systems and tools to 
provide our clients with the 
most relevant and timely 
information about their 
portfolios. Starting this 
quarter, we are pleased to 
introduce our new asset 
allocation reporting package.

This enhanced report 
contains a majority of the 
same information clients 
have historically received, as 
well as new information. We 
also added charts and graphs 
to present a more holistic 
picture of your portfolio’s 
positioning and performance.

There are three main 
components to the new 
reports including:

•   Asset Allocation – Presented both numerically and 
graphically, this section summarizes your overall asset 
allocation across all asset classes as well as your domestic 
and foreign exposure.

•   Investment Growth – This section shows a graphical 
representation of your overall portfolio’s change for the 
year relative to the current market cycles.

•   Performance Summary–  
Overall year-to-date portfolio 
data including change in value, 
additions, withdrawals, income, 
fees and returns can be found in 
this new section. It will also show 
which securities create income 
in the portfolio and how they 
are allocated compared to the 
overall portfolio.

We trust you will find this new 
reporting valuable and we 
look forward to sharing more 
enhancements during the next 
meeting with your advisor.  n

New Asset Allocation Reporting

Brett Engelking
Director of Operations

Ellenbecker Investment Group
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Most successful long-term stock investors recognize bear 
markets will happen over the course of their investment 

time horizons. Like anything else, the probability of survival 
during difficult periods increases with proper planning. Proper 
planning for successful long-term investment results includes 
an emphasis on asset allocation and manager selection. While 
the idea of selling at market peaks and buying at lows is very 
appealing and sounds like a good plan, the execution of such 
a strategy is incredibly challenging as well as rife with its own 
risks. Here are two of the main reasons why market timing has 
a tendency to be unsuccessful:

1.   Other than stocks, can you think of anything else that 
people want to sell just because their prices have 
declined, and buy only after their prices have already 
risen? How is this rational economic behavior? Obviously, 
it’s not; these decisions are frequently driven by human 
emotion and a tendency to extrapolate recent experience 
into the future. It’s the fear of further loss by being 
invested and prices going down more, or fear of missing 
out on gains by not being invested and prices continuing 
to rise, that causes too many to buy high and sell low.

2.   Accurately predicting the future on a consistent basis is 
virtually impossible. Accurately predicting the future on a 
consistent basis and having the courage of one’s 

convictions to act is tougher still, especially when it demands 
acting in a contrarian fashion. In addition, when we are 
talking about stocks, three decisions have to go right for 
market timing to succeed: 

i.  Time the selling right. 

ii.   Find something else to keep the money safe/not do 
as badly or worse than what you sold. 

iii.  Buy when nobody else wants to.

2016 is off to a rocky start. This happens sometimes. Do not 
panic. Remember your plan.  n

Market Volatility

Mary Brown
President,  

Campbell Newman Asset Management
mbrown@campbellnewman.com 

(414) 908-6670

Along with its very long neck, the giraffe has a 
very long tongue – more than 18 inches long. 
It uses its tongue to pick the smallest leaves off 

thorny plants. 

Camels can lose 25 or more pounds of 
water for every 100 pounds they weigh, 

without getting sick. (The water is lost 
mostly from tissues other than the blood.) 

After surviving mainly off of its own recycled 
water for days, a thirsty camel may swallow 100 

liters of water in 5 minutes. 

The slowest heartbeat of all belongs to the blue whale, 
whose heart is the size of a Volkswagen Beetle. When the 

whale is swimming near the water’s surface, its heart is 
beating about six times a minute – once every 10 seconds. 

But if the whale dives, its heart, conserving oxygen, slows to 
three beats a minute. Compare that to the fluttering heart of a 

hummingbird, racing at 1,200 beats a minute as the bird executes 
such aerial acrobatics as flying backward and upside down. 
Wollard, K., & Solomon, D. (2014). How Come? Every Kid’s Science Questions Explained (p. 245, 249, 
286). New York, New York: Workman Publishing Company.

Kids Corner: 
Interesting		
Facts
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Oftentimes in planning for an estate, people forget 
valuable collections, the value of which is not readily 

ascertainable without expertise. These could include: 
collector cars, coins, automobiles, guns, stamps and sports 
memorabilia. There are a couple of reasons why these items 
could have a substantial impact on a person’s estate. 

Generally, in estate planning, we advise people to use what 
is known as a Personal Property Directive to transfer items of 
value and personal property. A Personal Property Directive 
is a piece of paper that allows a person to designate who 
will receive specific items of personal property. The beauty 
of a Personal Property Directive is the owner of the personal 
property can change the Directive without going back to 
the lawyer when they change their mind, or when they’ve 
disposed of, or given away, items of personal property that 
are on the list. 

It becomes a problem when it comes to valuation from 
the standpoint that a current valuation should be obtained 
on the personal property, preferably annually. Caveat: this 
also is helpful for insurance. Most people assume that all 
their personal property is insured; however, you have rare 
collectibles that have a value beyond their normal value. For 
instance, you have an original Mies van der Rohe designed 
chair. A chair under your insurance policy is insured for 
reasonable functional replacement, not as a fine piece of 
artwork that may be worth tens of thousands of dollars. If you 
have collections, you should make sure that they are valued 
regularly and have the appraisal sent to your insurance agent 
who can schedule that personal property so if it’s stolen or 
damaged, you can recover its value. It may cost a few dollars 
more, but without it you may lack coverage.

You are doing your spouse and your family a service by 
regularly cataloging your valuable personal property, and 
coming to a reasonable interpretation as to value. Notes 
of valuation should also include the parties and/or sources 
of information that you utilized to come to the value, or 
written estimates given by experts in the field. Oftentimes, 
fiduciaries and beneficiaries are unaware of the value 
of personal property which may cause substantial tax 
problems, if a party’s net worth is in excess of the federal 
estate tax credit.

In addition, personal property that is properly valued gets a 
step up in basis to fair market value. If a spouse or family is 

unaware of the actual value 
of an item, they might not 
properly schedule that basis 
for tax purposes, and when the 
item is sold, they lose an opportunity to protect themselves 
from taxes. For example, a husband and wife purchase art 
in Rome in the 1960’s for $100, during the interim the artist’s 
reputation increased and that item is now worth $10,000. If 
the spouses sell the piece of artwork jointly, they would have 
a $9,900 capital gain. On the passing of one of the spouses or 
when both spouses transfer to the children, the survivor or 
survivors get a step up in cost basis to fair market value, thereby 
avoiding the tax on the gain from the sale of the artwork.

Oftentimes, collections and items of personal property 
that are valuable fluctuate dramatically, even if in a 
generally upward trend. It is particularly true with items 
of art that may require what’s known as provenance or 
opinions from experts as to the origin and authenticity of a 
painting, sculpture or other unique piece of art. Without an 
understanding or access to those parties, beneficiaries or 
heirs who may not have the same unique knowledge may 
find it difficult. A good example of this is gun collections. 
Recently, I had a situation where someone had a very 
extensive gun collection. You would think finding the values 
of collector guns would be quite easy since the gun market 
is large and very universal. However, it was an extraordinarily 
labor intensive project by both the widow and experts 
retained on her behalf to manually go through books to 
ascertain the value of the firearms. This is the case with 
many collectibles. If the collector had taken time to catalog 
each gun, set forth its relative value, and where that value 
ascertainment came from, that would have saved the widow 
a tremendous amount of time and expense.

In closing, personal property and collectibles create estate 
planning issues that need to be addressed on a regular basis. 
That is the bad news. The good news is once a system is in 
place for cataloging and valuing personal property, the job 
you leave for your fiduciaries and beneficiaries becomes that 
much easier.  n

Transfer on Death of  
Collectible Personal Property:  
Awareness and Education

Don Murn
Attorney, Axley Brynelson, LLP 

dmurn@axley.com 
(262) 409-2277

Visit moneysenseradio.com to hear the 
Money Sense radio show about this topic.
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Barry K. Mendelson, CIMA
CEO, Senior Investment Analyst 
Capital Market Consultants, Inc. 

barry@cmarkc.com
(414) 727-7995

Capital Market Consultants 
Economic Summary
Recap: The U.S. economy sputtered in the final months of 

2015, a possible sign of flagging momentum amid global 
weakness and financial market turmoil. Gross domestic product 
(GDP) expanded at an initial estimate of a 0.7% seasonally adjusted 
annualized rate in the fourth quarter. Despite weak first and fourth 
quarters to bookend the year, growth for 2015 as a whole was 
steady. For the full year, GDP expanded 2.4%, the same as in 2014 
and a little better than the 2.1% average since 2010, the first full 
year after the recession.

While a disappointment, it was less clear whether the fourth 
quarter was another dip that will be followed by a rebound—as 
has happened several times since the recession ended in mid-
2009—or whether it signaled a more persistent slowdown.

The U.S. economy faced an array of crosscurrents in 2015. But 
steady job gains, an improving housing market and banner auto 
sales helped underpin growth through much of the year. Rapidly 
falling oil prices and a strong dollar have had a mixed impact on 
businesses and consumers. And a slowdown in China, persistent 
weakness in Europe and volatile financial markets have been a 
drag.

Worry about the pace of U.S. economic growth has contributed 
to the rise in risk aversion which contributed to the rout in 
equity markets in early January. Many believe these worries were 
overblown since weakness has been concentrated in areas of 
the economy directly exposed to oil and gas and international 
demand. There were very few signs that this weakness has spread 
to the rest of the economy. 

Outlook: The U.S. economy closed out last year with robust 
job gains but a sharp slowdown in overall economic output, 
conflicting signals that could set 2016 off on the same slow-and-
low trajectory that’s been a hallmark of this expansion.

For the immediate future growth of the American economy, no 
miracles appear on the horizon on the global front. Monetary 

policy divergence around the globe will continue 
keeping upward pressure on the U.S. dollar. As a result, 
maintaining above-trend growth will require the U.S. 
domestic economy to continue to outperform.

Whether international instability will rebound 
around the world and ultimately smash into the 
U.S. is unpredictable. The U.S. has muddled through 
international turmoil in the past—and sometimes even 
benefited from its haven status—an outcome that may 
well materialize again.

Cuba: 
Camaguey  
to Havana 
April 5-17, 2016
A sample of the 
beautiful culture 
and itinerary can be 
found on the Grand 
Circle Travel website: www.oattravel.com/fch16.

Mystery Tour 
October 23-27, 2016
Karen Ellenbecker, with the help of Cruise & Tour, 
will be taking a group of clients on a mystery tour 
somewhere in the USA. This trip is a travel “leap 
of faith” in which Karen has chosen a destination 
and is not telling you where she is taking you! 
You get dates, a price and a promise of a great 
time. Once signed up, you will receive weekly 
clues about your destination. Please contact EIG 
for more information.

Travel with Karen Ellenbecker
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To register or learn more about our events, please visit: ellenbecker.com/events. 
To receive our weekly emails, please email: info@ellenbecker.com.

MONDAY TUESDAY WEDNESDAY THURSDAY FRIDAY SAT/SUN

April 2016

May 2016

June 2016

Bible Study
5:30-7:30 p.m.

Email: 
Economic 
Update

Email: 
The Weekly Dose

Email: 
The Weekly Dose

Email: 
The Weekly  
Dose

Email: 
Economic 
Update

Email: 
Economic 
Update

Email: 
Economic 
Update

Bible Study
5:30-7:30 p.m.

EIG International 
Travel Group: 
Cuba, April 5-17

WI Widows  
Connected
5:30-7:00 p.m.

Shop ‘Til You 
Drop MBA Event
4-8 p.m.

EIG Seminar 
Trustee Training
1-3, 6-8 p.m.

Saturdays @ 2:00 p.m.
Sundays @ noon

Calendar of Events

Don’t miss...

Community  
Recycling Day
Saturday, May 14 
9:00 a.m. – 12:00 p.m. 
EIG Pewaukee Office

• Onsite paper shredding
• Electronic recycling
•  Used eyewear and  

hearing aid collection

Learn more at  
ellenbecker.com/events.

EIG is pleased to sponsor a 
new social and educational 
group dedicated to 
supporting widows in 
creating a new normal. 
Widows of any age are 
welcome to join at any time.

Learn more at  
ellenbecker.com/events.
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Email: 
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Email: 
The Weekly  
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Community  
Recycling Day
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The Weekly  
Dose

Email: 
The Weekly  
Dose

Email: 
Economic 
Update

Email: 
Economic 
Update

Email: 
Economic 
Update

WI Widows  
Connected
5:30-7:00 p.m.

WI Widows  
Connected
5:30-7:00 p.m.

MONDAY TUESDAY WEDNESDAY THURSDAY FRIDAY SAT/SUN

Email: 
Economic 
Update

Email: 
The Weekly  
Dose

Email: 
The Weekly  
Dose

Email: 
The Weekly  
Dose

Email: 
The Weekly  
Dose

Email: 
Economic 
Update

Email: 
Economic 
Update

Email: 
Economic 
Update

EIG Seminar:
Preparing to 
Downsize
5:30-7:00 p.m.



Advisory services offered through Ellenbecker Investment Group (EIG), a Registered Investment Advisor.  
EIG does not provide tax or legal advice; please consult your tax or legal advisor regarding your particular situation. 

Diversification and asset allocation do not guarantee positive results.

Money Sense Radio Airs  
Saturdays at 2 p.m. & Sundays at Noon  
Central Time on WISN AM 1130
For over two decades, listeners have counted on Karen Ellenbecker for reliable, 
relevant information designed to help with life’s challenges. Each week, Karen 
shares her unique financial perspective and interviews local and global economists, 
lawyers, tax and real estate specialists, authors and other special guests.

Listen to past shows at moneysenseradio.com.
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