
1. WHAT DO YOU LOVE ABOUT YOUR JOB?  People and numbers.  I always knew I wanted to work with 

numbers on a regular basis.  I later realized that my job also needed to include helping others.  Because every 

person's financial situation is different, providing financial advice is never boring and is always rewarding.

2. WHAT SERVICES DO YOU PROVIDE CLIENTS?  We help answer questions in three main areas.  We offer 

comprehensive financial planning to answer complex questions and project long-term goals.  We are licensed to 

provide life, disability, and long-term care insurance.  We manage investment portfolios of mutual funds to help 

pursue retirement, college, or other savings goals.

3. WHAT IS YOUR INVESTMENT PHILOSOPHY?  We believe investors should have a long-term investment 

mindset, put their eggs in different baskets, and make sure their investment risk is appropriate for their goals.

4. HOW WILL WE COMMUNICATE ABOUT MY INVESTMENTS?  Our clients are able to access their 

investment account information at any time through several online tools.  Our office also prompts an annual review 

meeting to discuss your accounts in person.

5. HOW DO YOU GET PAID?  We are paid in several ways, each depending on your needs.  If you need a financial 

plan, we would charge an initial planning fee and a renewal fee for any following annual updates.  If you need 

insurance, we would receive the state regulated commission rate for that product.  If we are helping to manage your 

assets, we would charge a percentage fee for those assets under management.

6. HOW WILL YOU MEASURE AND EVALUATE MY INVESTMENT PERFORMANCE?  We will 

measure your investment performance based on absolute performance and relative performance to a 

comparable benchmark.

7. CAN YOU TELL ME WHY THE LAST TWO CLIENTS YOU LOST LEFT YOU?  We recently had a client 

pass away, and one of the children from out of state decided to use a financial advisor closer to home.  Another 

client who had a relative become a financial advisor decided to use that family member for their services.

Working with an advisor that subscribes to the SmartVestor Pro network cannot guarantee investment success or that financial goals will be achieved. There can be no 
assurance that working with a SmartVestor Pro will produce or achieve better results than working with an advisor not affiliated with the SmartVestor program. 
Advisors pay a fee to belong to the SmartVestor Pro program. Dave Ramsey and the Dave Ramsey SmartVestor Pro program is not affiliated with Royal Alliance 
Associates, Inc. and is not sponsored or endorsed by Royal Alliance.  Chris Hogan is not affiliated with Royal Alliance Associates, Inc.

Securities offered through Royal Alliance Associates, Inc. (RAA), member FINRA/SIPC. Investment advisory and financial planning services offered through Financial 
Planning Services, a registered investment advisor. RAA is separately owned and other entities and/or marketing names, products or services referenced here are 
independent of RAA.  Branch office located at 6920 Pointe Inverness Way, Suite 170, Fort Wayne, IN 46804 and can be reached at 260-469-3218.
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