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-Item 1- Gramercy Park Wealth Advisors, LLC (referred to as “we”, “us”, or “GPWA”) is an Investment 
Adviser registered with the State of Tennessee. Brokerage and Investment Advisory Services and fees 
differ and it is important for you to understand these differences. Free and simple tools are available to 
research firms and financial professionals at investor.gov/CRS, which also provides educational materials 
about broker-dealers, investment advisors, and investing, etc.  

What Investment Services and Advice can you provide me? 
 
-Item 2- We offer Investment Advisory Services including Fixed Quarterly Advisory Fee Relationships, 
Financial Planning, Hourly Consulting, TAMPS, and access to Third Party Managers (TPM’s). These 
services can involve overseeing any and all investments wherever they are held. This may encompass 
investments held with our firm coupled with work related investments (i.e.- 401k, 403b, 401a, etc.)  along 
with insurance related investments held directly with the insurance provider.  
i) Monitoring- we offer ongoing monitoring services for each and every Investment Advisory Client, 
regardless of investment amounts ranging from quarterly to semi-annually and the frequency will many 
times be dictated by the investment and the individual client’s situation.  
ii) Investment Authority- our Investment Advisory Firm only offers non-discretionary services to our clients. 
The client will approve and authorize our firm as to all transactions that are performed for a specific client 
or within a certain type of account. You, the investor, make the ultimate decision regarding the purchase 
or sale of all investments. 
iii) Limited Investment Offerings- Our firm offers traditional investment products such as Mutual Funds 
(MF’s), Exchange Traded Funds (ETFs), Business Development Companies (BDC’s), Private Placements 
(PP’s), etc. All purchases are on a specific product sponsor subscription basis.  
iv) Account Minimums and Other Requirements- GPWA does not have account minimums; however, 
individual products, such as Business Development Companies (BDC’s) may have minimum investment 
requirements. 
 
Additional Information- Please see Form ADV, Part 2A brochure (Items 4 and 7 of Part 2A or Items 4.A. 
and 5 of Part 2A Appendix 1). Please ask for a copy of our Firm ADV Part 2A and Part 2B Brochures for 
additional, detailed information on our firm capabilities and services. You can also access: 
https://www.adviserinfo.sec.gov/IAPD/default.aspx for this information.  
 
Conversation Starters: Ask a Financial Professional: 
-Given my financial situation, should I choose an investment advisory service? Why or why not? 
-How will you choose investments to recommend to me? 
-What is your relevant experience, including your licenses, education and other qualifications? What do 
these qualifications mean? 

What fees will I pay? 
 
Item 3- Investment Advisory Clients will pay either an Hourly Consulting Fee for specific projects, Fixed 
Quarterly Advisory Fees to oversee all investments or a Financial Planning Fee. On many occasions, 
Fixed Quarterly Advisory Fee Relationships will include a Financial Plan.  The Fixed Quarterly Advisory 
Fee will depend upon the assets overseen, the complexity of the investors situation coupled with what 
value added services we will be providing. We also offer a variety of Turnkey Asset Management 
Platforms (TAMP’s) and Direct Third Party Managers (TPM’s). The asset based fees associated with 
these programs include most transaction costs and fees to a broker-dealer or custodian and the asset-
based fee is therefore higher than a typical asset-based advisory fee.  
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Certain investment products have their own fees and charges (e.g.- mutual funds), charges imposed 
directly at the investment product level (e.g.- Advisory Fees, Administrative Fees, and other fund 
expenses). The more assets there are in a retail investor’s advisory account, the more a retail investor will 
pay in fees, and the firm may therefore have an incentive to encourage the retail investor to increase the 
assets in his or her account. 
 
Additional Information: You will pay fees and costs whether you make or lose money on your 
investments. Fees will reduce any amount of money you make on your investments over time. Please 
make sure you understand what fees you are paying. For more detailed information about our fees and 
costs please review our Form ADV, Part 2A Brochure (specifically Items 5.A., B., C., and D.)as noted. 
  
Conversation Starters: ask your financial professional: 
-Help me understand how these fees and costs might affect my investments, if I give you $10,000 to 
invest, how much will go to fees and costs, and how much will be invested for me? 

What are your legal obligations to me when acting as my investment adviser? 
How else does your firm make money and what conflicts of interest do you have? 
 
When we act as your investment adviser, we have to act in your best interest and not put our interest 
ahead of yours.  At the same time, the way we make money creates some conflicts with your interests. 
You should understand and ask us about these conflicts because they can affect the investment advice 
we provide you. Here are some examples to help you understand what this means: 
-If clients are utilizing a Turnkey Asset Management Platform (TAMP) or Direct Third Party 
Manager(TPM), rather than a Fixed Quarterly Advisory Fee Relationship, our management fees are 
directly tied to amount you invest. We will generate more revenue if you invest more funds. Clients that 
solely engage us for a Financial Plan, and not part of a Fixed Quarterly Advisory Fee Relationship, will 
end up paying that planning fee annually rather than having this incorporated with the Advisory Fee. This 
will end up being more expensive for the client.  
 
Conversation Starter: Ask your financial professional: 
-How might your conflicts of interest affect me, and how will you address them?  
 
Additional Information: for more detailed information about our fees and costs please review our Form 
ADV Part 2A Brochure which can be found at www.gpwealthadvisors.com or 
https://www.adviserinfo.sec.gov/IAPD/default.aspx.  

How do your financial professionals make money? 
 
Our financial professionals earn a portion of the total advisory fees generated by them on an annual 
basis.  
 
Item 4- You may visit Investor.gov/CRS for a free and simple search tool to research you and your 
financial professionals.  
 
Item 5- if you would like additional, up-to-date information or a copy of this disclosure, please call our 
Founder & Chief Compliance Officer (CCO) Brian J. Cote directly: 615-424-2118 or visit our website at 
www.gpwealthadvisors.com.  
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