
3 ROLES AS 
YOUR ADVISOR
Financial Planning - Coach - Advocate
“What do you do for a living?” is a common 
question in any social circle. Whether it 
be at a wedding reception, golf course or a 
backyard barbecue, it is generally one of the 
first ice-breaker questions people ask each 
other in introductory conversations. It is one 
we are asked a lot and one I have answered 
a number of different ways throughout the 
past. Over time, the answer has changed 
as our education, experience, and clients’ 
needs continued to grow and evolve. It is 
that evolution that has led our career and the 
goals of this practice to become multi-faceted. 
Gone are the days where we merely acted 
as an agent in brokering a transaction for a 
client’s accounts - buying or selling a stock or 
a mutual fund. Instead, the experiences and 
education over the last 19 years has grown 
not only in the technical aspects of deeper 
financial planning, but also to acting as a 
coach and advocate on behalf of our clients for 
a life well-lived. I view our role as threefold in 
helping you prepare for and then sustain the 
greatest transition you will ever make -  
the transition to financial independence. 

Before you build a house, you must lay a 
strong foundation. Any good contractor will 
tell you that and it is no different when it 
comes to the basic principles of what we do 
here - financial planning. In my view,  
the only way to do this is by having a  
CERTIFIED FINANCIAL PLANNER™ 
professional lead that task. Where the rubber 
meets the road, we are building financial plans 
and other detailed strategies to help clients 
solve for and meet their various goals. To 
deliver on that key component year in and 
year out, you need to have an education and 
background second to none. Tyson and I, as 
well as this team, have put in the time and 
effort to obtain not only important degrees 
and credentials to do this work, but we 
continually spend the time every year making 
sure we are staying up to date with the most 
recent information on tax and estate law, 
investment strategies, and financial planning. 
I feel truly fortunate to have this pursuit be a 
labor of love and I happily welcome this act of 
being a student of our craft.

The eminently thinkable has 
happened! A free people has 
risen up against a government 
headquartered in another 
country—which made 60% of its 
laws, with foreign judges deciding  
if those laws were legitimate— 
and declared their independence.

GOD BLESS 
THE BRITS!

A HELPING 
HAND
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This spring, Luke and I both 
turned 41, and we sat down 
and realized we're not getting 
any younger. If we work until 
our retirement age of 67,  
we have 26 more years to  
serve you, our clients.



WEATHER FORECAST: 
H OT  A N D  H U M I D
by Michael Hoffman

While I serve on the board of directors for Children’s World Impact 
(CWI), my “official” job is as an elementary school teacher. As a teacher 
I have always loved and cherished the privilege of having time off in the 
summer months to refresh, relax, and regenerate for a new school year.
Most sunny, summer days you’ll find me 
out in my gardens, planting, weeding, and 
watering. I love everything about being 
outdoors and communing with nature in this 
way… well, almost everything. 

When the weather creeps up into the higher 
80s, particularly with humidity levels above 
60%, the shovels get put away, the weeding 
stops, and I head indoors where I’m fortunate 
enough to have central air-conditioning.  
I make no bones about it - I hate hot, humid 
weather. Those of us who live in southern 
Wisconsin experience plenty of summer days 
that are marred by these conditions, but we 
also experience unbelievably gorgeous days 
with bright blue skies, moderate temperatures, 
and humidity levels that make outdoor 
activities a pleasure. 

I’m reminded on summer days that I would 
describe as “less than idyllic” that many of 
the people for whom CWI strives to make an 
impact are affected by this kind of weather 
throughout the entire year. They do it without 
modern conveniences like clean water, indoor 

plumbing, air conditioning, any form of 
personal transportation, or grocery stores, to 
name just a few. Much of the work of CWI 
has been and continues to be in the country of 
Haiti, where average high temperatures range 
from 88°–94° F, depending on the month, with 
humidity levels that rarely dip below 60%. 

Northern Ghana, Africa, where the majority 
of our work benefiting widows and their 
dependent children has occurred, lies even 
closer to the equator, with average monthly 
highs ranging from the mid-80s to the high 
90s. There are months where the humidity 
level there rarely goes below 75%.

I’ve been fortunate to travel to Ghana 3 times. 
When I stay close to where the widows’ 
project is located, I sleep in a room that never 

gets below 85° F, I shower with collected rain 
water from a barrel, and I wash my dishes 
with water that is collected in a large bowl 
and transported on the head of a woman from 
the nearest bore hole. For me this redefines 
“roughing it.” For the children and women 
around the world for whom we strive to make 
an impact, these conditions define  
their normalcy.

So, the next time this summer it gets a little 
uncomfortable and sticky, I am going to resist 
the urge to complain about the weather. I’m 
going to think about my friends in Ghana and 
Haiti and remind myself of just how lucky 
I am to live where I do, and to have all the 
conveniences I do, how fortunate I am to find 
relief from unpleasant weather conditions, and 
how blessed I am to be able to make a small 
impact in the lives of others. 
Children’s World Impact is independent  
of Raymond James.

Average high 
temperatures range 

from 88°–94° F.

"For the children and women around the world for whom we strive 
to make an impact, these conditions define their normalcy."

-Michael Hoffman
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The eminently thinkable has happened! 
A free people has risen up against a 
government headquartered in another 
country—which made 60% of its laws,  
with foreign judges deciding if those laws 
were legitimate—and declared  
their independence.

What? July 4, 1776? Well, yes, of course: 
then too. But one has reference this morning 
to June 23, 2016, a day on which the British 
people voted by a convincing majority to 
leave the European Union. They seem to 
have been seized, finally, by the antic notion 
that they ought to have the right to make 
their own laws and to have their own judges 
decide on them.

The American stock market reacted with 
its own unique brand of manic-depressive 
episode; it was manic on the two days going 
into the vote, when it assumed Brexit would 
fail, and then spent the day after manifesting 
extremes of unreasoning terror. Which bring 
us up to the moment of this writing.

In the actual world—which is quite separate 
and distinct from investors' collective 
unconscious—what will happen now is 
nothing (unless you're David Cameron). 
The referendum on Brexit, in case no one 
mentioned this on your screaming cable 
“news” outlet, is not binding.

Article 50 of the Lisbon Treaty will be 
invoked, to begin the formal process of 
Britain leaving the EU. This would then 
start a series of negotiations aimed at 
disentangling the U.K. from a multiplicity 
of EU structures, a process that may take 
upwards of two years. (And even longer, 
should the parties agree on the need.)

In the meantime, the hardy British people 
can prepare once again to be masters of 
their own economic fate. Being the most 
outward-facing of the major European 
economies—the U.K., not China, is the 
largest foreign investor in the U.S.—they 
will surely thrive on their own.

They will no longer be forced to live, for 
example, under the EU's crushing external 
tariff, which deters African farmers 
from exporting their produce to Europe, 
perpetuating poverty there and raising 
domestic consumer prices.

And they will once again be free to 
innovate—something of which the 
European Union, claiming to need to get 
28 countries to agree on anything, is quite 
incapable. Markus Breyer, director general 
of BusinessEurope, a confederation of 
industry groups, has said, “Technological 
progress is often hindered or almost 
impossible in Europe.” There is no  
European Google, Amazon or Apple,  
 and for good reason. 

On the political front, Britain can now, as 
Andrew Roberts wrote, reassert the right to 
deport foreign Islamist hate preachers and 
terrorist suspects, free of EU “human rights” 
legislation mandating that they continue to 
reside in the U.K., often at taxpayers' expense.
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GOD BLESS THE BRITS! 
by Nick Murray

“The endless threats about trade deals and GDP per capita from the  
EU and the IMF and the World Bank and the OECD, instead of cowing  
the British people, seem merely to have excited their bloody-mindedness. 
They recognize that they might indeed take a short-term financial hit,  
but there are some things more important than money.”  

– Andrew Roberts, British historian, in his Bradley Prize speech at the Kennedy Center, June 15

CONTINUED ON PAGE 6



A HELPING HAND
by Tyson Ray, CFP®

This spring, Luke and I both turned 41, and we sat down and realized we're 
not getting any younger. If we work until our retirement age of 67, we have 
26 more years to serve you, our clients.  
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In this meeting, Luke and I reviewed our 
past. We were reminded of the ambition 
we had to be a big, multi-location wealth 
management practice. Going back to as 
recently as 2012, we had an office in Lake 
Geneva, an office in Janesville, and were 
working on a third office in Madison. 
And we had, at one time, as many as 1,400 
households with over 5,000 accounts. 

When we wisely chose in 2014 to become 
independent, we made the decision to 
downsize our practice; to work with a select 
number of families that truly understand 
the difference we're trying to make to help 
you live a better life, to help you take your 
wealth and transform it into an income 
stream that purchases the true wealth of 
life. We wanted to work with families that 

understand that money is just a tool that we 
manage, but wealth is the memories, and the 
homes, and the gifts, and the education that 
money provides. And we seek to enhance 
the wealth you're forming. 

We agreed back in 2014 that we would 
prefer about 400 households, 200 families 

balanced with 
each of us, 
and the good 
news is we're 
basically there 
and it feels 
great. Rather than 
managing multiple 
offices, we have one office. Rather than 
managing a large staff of people who then 
try and help clients, we get to help clients 
directly, which is much more rewarding. 

However, the hard reality of the journey that 
we're on with these families is that typically 
we have a handful of clients who pass away 
each year. Often their kids then inherit 
the money and are given wise stewardship 
advice from us as advisors, which is 

...money is just a tool 
that we manage, but 

wealth is the memories, 
and the homes, and the 
gifts, and the education 

that money provides.  
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"We seek to make a positive impact in the lives of our clients."
-Tyson Jon Ray
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often to pay off their mortgage, pay down 
their debts, fund their children’s college 
educations, and fully fund their retirement 
plans. Consequently, the wealth transfer 
benefits the beneficiary, but often doesn't 
leave them in a position to remain a client of 
FORM Wealth. 

After many discussions, Luke and I 
understand that we really need to bring on 
about one client a month, 10 to 12 a year, to 
maintain serving 400 families as we have. 
The hard part is, you don't mass market to 
try to find one client a month. The reality 
is Luke and I would rather spend 100% of 
our time on the clients we have, and spend 
no time chasing after or trying to find 
someone new. So going forward, we are just 
informing you, the clients of FORM Wealth, 
that we've created a Second Opinion Service 
for those that you care about. We're giving 
you the opportunity to help us help others 
by allowing us to impact other people's lives, 

to be able to allow them to enjoy some of the 
same peace of mind and some of the same 
services that you yourselves are enjoying.

Information on our Second Opinion Service 
can be found on our website,  
www.formwealth.com, and a click on 
the Second Opinion icon. It's a process 
that starts with just a phone call. Some 
people feel too intimidated to come into 
a financial firm. They expect to be sold 
some product or hot idea, which you, as 
our clients, know we don't do. Rather, our 
Second Opinion Service starts with a simple 
phone call - a conversation to understand 
their situation and what they're looking for 
or might need, and a conversation about 
how we may be able to help. And based on 
that conversation, we will mutually agree 
whether we'd like to sit down and have a 
face to face meeting to dive a little deeper 
so we can talk more about their planning 
needs. The Second Opinion Service allows 
us to be able to help the people that matter 
most to you.

We find the Second Opinion Service is 
particularly beneficial for someone that's 
nearing retirement and really needs to make 
the decision - Is it time to retire or not? And 
the Second Opinion Service is also helpful 
when someone receives an inheritance 
or becomes widowed. The change in 
their situation creates a position where a 
professional opinion is most beneficial. Our 
Second Opinion Service works best when 
you get permission from the person to share 
their contact information with us so we 
can reach out to them to set the first phone 
appointment. You are a part of something 
special, and now you can help influence who 
is added to the family. 

If you should have any questions on how 
best to help someone you care about,  
please never hesitate to let us know.  
We are honored to help.
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GOD BLESS 
THE BRITS!
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Finally, and not at all incidentally, the 
British people can now reclaim some 
measure of control over whom they  
will and will not permit to immigrate  
to their country.

This is a great day for Britain, and for the 
Special Relationship. It's a great day for 
human liberty, and one of the worst days 
ever for stultifying European collectivism.

It's a day for rejoicing, regardless of what 
the stock market says. 

© June 24, 2016 Nick Murray.  
All rights reserved. Reprinted by 
permission. Raymond James is not 
affiliated with and does not endorse the 
opinions of Nick Murray.

“We maintain a 
philosophy as opposed 

to an outlook, and 
our strong belief in 
it provides a lasting 

perspective.” 
-Luke Kuchenberg

Once you have the foundation of knowledge 
and the financial strategies built, now it is time 
to put that plan into motion. A coach is what 
makes that all possible. It gives life, action 
and, most importantly, accountability to the 
knowledge and planning noted above.  
Coach K at Duke, Jon Wooden at UCLA and 
my favorite, Vince Lombardi of the Packers,  
all have something in common - they 
connected and then coached their teams to 
achieve great success. In the role of coach, 
we share wisdom learned from thousands of 
client experiences of the past. We know what 
the good financial decisions were and what 
actions were regrettable. From decades of 
knowledge learned we coach our clients now. 
Through the relationships we build,  
we try to help you navigate the primordial 
traits of greed and fear so you do not make the 
common behavioral mistakes that can take 
your financial plan off course. 

A life well-lived. You have heard us say this in 
many conversations, but please know it is not 
simply a tag line. It is our passion. We view our 
most important role with you as an advocate 
in this life. It is only through this relationship 

that we are able to help propel and encourage 
you to explore your future and what’s possible. 
Financial independence, retirement, travel, 
hobbies, legacy, family, faith and charitable 
pursuits - this is what all the planning is about 
and determines the FORM of your life. At 
the very core, we want to help you answer the 
question, how will the last 30 years of your life 
impact the next 30? We are your co-pilot, your 
navigator and your advocate on that voyage. 
Most of all, we wish to instill confidence and a 
certain peace of mind in you, knowing that we 
will navigate the future’s changes and events 
together to help you achieve what’s possible.

Financial planner, coach and advocate - 
three different roles that work in conjunction 
to help us help you. I have said it before,  
but I will say it again. We are honored to 
walk alongside you, to craft a plan and put in 
place its strategies, to then put action to that 
plan and those strategies. Lastly and most 
importantly, we help you take the wealth you 
have accumulated and give it life - life in you, 
life in your pursuits, and life to your loved 
ones as you create your legacy.



It takes us back to a time when a vacant lot,  
a ball and a bat were all we needed to have 
one of best days of summer. For many of us, it 
wasn’t only a plot of land on which we played 
a game or hung out with friends, it was a real 
“field of dreams” - a place to grow up; a place 
to learn lessons of life; a place for big dreams. 

As you know from previous newsletters,  
my often nomadic early years with my family 
made it a little hard to keep up friendships, 
sports, and the like. Thus, my time on a 
baseball field during the summer was often 
limited and the name tags of the players on the 
field changed many times. Nonetheless, the 
fondness of what the game meant was not lost 
on me. No matter the sport, I really feel being 
part of a team teaches all of us who participate 
a lot about life. Working with others, learning 
how to win and lose, sharing a common goal 
are valuable lessons. Never though, did that 
seem more apparent than at the beginning of 
this very summer.

As Jackson has grown from a toddler to young 
boy, he has expressed interest in many things 
and activities. Becki and I have tried to help 
him explore many of those to see what holds 
his interest or spikes his curiosity. As sports 
go, he has had fun with everything from golf 
to flag football. But the world seemed to stop 
this past May when he found baseball. While 
we have played whiffle ball and catch in the 
backyard for the past few years, it didn’t seem 
to really catch his attention until this year. 
With great coaches, a new glove, bat and 
freshly-minted uniform, baseball took on a 
new meaning.

The game for a seven year old is fast, and he 
and his team learned much this first year. 
From batting stance to time-tested fielding 

practice, the boys had their hands full.  
And whether it was cheering on the current 
batter or keeping their spirits up while out on 
the field, they all did a great job encouraging 
each other. The toughest part for me was 
keeping it all together. When Jackson would 
get up to bat, I would find myself nervous 
and excited at the same time - just like I was 
standing at the plate again. And when he 
would get a hit, I would lose it! Many times 
Becki had to tell me to calm down and not 
clap so loud. Apparently I was embarrassing 
her, but I didn’t care - I was into it! Of course, 
as with any game, there were wins and losses, 
but Jack and his team always seemed to brush 
off the loss or the dropped catch. They could 
laugh about it and make a new joke. I also 
loved the closing routine they developed - no 
matter who won, at the end of every game, 
both teams would run around the bases full 
speed and slide into home plate… just like a 
big leaguer. Very cool!

I don’t have to tell you, time passes at what 
seems like a blink. Wasn’t I just standing
out there in my Gerald Stevens, neon yellow 
YMCA uniform? And now it is my son, Jack. I 
hope one day he can look back and remember 
fondly his time at the park. While the boys 
and their jokes may be a little different, the 
game and its lessons remain. With the season 
already gone as quickly as it started, we are 
on to other things, but I will never forget this 
first summer of baseball. With many good 
memories in tow, we packed up that last night 
at the ball park and headed home. Walking to 
the car Jack asked me, “Dad, I know it’s late, 
but could we play catch when we get home?” 
Now how could I say no to that? 
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Baseball. It has been said it is just as American as apple pie or the 4th of July.  
Not only does it seem to have its persona deeply rooted in the very fabric 
of Americana, it seems for many of us, it also brings an air of nostalgia - 
reflecting a time when life seemed simpler, or at least easier to explain. 

A BOY AND HIS BAT...
R E V I V I N G  A N  A M E R I C A N  PA STI M E
by Luke Kuchenberg, CFP®

JACKSON KUCHENBERG

LUKE KUCHENBERG
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For 2016, we will extend our practice to only 
a limited number of new clients. While we 
would prefer to help your friends and loved 
ones who may benefit from our guidance, 
we understand it is never easy to talk about 
money with friends or family members. We 
know that and we’d never ask you to do that. 
But if you see signs—subtle or otherwise—that 
a friend needs a little financial guidance or 
would benefit from a fresh perspective on 
their retirement, we would be honored to help.

We have created a Second 
Opinion Service in order to 
allow those who are seeking 
help to begin with just a 
simple phone call to explore 
the possibilities without any 
pressure or expectation. If 
someone you care about might benefit from 
our help let us know or point them to our 
website www.formwealth.com.

FORM Wealth seeks to be a family’s sole 
financial advisor. Working with only a select 
number of clients, we consult by knowing 
your Family, Occupation, Recreation, and 
Mission. Then, we focus on risk management.

FORM of Help Mission Statement Second Opinion
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