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Dear Clients and Friends:
We know that you are dealing with many challenges at 
this time but please know that we are here to support you 
in any way that we can. With the recent volatility in the 
markets, we did hear from several clients who wanted to 
know “what they should do? ” given the market condi-
tions. With that in mind and our research over the years on 
behavioral finance we wanted to reiterate our invest-
ment approach in the context of some of the more emo-
tional aspects to investing that nearly all of us experience.  
Above all, take care of your health and be safe!

For most of our client needs, our investment approach is 
decidedly long-term where we are trying to take advan-
tage of economic, consumer and business trends that 
have staying power. For example, in our view, current 
interest rates will stay lower for longer causing us to focus 
on different areas of the bond market and limit our expo-
sure to bonds that will likely react negatively when inter-
est rates eventually rise.  We have also tried to take 
advantage of growth trends in certain real estate 
sectors, such as warehouses  (that benefit from increased 
online shopping), apartments and storage spaces (both 
of which have some correlation to continuing urbaniza-
tion and downsizing trends in our country). These are a 
few examples of the types of long-term trends that we 
believe are structural in nature with solid demographics 
that we can logically understand and implement into a 
cohesive investment thesis.

We are constantly researching the investing landscape 
with a wide variety of sources such as investment confer-
ence calls and face-to-face meetings with market 
specialists to verify and/or challenge our approach. The 
objective is to deliver the best outcome for you and 
make adjustments as needed. Throughout all of this, we 
will adhere to a well disciplined approach that has sound 
reasoning behind all of our investing decisions.

What we have generally tried to avoid, are current trends 
that we can’t fully understand or don’t believe have lasting 
staying power.  These include ideas such as the latest crypto 
currency ‘opportunity’ or the IPO’s of companies with no 
clear path to profitability.  That’s not to say that the technol-
ogy underpinning some of these trends are not real. Howev-
er, recall how long it took for us to go from some of the initial 
internet devices and related dot-com hype of the late 
1990’s, until 10-15 years later when these technologies 
matured into widespread availability, usage and corre-
sponding sales and profits. Too often, we have observed the 
herd approach that is fed by the current news cycle, often 
on our mobile devices, either all positive or all negative, 
represented by the graphic in the upper right.
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FAANG Stocks - Facebook, Amazon, Apple, Netflix and Google stocks 
Five of the most popular, widely held technology companies.

BPS - Basis Points
In finance generally refers to a unit of measurement equal to 1/100 of 1 percent. For example, 
25 BPS is 0.25%, and is often pronounced “25 bips”.

RMD - Required Minimum Distribution
Minimum amount an IRA or retirement plan owner must withdraw at a given age, generally 
beginning now at age 72 for traditional IRA’s.

IRMAA - Income Related Monthly Adjustment Amount
Medicare Premium can change annually based on income 
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And speaking of mobile devices, we believe the proliferation 
of the 24/7 news cycle combined with “free” stock trading on 
investment platforms, leads many investors to trade too often 
thinking they can out-guess millions of people trading that 
same day.  That, combined with the huge increase in comput-
er driven quantitative trading, often in EFT’s that slice up the 
market in ever smaller subsets, has resulted in unprecedented 
stock market gyrations especially in the final hour of the trading 
day.  We hope more investors can recognize that such a 
short-term investment approach based on current news items 
leads to emotional decisions.  Natural fight or flight responses 
trigger investors' need to "do something", instead of more 
rational decision making processes based on a solid assess-
ment and a long-term plan. 
It’s during times like these we are reminded of the importance 
of good investor behavior, and toward that end the following 
questions may help you assess your situation:
Do you have a financial plan that you’ve generally been 
following? Do you have savings and a cash reserve set aside 
for emergencies? Are you spending less than you make? If still 
saving for financial independence, do you have free cash to 
consider investing now? If retired, are you living within a 
sustainable cash flow? Are your investments diversified, and do 
you perform periodic rebalancing?
If all these boxes are checked, investors should look at 
moments like these as opportunities.  Asset prices have 
declined, allowing us to purchase some of the best in class 
investments at a substantial discount to just a short month or 
two ago.  Unlike 2008, the current soundness of the US financial 
structure gives us comfort that the markets will eventually 
rebound once the current virus direction is much clearer.  No 
investment program will guarantee against downturns 
triggered by large shocks to the economic system, but we 
believe our overall approach is sound.  Making a realistic 
assessment of your situation, including your emotions, may help 
you stick to your long-term plan in the midst of life’s 
uncertainties. 
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MIT academic Joseph 
Coughlin helps reset our 
collective understanding of 
what it means to serve a 
global, aging population.  
With longevity increasing 

When faced with uncer-
tainty about the future, 
a frequent reaction is to 
try to avoid problems by 
moving out of certain 
assets.  This process 
involves a degree of 
luck that eludes nearly 

The standard Medicare premium 
amount that is generally deducted 
from your Social Security check is 
$144.60.  However, if your modified 
adjusted gross income (MAGI) is 
above a certain amount, you may 
pay an Income Related Monthly 
Adjustment Amount.  Medicare uses 
the MAGI reported on your IRS tax 
return from 2 years ago, for example 
the 2020 premium is based on your 
2018 MAGI.     

What many people don’t know is that 
you can ask The Social Security 
Administration to make an adjustment 
to your Medicare premium if you have 
experienced a “life-changing event” 
that significantly affected your 
income.  Life changing events include 
marriage, divorce, death of a spouse, 
stopping or reducing work, loss of 
income-producing properties, or 
major changes in your employer’s 
pension plan. 

You can file Form SSA-44 with the 
Social Security Administration, along 
with evidence of the eligible 
life-changing event and an estimate 
of your reduced income for the year.  

If your income was unusually high in 
2018 for other reasons, like you sold 
investments for a profit or rolled 
money over from a traditional IRA to a 
Roth you won’t be able to get your 
premiums reduced this year.  The 
premiums may go back down next 
year when they will be based on your 
2019 income.  For more information 
visit ssa.gov and of course please 
contact us if you would like to review.

Book Review:
The Longevity Economy
by Joseph F. Coughlin

By Michael Hatch, CFP®, MBA, JDThe COVID-19 outbreak has affected almost every 
aspect of life as we know it.  As a result, it is no 
surprise to see this year’s tax filing deadline extend-
ed by 90 days to July 15th.  Though there is no 
timeline for when quarantines will be lifted, some of 
you may wish to reschedule appointments accord-
ingly.  For others, this may be a good time to gather 
paperwork and coordinate a remote meeting with 
your accountant.  Whatever the case may be, 
your focus should be to remain safe and healthy! 
Throughout the tax planning process, it is easy to 
lose track of the nuanced changes in the tax 
code. The Kiddie Tax rules are an area of the code 
that has had multiple revisions. In some years, a 
child’s unearned income has been taxed at oner-
ous trust and estate tax rates, in other years the 
parent(s)’ personal income rate. Below we’ve tried 
to summarize these topics for further clarification.

What is the Kiddie Tax? The Kiddie Tax is a calcula-
tion of the net unearned income of a child/depen-
dent under the age of 19 or a full-time student 
under the age of 24, that may be subject to 
income tax at their parent(s)’ marginal tax rates. 
Unearned income from interest, dividends, capital 
gains, or other sources for tax years 2019 and 2020 
will be taxed at the child’s income tax rate up to 
$2,200, while below we outline the treatment for 
amounts above that. Note: the first $1,100 in invest-
ment income is typically covered by the child’s 
standard deduction and is therefore untaxed. 
(These numbers were adjusted for inflation in 2019 
and were increased from $2,100 in 2018.)

What Changes Were Made? In the Tax Cuts and 
Jobs Act of 2017, unearned income in excess of the 
$2,200 was to be taxed at trust and estate tax rates, 
which are generally much higher than personal 
rates. The SECURE Act of 2018 revised the unearned 
income tax rates on income in excess of $2,200, so 
that the income tax rates of the parent(s) apply. 
Thus, if you filed a 2018 tax return that reported 
unearned income for a dependent over these 
levels, they were taxed at the higher trust and 
estate tax rates. You may wish to consult your 
accountant to see if the effort and cost of an 
amended return will result in a refund for your 
dependent.

Why Does This Matter? For many clients we have 
advocated for the gifting of assets to lower taxed 
members of their household. Moving forward we 
still believe this to be a viable strategy. If assets are  
transferred to a dependent, the first $2,200 of 
unearned income are taxed at favorable rates 
and above that at the parent’s rate.  For additional 
information, resources, or questions, please call us 
to review.        

-

-

across the world, a declining birth rate, and the global baby 
boom that took place after World War II, the world popula-
tion of those 65+ is now over 620 million and expected to be 
one billion by 2030.  In the United States, the “baby boomer” 
generation of 60 million+ has been widely researched and 
written about, given the sheer size as well as social and eco-
nomic sway it has held over our country for the past 20-30 
years. Coughlin argues that much of what is written or 
assumed about this group is based on inaccurate or outdat-
ed realities.

The crux of the problem according to Coughlin, is that the 
world has never seen a wealthy, aging, population. For a 
few decades in the 1950’s through the 1980’s, the identity 
and purpose of those experiencing a 20+ year of retirement 
was somewhat unknown.  The historical view of aging was 
that of a sedentary group, generally without goals, and 
primarily in need of being cared for - headlines over the 
years such as the “aging population crisis” were indicative 
of such view.  While it’s true that care needs generally 
increase over our lifetimes, there are frequently years or 
decades before such needs arise.  As a result of this narra-
tive companies too often have designed products or 
services that “help” our older population, but generally 
scream old, incompetent or in need of supervision; these 
products are routinely rejected.  

Those companies that can design products and services 
that delight consumers, rather than denigrate them, will 
thrive.  This is especially true if such offerings serve a funda-
mental need or desire and just happen to be especially 
useful to older adults.  Think of the general popularity and 
utility the Swiffer for cleaning floors as opposed to the mop, 
or the iPhone as opposed to the alert button worn around 
one’s neck for personal safety.  An increasing proportion of 
this cohort are  female consumers as the primary decision 
makers, and those companies that can focus on women’s 
preferences will stand out.   (Sorry men!  In the US there are 
only 96 men for every 100 women at age 65, and by age 85 
that figure drops to 60 men for every 100 women.)  Cough-
lin’s sub-title is Unlocking the World’s Fastest-Growing, Most 
Misunderstood Market represents an excellent summary of 
this very readable, enlightening book.

all market participants and we instead focus on those topics 
we can control to help improve your financial outcome on 
a systematic basis.  Below are a few of those topics.
Taxes.  Taxes are an inevitable consequence for taxable 
accounts.  We advocate for regular rebalancing – trimming 
assets when they rise to overweight position or increasing an 
asset class that becomes under-represented in your portfo-
lio based on your asset allocation plan.  In many years, 
these sales often result in taxable capital gains, or at times 
losses.  In the midst of this market swoon, we have chosen to 
harvest some capital losses, to offset gains from our client’s 
taxable accounts either this year or for future years. 
Buying On Sale.  Some of our clients are consolidating 
accounts from other institutions, or recently had a liquidity 
event (sale of property, business, stock options, etc.). We 
will encourage them to begin slowly buying into the 
market, as prices are much lower.  While we don’t know if 
the market has reached a “bottom”, we are certainly 
much closer to it. 
Asset Allocation.  The recent market tumult presents an 
opportunity to reassess your time horizon and risk tolerance 
for each of your investment accounts, as well as your port-
folio overall.  Typically, retirement accounts have a longer 
time horizon for younger investors while taxable accounts 
often have shorter time horizons and are easier to access 
from a tax standpoint.  These differences in expected 
timing and matching of assets to the corresponding need 
(liability) is critical for investment success; revisiting this 
allocation on a regular basis is one of our core beliefs.  Like-
wise, if your expected risk tolerance and ability to withstand 
volatility is different from what you are experiencing  in this 
market turmoil, this is a time to reassess that. 
Cash Flow.  For nearly all of our clients, monitoring their inflow 
and outflow is of paramount importance, not only to ensure 
that they are maintaining a sustainable balance, but to look 
for opportunities, issues or surprises. Unexpected support for a 
son or granddaughter, a new charitable focus, or perhaps 
consideration to changing your residence can have signifi-
cant impact on your portfolio and choices we make. These 
are just a few of the issues we can control. Please reach out if 
you would like to discuss these or other topics.
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ence calls and face-to-face meetings with market 
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objective is to deliver the best outcome for you and 
make adjustments as needed. Throughout all of this, we 
will adhere to a well disciplined approach that has sound 
reasoning behind all of our investing decisions.

What we have generally tried to avoid, are current trends 
that we can’t fully understand or don’t believe have lasting 
staying power.  These include ideas such as the latest crypto 
currency ‘opportunity’ or the IPO’s of companies with no 
clear path to profitability.  That’s not to say that the technol-
ogy underpinning some of these trends are not real. Howev-
er, recall how long it took for us to go from some of the initial 
internet devices and related dot-com hype of the late 
1990’s, until 10-15 years later when these technologies 
matured into widespread availability, usage and corre-
sponding sales and profits. Too often, we have observed the 
herd approach that is fed by the current news cycle, often 
on our mobile devices, either all positive or all negative, 
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And speaking of mobile devices, we believe the proliferation 
of the 24/7 news cycle combined with “free” stock trading on 
investment platforms, leads many investors to trade too often 
thinking they can out-guess millions of people trading that 
same day.  That, combined with the huge increase in comput-
er driven quantitative trading, often in EFT’s that slice up the 
market in ever smaller subsets, has resulted in unprecedented 
stock market gyrations especially in the final hour of the trading 
day.  We hope more investors can recognize that such a 
short-term investment approach based on current news items 
leads to emotional decisions.  Natural fight or flight responses 
trigger investors' need to "do something", instead of more 
rational decision making processes based on a solid assess-
ment and a long-term plan. 
It’s during times like these we are reminded of the importance 
of good investor behavior, and toward that end the following 
questions may help you assess your situation:
Do you have a financial plan that you’ve generally been 
following? Do you have savings and a cash reserve set aside 
for emergencies? Are you spending less than you make? If still 
saving for financial independence, do you have free cash to 
consider investing now? If retired, are you living within a 
sustainable cash flow? Are your investments diversified, and do 
you perform periodic rebalancing?
If all these boxes are checked, investors should look at 
moments like these as opportunities.  Asset prices have 
declined, allowing us to purchase some of the best in class 
investments at a substantial discount to just a short month or 
two ago.  Unlike 2008, the current soundness of the US financial 
structure gives us comfort that the markets will eventually 
rebound once the current virus direction is much clearer.  No 
investment program will guarantee against downturns 
triggered by large shocks to the economic system, but we 
believe our overall approach is sound.  Making a realistic 
assessment of your situation, including your emotions, may help 
you stick to your long-term plan in the midst of life’s 
uncertainties. 




