
 



 New rules that specifically allow greater 
latitude to design and administer IRA 
trusts without violating the “identifiable 
beneficiary” see-through trust 
requirements; and 

 Providing Non-eligible Designated 
Beneficiaries are subject to both annual 
RMDs and the 10-Year Rule. 

 
One of our goals as your financial 
professional is to keep you aware of any 
updates to fiduciary or tax laws that we feel 
may affect your unique situation. Please 
remember, the SECURE ACT is a very 
complex area of tax code. Those who are 
affected by it should always seek the 
guidance of a financial and/or tax 
professional.  
 
 

The Elimination of “Stretch” 
IRAs & Implementation of the 
10-Year Rule 
The “Stretch IRA” for all has been 
eliminated. The SECURE Act made the 
Stretch IRA only available to Eligible 
Designated Beneficiaries. If the original 

owner of an IRA passes away after December 
31, 2019, fewer beneficiaries will be able to  
extend distributions from the inherited IRA 
over their lifetime. Many will instead need to 
withdraw all assets from the inherited IRA 
within 10 years following the death of the 
original account holder.  
 
The proposed regulations clarify post-
mortem distribution requirements. A “Non-
eligible, qualified Designated Beneficiary “ is 
subject to the 10-Year Rule. If death occurred 
prior to the Required Beginning Date (RBD; 
age 72), no annual RMDs are required—the 
account merely must be fully distributed by 
Year #10. However, if death occurred after 
the RBD, the beneficiary must take 
distributions based on their life expectancy 
and the entire account must be fully 
distributed by Year #10.  
 
The rules are also different for a non-qualified 
designated beneficiary, such as an estate. In 
that case, if death occurs prior to the RDB, 
the account is subject to the 5-Year Rule—
that is, it must be fully distributed within five 
years after death. If death occurred after the 
RBD, post-mortem distributions are made 
according to the “ghost life expectancy rule.” 



In that case, RMDs are calculated using the 
deceased owner’s life expectancy. Since the 
period for “ghost” distributions may exceed 
the 10-Year Rule, this may be a prudent 
option for some families. 
 
Please note that this rule applies to deaths 
that occur after December 31, 2019. Anyone 
who inherited an IRA before 2020 is generally 
grandfathered in under the old rules. The 
major exception being that if a beneficiary 
dies before the entire inherited-IRA is 
distributed, the 10-Year Rule now applies. 
(Under the old rules, distribution continued 
according to the deceased’s beneficiary’s 
schedule.)  

 
This 10–Year Rule reminds us that a proactive 
planning approach could reap rewards. To 
maximize your situation under the new 10-
Year Rule, you may want to consider Roth IRA 
conversions and possibly spreading 
distributions over many years and lower tax 
brackets. Unlike distributions from regular 
IRAs, Roth IRA qualified distributions are not 

taxed. There are potential benefits to 
converting to a Roth IRA, including:  
 
 Lowering overall taxable income long-

term 
 Enjoying tax-free compounding 
 Have no RMDs at age 72  
 Allows tax-free withdrawals for 

beneficiaries 
 

There are limitations to who and how you can 
convert to a Roth IRA. Making any changes 
to your retirement plan could have tax and 
other implications that could be costly. If you 
are interested in learning more about the 
10-Year Rule, please consult with us so we 
can determine if this is a good strategy for 
you.  
 
 

The Required Minimum 
Distribution Age Increased to 72 
The SECURE ACT increased the required 
minimum distribution (RMD) age to 72 
from 70 ½.  Required Minimum Distributions 
were created to ensure that individuals spend 



their retirement savings during their lifetime 
and not use it for estate planning purposes to 
transfer wealth to beneficiaries. The change 
from 70 ½ to 72 reflects the increasing life 
expectancy of Americans.  Under the 
SECURE Act, distributions are required to 
begin by April 1st of the year after you reach 
72.  
 
Many times, Qualified Charitable Distributions 
(QCDs) are used as a proactive tax planning 
strategy for anyone over 72 taking an RMD. 
QCD’s of up to $100,000 are available to an 
IRA owner over 70 ½.  An amount directly 
given to an eligible charity processed as a 
QCD counts toward your RMD requirement 
and reduces the taxable amount of your IRA 
distribution. This QCD lowers both your 
adjusted gross income and taxable income, 
resulting in a lower overall tax liability. It also 
lowers your income for purposes of 
calculating if your social security is taxable. 
By using, or preparing to use, a QCD, you can 
potentially meet your RMD requirements and 
satisfy your charitable intents, all while 

reducing your taxes. This is an area where a 
financial professional can offer some 
suggestions and strategies. We would be 
happy discuss with you whether or not this tax 
saving strategy could be beneficial to your 
specific situation.  

 
Anyone with Earned Income Can 
Contribute to a Traditional IRA 
The SECURE Act permanently removed 
the age limit at which an individual can 
contribute to a traditional IRA. Now, any 
American with earned income can continue to 
contribute to retirement plans regardless of 
age. Previously, after age 70 ½, an individual 
was limited to contributions to ROTH IRAs 
and could no longer contribute to a traditional 
IRA. Starting in 2020, the SECURE Act 
allowed anyone that is working and has 
earned income to contribute to a traditional 
IRA regardless of age.  
 
At any age, as long as you have earned 
income, you can make up to a $7,000 
contribution ($6,000 and if age 50 and over, 



a $1,000 catch-up contribution) to a 
Traditional IRA. 
 

Proactive Retirement Wealth 
Planning 
The SECURE Act brought about changes 
that directly affect how we look at retirement 
fund distributions and how beneficiaries 
should distribute their benefits. A solid 
retirement plan should always take tax 
efficiencies into consideration. Accumulating 
wealth in tax deferred accounts such as 
401(k)s, traditional IRAs and Roth IRAs is just 
one part of building your retirement wealth.  
 
Another key factor that can be more complex 
is knowing the best strategy for withdrawing 
those assets in the most tax efficient manner. 
Proactively planning your distribution method 
from your retirement accounts to minimize 
your tax liability is always a wise practice that 
can help you retain your hard-earned money. 
Now is a good time to review your retirement 
plan, including you and your beneficiaries tax 
brackets. We can help you understand and 
devise a well thought out plan for not only 
your retirement but for your beneficiaries as 
well.  

 
As your financial professional, we strive to 
provide you proactive tax planning ideas. We 
understand this decision can be complex and 
these are not easy choices. Our goal is to 
understand our clients’ needs and to monitor 
their wealth.  

We can discuss your specific situation at 
your next review meeting or you can call to 
schedule an appointment. As always, we 
appreciate the opportunity to assist you in 
addressing your financial issues. 

  

This article is for informational purposes only. This information is not intended to be a substitute for specific individualized tax, legal or investment planning advice as individual situations will vary. For specific advice about your 
situation, please consult with a lawyer, tax or financial professional. The information contained in this report does not purport to be a complete description of the securities, markets, or developments referred to in this material. 
The information has been obtained from sources considered to be reliable, but we do not guarantee that the foregoing material is accurate or complete. Any information is not a complete summary or statement of all available 
data necessary for making an investment decision and does not constitute a recommendation. 

Contributions to a traditional IRA may be tax deductible in the contribution year, with current income tax due at withdrawal. Withdrawals prior to age 59 ½ may result in a 10% IRS penalty tax in addition to current income tax. 
Traditional IRA account owners should consider the tax ramifications, age and income restrictions in regard to executing a conversion from a Traditional IRA to a Roth IRA. The converted amount is generally subject to income 
taxation. The Roth IRA offers tax deferral on any earnings in the account. Withdrawals from the account may be tax free, as long as they are considered qualified. Limitations and restrictions may apply. Withdrawals prior to age 
59 ½ or prior to the account being opened for 5 years, whichever is later, may result in a 10% IRS penalty tax. Future tax laws can change at any time and may impact the benefits of Roth IRAs. Their tax treatment may change. 
IRA’s and ROTH conversions require understanding of specific rules, for complete rules on IRA’s (including who qualifies), please visit www.IRS.GOV Publication 590a or consult with a qualified professional. This information is 
not intended to be a substitute for specific individualized tax advice. We suggest that you discuss your specific situation with a qualified tax professional.  

Material discussed herewith is meant for general illustration and/or informational purposes only, please note that individual situations can vary. Therefore, the information should be relied upon when coordinated with individual 
professional advice. This material may contain forward looking statements and projections. There are no guarantees that these results will be achieved. This 

Source: www.irs.gov. Contents Provided by The Academy of Preferred Financial Advisors, Inc.; Reviewed by Keebler & Associates, Inc 



At JFL Total Wealth Management, we firmly believe that reviewing your tax returns each 
year is integral to developing a proactive tax strategy plan—which is one of the 
foundations of building a well-designed financial plan.  We also believe that coordinating 
efforts with your CPA through the year (not just speaking once before tax season) is a 
key to success, especially over the long haul. 
 
The article below recently appeared in Forbes.com.  The author and I share the same 
philosophy on tax planning—so much so that I want to share his thoughts with you.   
 
Thank you ahead of time for sending us your 2021 tax returns (if you haven’t already). 

--Jerry Lynch, CFP® 

March 2022 
 

 
Why Most Financial Advisors Do 
Not Provide Valuable Tax Planning 
 
By David Rae 
Originally appeared on March 14, 2022 on Forbes.com 
 
This financial advisor thinks tax planning should be part of every client relationship. 
Reducing your taxes is an integral part of a comprehensive financial plan as well as any 
wealth-building strategy. Even among clients who are just utilizing a financial advisor 
for investment management, tax efficiency is essential to optimal portfolio performance 
(after all, it's not just what you make but what you keep). According to Orion Advisor 
Solutions, many advisors lack the tools to even begin offering tax planning; other 
financial advisors are not even allowed by their firms to offer tax guidance. 
 
You, as the consumer of professional financial advice, should expect more when it 
comes to tax management. The days of saying put more money into your IRA and 
calling it tax planning are over. Let's be honest; most of you reading this likely make too 
much money to deduct your IRA contributions. According to a new survey from Orion 
(which queried 2000 investors), tax advice is something that clients consider extremely 
important. Anecdotally, as a fiduciary financial planner who works with many high-
income business owners, many retirement plan contributions are motivated by their tax 
savings, beyond just what is needed to retire comfortably at some point in the future.
 



A staggering 80% of investors believe that their financial advisors should be focusing 
on the minimization of their taxes. Similarly, 90% of respondents believe that taxes can 
erode the growth of their investment accounts over time. 
 
Some advisors totally skip over tax-loss harvesting, while others only perform this 
valuable service once at the end of the year. This lazy approach to minimizing taxes 
can mean missed opportunities when the stock market gets volatile, as we saw near 
the beginning of the COVID pandemic going mainstream. This resulted in the shortest 
bear market on record around March 2020. If your financial advisor missed this huge 
opportunity to reset your tax basis within your portfolio, they might have missed a big 
opportunity to minimize the taxes on your investments for years to come. Put another 
way; they are costing you money in the form of higher than necessary tax bills. 
 
According to the Orion survey, 86% of financial advisors believe that being able to 
quantify and report to clients the ongoing effect of tax management is essential to 
growing their financial advice businesses. But it would seem a much smaller number 
provide anything coming close to real tax planning. Few financial advisors even take 
the time to collect and review their clients' tax returns. 
 

What Is Tax Planning Advice? 
Investopedia offers this definition of tax planning: "Tax planning is the analysis of a 
financial situation or plans to ensure that all elements work together to allow you to pay 
the lowest taxes possible. A plan that minimizes how much you pay in taxes is referred 
to as tax efficient. Tax planning should be an essential part of an individual investor's 
financial plan. Reduction of tax liability and maximizing the ability to contribute to 
retirement plans are crucial for success." 
 
Tax planning should go beyond telling you to save more for retirement, which may 
result in a tax deduction. It should include strategies to help you pay the least amount 
of taxes over your lifetime, not just the current tax year. At the same time, it may help 
you find all of the tax deductions you are entitled to today. Furthermore, ensure that 
your investments are managed in a tax-efficient manner to not increase your overall tax 
burden. 
 
Opportunities for proactive tax planning are even larger for those who are self-
employed or small business owners. This can also include those with a side hustle or 
other self-employment income. Setting up the right corporate structures can directly 
affect your overall rates each year. Likewise, setting up the right retirement plan can 



dramatically increase your tax savings, as well as help minimize things like the 3.8% 
Obamacare surtax. 
 
I was just speaking with a business owner who was looking at a multi-million-dollar 
business income this year (shared with a business partner). His current advisor told 
him to fund a traditional IRA. He was not excited about the $7,000 tax deduction 
($6,000 max contribution plus $1,000 catch-up contribution).  
 
At first glance, setting up the right retirement accounts could help shelter hundreds of 
thousands of dollars of income from current taxation each year. In this case, with the 
high business income, this owner and his partner could shelter closer to $1 million 
dollars this year with a Profit Sharing 401(k) and Cash Balance Pension Plan 
combination. This huge retirement plan contribution limit is based on their income, 
ages, and the fact that they also had several family members working in the business, 
which helped increase the potential maximum contributions and potential tax savings. 
Obviously, I am aware not everyone is able or willing to contribute at this level, but at 
the same time, it is important to know your options. 
 
Your tax preparer and financial planner should work together to help you keep more of 
your hard-earned money. I am not opposed to paying taxes, but I am opposed to 
paying more taxes than is owed. Having an income where taxes are an issue is a good 
problem to have. Advice without implementation is worthless. Much tax-planning 
advice is given by CPAs but never implemented. I often hear from prospective clients, 
"My CPA has been telling me to do this for years." 

 


