
Last August, Maggie, Geraldine and I spent some time
in Haiti, in connection with our adoption. On this trip,
we spent quite a bit of time “vacationing” by
exploring the country and taking in the scenery. We
covered the big city of Port au Prince, enjoying
wonderful people and food, but also traveled up
through the mountains. Being in the Caribbean,
between an ocean and a sea is stunningly beautiful.
However, it also happens to be the poorest country in
the world, with sights that are often too much for a
persons mind to comprehend. 

One afternoon, we went up the mountain to have lunch
and saw some people who make Haitian art. Almost
above the clouds, these villagers have tiny shacks on
the side of a winding road (with no guardrails), carved
into the side of the hill. From one to the next, each
person wants you to see their art and buy something.
(Their art is beautiful, by the way). As we were
getting ready to leave, one man who had been
persistent, begged us to go back to his area. He had
mostly smaller items which we somewhat passed over
the first time. We said we would return tomorrow
because we had to stop nearby to buy some bread. He
gently grabs Maggie’s arm, his watery eyes looking
into ours, saying, “but I have to eat today.”       

Right this minute there are millions of people in the
world who are poor, need food or medical help, etc.
There always will be. However, unless you seek it out,
many of us could go our entire lives not ever having
to become involved. That’s o.k. But when you find
yourself in the position, and someone, whose family
lives on a couple of hundred dollars a year, looks into
your eyes with nothing but pure desperation, yet
stunning graciousness, it stops you in your tracks.   

Back to America. As you read on, you may be wondering
why an article like this is included in a financial periodical.
We feel there are lessons learned which can be directly
related to financial planning.

When we sit down to do a comprehensive plan, it is a
projection based on investing, work, future plans, etc.
Beyond the numbers, when we strip everything else away
and tap into the emotional side, what we are really doing is
finding a way to be sure we don’t run out of money. When
we understand how the financial and emotional sides work
together, we believe there is much greater opportunity for
success. We have found that most people don’t necessarily
want to be rich, they just don’t want to be poor.  

In our society we tend to move quickly, and look to the
future at full speed. Yet, at the same time, we all seek more
free time and respite with family, etc. True, holistic
financial planning is about developing a long-term road map
to live in the moment. How ironic, but powerful. (No one
lives more in the moment than those who have nothing.) 

Two more good ones. Each day, those Haitian people went to
work hoping for just a little money. Yet, they were some of
the happiest people we had ever met. As we live in a world
of measuring market returns by the day, remember that
setbacks are temporary. And no matter what is going on
around you, life is meant to enjoy and make the best of.

As we were ready to leave the mountain with our art, and
gave money to our new friend (who was successful at
bringing us back), we realized something very interesting.
No matter where you are in the world, there is a fine line
between helping yourself and serving humanity. But it can
work well if done correctly. As I look back on that day, I am
reminded of that timeless quote from Mother Teresa;              
“If you can’t feed 100 people, then feed just one.”
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Guiding our clients in achieving true
independence, so they can focus on
living out their meaningful purpose.

Lessons learned on a mountain



Inside the downside
When we go through periods where the markets are down, there are many
forces at work in both the financial and behavioral worlds which can
affect our long-term outcomes. Our primary emotions can reach a “fight
or flight” type response, as we just want to stop the losses at any cost. In
that mode it is easy to find things which validate our feelings, such as
media and other informational channels, thereby, compounding the
situation. Finally, nothing could feel more right than just getting out. So
you do it. (With a nice recent market run, you may be wondering why we
would write about this now. Well, just six months ago, many wondered
about the bond market and economy collapsing. It’s an important topic no
matter what the current market environment is.) 

As an investor, you most likely have had thoughts like the ones described
above. Nothing seems more natural than feelings or “gut instincts”,
especially when pain is involved. However, no matter how it is perceived,
investing operates on a completely different wavelength. Sometimes the
decisions we feel we need to make can be in direct contradiction to the
right thing to do. The following are some examples as to why.

Buy high, sell low
In its rawest form, selling when the market is down is the textbook
definition of “sell low.” Unless there are strong feelings that a particular
investment is no longer a good idea either as a tool, or relating to your
objectives, it may make sense to stick to the plan. 

Disrupting managers
Inside of your portfolio there may be several things going on, especially in
volatile markets, that need to play out. For example, when things are
cheap, money managers may be taking advantage of buying opportunities.
(The opposite of what you are trying to do). When everyone tries to sell, it
creates a self-fulfilling prophecy, driving prices down even further.

Linked objectives
In addition to long-term growth as a goal, there may be other things
attached to your needs, such as dividend and income strategies, or tax
planning. These things also must be monitored, as they can often be just
as important as the growth itself. 

Measuring long-term goals with short-term information
When investment markets become difficult, we must avoid extrapolating
current information into lifetime plans. For example, let’s say someone
needs to earn a certain rate of return in order to meet their goals. While
this is important, it is based on averages. We may get more than we need
sometimes, and some years we may lose money. However, if we believe in
the plan, we must allow it to work. 

We fully recognize that dealing with down markets is one of the hardest
things to do. Many thoughts fill our minds such as “Will I have enough?”,
or “If I get out now, I won’t lose anymore”. During those times, we
encourage a different view such as, “Is my portfolio aligned with my risk
tolerance?”, “Do I believe in my plan?”, and “Has anything changed which
would cause me to want to make a large directional shift?” 

We have yet to meet anyone who likes to lose even one penny of their
investments. We also know that monitoring plans against our objectives is
crucial. However, we need to always seek the balance between logic and
feelings. One large investment decision could derail the program more
than a volatile market could ever do. Next quarter, we will take a look at
“Inside the upside.”

On the back burner

Memories 

Have you ever had something so
good happen to you in your life,
that you have to tell someone
about it as soon as possible?
Maybe a new job, a first love, or
an event with family or friends?
It’s so powerful that your life is
changed forever. Go back to one
of those times right now. You
can probably see, feel, hear and
smell everything as if it just
happened. Aah, the power of
memories.

When you finally get the chance
to share your great story with
someone, even your bestest
friend, have you ever felt that
they were not as excited as you,
or you wish they just could have
been there... then, they would
understand? 

Now think about the last time
you were chosen to be part of
someones life changing memory.
Were you there with them living
in the moment? Or, was your
mind somewhere else, maybe
waiting to tell them something
you think is more important?  

Imagine how different the world
would be if we all made a
conscious choice to live in the
moment with those who mean
much to us, and their life
events. Not only would we
reflect genuine affirmation to
someone who thought enough of
us to share, but we would also
get to add these very best
experiences to our own
memories. Not a bad deal. Plus,
next time when it’s our turn to
share, we can be assured that
someone is actually listening.
No one is as important as we
are!     

By Lee Stoerzinger



Sometimes zero
When doing retirement analysis, one of the key components in
developing a long-term plan is establishing an annual rate of
return projection. Meaning, what average return should we use
over the course of our lives to analyze spending, saving, etc?

Let’s say you have $1,000,000 dollars and plan on taking out
$40,000 to live on. That means if you earn 4% per year, you will
take out exactly what you need and keep your principal intact.  

With that said, the chance of earning exactly 4% each year is
probably zero. Depending how your money is invested, you may
earn 3% one year, 15% another, and -12% the next, for example. It
is an ongoing process. So one year, you may earn $150,000 and
only take out $40,000. The next year, you may lose $80,000 and
still take out the same $40,000.

This small article gets to the crux of why retirement income
planning is no small task, and much different than simple growth
investing. Most people think in a linear fashion and have a hard
time reconciling this concept, thereby creating an environment
for poor investment decisions. The bottom line is this: sometimes
you will earn ZERO but still take withdrawals. It all works out.
Second, doing risk / return analysis combined with distribution
projections is extremely difficult, as there is little room for error.
We believe a strong grasp of both of these areas are essential.  

Our expertise is in helping our
clients identify how the pieces of
their financial lives fit together.

Investment and retirement planning to help people accumulate, preserve and pass on wealth.

www.leestoerzinger.com

A cornerstone remains
As you may have noticed, we significantly increased our client
communication sources over the past year at Lee Stoerzinger,
Inc. If you haven’t noticed, get out of the darn cave! This was
done not to add any more generic information to your life, but to
provide valuable knowledge. Our website is completely re-
designed with total client interface in mind. In addition, we have
added facebook, twitter, linked-in and a blog. 

With that said, there was much discussion about the fate of this
newsletter and how it will fit into client relationships into the
future. For almost twenty years, it has been a cornerstone of our
firm, and something we feel makes us unique. After much
review, we have decided that it will continue to exist in its
current form. As the other sources are more focused on timely
information, we envision (no pun intended) this to be more of a
timeless and thoughtful journalistic commentary. We have gained
much positive response over the years, and it is one of Lee’s
passions in life. So, what the heck. Onward and upward! 

Economic thoughts
2013 was an interesting year. While U.S.
markets did very well, there were some
challenges. We saw the beginnings of interest
rate volatility and have yet to see how that
unfolds. This alone is something many investors
have never seen and need to be prepared for.
Second, the political climate reached high levels
of uncertainty centered around health care (1/6
of our economy). Finally, there was a significant
divergence between stocks and other markets,
with bonds and commodities coming in negative.
This led to confusion regarding U.S. market
performance vs globally balanced portfolios.
(Not to menton the distortion between U.S.
markets and economic growth).

So what made the market continue to go up?
Our personal opinion is because the Federal
Reserve continued to flood the markets with
cash at $80 billion a month. Why? Rates most
other places are falsely low, thereby herding
money into “risk” assets. It’s that simple. Some
disagreement comes when we talk about the
long-term effects of this program. We’ll see.

We need to earn as much as possible with the
least amount of risk. However, we also believe
that moving foward, downside protection will be
as important as upside gain. Remember, From
2000-2012, the Dow was up only a little over
10%. That’s total. We like the recent returns, but
believe it or not, we continue to be in a cyclical
bull market, inside of a secular bear. 

Our mission is not meant to present an overall
contrarian view as it relates to our economic
thoughts or how we guide money. However,
there are structural things hiding in plain sight
which need to be discussed as they relate to
markets and long-term economics. This is a
global issue.  



Financial Flash
@ Close of Business, 12-31-2013
(Information by finance.yahoo.com)

12-31-2013
INDICATOR 
Prime rate: 3.25%
Discount rate: 0.75%
3 month t-bill yield: 0.07%
10 year t-bond yield: 3.04%
30 year t-bond yield: 3.98%

30 year fixed mortgage: 4.60%

Dow Jones Ind: 16576.66
S&P 500 index: 1848.36

Nikkei 225: (Asia)                                     16291.31

Nasdaq composite: 4176.59
Ftse 100: (Europe) 6749.09

Oil: 98.42
Gold: 1202.30

Trivium
Definition: Studies intended to provide general
knowledge and intellectual skills.

All who contact us with the correct answer will
be placed in a drawing for a $30 gift certificate. 

QUESTION:
On average, when was tax freedom day for
Americans in 2013, and which state had the
longest amount of days worked before they
reached Tax Freedom Day? 

Winner from last quarter:
Bob Anderson

Others who answered correctly:
Jim Kuchar
Jerry Stoerzinger

Question from last quarter:
If you purchase a ten-year treasury note with a
4% interest rate, and three years later rates go
up to 6%, what happens to your return if you
hold the bond to maturity?

Answer:
If you hold until maturity, you will continue to
earn the 4% originally given by the bond. If you
sell before maturity, you will most likely
receive less than you paid, because investors
can now receive 6% in the marketplace.
Therefore they may offer you less for yours.

Lee Stoerzinger, Inc. is a proactive investment and retirement planning firm.
While we offer a comprehensive list of services, our areas of focus are
retirement income planning, life transitions, generational wealth, and tax
efficiency planning.

Our expertise is in helping our clients identify how the pieces of their
financial lives fit together, understand the investment process, set realistic
expectations for their personal situation, and blend investments into a
comprehensive financial plan. 

We seek to provide world-class service, and exceed our clients’ expectations
in all matters. We hope that in all we do for our clients and our community,
that we continue to bring powerful meaning to the word character.

Securities and Investment Advisory Services offered through SII Investments,
Inc.® Member FINRA / SIPC and Registered Investment Advisor
Lee Stoerzinger, Inc. & SII are separate companies 
SII does not provide tax or legal advice
940 Inwood Avenue North  |  Oakdale, MN 55128
phone: 651-578-1600  | web: www.leestoerzinger.com

This newsletter intends to offer general information on the subjects discussed,
but should not be regarded as a complete analysis of these subjects.
Professional advisors should be consulted before implementing any options
presented. No party assumes liability for any loss or damage resulting from
errors or omissions or reliance on or use of this material. States Registered to
offer Securities: Arizona, California, Colorado, Florida, Idaho, Minnesota,
Nebraska, Ohio, Oregon, Texas, Utah, Wisconsin. States Licensed to offer
Insurance: Minnesota, Wisconsin.

A Note To Our Clients

It won’t be long before we start gathering information to file our
2013 tax returns. As there are often many questions, we thought it
would be good to provide a guideline for when you can expect to
receive various forms.

RMD numbers Early January 2014
Form 1099r: 1/31/2014
Form 1099 Packages: 2/28/2014
Form 1099 Revisions: Mid March 2014

Remember, due to increased time needed for companies to determine
qualified and non-qualified dividends,forms dates have been pushed
back.

We work closely with many of our clients CPA firms directly. Please
let us know if you would like to introduce us to yours.

Sincerely,

Lee Stoerzinger, CFP®
President® ®

                                                                          NYSE composite:                                     10400.33
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