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investing is a process, not a product. 



Pete Martinez, MBA 
Wealth Manager 
Founder, Owner & President

If you are ready to invest,
we are ready to listen.

Today’s investor is faced with a wide array of investment options. 
So, Pete Martinez, Owner and President of Insight Financial 
Services, set out to improve the investing process for his 
clients. A former Lead Investment Adviser, Portfolio Manager 
and Captain in the United States Air Force, Pete visualized the 
power of bringing a unique approach to investment strategy, 
centered on his clients’ needs.

Pete wanted to create an investment platform that was completely client-driven. Not only that, 
but create portfolios from a client-centric aspect, meeting with them personally instead of 
dictating to them from afar. As an adviser and trainer of advisers, Pete has come across many 
clients with similar investment strategies – regardless of the income, ages, taxes or personal 
circumstance. He believes that even in this environment and with the market shake-up of recent 
years, investment strategies, while personal, have a similar framework. 

Bringing to life programs like the Insight Financial Services Second Opinion Service (S.O.S.) 
review, Pete and his team keep the client top-of-mind, finding solutions to help make the 
investment process more interactive and personalized. As Owner and President of Insight 
Financial Services, Pete personally maintains a professional relationship with each client 
providing financial services to help cover each client’s own individual needs.

As an innovative leader and passionate advocate for consumer education, Pete began the 
Insight Financial Services Senior College in January, 2015, to bring a variety of relevant, 
retirement-related topics to persons age 55 and up. Enrollment in the Senior College is available 
to students at absolutely no-cost and no-obligation.

Additionally, consumers can enhance their understanding of Social Security by visiting our 
“Social Security…What You Don’t Know May Hurt You!” free, on-demand, on-line seminar. 
This informative seminar is available for viewing at your convenience, 24 hours a day, seven 
days a week, 365 days a year, at www.PeteMartinezPresentsSocialSecurity.com.
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Overview
At Insight Financial Services, providing a planning strategy that’s personalized and 
unique to each individual client’s needs is a priority. Each strategy Insight Financial 
Services creates is done in a manner that reflects and responds to a client’s specific 
financial goals.

Our Founder
Determined to assist clients in making the appropriate fiscal decisions based on 
his or her assets, income, net-worth and spending, long-time financial industry 
executive, Pete Martinez, set out to construct investment strategies that place the 
focus on the client in order to place their aspirations beside the realities of their assets 
and expenses. Drawing from his experience while working in a variety of financial 
industries, most recently with a large investment company, his goal was to create a 
company where each client would receive one-on-one financial insight specific to 
their financial goals. The outcome has been an investment company that opened 
its doors on April 10th, 2006. 

Our Process
Investing is a process, not a product. This is the overlying strategy when it comes to 
implementing an investment plan for Insight Financial Services clients. With a seven-
step process, clients are able to work alongside the advisers to make fiscal decisions 
based on their assets, income, net-worth and spending. Whether a client wishes to 
refinance their home or lease a car, Insight Financial Services helps ensure that the 
decisions made now are in line with their future financial goals. In addition, Insight 
Financial Services offers a Second Opinion Service (S.O.S.) review so that a person 
interested in investing and planning can see if their current financial plan, investment 
strategy and adviser are accurately working toward their goals. 

An investment adviser who 
invests in you.
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Customer Benefits
Insight Financial Services Advisers get to know their clients and, together, discover the clients’ 
goals, ultimately helping them define a specifically tailored plan that aligns with the clients’ 
goals. Keeping things simplistic in nature encourages the client to work with the adviser and 
keep them up-to-date on their fiscal fitness.

Founding Principle
Insight Financial Services was founded with the principle of taking care of the client first so 
customer service is always top of mind. The Insight Financial Services team of advisers commu-
nicates straightforward expectations and strives to help each client implement an investment 
strategy that coincides with the goals each client has for his or her financial future. In addition, 
Insight Financial Services offers clients educational seminars, white papers, monthly and 
quarterly newsletters, as well as the Insight Financial Services Senior College.

Insight Financial Services, LLC, 
Fast Facts…
•  Is headquartered in Overland Park, Kansas with additional offices located in Wichita Kansas, 

and affiliate offices in Tulsa, Oklahoma and New York. 

•  The headquarters is located at 7101 College Boulevard, Suite 1501, Overland Park,  
Kansas 66210.

• Opened its doors on April 10, 2006.

• Your Advisory Team has more than 186 years of combined experience.

•  Objective is to create an investment strategy that meets the clients’ needs and responds 
to their individual financial goals.

• Advisers believe investing is a process, not a product.

•  Offers a Second Opinion Service (S.O.S.) review so that each client can see if their current 
financial plan, investment strategy and adviser are all accurately working toward achieving 
the clients’ goals.

•  Unlike commission-only advisers whose income relies on the number of trades they make 
or products they sell, our advisory fees are straightforward, transparent and objective. 

•  An advocate for community education through the introduction of the Insight Financial 
Services Senior College.

•  Offers a convenient on-demand seminar available 24/7/365 entitled, “Social Security… 
What You Don’t Know May Hurt You!” to help you understand complex issues involving 
Social Security benefits.

•  Committed to partnering with area employers to aid them in educating their employees in 
matters of investing and retirement planning strategies.
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Our Services
Private Wealth Management

Estate Planning

Risk Management

A Personal CFO
We do for your finances what a Chief Financial 
Officer (CFO) does for a company: we follow a 
thoughtful strategy that reflects and responds 
to your goals.

We help you:

• Gain insight into your personal finances

•  Understand the complexities of  
Social Security

 •  www.PeteMartinezPresentsSocialSecu-
rity.com

  •  “Social Security…What You Don’t 
Know May Hurt You!”

•  Make fiscally responsible decisions based on 
your assets, income, net worth and spending

•  Develop a personalized roadmap to your 
goals — whether that’s a second home,  
a trip around the world, a comfortable  
retirement, or whatever else your life’s dream 
might be

•  Adjust your strategy to meet the changing 
market and your changing goals

•  Understand how your investments affect 
your tax responsibilities, fit into your estate 
plan and complement your personal wealth

Invest with purpose and insight
Find out how a Personal CFO can make a  
difference to your investment strategy. 
Schedule a Second Opinion Service (S.O.S.) 
review meeting today.

Wealth Management

• Investment Management

• Investment Risk Analysis

• Define Personal Investment Policy

• Tactical Investment Allocation Strategies

• Alternative Investments

• REIT Investing

• Retirement Planning

• Education Planning

• Charitable Gifting Strategies

• Investment Tax Planning

• Investment Cost Analysis

• Continuous Tactical Advice

Estate Planning*

• Revocable Trust Planning

• Charitable Trust Planning

• Life Insurance Trust Planning

• Asset Protection Strategies

• Multi-Generational Gifting

• Estate Distribution Strategies

•  Multi-Generation IRA  
Distribution Strategies

•  Buy-Sell Agreement Planning & Funding

•  Probate Reduction Strategies

Risk Management

•  Liquidity Needs Analysis

•  Insurance Policy Assessment

•  Competitive Quoting

•  Employee Benefits Planning

•  Group & Individual Health Insurance Plans

•  Group & Individual Dental Insurance Plans 

• Group & Individual Life Insurance Plans

• Individual & Corporate Long-Term Care Plans

• Structured Income Strategies

*Representatives of Insight Financial Services are not attorneys. Estate Planning can involve a complete web of tax rules 
and regulations. You should consult the appropriate legal counsel before implementing any strategy. National Planning 
Corporation (NPC) does not render legal advice.
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Our
  Difference
We believe investing is a process, not a product. We don’t lead with product.  
We lead with the client. We listen and then we create a personalized investment strategy that 
grows out of the client’s financial circumstances and toward his or her investment goals.

We believe investing is personal. Investing grows from understanding and that comes 
from knowing our clients and their goals. That is why we insist on meeting with each client 
face-to-face and engaging him or her in their financial plan. We don’t outsource the client’s 
financial advice or the management of their money.

We believe a sound financial plan is built from experience and insight. We take the 
time to gather the big picture of the client’s assets and income, spending and net-worth, tax 
obligations and estate plans. We believe the client’s investments benefit from an adviser who 
knows and understands the client’s financial landscape.

Then, before we talk about investment strategies, we sit down and listen to our clients explain 
what they want their money to become…a second home, an education for their children or 
grandchildren, a trip around the world, or a comfortable retirement.

Next, we place the client’s dreams beside the realities of their assets and expenses, their risk 
tolerance and tax situation. At that point we can evaluate each aspect of the client’s retirement 
picture on a practical timeline.

Once we know who our  

clients are, where they  

are now and where they  

want to go, we create and 

implement their individual 

investment strategies.
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Look and Compare Other 
Firms

Independent firm? YES Unknown

Your advisory team is able to coordinate financial  
planning, investment management and risk management? YES Unknown

Your advisory team has more than 186 years of combined  
experience in financial planning, investment management and  
risk management? YES Unknown

Your advisory team has a strong business education, including 
degrees in business, finance and an MBA? YES Unknown

The owner of the Firm serves as a member of each client’s 
advisory team? YES Unknown

Your advisory team maintains strategic relationships with multiple 
Estate Planning Attorneys and CPA/Tax Firms? YES Unknown

Your advisory team can personally identify with your financial 
planning issues? YES Unknown

Your advisory team offers same business-day responses to 
your questions? YES Unknown

Your advisory team works toward minimizing all expenses? YES Unknown

Your advisory team utilizes advanced planning resources? YES Unknown

Availability of institutional money managers? YES Unknown

Transparency of fees and expenses? YES Unknown

Full disclosure of compensation? YES Unknown

Built and hosts a community-based, no-cost, no-obligation 
Senior College for individuals age 55 and up that focuses on 
issues facing persons nearing or in retirement and for those  
assisting elderly family members? YES Unknown

Hosts a no-cost, no-obligation, “Social Security… 
What You Don’t Know May Hurt You!” on-demand seminar,  
available 24/7/365 at www.PeteMarintezPresentsSocialSecurity.com  
to help you understand the complexities of Social Security in  
retirement planning? Yes Unknown

Committed to work-site educational programs to aid employers  
in educating their workforce in matters of investing,  
wealth management and retirement planning strategies? YES Unknown



Are you ready for a second opinion?

Contact us about our no-cost, no-obligation, Second Opinion 
Service (S.O.S.) review.

See for yourself if your financial plan, your investment strategy 
and your advisers are working together toward your goals.

About Us
Your Team
We Work For You — Not An Investment Product.

At Insight Financial Services, you’ll find a team of advisers whose priority is you.

Personal attention with a personalized investment strategy

We expect to see you. In fact, our investment process ensures that you have every opportunity 
to ask questions and we have every opportunity to listen.

Your team evaluates your financial health and manages your wealth. We don’t outsource 
your service or your investments.

Experience, knowledge and insight

Our team approach ensures that your investment strategy benefits from specialized knowledge, 
a breadth of investment experience and long-term continuity.

Your in-house advisory team includes your personal wealth manager, a day-to-day investment 
and trade manager, a financial planner, an insurance specialist and a licensed support team. 
Furthermore, we forge partnerships that enrich our knowledge and your options.

We focus on you, not a commission

Unlike solely commission-based advisers whose income relies on the number of trades 
they make, our fees are straightforward, transparent and objective. This allows us to make 
decisions that are in-line with your goals.

You are a part of the team 

The most important member of our team is you. That’s why we encourage your questions, 
but we don’t wait for you to pick-up the phone. Through newsletters, white papers and 
face-to-face meetings, we make certain to engage you in your investment strategy.



Larry Broxterman 
Investment Specialist 
Licenses and Registrations: 
Series 24 General Securities Principal 
Series 7 General Securities Representative 
Series 65 Registered Investment Adviser 
Series 63 Uniform State Law 

Investment Adviser Representative of Insight Financial Services  
Investment Adviser Representative of National Planning Corporation  
Registered Representative of National Planning Corporation

Larry’s career began in 2000 with a large financial services company where he served as a Registered 
Representative and later became the Investment Department Manager. He joined the Firm in 2006 
as the Investment Manager and Chief Compliance Officer.

Larry is the head of trading and portfolio management for Insight Financial Services. He personally 
oversees the day-to-day management of client portfolios and is co-chairman of the Firm’s investment 
committee. Larry has passed Level 1 of the Chartered Market Technician (CMT) program. He is also 
a member of the Market Technician's Association (MTA). He is a graduate of the University of Kansas 
and holds a Bachelor of Science Degree in Business Administration and Finance.

Pete Martinez, MBA 
President and Owner 
Licenses and Registrations: 
Series 24 General Securities Principal 
Series 7 General Securities Representative 
Series 65 Registered Investment Adviser 
Series 63 Uniform State Law

Investment Adviser Representative of Insight Financial Services  
Investment Adviser Representative of National Planning Corporation  
Registered Representative of National Planning Corporation

Pete Martinez, an experienced wealth manager, heads a team of professionals who are dedicated 
to helping people with virtually all their financial needs. “Our mission”, he says, “is to assist affluent 
individuals and families plan, implement and manage every phase of their pre- and post-retirement 
life, helping them achieve their retirement goals and objectives."

A long-time financial industry executive, Pete has gained a broad range of experience through the 
various positions he’s held, including portfolio manager for a private firm in Overland Park, Kansas, 
manager for the Bank of New York, and regional investment specialist for a national insurance company. 
In addition to experience, he brings to clients his education: a Bachelor’s Degree in Finance, a Master’s 
Degree in Business Administration (MBA), and numerous securities licenses.

Pete founded Insight Financial Services in 2006. Dedicated to the goal of taking care of the higher 
income, higher net-worth individual, the professionals at Insight Financial Services provide full  
service and customized financial planning and investment strategies designed to meet each client’s 
unique situation.

A former Captain who served in the U. S. Air Force during the Gulf War, Pete serves his community 
as a member of the Advisory Board of the Kansas City Children’s Assistance Network, which he 
helped found. He is also a volunteer with Little League Baseball programs and is an active member 
of his church.

The Five Star award is not based on investment performance, nor is it an indication of future performance. 
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Greg Keal, CLU®, RFC® 
Director of Planning Services 
Licenses and Registrations: 
Series 6 General Securities Representative 
Series 63 Uniform State Law 
Life and Health Insurance Licensed

Investment Adviser Representative of Insight Financial Services  
Investment Adviser Representative of National Planning Corporation  
Registered Representative of National Planning Corporation

Greg serves as the Firm’s Director of Planning Services. He entered the financial services industry in 1984. 
Greg’s tenure in the business has included working as an adviser for two national insurance corporations, 
as well as Director of Client Relations at a private wealth management firm in Overland Park, Kansas. Greg 
was also responsible for implementing the endorsed, full financial services programs of the Missouri and 
Kansas Veterinary Medical Associations. 

Prior to joining IFS, Greg was the Investment Specialist for a national insurance company’s regional office 
in Overland Park. Greg’s responsibilities included training of all registered representatives, design and 
implementation of financial plans and product selection.

As a Chartered Life Underwriter (CLU®) and a Registered Financial Consultant (RFC®), Greg brings a 
broad planning perspective of risk and wealth management to both his own clients, as well as to those 
of Insight Financial Services.

Kim Reiter 
Director of Community Relations 
Licenses: 
Life and Health Insurance Licensed

In her work with the Firm, Kim conceived and built the Insight Financial 
Services Senior College, a no-cost, no-obligation program to promote lifelong 
learning for persons age 55 and up who are interested in knowing more about 
financial planning and other relevant issues one might face in retirement. She 
also develops work-site financial planning seminars for executives and other 

employee groups. Additionally, Reiter coordinates classroom instruction featuring Pete Martinez offered 
at area post-secondary academic institutions, as well as through Community and Civic Organizations. 
Moreover, she is responsible for planning events for the Firm’s existing clients.

Kelly Stephenson 
Operations Manager 
Licenses and Registrations: 
Series 24 General Securities Principal 
Series 7 General Securities Representative 
Series 63 Uniform State Law

Registered Representative of National Planning Corporation

Kelly serves as the Operations Manager for the Firm. She has been in the 
financial services industry since 2000. Prior to joining IFS, Kelly was the 

Operations Team Leader at a registered investment adviser serving high net-worth clients.

Kelly’s responsibilities include, but are not limited to, working with our advisers and key specialists 
in the transition of client accounts and account-related service requests. She earned a Bachelor of 
Science in Business Administration Degree at the University of Missouri-Kansas City. 
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Lisa Meyer 
Compliance Coordinator 
Licenses and Registrations: 
Series 24 General Securities Principal 
Series 7 General Securities Representative 
Series 63 Uniform State Law  
Life and Health Insurance Licensed

Registered Representative of National Planning Corporation

Lisa serves as the Firm’s Compliance Coordinator. Her role is to ensure that the procedures of IFS are 
consistent with all applicable regulatory authorities.

Lisa began her career working with Pete in 2002 at a large, national corporation. A graduate of Kansas 
State University in 2002, Lisa majored in Family Financial Planning and has a minor in Business. While a 
student in 2001, she was on Kansas State’s national finalist American Express Financial Planning Team.

Lorinda Gregg 
Office Administrator

As the Firm’s Office Administrator, Lorinda is responsible for setting appointments 
for Pete, verifying client information is current and providing back office support. 
She has worked in the financial services industry since 2003. Prior to coming 
to the Firm, Lorinda was employed as an accounting supervisor at a California-
based petroleum company.
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What’s Your Social Security IQ?
Mark your choices, then visit www.PeteMartinezPresentsSocialSecurity.com for 
the answers to these and other questions regarding Social Security. 

1.  For a married couple, age 62, there are over 100 million combinations of months for 
each of the two spouses to take retirement benefits.

 a. True
 b. False

2.  If you’re divorced, you can collect benefits based on your ex-spouse's earnings as long 
as you were married for 10 or more years.

 a. True
 b. False

3. The basis for calculating an individual’s Social Security benefits is based on?
 a. Final five years of employment income
 b. Highest 35 years of employment income
 c. Your total net worth

4.  Take early retirement at age 62, the earliest age you can receive benefits, but your 
Social Security benefit will be permanently reduced by?

 a. 8 percent
 b. 25 percent
 c. 20 percent

5.  Waiting to receive Social Security benefits until age 70 increases your monthly benefit 
over full retirement age by?

 a. 115 percent
 b. 132 percent
 c. 146 percent

6.  In 1940, the life expectancy of a 65 year old was almost 14 years. What is the life 
expectancy of a 65 year old today?

 a. 20 years
 b. 16.5 years
 c. 9 years

7. Today there are 46.6 million older Americans. In 2033, that number is expected to be?
 a. 38 million
 b. 59 million
 c. 77 million

8.  In 1940, there were 160 workers supporting each retiree. In 1950, there were 16.5 
workers supporting each retiree. Today, it’s down to:

 a. 8.5 to 1
 b. 5.2 to 1
 c. 2.8 to 1

9.  Selecting the right Social Security benefits at the right time could mean tens of 
thousands of additional dollars in retirement income. Knowing that, what is the  
most important action you can take right now?

 a. Learn to live on less now
 b. Make saving mandatory and automatic
 c. Have a Social Security Maximization Report prepared 



Test your knowledge of Social Security with the on-line quiz. 
Learn the facts. Understand you have 567 options for claiming benefits.

Request a no-cost, no-obligation, customized Social Security Maximization Analysis from
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Do you know which of the 567 options for 
claiming Social Security is the best one for you?

To learn more, visit our FREE, 
“Social Security…What You Don’t Know May Hurt You!” 

on-demand seminar at 
www.PeteMartinezPresentsSocialSecurity.com
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As a family man, Pete understands the importance of taking the 
necessary time today in order to plan for the future he wants for 
his son and himself, and of course, for all of their tomorrows. 

“If you have children, I’m sure you feel as I do that they seem to be 
growing older right before your very eyes,” says Martinez. “Yesterday 
they were just a baby, then, seemingly overnight, they’ll be headed for 
college, getting married and, one day, having babies of their own.  For 
most families, having the financial ability to send your child(ren) to the 
college of his or her choice when the time comes doesn’t start when 
they’re in high school. Likewise, planning for the retirement you want 
doesn’t begin when you turn 65. More than that, I want to position myself 
to leave a legacy to benefit future generations.”

Martinez continues, “Planning today is possibly more complex than at any time in the history 
of our country. With an uncertain economy, an unstable job market, the volatility of the stock 
market in recent history and changes or reductions in employer-sponsored retirement benefits, 
for many, our personal economies may have been hard-hit. Consider, too, the recent changes 
regarding health insurance and the cost of health care, compounded by the fact the Baby 
Boomer generation is going to stretch and test the limits of the Social Security system, just 
thinking about it makes your head spin. You might be wondering if working longer and harder 
is the only way out.” 

“There is hope”, encourages Martinez. “At Insight Financial Services, it’s our job to know how 
to help you make your money work harder and smarter. Remember, though, the clock toward 
your retirement is ticking.  We can’t recapture lost time, but we can work with you to implement 
sensible strategies to help maximize your time and resources moving forward.” 

We look forward to getting 
to know you and to having the 
opportunity to earn your business.

Securities and advisory services offered through National Planning Corporation (NPC), Member FINRA/SIPC, 
a Registered Investment Adviser. Additional advisory services offered through IFS Advisors, LLC (IFSA), a 
Registered Investment Adviser. IFSA, Insight Financial Services and NPC are separate and unrelated companies. 
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7101 College Boulevard 
Suite 1501 
Overland Park, KS 66210 
(913) 402-2020 
www.ifsadvisors.com 

Senior College
Enroll Today!

Contact Kim Reiter at (913) 402-2020 
OR Kreiter@ifsadvisors.com

You’ve heard of “Junior College”. We’re pleased to present the Insight Financial Services Senior College where 
we’ll focus our attention on issues facing persons age 55 and up. For those nearing and/or at retirement 
age, planning for a retirement that may very well last 10, 20, 30 years or longer may be overwhelming! For 
those families assisting aging parents, the challenges may become even greater!! 

Breaking it down piece-by-piece not only makes sense, but makes it easier to plan ahead so you can take 
a proactive versus reactive approach to retirement planning. The topics to be presented in this Senior 
College program address a wide variety of needs you are likely to face in your retirement years. 

You are invited and strongly encouraged to PRE-ENROLL FOR ALL THREE SEMESTERS in order to 
obtain the greatest benefit from and develop an increased level of understanding of all subject matter. 

All classes are offered at absolutely NO-COST AND NO-OBLIGATION. For a complete list of this year’s 
College Curriculum, contact Kim Reiter or visit our website homepage at www.ifsadvisors.com, {Insight 
News}, IFS Senior College Curriculum & Calendar. 

“Live as if you were to die tomorrow.  Learn as if you were to live forever.” 

— Mahatma Gandhi 
October 2, 1869 - January 30, 1948


