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In this month’s corner, I would like to talk to you about a topic 
that is crucial for all women.  The fact is that the majority of 
American women are not taking advantage of financial invest-
ment opportunities as much as their male counterparts, and they 
have a lot to gain by a shift in habits.

Let me walk you through some basics and what you can do 
as a woman to get yourself into the “club of people who in-
vest with confidence”. First, I want to say that if you are a woman 
who does not feel particularly confident about investment options or 
the right step to take to become financially independent and secure 
for the long term, you are not alone. Overall, women score lower on 
financial literacy compared to men. This is likely due to the fact that 
until recent times, men have been the primary bread-winners, dealing 
with businesses and finances. The good news is that the times are 
changing, and today women are the primary breadwinner in 40% of 
American families, while the finances of 51% of the American house-
holds are managed by women. (Source: https://www.visualcapitalist.com/
unlocking-power-women-investing/ March 4, 2019)

But where is the disconnect?  Why are women catching 
up to men in becoming primary earners and managers of 
finances, but not in how they participate in investing?
Through my professional experience, I have seen that there are 
differences between how men and women think about money 
and how they invest.  Research confirms that women tend to be 
more conservative investors compared to men. It is also true that 
women are still underrepresented in the financial services indus-
try. This could also explain why more men feel more comfortable 
with educated risk-taking as an accepted part of investing, and 
women prefer to “play it safe”.

Now that the American household has changed, so too should the 
financial industry and our habits. Women have a great opportu-
nity to take their financial literacy to the next level and to begin 
investing with confidence.

This is where a financial advisor comes in. An experienced, 
client-focused professional financial advisor can help you:
• Improve your financial literacy and provide justifications for 

their recommendations
• Take the time to fully understand your specific financial needs
• Treat you fairly and with respect, focusing on who you are and 

your personal financial objectives
• Realize that you are the driver of your decisions and you de-

serve the personalized attention to create a plan that revolves 
around your life-style and long-term objectives

According to industry statistics, almost 70% of women investors 
who have switched services reported that they did so because 
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they did not feel a strong personal connection with their 
institution. This goes to the core of what we believe at Astorino 
Financial Group – every day, we make all of our decisions around 
putting our clients first.  We have seen it first-hand that it is 
crucial to first build the relationship, and healthy financial advice 
can only be provided on that foundation. (Source: https://www.
visualcapitalist.com/unlocking-power-women-investing/)

Investing – for men and women – can be a prudent way to aim to build 
your wealth, the sooner and longer, the better.  It can benefit to have 
an experienced financial advisor.  Women have every right to demand 
that the financial industry take them seriously and meet their needs.

If you have not yet gotten into investing because you did not 
know where to start, or if you got discouraged by a past experi-
ence that was not fully satisfactory, I want to encourage you to 
give financial planning and investing a second chance. Attend 
seminars to improve your understanding of investing. Look for 
a professional advisor that listens to you, cares about you, and 
takes the time to understand you. Don’t be shy about putting all 
your expectations, as well as concerns and fears, on the table, so 
that together you can assess suitable alternative plans and that 
your resulting financial plan is a true fit for you.
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