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Stock market investors are voting with their dollars and apparently, they believe a U.S.-China trade deal is 

more likely than not. The S&P 500 rallied to close at 3023 last Friday (10/25/19), within 0.1% of its all-time closing 

high set three months ago on 7/26/19. The venerable stock index is up +22.5% YTD (total return) (source: BTN 

Research). 

 

The U.S. government is like any other organization – if the news isn’t all that flattering, release it to the public 

late on a Friday afternoon. They did exactly that on Friday 8/05/11 when S&P downgraded the U.S. from a top 

credit rating that America had held for 70 years. And they did it again last Friday 10/25/19 when the Treasury 

Department released at 2 p.m. ET the final deficit number for our government for fiscal year 2019 (the 12 

months ending 9/30/19), a stunning $984 billion (source: Treasury Department). 

 

Operating in the red isn’t uncommon for Uncle Sam - 54 of the last 59 fiscal years, i.e., 1961-2019, have resulted 

in an operating deficit. The only surplus years were 1969, 1998, 1999, 2000 and 2001. To change this pattern, the 

United States must either raise taxes (unpopular) or reduce spending (also unpopular). Our spending is 

however concentrated: 62% of the $4.45 trillion of total 2019 outlays went to just four categories – Social 

Security ($1.044 trillion), National Defense ($688 billion), Medicare ($651 billion) and Net Interest Expense ($376 

billion) (source: Treasury Department). 

  

Notable Numbers for the Week: 

1. LIVE WITHIN YOUR MEANS - 41% of American households make less than $50,000 of adjusted gross 
income (AGI) per year. Only 8% of American households make at least $200,000 of AGI (source: 
Census Bureau).  

 

2. UNAFFORDABLE FOR MANY - The median home price in June 2019 in San Francisco ($1,466,900) 
was more than five times the median home price in Phoenix ($280,000), i.e., by moving 754 miles 
southeast from the northern California coast to the Arizona desert, the median home price drops 
by 81% (source: Redfin).  

 

3. NO WORK - 37% of American seniors report they retired earlier than planned as a result of health 
problems, buyout packages, layoffs, grandchildren, or caring for an aging parent (source: Health 
and Retirement Study).  

 

4. ROTTEN KIDS - A study involving 2,500 wealthy families over decades of wealth transfers across 
generations found that, on average, only 30% of the original family fortune remained at the end 
of the second generation, and only 10% remained at the end of the third generation (source: 
Williams Group). 
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This material does not constitute a recommendation to engage in or refrain from a particular course of action. The information within has 

not been tailored for any individual. The opinions expressed herein are those of Michael A. Higley as of the date of writing and are subject 

to change. MML Investors Services, LLC (MMLIS) provides this article for informational purposes, and does not make any representations as 

to the accuracy or effectiveness of its content or recommendations. Mr. Higley is not an employee of MMLIS and any comments, opinions 

or facts listed are those of Mr. Higley. 

This commentary is brought to you courtesy of MML Investors Services, LLC (Member FINRA, Member SIPC). Past performance isn’t indicative 

of future performance. An index is unmanaged and one cannot invest directly in an index. Material discussed is meant for informational 

purposes only and it is not to be construed as specific tax, legal, or investment advice. Although the information has been gathered from 

sources believed to be reliable, it is not guaranteed. Please note that individual situations can vary therefore, the information should be 

relied upon when coordinated with individual professional advice. Clients must rely upon his or her own professional advisor before making 

decisions with respect to these matters.  

This e-mail may include forward-looking statements that are subject to certain risks and uncertainties. Actual results, performance, or 

achievements may differ materially from those expressed or implied.            CRN202010-255655 

 

 


