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Thirty Birthdays BY LUKE KUCHENBERG, CFP

®

I’m going to tell you a story about two boys… two 11-year
old boys. It is winter in Wisconsin and the first day of school
after Christmas break in 1986. I was new to Woods School,
here in Lake Geneva, having just moved from Bismarck,
North Dakota. I knew no one and for the second time in my
life, I was in another new school. Dad had switched sales
territories again and Lake Geneva was our new home. For
those of you that do not know Woods School, it is a very small
school serving grades K-8, with entire class sizes at that time
hovering around 8-10 students per grade. While some may
look at that as an advantage, I certainly did not at the time.
With only 10 in my class, I was really going to stick out as
the new kid. Walking in that morning, I felt pure anxiety. As
the bell rang and I was introduced by the teacher, all I kept
telling myself was “just get through the day and then maybe
you can fake scarlet fever tomorrow.”That morning was busy
with math, English and some history… then came lunch.

There was no cafeteria at Woods, so we all ate at our desks.
In fact my only decisions for that lunch period were white
or chocolate milk and whether or not to eat the carrots my
mom packed for me. I remember eating as fast as I possibly
could because when I was done, I would be excused to recess.
Once out of that classroom, I could find some corner of the
playground and hide out until afternoon class started. But
instead, what happened next changed not only my time at
Woods School, but changed the course of my entire life. A
fellow classmate came up and asked my name, where I was
from and what it was like to be new to town, new to that
school, new to anywhere. He told me that his parents had just
gotten a divorce and that he and his three sisters all went to
Woods. Then he asked if I wanted to be on his team for the
schoolyard snowball fight. Just like that, I felt like I was in and
that I belonged. That boy’s name, of course, was Tyson Ray.

We became best buddies pretty quick. Teaming up at recess
soon turned into frequenting arcades after school and then
sleep overs at each other’s houses on Friday nights. We learned
how to downhill ski, skateboard and play ragtag down at the
lake with other kids from the neighborhood. Unfortunately,
my time at Woods School and in Lake Geneva was cut short.
Dad had another assignment with work, and my family and
I were off to Minneapolis. After only a year and half, I felt
like I had been in Lake Geneva my whole life. I really didn’t
want to leave, and certainly didn’t want to start again at
another new school. But that was how it had to be. Despite
moving, Tyson and I stayed in touch. My family still visited
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The connections we make in the course of a life – maybe that’s what heaven is. — MR. FRED ROGERS
Any opinions are those of Tyson Ray and/or Luke Kuchenberg and not necessarily those of Raymond James. The information has been obtained from sources considered to be reliable, but we do not guarantee that the foregoing material is accurate or complete. You should discuss any tax or legal matters
with the appropriate professional. There is no guarantee these trends will continue. Past performance may not be indicative of future results.

Providing Shade by Michael Hoffman
Many people have collections. I collect old advertising
thermometer pictures from the 1930’s-1960’s.
Businesses used to give these miniature framed
pictures away in an effort to promote their enterprise.
When I’m lucky, I find one where the mercury in the
thermometer is still working. When I’m really, really
fortunate, I acquire one where the thermometer works
AND the calendar that hangs from the back is still
attached. The oldest one I have in my collection is from
1937. I have one from Elkhorn, WI, where I grew up,
Milton, WI, where I’ve lived for the past 28 years, East
Troy, WI, where my grandparents resided, and many,
many others. I enjoy hunting for them and finding a
new one that I can add to my collection.

and supporters also invest in this philosophy, as they
allow us to make the impact that we do. Our website
estimates that through our projects and initiatives we
have impacted well over 10,000 individuals locally and
worldwide. That’s a lot of shade! However, our work is
certainly not complete. The following statistics make this
abundantly clear:

I also collect quotes. I know this is a bit unique, but when
I’m reading, I’m always on the lookout for a meaningful
quote I can add to my collection. As a teacher, I have a
“quote of the week” in my classroom, which is meant to
inspire students to persevere and reach their fullest potential.
When I’m asked to speak at a retirement celebration, a
presentation for CWI, or any special event, I get out my
collection of quotes and see if there is one that I can use.
My all-time favorite quote from my collection comes from
Nelson Henderson, a second-generation Canadian farmer:
“The true meaning of life is to plant trees, under whose
shade you do not expect to sit.”

•

There is a depth of meaning we can bring to our lives
when we take action for something bigger than ourselves.
Those of us who are involved in Children’s World Impact
understand this. We do what we do because we are called
to live our lives in service to others. Our loyal donors
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•
•
•

Over 245 million women worldwide have
been widowed, and 115 million of them live in
devastating poverty. (UNICEF)
An estimated 132 million children worldwide are
living as orphans. (UNICEF)
124 million children and adolescents are out of
school. (UNESCO)
62.8 million children worldwide suffer from acute
malnutrition. (World Bank)

These numbers can be depressing and overwhelming.
However, when viewed from another perspective, they
can be inspiring. They make me realize that, on a daily
basis, I need to grab my shovel and plant a tree. They
make me realize that I am blessed to be a part of an
organization like Children’s World Impact. When was
the last time you planted a tree? Millions and millions
are in need of shade. 
Children’s World Impact is independent of Raymond James.

Black Swan Responses to White Swan Events by Nick Murray
The Standard & Poor’s 500-stock Index was down right
from the opening bell on January 4, the first trading day
of the new year. It closed that day at 2,012.

The Index went pretty much straight down that entire week,
turning in what were trumpeted in the media everywhere as
“the worst first five days in stock market history,” or since
1929, or whatever. One loses track.
Then it kept right on falling, to the point where January
went into the record books as the worst first month ever.
And still there was no relief: the specter of recession was
abroad in the land, safe havens like gold and Treasury
bonds were soaring, and after six weeks of relentless panic
liquidation, the selling climaxed on February 11, when the
Index closed at 1,829.
This was actually the second correction the Index had
experienced in six months, after not correcting—that is,
declining at least ten percent on a closing basis—for very
nearly four years. The first of these events last August took
the market down just less than thirteen percent from its last
peak, recorded in May. The subsequent recovery wiped out
the great bulk of that decline.
The January-February event lasted a little longer and probed
a little deeper: again measuring from the all-time high last
May, the Index closed down a tad over fourteen percent
at its February 11 trough. For perspective, we should note
that since 1980, according to S&P, fourteen percent has
been the average annual intra-year correction.
Note further—and here, at last, is the beginning of my point—
that by Easter weekend, the Index had made back substantially
all of its decline of those terrifying first six weeks. It does not
seem too much of a stretch to suggest that just about everyone
who sold into “the worst first fill-in-the-blank in market
history” is, right about now, wishing he hadn’t.

This is pretty much how equity market corrections have
always historically played out—if not quite so rapidly. Some
sudden storm flashes across the financial sky (oil crashing,
China devaluing, whatever), setting off a stampede of
selling, which is then amplified in sound and fury by the
catastrophist 24-hour financial “news” echo chamber.
Investors flee equities at any price, just to get to “safety.”
Then, as quickly as panic enveloped the market, it suddenly
dissipates: the world is found to be not quite ending after
all, and at marked-down prices, equities again seem good
value—particularly when compared to negligible interest
rates on bonds. Too late, the crowd sees that the watchwords
for the fleeting correction weren’t “this time it’s different,”
but “this too shall pass.” Too late, I say again, because prices
have once again risen past the point where most of the
panicked crowd sold.
This is a tragedy that was playing out long before I entered
the financial services industry almost half a century ago; I
have little doubt that it will be playing out fifty years hence.
It seems to be as immutable as human nature itself. And it’s
why I’ve always thought that one of the financial advisor’s
highest and best functions is as a brake on excesses of our
clients’ emotions—panic in down markets and euphoria in
rising markets.
That said, I don’t remember seeing anything quite like
the events of August and January–February—not the
corrections themselves, which were both average and long
overdue, but the way investors reacted to them.
From the trough of the Great Panic of 2008–09, the S&P
Index had by last May tripled (even ignoring dividends) in
just a little over six years. Yet at the onset of a slightly belowaverage correction last summer, and a merely average one
this year, investors responded with equity liquidations in
magnitudes not seen since the historic crisis which brought
continued on page 6
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The Investor, the Trader & the Speculator BY TYSON RAY, CFP

®

In my opinion the markets are affected by three very
different investment strategies which I have titled the
Investor, the Trader and the Speculator. Here I define the
three different strategies, along with the details of how
each, in very different ways, interpret and react to news,
events, and market movements.

Traders seek to benefit from short-term changes in the
markets, global economies, individual sectors or individual
companies in the hope of generating short-term profits. They
are buying and selling, betting on the investment going up or
down. They will enter and leave the market rapidly. Basically
they are gambling, making bets on red or black.

THE INVESTOR
The equity, stock market investor is in the market for
the long haul and is often referred to as the Long Term
Investor. They understand that over a long period of time
the economy and the market will experience ups and
downs, including recessions and bear markets (20% decline
in a market). Even after the worst economic conditions and
worst bear markets since the Great Depression, the markets
have always recovered and found a new all-time high. This
does not guarantee it will happen in the future, but history
is pretty clear the markets go up, down and then up again.

THE SPECULATORS
Taking on high risks, Speculators seek high returns. The
Speculator often seeks to concentrate their investments
or bets in one sector or company, often completely
abandoning any kind of diversification. They have an allor-nothing mentality. They may also choose to be fully
invested and then borrow funds in order to buy more,
adding what is called leverage to enhance return and risk.

The Investor often diversifies their wealth into portfolios of
stocks, bonds, cash, real estate and other assets. This diversity
seeks to allow their wealth to produce smoother returns over
time. Their strategy is often based on the long term historical
track record of the market. The Investor spends little to no time
making investments seeking to benefit from short term market
declines. The Investor avoids the need to react or over react to
the ups and downs of the market or any negative headline.

The Investors are fully aware that markets pullbacks (defined
by declines of -5 to -9%), market corrections (defined by
declines of -10 to -19%) or bear markets (defined by declines
of -20% or more) will happen over their long term journey.
The Investor never likes to see the down moves of the market,

THE TRADER
There are two different types of traders in the global markets:
those that trade their own wealth and those that trade other
people’s wealth. Major firms around the world have built
trading desks that execute trades on behalf of others or in
some cases for the firm’s own wealth. The time frame for
these trades can be seconds, minutes or hours. Opposite from
the Trading Desks would be the Day Trader. The Day Trader
is buying and selling using their own wealth. The Day Trader
holding period is likely to be longer than the Trading Desk
but still much shorter than the long term investor.
4 | inFORMational

RESULTS
Market activity will be dramatically different for these three.

continued on next page

but since their wealth is diversified, they are hoping to have
the ability to ride out the downturn. However, for the Trader
and Speculator, a downturn is VERY different, due to the
major impact the downturn move can have on their bet.
For The Trader, when the markets start to move against the
current bet, the trader often employs a ‘preserve capital’
approach, meaning they are very often selling their positions,
often taking a small loss rather than having their bet end up
being a big loss. This way they are often not holding their
positions for any long period of time. Most of the trades the
Trader is making are within a trend, which could be either
an uptrend of downtrend. If that trend changes direction,
the Trader, often regardless of price, sells quickly and then
re-enters the positions whenever the trend reverses.
The Trader often affects the short-term focus, and the
tendency of Traders to get out of the market quickly can
accelerate the downside for the markets over the short term.

majority of news coverage and market guidance found in
popular media, financial news agencies, and major financial
firms all have a day to day short term focus designed to
help influence the Trader and the Speculator. This often
leaves the Investor confused - or worse, cause the Investor
to react to the wrong information at the wrong time, and
potentially produce the wrong result.
I need to make a very clear statement of fact: no one can
predict the future. No one can see tomorrow. No one can
know what the morning will bring. Yes, people can make
guesses, and sometimes be correct, but no one can do it
day in and day out. So, if no one can consistently predict
the future, why do we try to predict the markets, the future
economy and the future returns of investments? The answer
is for the gambling activities of the Trader and the Speculator.

The Speculator, much like the Trader, will seek to protect
their positions from any negative changes. Even normal
market movements can trigger Speculators to react to selling,
especially if they are using leverage. Additionally, if prices fall
too far, the Speculator using leverage could be required to sell
positions in order to pay back the borrowed amount and stay
within the agreed debt-to-equity terms of their loan.

At FORM Wealth, our clients are planning out the rest of their
life, which we would define as long term. Many have desires
of determining where their wealth will go after their death, so
their time frame becomes multigenerational, which makes the
time frame really long term. For the long term Investor, one
needs to understand how the Trader and Speculator function
and how they affect the global markets. This understanding
will help clarify market volatility and drastic moves from time
to time. Understanding this will also influence how you react
to current and future events as long term investors.

TAKE AWAY
In today’s Global Markets, the Traders and Speculators
control massive amounts of wealth, so their short term
strategies can have huge impacts on the markets in the short
term. The problem for the long term Investor comes when
they let the actions of the short term traders and speculators
negatively influence their long term decisions.

It is my opinion that Traders and Speculators, over time,
offset each other. For every winner, there ends up a loser. I
believe those Investors who allow themselves to stay invested
through the short term noise, pull backs, corrections, and
even bear markets, while seeking the long term average
returns the markets have rewarded in the past, will again
be rewarded in the future. 

Daily news and events, along with all kinds of market
guidance in our information age, are being produced
for the Traders and the Speculators. This is why the vast

Any opinions are those of Tyson Jon Ray and not necessarily those of RJFS or Raymond James.
Diversification does not ensure a profit or guarantee against a loss. Keep in mind that there is no
assurance that any strategy will ultimately be successful or profitable nor protect against a loss. Past
performance does not guarantee future results.
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» Thirty Birthdays ...CONTINUED
Lake Geneva to see relatives and Tyson got to ride the train our own and our adventures together are different, we still try
to Minnesota every summer to visit his uncle and he stayed to make time to be age 11 every once in a while.
with us while in town.
Boy, life can go fast. Just a few paragraphs ago, Tyson and I
Over the next 4 years, Tyson and I stayed close. In fact, I was were 11 and now we’re 41, just like that. It has been fun able to return to Lake Geneva my senior year of high school. with the occasional test and a lot of learning along the way.
In the next years, Tyson and I would choose to attend college I know some of you know a bit of this story already, but for
together in Florida. We played the same sports, joined the same those who did not, I wished to share it.
fraternity and even survived being roommates. Ultimately, as
we finished school, we even picked the same career path. Tyson You may have heard me say that one of things that makes what
started right out of school with A.G. Edwards & Sons and I we do here at FORM different is we truly thrive on building
started with an internship at Solomon Smith Barney.
and maintaining a relationship with our clients. While this fact
does indeed help in the technical financial parts of our planning,
As you can well imagine, over the years there have been all that is not what drives us. Knowing you, growing over time
kinds of ups and downs - lots of laughs and what I will call and walking alongside you as we navigate the varied events of
‘spirited’ disagreements. We have also celebrated our marriages your life, is what we value. This is not just a phrase, a slogan or
and the births of each of our children, and we’ve shared a few something we note on our website…it is the core of Tyson and
tears over the deaths of loved ones along the way. As many of me. Now you know the foundation that this very practice and
you can probably relate, Tyson and I joke all the time we are company are built upon is a relationship that has grown and
not just friends, we are brothers. While we now have families of spanned over thirty years… or better put, thirty birthdays. 

» Black Swan Responses to White Swan Events ...CONTINUED
the global financial system to the brink, seven years ago. I’ve
come to think of these two recent episodes of almost existential
panic as Black Swan responses to White Swan events. That is,
waves of terror-stricken selling usually only unleashed by rare,
terrible and incomprehensible crisis, but occurring in response
to perfectly ordinary and even brief corrections.

seen this reflex remain so extreme fully six and seven years
into a tripling of the equity market, and in response to
speed bumps that have normally occurred annually.

This is a conversation you may want to have with your financial
advisor, whose great value to you is as I’ve said not timing the
market’s peaks and troughs—which no one can consistently
I don’t suggest that these two anomalies are predictive of do—but in coaching you not to overreact to them. 
anything, nor that we can infer any particular investment
strategy from them—other than the perennial wisdom © April 2016 Nick Murray. All rights reserved. Reprinted by permission. Raymond James is not affiliated
of staying the course. And I understand the tendency of with and does not endorse the opinions or services of Nick Murray.
investors to still harken back to the frightening experiences The S&P 500 is an unmanaged index of 500 widely held stocks that is generally considered representative
the U.S. Stock market. Keep in mind that individuals cannot invest directly in any index, and index
of the last real bear market at the first sign of trouble. I’m ofperformance
does not include transaction costs or other fees, which will affect actual investment
simply recording a personal observation: that I’ve never performance. Individual investor’s results will vary. Past performance does not guarantee future results.
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Protecting your Identity BY LUKE KUCHENBERG, CFP

®

Identity theft is a big problem and every year its incidence
continues to increase. While there may be little we can do
to change the incidents or growth of this type of crime,
we can take measures to protect ourselves and our credit,
and be wary of schemes that can steal our identity.

A quick visit to www.consumer.ftc.gov (the Federal
Trade Commission’s website) will provide a great deal of
background information and also some measures that one
can take to monitor and protect their credit and financial
privacy. Not only is ID theft an assault on your financial
well-being, it also can be expensive and time consuming to
clean up and ultimately fix. We have all worked too hard
and been too good a steward of our financial situation to sit
idly by and do nothing, but we must know how best to go
about protecting this valuable information.
I can’t begin to cover all that is available in this little
informational piece, but I do believe this process really
begins and ends with two points of action. First, your best
line of initial defense is being alert and careful with your

credit and personal information. Begin with actions like
limiting what you carry in a wallet, only sharing your social
security number when absolutely warranted, locking your
cell phone with pin code, and shredding all credit offers,
doctor’s statements, old checks, etc. Remove all mail from
your mailbox daily and consider opting out of prescreened
credit offers and insurance by mail (get more info on this at
optoutprescreen.com).
Secondly, the next line of defense is identity protection services.
Some of these are provided for free, others for a small fee, and
still a greater level of protection for an annual subscription.
You can freeze your credit for a very small fee ($10 per credit
agency) and it can be one of the most cost effective and
preventative measures one can take. Clark Howard has talked
about this many times on his national radio show. At a higher
level, for an annual subscription fee, companies that provide
credit and ID monitoring, like LifeLock, may give you an even
greater level of security and easier ID recovery if needed.
Like many other things in life, this can mostly be grounded in
a few simple recommendations. I recommend you get a free
copy of your credit report annually and review it for errors.
This can be done online by visiting AnnualCreditReport.
com or by telephone at 877/322-8228. I suggest you give
some thought to placing a credit or security freeze on your
report with the three major credit reporting agencies. You
can find more about this process at www.consumer.ftc.
gov/articles/0497-credit-freeze-faqs. And perhaps the most
simple of all….be aware. As noted above, there are too
many ways to steal or access another’s identity today. That
said, much of what can be done to protect that info is in our
everyday actions. Be smart, be informed and stay vigilant.
If you should have any questions on this point or any other
financial matter, please never hesitate to let us know. 
Links are being provided for information purposes only. Raymond James is not affiliated with and does
not endorse, authorize or sponsor any of the listed websites or their respective sponsors. Raymond
James is not responsible for the content of any website or the collection or use of information regarding
any websites’ users and/or members.
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FORM of Help
For 2016, we will extend our practice to only a limited number of new clients. While we would prefer
to help your friends and loved ones who may benefit from our guidance, we understand it is never
easy to talk about money with friends or family members. We know that and we’d never ask you to do
that. But if you see signs—subtle or otherwise—that a friend needs a little financial guidance or would
benefit from a fresh perspective on their retirement, we would be honored to help.
SECOND OPINION
SERVICE

We have created a Second Opinion Service in order to allow those who are seeking help to begin with just
a simple phone call to explore the possibilities without any pressure or expectation. If someone you care
about might benefit from our help let us know or point them to our website www.formwealth.com.

Mission Statement
FORM Wealth seeks to be a family’s sole financial advisor. Working with only
a select number of clients, we consult by knowing your Family, Occupation,
Recreation, and Mission. Then, we focus on risk management.

FORM Family

The Kuchenberg Kids: Jackson - 7, Laur
en
The Ray Boys: Nelson - 12, Carson - 7,
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