
1. Help them define the things which are most important, and 
build a life directly related to those things. 

With all of the things competing for our time and talents 
these days, there is never a shortage of items seeking to take 
us off track. Whether it’s work, family time or community 
service, balance is key. All things financial will fall in line 
nicely when this process is clearly defined. 

2. Explain the four quadrants of money.

Many of the problems related to money in our current 
society are related to the fact that we look at money from 
one dimension; financial. When we realize that the decisions 
we make are also emotional, intellectual and spiritual, we 
gain greater power and control over our future. 

3. Open lines of communication.

One of the greatest gifts an elder could give is of true and 
honest communication. Share your history, and tell them 
what you want your legacy to be. Allow them the opportunity 
and privilege to carry on family tradition. 

4. Most of what they have will be built by them in the future.

We are living in a changing world. As we address things like 
high consumer and government debt, stressed pension and 
Social Security systems and longevity, we are headed for 
periods of self-reliance like never before. They need to be 
thinking about it early! This is not currently happening.
 
And that’s that!
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Wisdom for the ages 
If you could impart your financial knowledge to the 
younger generations in your family, what would it be? 
What would you share with them to get them started 
on the good road of life? How about start saving early 
to take advantage of compound interest? Stick to
your plan and stay in the market? Or, maybe defer 
your gratification and live on a budget? For some, it 
may even be “don’t do what I did.” Here are some 
further thoughts on the issue, coming from someone 
who hopes to partake in sharing some “wisdom for the 
ages” with my own family.

As we think about money these days and how it works 
in our lives, there are many positive things we can do 
to further our wealth planning. Diversify. Don’t let 
emotions get the best of you. Set up a regular savings 
plan, etc. When it comes down to it, no one thing is 
probably the best, but a combination of good choices 
working together. All good stuff. 

What you may have noticed in the previous examples 
is that they are all focused on the “how to invest” side 
of the equation. If we are going to get this generational 
planning thing right, I believe we also need to be 
talking about another side of the story; that is, “why 
we invest.” Just like most things in life, the how only 
makes sense after we understand the why, and money 
management is no different.

With that said, and in addition to the “why” parts of the 
equation, the following are my thoughts on valuable 
lessons to impart on younger family members.
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Guiding our clients in achieving true 
independence so they can focus on 
living out their meaningful purpose.



What’s really on your mind?
As part of developing a solid long-term relationship with our clients, we 
build and rely on solid communications. From the very beginning, and 
through an ongoing process, the goal is to learn as much as possible about 
what is important, how behavior affects our decisions, and what tools will be 
most effective. These things can change over time, and this gives us the 
highest probability for success.

Over the years, we have had many interesting scenarios with folks from all 
walks of life as it relates to sharing and gathering meaningful information. 
Let’s say, for example, that we have a great meeting with a client, which 
consists of retirement transition, investments, tax stuff and overall 
housekeeping. As a result of the meeting, they have some homework to do 
and get back to us. A few weeks later, we call to check on things, and hear 
that they have not been able to get the info because of ongoing family issues, 
(sick parents, etc.) that have preoccupied them the past few months.    

In response to situations like this, there is often one thing burning in my 
mind. “Why in the world had they not mentioned any of this information in 
the two hours we spent together just days ago?” They seem to tell us 
everything. Kids, work, concerns, everything. Why not this? Do they not 
really trust us? Do they not know this is part of what we do? Then, when we 
gain the opportunity to address the situation, and ask why they had not 
shared this earlier, we often hear responses like “we didn’t want to bother 
you with that.” Yet, the information now pours out because it is clearly 
encompassing much of their time.

After thinking further about this topic, there is something that really sticks 
with me. What causes us humans to often avoid talking about the things 
which are most on our mind? Is it that sometimes things are just too hard to 
face? Are we all trained in society to keep to the niceties and norms, even at 
our own expense? Is there not a connection? After all, these are the most 
important things in our lives. Whatever the reasons, I see these as great 
opportunities we often miss out on.

There are two things I want to leave you with. First, I encourage all of us to 
break through the barriers in our lives related to financial planning, legacy, 
etc. The examples above represent life in it’s purest form, and all that comes 
with it. When we address these things head on, opportunities increase  
significantly. Second, we want you to know that you are not alone. We are in a 
unique position, and have decades of experience in these areas. We have 
seen hundreds of different situations in the area of “life planning”, and know 
that the emotional and family side of things can often be as complicated as 
the financial and investment parts. We’re here to help.

This story may seem more like psychology than traditional financial 
planning. In some ways it is. We simply want to continue initiating 
discussions about how life is often about more than just “the money”.  

    

On the back burner

Your House

Picture this. You are in the middle 
of a very important business 
meeting that you have been working 
on for a long time. It has been lots of 
stress and planning for months. 
During the meeting, you receive a 
text from your neighbor saying 
there is an emergency at your home 
with a 911 after it. After a large 
apology to everyone in the room, 
you decide to end the meeting and 
rush out. As you frantically drive 
home, you try to call your neighbor 
but he doesn’t answer.

It’s a few minutes later and you find 
yourself standing in front of your 
home, watching as it burns to the 
ground. There are a few folks 
milling around, watching as the 
emergency crew attempts to put out 
the fire. It’s just you and your 
thoughts, and your mind is racing.

How could this possibly happen? 
You think of all the things in your 
home that are important. Pictures 
and heirlooms. All the memories. 
Your identity. Your clothing. 
Everything you built. Now it is 
slowly fading away, and all you can 
do is watch. What will you do? 
Everything in your life was in there.

Now, envision the same scenario, 
but just as you stand there, you see 
your spouse and children pull up in 
the family car. As you meet them, 
you all stand there in the street with  
tears in your eyes, and your arms 
around each other, safe and sound.

Has your picture changed? 

By Lee Stoerzinger 



         
         
       

The savings trap?  
Remember the days when you could get a 5% 
rate of return in a bank account? Looking back, 
these were once the types of numbers to fund a 
retirement distribution plan. It has been over a 
decade, and economics have significantly 
changed the way American savers are able to 
accumulate wealth.

One of the primary reasons we place money in 
a bank is for the guaranteed safety. This makes 
sense, especially as it relates to savings and 
conservative investment. However, with rates 
at historic lows, and some countries in negative 
territory, this has presented two new 
challenges. First, funds which should be in 
savings have found their way into the stock 
markets, chasing opportunities for high 
returns. At the same time, those who have been 
living on lower savings rates are now being 
presented with the reality of not being able to 
outpace inflation and taxes. This is a whole new 
type of guarantee.

So what do we do? First, we believe that using 
funds for the wrong goals present significant 
challenges. Savings is for savings, and long- 
term money is for just that. If things become 
bumpy, the last thing you want is losses in 
money which was not meant for it. Stick to the 
plan. Second, while there are challenges on the 
short-term and conservative side of things, 
diversification among various types of 
investments has proven helpful. At least there 
is opportunity for movement as markets 
change. And finally, it makes sense to gain a 
more detailed understanding of what is causing 
these anomalies in the various markets, and 
just how complex things have become. We are 
dealing with global equity and debt markets, 
domestic and foreign reserve banks, politics, 
etc.  This is not your father’s economy to say 
the least, and simply blaming the banks is not 
very helpful. There is much more to it, and 
they are just a reflection of what’s going on.

(*No investment strategy can guarantee positive 
results. Loss including loss of principal may occur.) 

  

Kid update 
People often ask how our  
children are doing. They are 
awesome, adjusting well, and
very much enjoying their
summer vacation. Geraldine will 
be in 8th grade and Evan will be   
in 5th this fall.

This photo is from a recent trip
to Atlantis - Paradise Island in
the Bahamas.          

Put it in “The Vault”
Do you wish that you could have all of your important documents 
safe and secure in one place, but still have access to them 
whenever you want? Whether it’s medical information, estate 
and legal documentation, or maybe investment or home papers, 
we have many things to keep track of these days. Just think, we 
need a special place just to store log ins and passwords for our 
special places.

Well, as part of our online wealth management dashboard, 
available to all of our clients, there is something called “the 
vault”. It provides unlimited storage where you can upload all of 
the things important to you. And that’s all types of data files.

There are two areas, one which is completely private for you, 
and another which allows access to things which would be 
beneficial for us to have access to (things like wills, trusts, 
investment documentation, etc.). It is extremely easy to start and 
manage. You simply upload or drag a file into the vault. That’s it. 
You can also create different folders and categories.

As a reminder, this is the same system which can link all of your 
financial information, including investments, banking, and 
insurance, ALL WITH ONE LOGIN. That’s nothing short of 
awesome, and we are happy to provide it as a service!     

Investment and retirement planning to help people accumulate, preserve and pass on wealth. 

www.leestoerzinger.com

Our expertise is in helping our 
clients identify how the pieces of 
their financial lives fit together.



Financial Figures 
@ Close of Business, 6-30-2016                                            
(Information by finance.yahoo.com)   

  

INDICATOR  
Prime rate:  3.50%
Discount rate:  1.00%
3 month t-bill yield:  0.2689%
10 year t-bond yield:  1.4748%
30 year t-bond yield:  2.289%

30 year fixed mortgage:  3.54%
 
Dow Jones Ind:  17929.99
S&P 500 index:  2098.86
NYSE composite:  10489.75
Nasdaq composite:  4842.67
FTSE 100: (Europe)  6504.33
Nikkei 225: (Asia)  15575.92
Oil            48.34
Gold:  1325.00

Trivium
Definition: Studies intended to provide general 
knowledge and intellectual skills.

All who contact us with the correct answer will 
be placed in a drawing for a $30 gift certificate 
of your choice.

QUESTION:
What is “The Values Gap” as defined by Lee 
Stoerzinger?

WINNER FROM LAST QUARTER: 
Bridget Wheeler

OTHERS WHO ANSWERED CORRECTLY: 
Jim Kuchar  Jean Ford
Nick Kovar  Bruce Mogren 
Joe Solinsky  Jerry Stoerzinger

QUESTION FROM LAST QUARTER:
If you invest $100,000 at the beginning of the 
year, and the current value of your investment 
goes down to $88,500, how much money did you 
lose?

ANSWER:
You have lost nothing because you only lose if 
you actually sell your holdings. Yes, it was a 
trick question. Many of you fell for it!!!

A Note to Our Clients
As we enter the summer of 2016, I invite you to step back 
and take a total inventory of all things financial in your life. 
Not only investments, but checking and savings, budgeting, 
insurance (life, health, disability, etc.) liabilities and taxes. 

I want you to think about how your entire financial picture is 
working for you right now. Are you satisfied? What does it 
all mean to you? Do you wish we were doing more?  
Tracking everything through the financial plan is one thing, 
but often reminding ourselves about why is just as important. 
Now get to it.

Thanks for taking the time. We look forward to sharing this 
newsletter next quarter.  

Sincerely,

Lee Stoerzinger, CFP®  ®                                                              
President

Lee Stoerzinger, Inc. is a proactive investment and retirement planning firm. 

Our primary focus is retirement income planning for retirees and pre-retirees 

looking to appropriately structure their assets.

Our expertise is in helping our clients identify how the pieces of their financial 

lives fit together, understand the investment process, set realistic expectations 

for their personal situation, and blend investments into a financial plan. 

We seek to provide world-class service, and exceed our clients’ expectations in 

all matters. We hope that in all that we do for our clients and our community, we 

continue to bring powerful meaning to the word character. 

Securities and Advisory Services offered through SII Investments, Inc. ®
Member FINRA/SIPC and Registered Investment Advisor
Lee Stoerzinger, Inc. and SII are separate companies.
SII does not provide tax or legal advice.
940 Inwood Avenue North  |  Oakdale, MN 55128 
phone: 651-578-1600  |  email: advice@leestoerzinger.com
www.leestoerzinger.com

This newsletter intends to offer general information on the subjects discussed, but 
should not be regarded as a complete analysis of these subjects. Professional 
advisors should be consulted before implementing any options presented. No party 
assumes liability for any loss or damage resulting from errors or omissions or 
reliance on or use of this material. States Registered to offer Securities: Arizona, 
California, Colorado, Florida, Idaho, Illinois, Maine, Minnesota, Missouri, Nebraska, 
Oregon, Pennsylvania, South Carolina, Texas, Utah, Wisconsin. States Licensed to 
offer Insurance: Minnesota, Missouri, & Wisconsin. 


