
StoneRidge Wealth Manage-
ment is unique in so many 
ways, and one of our most 
distinguishing programs is 
that we invite our clients to 
meet with us face-to-face, on 
a quarterly basis.  That’s right, 
every ninety days.  Most of 
our clients sincerely appreci-
ate the care and attention that 
we give to their retirement 
security.  But others ask if a 
review every quarter is really 
necessary.  I think it is.   

Let’s take a step back and con-
sider what we are dealing 
with.  We have a fiduciary 
duty to serve our clients ac-
cording to the very highest 
standards of good faith and 
trust. Always, our primary 
goal is to help our clients pro-
tect their wealth and to grow 
it carefully. We actively man-
age our clients’ accounts.  The 
world can change in 90 days, 
and your world can change in 
a heart beat. 

Recently, one of my clients 
suffered a massive heart at-
tack.  Thank God, he has 
shown a remarkable recovery. 
Until the heart attack, his wife 
hadn’t paid close attention to 
their investments; finance 
simply wasn’t an area that she 
found interesting.  The stark 

realization that she could 
have been a widow 
changed her outlook.  
Now, we focus on a par-
ticular area of investment 
each quarter. We are fill-
ing the informational gaps 
and giving her a greater 
understanding of their 
financial strategies. 

A thirty minute meeting 
can accomplish a great 
deal.  It may be time to sell 
a particular security be-
cause of rising interest 
rates. Or, a security’s re-
turns may be falling be-
hind the peer group. Have 
your income needs 
changed?  Should we shift 
some investments to cate-
gories that will provide a 
greater cash flow?  What 
about your tax returns? 
How do you feel about the 
taxes you pay?  Should we 
seek additional strategies 
to reduce your taxes, or to 
defer them to a later date? 
Are you a proud grand 
parent, or great-grand 
parent again? Would a 
family member appreciate 
a little college assistance? 
And what about your tol-
erance to risk?  Has it 
changed in the last few 

months?  Is it time to re-
evaluate your portfolio, and 
add an element of protec-
tion? 

How do you feel about the 
level of service that we pro-
vide?  Are we meeting your 
expectations?  Have we re-
solved your administrative 
issues and questions?  Is 
there any part of your quar-
terly statement that you are 
not comfortable with? 

When Matt Alderson calls 
from my office to schedule 
your quarterly meeting, 
please try to find thirty min-
utes in your busy schedule 
to meet with me.  
 
Van Mason CFP®, CLU, MBA 
President/LPL  
Registered Principal 

Who Needs Quarterly Meetings? 

Special points of interest: 

●  Who Needs Quarterly      
Meetings? 

●  Mark your Calendar… 

●  Strategic Corner 

●  Recipe Of The Season 

Art and Elegance is the theme of our December 13th 
Annual Client Celebration.  We have reserved the 
Ballroom of the Portland Art Museum for a dinner 
and dance, plus a private showing of the Museum’s 
blockbuster event, The Hesse Exhibit.  This is a party 
you won’t want to miss, and you snowbirds will 
want to take a fast flight north.  Enjoy an elegant 
dinner! Dance to the Swingline Cubs, a seven piece 
band reputed to be Portland’s finest! Enjoy the fun 
and camaraderie of absolutely wonderful THG    
clients.  Amy Treat is already designing her      
trademark invitations. More details in the next 
Quarterly Profit! 

Mark Your Calendar! Mark in Ink! December 13th. 
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Recipe of the Season  

STONERIDGE WEALTH MANAGEMENT 

Old-Fashioned    
Lemonade 

2 cups granulated sugar             
2-1/2 cups water                 
Juice of 6 lemons                   
Juice of 2 oranges               

Grated peel of 1 orange           
1 cup fresh mint leaves 

In a medium saucepan, combine sugar and 
water. Bring to a boil; cook over medium 
high heat 5 minutes. Let cool. Add lemon 
juice, orange juice, and orange peel to 
syrup. Add mint leaves. Cover and let stand 
1 hour. Strain lemon syrup into a jar or 
pitcher. Store in the refrigerator until ready 
to use. 

For each serving, put 1/3 cup lemon syrup 
in an 8 ounce glass; fill with crushed ice and 
cold water. Stir or shake. Serve at once.  

Required minimum distributions 
are so important, and so confusing, 
that we will cover these issues in 
three parts. 

Let’s review the basics first. The IRS 
requires that we begin receiving 
money from our IRA accounts 
when we reach the magic age of 70 
½, so that income taxes can be col-
lected.  Identifying the date we turn 
70 ½ isn’t too difficult; we add six 
months to our 70th birthday.  How-
ever, the IRS doesn’t require that 
we actually withdraw money until 
April 1 of the calendar year AFTER 
we turn 70 ½.  But how much do 
we withdraw, and from which ac-
count balance?  We use our IRA 
account balance(s) on December 
31 of the year BEFORE we turn 70 
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½. If we have more than one IRA ac-
count, (and it’s very easy to forget an 
account) we add the total of these 
IRA’s on December 31. Then, we di-
vide this total dollar amount by the 
applicable number shown in an IRS 
table, based upon our age in the year 
we withdraw IRA funds. (more than 
likely, the “first distribution” divisor 
will be either 27.4 or 26.5) Let’s use 
the example of Joe Dollars, who 
turned 70 on November 6, 2004.  Joe 
reaches the age of 70 1/2 on May 6, 
2005.  He may take his first distribu-
tion by December 31 of 2005, but he 
is not required to do so until April 1 
of 2006.  A word of caution!  If Joe 
waits until 2006, he must take his 
next distribution by December 31 of 
this same year!  If Joe’s IRA is fairly 

RMD’s…Required Minimum Distributions  
(or Really Monstrous Distractions)  

large, $600,000 for example, 
he will take distributions of 
about $45,000 in 2006.  De-
pending on his other income, 
Joe might be forced into a 
higher tax bracket.  Based 
upon this example, Joe might 
have saved money by taking his 
distribution in 2005. 

Stay tuned! In the next Quar-
terly Profit, we will tip-toe into 
the rule-pool of inherited IRA 
distributions.   

My  interest  is in the  future,  
because I  am going  to spend the 

rest of  my  life  there. 

- Charles F. Kettering 

When life gives 
you Lemons, 

make           
Lemonade... 

8625 SW Cascade Avenue, Ste 440, Beaverton, Oregon 97008 
503.352.0188 or 360.567.0784 

Van Mason, CFP®, CLU, MBA 

President/LPL Registered Principal 

StoneRidge Wealth Management 

Van.mason@ lpl.com 

Securities Offered through Linsco/Private Ledger (LPL), Member NASD/SIPC 
The opinions voiced in this material are for general information only and are not intended to provide specific advice or recommendations for any individual. 
To determine which investment(s) may be appropriate for you, consult your financial advisor prior to investing. All performance referenced is historical and is 
no guarantee of future results. All indices are unmanaged and cannot be invested into directly. 

This is a hypothetical example and is not representative of any specific situation. Your results will vary. 


