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Brian Wesbury’s Insight

by: Fred C. Ruiz, CLU, ChFC

2013 turned out to be another banner year in many respects. I will be paraphrasing Brian Westbury’s article 
from January 6 to go over some of the highlights and his perspective on ‘14. You’ll recall, Westbury is the 
chief economist and much sought after financial expert by numerous business programs. Brian reminds us 
of the “fiscal cliff” and the “sequestration” that we faced early on in ‘13. Followed closely by the government 
shutdown, the debt ceiling debate and the advent of Obamacare, a certain theme emerges that suggests 
government over involvement in our financial lives. In spite of all of this government meddling (my word), 
the economy continued to plow along and improve.

Instead of falling, the “Plow Horse economy” gained strength in the second half of the year. The stock indices all reached all-time 
highs. The resiliency of the American resolve to conduct business was in evident display even with the drag that the government 
straps on it.

What to expect in 2014? The Plow Horse is at a trot and shows no sign of fatigue or slowing down. Westbury’s forecast is for an 
18,500 Dow with continued growth in GDP, although there are inflation concerns. My own forecast is for a good to very good year 
in the equity markets and continuing erosion in the fixed income area as interest rates continue to rise.

Have You Kept Your New Year’s Resolution?

by: Bridget C. Shoemaker

I’m writing this article during the time of year when many of us are looking for a fresh start. You know the 
drill:  lose weight, eat healthier (I just finished a donut), save more money, get more organized. Have you 
kept your resolutions thus far? If you have, great! If not, try again. Maybe we can help. 
 
Many of you have already signed up for online account access and are now able to see your statements and 
accounts online. One less thing in the mail! If you would like to go paperless, just give our office a call to get 
started. Here’s an overview of the process: 
 

www.netxinvestor.com
 
• Sign up for e-delivery at our office via paper form. 
• Your temporary password will be e-mailed to you. 
• Log in using your temporary password, set your security questions, and set-up a new password. 
• You will receive an e-mail every time a new statement or notification is posted to your account. 
• Congratulations! Your statements are now available online for 10 years, trade confirmations for 6 years, and tax documents   
 for 7 years.  All stored electronically!
 
For those of you that have already signed up and are accessing your accounts and statements online, you may have noticed that 
you are being directed to a new and improved website, www.netxinvestor.com. This site allows you to not only access statements 
and trade confirmations, but current account values as well. Be sure to check out some of the new features! As always, please feel 
free to call our office if you have any questions.
 
The links being provided are strictly as a courtesy to our clients. Our company makes no representation as to the completeness or accuracy 
of information provided at these sites. Nor is the company liable for any direct or indirect technical or system issues or any consequences 
arising out of your access to or your use of third-party technologies, sites, information and programs made available through this site.



by: F. Marc Ruiz

Like it or not, at this time it appears the Affordable Care Act (ACA), or Obamacare, is here to stay in some 
form for a while.

In its fundamental form health insurance, like any type of insurance, is a financial planning tool. This new 
law changes many of the important aspects of health insurance and it behooves all Americans, especially 
early retirees and self-employed individuals, to learn about the new insurance environment.

Perhaps the most interesting feature of the new law from a consumer point of view is the advent of the income 
based premium subsidy and the reality that these entitlements may be available for even some solidly middle class families.    

For example, a couple in their late 50’s with income of up to $5,170 per month may qualify for a substantial premium subsidy 
from the Federal government. It doesn’t take long for families paying early retiree health insurance premiums that also have 
some income flexibility to get the planning wheels turning and from a planning practitioner point of view, we are of course taking 
a close look on how this new law can be used to help clients.

Now I know there are many strong opinions about this law. As I learn more about the law I am even more concerned about 
provider availability (the doctor and hospital list is very short in Northwest Indiana) and even short term fiscal sustainability, 
but when investigating planning tools we can put our predispositions aside and learn as much as we can. For guidance on how 
your retirement income plan may be impacted by this new law, call your Oak Partners team. 

Should Investors Still Believe in Modern Portfolio Theory?

by: Jason W. Urbaniak, AIF®

Modern Portfolio Theory (MPT) is a methodology that investors concerned with risk can use to construct 
portfolios to optimize expected return based on a given level of market risk. As an advisor this theory has 
always been an important part of how I help clients build investment portfolios. The term Modern Portfolio 
Theory can sound intimidating and so it helps when we talk about this strategy to focus more on the concept 
of balance.

I have always viewed balance as an important part of every investment portfolio. The meaning of balance for 
me is not just stocks, bonds, real estate and cash but also liquidity, cash flow, attention to cost and prudence 

when evaluating the pros and cons of every potential investment vehicle. I try to focus on balance when helping clients construct 
portfolio’s most often having Modern Portfolio Theory as my point of reference.

The dramatic financial crisis back in 2008 prompted many Investment Professionals to re-look at how we build client portfolios. 
I know I spent many thoughtful hours contemplating the process I use and after evaluating a number of different approaches I 
continue to feel the core principles of Modern Portfolio Theory present some solid real world solutions. 

I continue to believe the concepts of diversification and balance detailed by MPT is as relevant now as when originally conceived 
by Nobel Prize winner Harry Markowitz. I must admit however, the post 2008 world feels more complex and so with MPT as 
a foundation I think it is also important to maintain a curious and open mind as new ideas, methodologies and opportunities 
present themselves.

Affordable Care Act

VISIT US AT: WWW.OAKPARTNERS.COM



What Should an Investor Expect from their Advisor?

by: Joe Starkey

What should you expect from your financial advisor? We as financial advisors play a very important role 
in our clients’ lives; and as an Oak Partners Advisor, I believe there are three main services that we, as your 
advisor, should be expected to provide.

First, we evaluate your situation on an individual basis and help you to determine your goals and risk 
tolerances. We take these into consideration when designing your specific portfolio to make sure that it fits 
your needs and helps to position you to best accomplish your goals based on the current market conditions.

Second, we continuously research the investment spectrum for the latest products, theories, and managers available to us in 
hopes of improving your plan and making it as effective as possible. We attend conferences, read and listen to economists, and 
continuously educate ourselves all with the goal of serving your needs and goals more effectively.

Finally, we tie your financial plan together by considering taxes, beneficiaries, estate planning, and college planning. Though we 
do not provide these services ourselves, we possess the professional relationships necessary to refer you to the right person; and 
upon referring you, work alongside that person to make sure your plan comes together.

So, can an online service provide all this to you? Do you prefer to handle something as important as your nest egg over the phone 
with a faceless service representative you’ve never met? Or do you think it is important that you and your loved ones work with 
someone that is familiar with your life? With your goals and dreams? We at Oak Partners love what we do, and we do it for the 
relationships we build and the lives we touch.

** Oak Partners and SII do not provide legal or tax advice **

Heavy Hitters are in the On-Deck Circle

by: Vincent A. Catania CPA, PFS

The heavy hitters of the income world are getting ready to step up to the plate with some baffling pitches 
coming at them that they have never seen before and some that they haven’t seen in quite some time. Who 
are these heavy hitters and what will they be facing?

Our politicians in Washington are hurling some new taxes at higher earning individuals for the 2013 tax 
year that now approaches. There are so many different pitches and angles meant to obtain more tax revenue 
from the heavy hitters. The heaviest of hitters will feel the brunt of Washington’s desire to tax the “1%” of the 
nation’s wealthiest individuals.  

A higher income tax bracket and long term capital gain rate have returned from the past for upper-income individuals along 
with a return to phasing out deductions and exemptions. The Affordable Care Act (Obamacare) also requires a Medicare surtax 
on salaries and self-employment. Medicare taxes traditionally are assessed from earned income but the wildest pitch from 
Washington comes from assessing a 3.8% Medicare surtax on net investment income. Net investment income includes items 
such as interest, dividends, capital gains and other income items that are too technical to summarize in this article. The net 
investment income will now be taxed for income and additionally for Medicare.

Washington has the big shot, fat cat, muckety-muck, big wheel, pooh-bahs in its sights, so try to be kind to anyone that you think 
meets these descriptions because with just a little more money, this could be you.



Exciting News

by: Diana Remboski

Some exciting things have happened here at Oak Partners over the past few months.    

First, if you get the chance please congratulate Oak Associate Steve Kavois. Steve recently completed 
requirements to achieve his CERTIFIED FINANCIAL PLANNER® designation. These requirements 
involve a very vigorous study and exam process. Achieving the CFP displays Steve’s commitment to 
the financial planning industry, nice job Steve.

Also, Oak Partners has recently added a new team member, Stacey Fargo.  
Stacey has enjoyed a successful career with audit and accounting firm Price Waterhouse Cooper.  
Stacey is a graduate of Indiana University and she hails from the Boone Grove area of Porter County. 
She is currently studying for her own vigorous set of exams in order to be become qualified as an  
Investment Professional. We expect her to do just fine and going forward Stacey will be working  
closely with Mike Barancyk and Curt Magurean.

Speaking of exams, Partners Mike Barancyk and Jason Urbaniak recently completed the Accredited 
Investment Fiduciary course which accredits them to work with qualified retirement plans (401(k)) in 
the new regulatory environment governing those plans.

And finally, in December the Oak Partners Board extended partnership offers to a number of firm Associates based upon 
tenure and experience. The offer involves an equity investment in Oak Partners and a seat on the Oak Partners Board of 
Directors. Bridget Shoemaker, Joe Starkey and Clint Henry have accepted this offer and steps to finalize the process are 
occurring now. So congrats to these valued advisors as well.

Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, CERTIFIED FINANCIAL PLANNER™, CFP® (with 
plaque design) and CFP® (with flame design) in the U.S., which it awards to individuals who successfully complete CFP Board’s initial and ongoing 
certification requirements. 

UPCOMING EVENTS:

March Madness – March 20th

Secure Shred Day – April 24th  

What’s Up on Capitol Hill – May 13th

Call Crystal DeHaven for more details.

Kent Hill – Not Pictured

2013 Advocates of the Year

Ron & Debbie Yates Tim & Lauren BrownJohn & Linda Kommers

Mike & Mary Dunn
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2013: Not for the Faint of Heart

by: Curt Magurean

Last year did not fail on delivering its share of negative news and turmoil to the financial markets. There 
were several events, deemed by the media, which would lead to a massive sell-off in the stock market.  
Each quarter seemed to be pegged by an event that would trigger “the sell-off. “The first quarter of 2013 
was marked by the endless coverage of going over the financial cliff. We then followed that up with risk 
of contagion in the Eurozone, especially Spain, Italy, and Greece (Cyprus bail-in). On top of the Eurozone 
threat reaching the US markets, you had many analysts offering their opinion on whether we’re in a 
deflation, inflation, or stagflation environment. Quantitative easing and its inherent effect on the US 
economy was the topic of discussion for the third and fourth quarters. Some Federal regional bank 

presidents openly disagreed with the additional monthly bond buying and lack of a timetable to end it.  

If you allowed these events to paralyze you, you missed out on significant gains for 2013. The S&P 500 finished the year up 30% 
followed by a 25% gain in the Dow Jones Industrial Average. Now, that’s not to say these returns didn’t come without their share 
of heightened volatility.

As we begin 2014, we are once again faced with many hard decisions. These decisions 
will no doubt have an impact on your life. This is what makes our job all the more 
important. Don’t be paralyzed behind the wheel. With Oak’s continued guidance, we 
will help you take control of the wheel leading to your financial success.

Experience is helpful, but it is judgment that matters.  –Gen. Colin Powell

The S&P 500 Index is an unmanaged index generally representative of the U.S. stock market. The Dow 
Jones Industrial Average is an index of 30 widely held securities.  It is not possible to invest directly in an 
index.  Past performance is no guarantee of future results. 
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