
JULY 7, 2018 – By JEFF MEISSNER

Save the Date. September 28th.
Friday, September 28th is the date of our “End 
of Summer Celebration”. We will be sending the 
invitations out in late August, but I wanted to 
get the date to you as early as possible because 
we think you’re going to love it. 
 The night will start with an open bar fol-
lowed by a sit down dinner. After dinner, “The 
Diamond Project” will entertain all of us. They 
are an 11 piece Neil Diamond tribute band that 
several clients have told us about. We recently 
attended one of their concerts and really en-
joyed them.
 We hope that you and your friends will join 
us for this great night out.

Halftime
We are at the halfway mark of 2018 already.  
Here’s a quick scorecard after six months. The 
S&P 500 is up nearly 2%, the Dow down about 
2% and the NASDAQ has gained almost 9% 
because of it’s heavier weighting in tech stocks.   
 Trade tensions between the United States 
and China have spilled over to include Mexico, 
Canada and much of Europe. The added ten-
sions have had a major impact on investments. 
For instance, the Chinese stock market is at it’s 
lowest level since 2011 and has fallen 20% off 
it’s recent high. 
 On the flip side, U.S. Small company stocks 
have actually benefited from all of this trade war 
talk. Large companies are really hurt when a big 
trading partner like China and the United States 
are imposing trade tariffs because they need to 
do business with China. However, fewer small 
companies rely on the business from overseas 
and they deal mostly with the U.S. consumer. 
On the back of a solid economy and fewer trade 
worries, small stocks are up about 10% at the 
halfway point of the year.

A Bad Day
A good friend and client of more than 30 years 
sent me this item a couple of weeks ago:
 If anyone is having a bad day.  Remember 
that today in 1976 Ronald Wayne sold his 
10% stake in Apple for $800.  Now it’s worth 
$58,065,210,000. (That’s 58 billion for those 
trying to count)

The Girl Behind the Curtain 
– By AMY TANSKI
Jokingly, once, I was referred to as Oz. The girl 
behind the curtain that makes everything hap-
pen. While I cannot take credit for all the hard 
work we do here at Balanced Asset Manage-
ment, I do like to think I am an integral part of 
the support system that makes us function in a 
way that looks easy. My most fulfilling mo-
ments are when Jeff and Don tell me a meeting 
went perfectly and they had everything they 
needed. Then I get to follow up and interact 
with all of you to accomplish the goals set in 
the review meetings.
 Because I do hold financial licenses, I am the 
go-to person for the trades we place, the change 
letters we send to explain those trades, and the 
new account paperwork that we send you. I also 
process it when it comes back. I track when to 
send you your appointment reminder cards and 
book your appointments. While I prefer to stay 
out of the spotlight, rest assured I have list upon 
checklist to ensure that your investments with us 
are on track and organized. So while you may 
not always see me, I am here and working hard 
to keep this train running.

The Power of the Yellow Notepad 
– By DON QUALTERS
 My wife Lynn and I often joke that there are 
two types of people in this world. Those that 
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make lists everyday and those that make fun of 
those that make lists everyday. Most households 
usually have one of each. Lynn is the latter. She 
is convinced that I must have lists for my lists, all 
neatly written and color coded.
 If you are a list person like me, I think it’s 
safe to say, deep down, you know “the list” will 
never go away. Although, I’m not sure we ever 
want it to. That’s just how we’re wired. My fa-
vorite purchase at Costco is the 5-pack of yellow 
notepads. Weird. I know. But, admit it, some of 
you are smiling right now. There really isn’t any-
thing better than a brand new yellow note pad.
 My lists have a shelf life of about one day, and 
are re-written regularly. Penmanship matters. Go 
ahead, make fun. Because about half of you are 
like Lynn. Your lists are twice as long and stored 
in your head. But I like the gratification of seeing 
stuff crossed off. I prefer a simple line through the 
task. But an emphatic scribble works too. Colored 
marker is fine if you use the same color each time. 
Once, Lynn crossed off one of my list items using 
a pencil. There were clearly 10 other items strick-
en with a yellow highlighter. This led to, let’s call 
it a debate, and a rewrite.
 Whether you write lists or not, we all have 
a lot to do. We strive to make every minute 
count. We strive to be present for those we care 
about in a life of chaos and demands. We strive 
for balance. Work. Life. So we schedule. Help 
our kids with homework. Check. Read to our 
grandchildren. Check. Go for a walk with our 
spouse. Check. Whether it’s work or life, a list is 
just our promises we keep. Even if you’re not a 
list-maker, here’s a good one we can all agree on: 
Be humble. Be kind. Be honest. Be on time. Be 
present. Strike through them however you see fit. 

Don Qualters
I hope the article, The Power of the Yellow Note-
pad, gives you a little insight into Don Qual-
ters’, personality. Besides being a sharp advisor, 
he’s a great person. At this point, many of you 
have already met Don because he is now well 
into his fifth month as part of our team. As 

those of you that have met him already know, 
his 18 years of experience in the financial indus-
try makes him a valuable addition. An amazing 
99% of the clients that he has introduced to 
his Estate Planning Binder have asked him to 
customize the complimentary binder for their 
family.  If you haven’t been in for a review since 
Don has joined us, be sure to come in soon so 
that you can meet him and see if the binder 
might be a useful organizational tool for you 
and your family.

The Active Strategy
So far this year, we have certainly reaped the 
benefits of an investment strategy that moves 
back and forth on the risk scale. In January, the 
stock market was very strong due to the recent 
tax law changes. The Active Strategy was taking 
about the same risk as the stock market and you 
saw your account values outperform because of 
our overweight in technology. 
 Then over the next several months, the mar-
ket trend was downward. As you know, The 
Active Strategy started moving to safer ground. 
We made three changes during this period and 
ended up with 40% of the strategy in money 
markets. Obviously, with that much in cash, 
we didn’t fall as much as the markets did. Keep 
in mind, we didn’t predict either the up or the 
down. We just react to all of these cycles. The 
result – your Active Strategy is well ahead of 
the S&P 500 at the halfway point of the year 
because of all of these changes.
 We are currently overweight in Tech and 
Small Company Stocks (see Halftime, page 1).  
However, we still have 30% in cash or cash like 
investments. We are watching as the headwinds 
of trade have been increasing and the Feder-
al Reserve has increased interest rates twice 
so far in 2018. It looks as if they plan on two 
more rate hikes by year end. It is hard to find a 
reason for the stock market to get back to new 
highs.  As always, we will keep watching and 
move the risk of the strategy in the direction 
that the news takes us.
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