
One thing we find interesting these days is the relative 
silence related to the debt. Politically, there doesn’t seem to 
be high expectations from many people, as the entire system 
is meant to feed the dragon. When we look toward 
mainstream economic thought, we hear theories justifying 
the situation. This is essentially the same thing. For example, 
someone might say it’s not that bad as a percentage of this or 
that, or how we have extended liquidity to a certain program 
for a bit longer. Talk about bread and circuses.     

For decades, our firm has studied current and historical 
economics to help families build long-term wealth programs. 
This is our main charge. While a stock market might be 
going up, or perceived unemployment might be reported as 
in line, we do not have the luxury of ignoring an inevitable 
problem. In the mid-term, we are concerned about foreign 
debt holders, and the dollar if they stop buying it. Longer 
term, we see problems with economic viability, and the 
weight we are forcing our children to carry. While we can’t 
find many people these days willing to stand athwart history 
and yell “stop!”, we thought we would at least mention it.  

Thomas Jefferson once said, “The maxim of buying nothing 
without the money in our pockets to pay for it makes our 
country one of the happiest on earth... I place economy 
among the first and most important of republican virtues, 
and public debt as the greatest dangers to be feared.” 

We recognize that there isn’t any real economic pain 
currently associated with the debt. We just wonder when it’s 
going to matter again.         
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When will it matter?
After the beginning of each new year, the Federal 
Government of the United States releases their annual 
financial report. It is a lengthy item which shows all 
things financial about the state of our government, 
including assets and liabilities, debt, deficits, where it 
all goes, etc. It is quite informative. There is a piece 
from the most recent report we wish to address; debt.

For FY 2016, the Federal Government had a net loss of 
over one trillion dollars. That means, just for the year, 
they spent a trillion more than they took in. This was a 
100% increase over 2015. Plus, the debt outstanding 
was over 19 trillion. That’s the mortgage on the home, 
so to speak. To put it in perspective, it first reached 100 
billion in 1943, one trillion in 1982, five trillion in 1996, 
10 trillion in 2008 and will hit 20 trillion in 2017. In the 
last fifteen years, it has basically quadrupled. It’s 
interesting that it took 230 years to get to ten trillion, 
and then doubled in the last eight. The last year it went 
down from the previous year was 1957. By the way, 
that current total is over 100% of every good and 
service we produce in the United States in a year. 

The Federal debt does not include other “unfunded 
mandates” such as Social Security, Medicare and 
Medicaid. These combined are now in the tens of 
trillions. Over the past several years, the government 
has shortened the maturity of the debt outstanding in 
order to reduce interest payments. The Federal 
Reserve kept rates at near zero for a decade to deal 
with all of this, and have added trillions to their own 
balance sheet. What will happen if rates even return to 
their “averages”?
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Guiding our clients in achieving true 
independence so they can focus on 
living out their meaningful purpose.



Will Robos take over?
There’s lots of talk these days about something called Robo advisors. We 
thought it would be informative to explain what they are, how they may 
fit into the current culture, and what their future may hold.

Robo advisors have been around since 2008, and are growing in 
numbers. The Wikipedia definition is as follows: “they are a class of 
financial advisers that provide financial advice or portfolio management 
online with minimal human intervention. They provide digital financial 
advice based on mathematical rules, so called algorithms”. Basically, 
they are companies which are looking to compete with “traditional” 
investment advisors, and their angle is that the cost is less. An investor 
can go online, fill out a risk profile, and pick one of a limited number of 
choices. That’s it. It’s simply an investment tool only, with no advice or 
planning involved.

Our belief is that Robo advisors are a healthy addition to the world of 
investment advice. For people who want to learn more about how 
investing works, or looking to get started somewhere, they provide a 
good solution. There are so many choices out there, and they may have 
found a niche way to narrow it down and keep it simple. In fact, many of 
the larger full service firms out there have actually purchased or built 
their own Robo advisor shops, as they see increased opportunity in the 
marketplace.    

When we read the headlines about Robo advisors, they are often 
portrayed in a way that as they grow in popularity, they will increasingly 
become a threat to financial representatives across the country. This is 
where we differ with standard editorial opinion. For starters, we offer 
comprehensive financial planning, which includes setting and 
monitoring an overall plan, behavioral finance, investment selection, 
risk management, etc. We provide ongoing advice on things like estate 
and legacy work, Social Security planning, tax strategies, and life event 
planning. Plus, this doesn’t include the things we offer which often 
become the most important; like managing behavior when the  markets 
are volatile. We wonder how a Robo advisor would handle news of one of 
their clients being diagnosed with Alzheimer’s, and the far reaching 
effects on the family. Sometimes in our world, we forget that in the 
absence of value, cost is always an issue. These different options should 
not be compared equally, as they provide different solutions.

We have been around long enough to remember when online stock 
trading became a new thing. During the roaring 1990’s when the markets 
were going crazy, there were predictions that investment advisors would 
be out of business in a short time. Markets changed and so did the times. 
Just as these pioneers at the time merged nicely into the landscape, we 
feel the same will happen with the Robos. It’s a big world, and instead of 
spending time making bold, yet useless predictions on what will happen 
to this or that, it may make more sense to celebrate what they bring to 
the table, and welcome them on board. Everything else will sort itself 
out accordingly in due time.

On the back burner

Who is right, who is wrong?

Steve and Katie have a very good 
marriage, and celebrate over twenty 
years together. Many say they are 
two peas in a pod. However, the one 
thing that can often bring conflict 
between them is the subject of 
money.  Steve comes from a family 
where budgeting and saving is very 
important, and “you never buy 
anything without having the money 
to pay for it”. They didn’t have 
much growing up and those life 
lessons stay with him. Katie comes 
from a more affluent background, 
and always had more than she 
needed. It was instilled in her to live 
“in the moment” because “you can’t 
take it with you.” Steve is often busy 
making plans to be sure their future 
is secure, while Katie spends much 
time trying to plan family activities, 
and the best places for vacation. 
After all, life is short. They both 
respect each other, but can’t quite 
come together on how money works 
in their lives. 

This story is a very common 
scenario for many families. Both 
sides are using all they know and 
who they are to make the best 
decisions. What can they do, as they 
each represent valid points?

When thinking about money, it is 
helpful to understand that our lives 
are a culmination of patterns that 
run deep. They can be some of the 
most challenging disciplines to 
create, and the hardest things to 
change. Recognizing this, and 
looking back on our own personal 
histories can prove valuable, 
especially when we are asked to 
view things from each others 
perspective. In addition, this story 
makes clear that money is more 
than about finances. There are 
strong emotional, intellectual and 
even spiritual ties that form our 
behaviors, and ultimately the 
decisions we make. Understanding 
how all of these pieces come 
together is the key to moving 
forward. It’s not our differences 
which cause problems. It’s how we 
view those differences.       
 



         
         
       

The Fourth Turning
As we survey our society these days, the 
general consensus is that things are volatile. 
We can think about it from a political, 
economic or social perspective, and the 
answers are all the same. No matter what side 
people are on, the one thing everyone agrees 
on is that things are divided. Agreed. However, 
have you ever wondered about the bigger 
picture, and how this came about? Why now? 
How does this compare to history, and where 
does it fit on the worldly time line? It often 
seems there’s something deeper and more 
connected than the timely opinions of the 
“experts” on television. But is there?

Allow us to share something we have been 
researching for years, and have found more 
valuable than any other tool as it relates to 
making sense of things. There is a book called 
“The Fourth Turning”, written by William 
Strauss & Neil Howe. Their unique and 
powerful work led them to research  
civilization for many centuries. They 
uncovered that there are specific cycles to our 
lives and all that happens in history. They have 
split worldly events into something called 
“turnings”, and explain we have been repeating 
ourselves throughout time. There are four of 
them, and they tend to last the length of a 
typical human lifespan. The key is 
understanding which economic phase we are 
in, and how to use the information accordingly.

It’s not often we do book reviews. However, we 
have found that for the past several years in 
discussions with clients, focus on external 
events (politics, world economics) have 
increased significantly over thoughts on 
internal ideals (family and legacy planning, 
retirement dates, etc.). We thought we would 
offer this information as a guide. Not only does 
it draw a historical perspective, but definitely 
provides clarity of what our future may hold. 
By the way, it was written in 1997, and has 
proven eerily accurate on where we are today. 
It’s not an easy read, but we promise you will 
never be the same when you are done. Enjoy!!   

How much is enough?
If you had all of the money you ever wanted, how much would that 
be? A million? Ten million? When would you know and how would 
you figure it out? What would you do with it? Would it be based on 
projecting from your current situation, or simply the stuff you 
don’t have but just dream about? Maybe a little of both?

Thinking about what you need to have a fulfilling life can be an 
interesting exercise. While we most often live in a world of 
monetary terms, it forces us to realize all of the pieces which make 
us who we are. Is there a chance you already have everything you 
will ever need? Think about that one.    
     

Keep this newsletter!!!
That’s right. You better read this newsletter and then store it in a 
very safe place. There’s no telling what it’s going to be worth 
someday. Why you ask? Because it’s the end of an era. Starting 
next quarter, we will be completely revamping the quarterly 
Envisionary. No more 1990’s clip art, and pictures of couples 
biking on the beach. We are stepping it up to the big league.

We have spent a considerable amount of time thinking about 
what this newsletter is, what it isn’t; how we use it and what it 
can become. We are very happy with the new results being built 
so far, and very much look forward to rolling it out.

First and foremost, we seek to educate our clients, and bring 
information to you in ways you don’t get anywhere else. This will 
stay the same. However, we intend to dive deeper into topics 
than we currently do, making the new newsletter longer than it 
is now. We will also be sharing more personal stories and 
activities of our staff and families, as we often receive requests 
for such updates.  We may have guest commentary on topics 
which relate to certain specialties, such as law or banking, staff 
input, client and community events, etc.

The world of information and data moves quickly. Our plan is to 
use this newsletter as the timeless connection to the more 
immediate things we do, such as social media and weekly 
commentary. Look for it in your mailbox next quarter.

Investment and retirement planning to help people accumulate, preserve and pass on wealth. 

www.leestoerzinger.com

Our expertise is in helping our 
clients identify how the pieces of 
their financial lives fit together.



Financial Figures 
@ Close of Business, 03-31-2017                                            
(Information by finance.yahoo.com)   

  

INDICATOR  
Prime rate:  4.00%
Discount rate:  1.50%
3 month t-bill yield:  0.762%
10 year t-bond yield:  2.395%
30 year t-bond yield:  3.017%

30 year fixed mortgage:  4.30%
 
Dow Jones Ind:  20663.22
S&P 500 index:  2362.72
NYSE composite:  11492.38
Nasdaq composite:  5911.74
FTSE 100: (Europe)  7322.92
Nikkei 225: (Asia)  18909.26
Oil            50.73
Gold:  1249.70

Trivium
Definition: Studies intended to provide general 
knowledge and intellectual skills.

We have decided to discontinue the Trivium 
section of the newsletter due to lack of audience 
participation. That’s right, you only have 
yourself to blame. However, we would be 
extremely remiss if we did not recognize Jerry 
Stoerzinger for his efforts. Congratulations to 
you for a perfect score of 100% for the past 60 
newsletters (15 years). That’s the real deal!

WINNER FROM LAST QUARTER: 
Jean Ford

OTHERS WHO ANSWERED CORRECTLY: 
Dan Craighead  Jerry Stoerzinger           

QUESTION FROM LAST QUARTER:
When telephone area codes were first 
established, how was it decided who received 
which code?

ANSWER:
The North American Numbering Plan (NANP) 
determined that the first and third digits should 
be allotted according to population density in the 
city or region the area code was going to, with 
the most populated areas getting the lowest 
numbers.

A Note to Our Clients
We would like your sincere feedback.

What are your favorite things about this newsletter? What 
types of articles do you like most? What do we need more or 
less of, etc.? How often do you read it? Do you read the 
whole thing? The first two people to contact us and share 
their thoughts will win a $50.00 gift certificate of their choice. 
That’s it! No strings attached. 

We fully understand there is no shortage of information out 
there, and appreciate you taking the time. Thank you.   

All my best, and we look forward to sharing our updated 
newsletter next quarter.  

Sincerely,

Lee Stoerzinger, CFP®  ®                                                              
President

Lee Stoerzinger, Inc. is a proactive investment and retirement planning firm. 

Our primary focus is retirement income planning for retirees and pre-retirees 

looking to appropriately structure their assets.

Our expertise is in helping our clients identify how the pieces of their financial 

lives fit together, understand the investment process, set realistic expectations 

for their personal situation, and blend investments into a financial plan. 

We seek to provide world-class service, and exceed our clients’ expectations in 

all matters. We hope that in all that we do for our clients and our community, we 

continue to bring powerful meaning to the word character. 

Securities and Advisory Services offered through SII Investments, Inc. ®
Member FINRA/SIPC and Registered Investment Advisor
Lee Stoerzinger, Inc. and SII are separate companies.
SII does not provide tax or legal advice.
940 Inwood Avenue North  |  Oakdale, MN 55128 
phone: 651-578-1600  |  email: advice@leestoerzinger.com
www.leestoerzinger.com

This newsletter intends to offer general information on the subjects discussed, but 
should not be regarded as a complete analysis of these subjects. Professional 
advisors should be consulted before implementing any options presented. No party 
assumes liability for any loss or damage resulting from errors or omissions or 
reliance on or use of this material. 


