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FROM THE DESK OF MORGAN D. HILL:

Effective Planning

I wanted to take a moment and share some thoughts regarding income planning.  As we help 
many potential and current retirees, we all know some of the basics:

·To be able to retire we need income;
·To stay retired we need reliable and sustainable income;
·To preserve one's standard of living we need increasing income.

As we conduct income planning sessions, we look at two aspects:

·Maximizing Social Security;
·Maximizing other assets to create income.

Since most people today do not receive a pension from the company they worked for, it is 
critical to maximize the above items.  In order to accomplish this, we utilize software that 
has been created by Dr. Laurence Kotlikoff, professor at Boston University and perhaps the 
foremost authority on the subject of Social Security.  Most people are not aware that there 
are over 2,700 rules that govern the administration of Social Security and over 500 ways to take Social Security.  We help 
individuals and families find the best strategies available to get the most of this hard-earned asset.

In addition to utilizing this software, we assist people in understanding strategies for Social Security 
maximization/enhancement – such as the Delayed Retirement Credit and File and Suspend.

Finally, it's important to create income from other assets.  We often explore other options that allow people to achieve three 
key objectives:

1). Achieve financial security and a comfortable retirement;
2). Ensure they can afford to maintain this lifestyle;
3). Ensure they have enough money for as long as they live.

The challenge becomes creating predictable income when they are either invested in the stock market creating market risk 
or invested in banks or credit unions creating interest rate risk. 

If you are either approaching retirement or thinking about applying for Social Security benefits, give us a call.  We would be 
glad to conduct a Social Security/Income Analysis for you so you can enjoy the retirement you've dreamed about.

Call 800-887-9647 or email morgan@hillandhillfinancial.com.
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HAPPY ANNIVERSARY!

Congratulations to our clients who celebrated milestone anniversaries 
in late 2014 and will celebrate anniversaries early in 2015!

RATE WATCH
I continue to research rates to 
get you the best possible returns 
on your short term assets.  Rates 
continue to stay low with very 
modest changes.  Currently, I 
am aware of a 3-year fixed rate 
product that guarantees 1.50% 

1
each year for 3 years .  There is 
also a 5-year fixed rate product 
that guarantees 2.25% each year 

1
for 5 years .   

Another option for better rates 
available through Hill & Hill 
Financial is our banking 
relationship with BofI.  

 
In addition to an introductory 
offer of 1.25% (  

2thereafter)  for the first six 
months on checking, savings, 
and money market accounts, 
Holly and I know from personal 
experience, that their customer 
service far exceeds that of other 
traditional banks we have used.  
If any of these rates interest you, 
give Holly a call at 800-887-
8647 or email her at 
holly@hillandhillfinancial.com. 

BofI is 
an internet bank that we have 
been using for a few years.  We 
are very happy with their rates 
and service which outpace 
traditional banks significantly! 

.45%-.80% 

To be added or deleted from the anniversary list, or to submit a correction,
please email Holly at holly@hillandhillfinancial.com or call 800-887-9647. 

Congratulations to
Charles and Linda Hughes

who celebrated 51 years
thon November 24 , 2013!  

DID WE MISS YOU? 

1 Equitrust Interest Rate Summary 
worksheet, www.equitrust.com, 
01/20/2015. Certain terms and 
limitations apply. Not all investments 
may be suitable for all investors. 
Guaranteed by the claims paying ability 
of the issuer, CD's are FDIC insured 
while Fixed Rate Annuities and Bonds 
are backed by the financial strength of 

2the issuing company.  BofI.com, 
https://www.bofiadvisor.com/products/
current-rates, 1/21/15

November

Bob and Norma Goff  64

William and Nancy Sneed 53

Richard and Nelda Twitchell 53

Jack and Carolyn Ammons 52

Errol and Pat Oare 43

Connie and Mike Stephens 42

Mike and Jeannie Chambers 41

Carl and Nellie Poland 40

Bonnie and John Milliard 32

Steve and Paula Patterson 30

Ray and Georgia Rorex 29

Paul and Jacqui Garrison 28

Fred and Kristina Holland 26

Jerry and LaRee Hackney 24

Marshall and Dorothy Rivers 16

Forrest and Belinda Walters 9

December
Skip and Jerry Hunerwadel

Dick and Manilla Singh 60

WL and Lucille Shipman 59

Donna and Alan Lowe 56

Jim and Juanita Reed 54

Judith and Gerald Gammon 53

Dee and Stan Kimmett 48

Eugene and Elaine Baker 46

Tom and Peggy Russell 45

Jerry and Dolores Beavers 45

David and Cheryl Herr 34

Rick and Kim Patton 33

Robert and Elizabeth Whitaker 31

Eugene and Joanne Cote 2

January  

Leroy and Kathy Stocklin 54

John and Janie Bishop 51

Dennis and Terrie Parker 44

Richard and Donna Thompson 7

February  

Malcolm and Arlene Marais 38

Floyd and Annette Craig 35

Thomas and Carolynn Leach 34

Roger and Debbie Watkins 32

Steve and Dawn Zollner 30

March   

Jerry and Peggy Dover 64

Mack and Wanda Lehigh 55

Terry and Charity Robbins 52

Hank and Elizabeth Spreha 51

Bert and Pauline Lute 49

Tim and Myra Molgaard 37

John and Cathy Cooper 29

Fred and Fredricka Woolwine 9

John and Beverly West 7

Curt and Kimberly Braddy 1



BUSTER SAYS:
WELCOME NEW CLIENTS

Buster Asks:  Are you receiving the Weekly Market Update, an e-blast sent once a week that has current information
and interesting articles?  Feel free to contact us at 800-887-9647  or

holly@hillandhillfinancial.com to be added to the mailing list.  Email or regular mail is available!

One Easy Phone Number! 800.887.9647
www.hillandhillfinancial.com

FROM THE DESK OF JASON WECKEL:

The economic conditions of the last decade have made it prudent for people to review all of their financial instruments. Low 
interest rates and a volatile equity market have negatively affected some portfolios, while enhancing the returns of others. This 
has caused some to re-think their investment strategies and goals. The lowest interest rates in decades have sparked a new wave 
of volatility in the fixed-income marketplace, leading to fluctuations in the price of not only bonds and CD's, but also indirectly 
on other investments, particularly permanent life insurance. 

As insurance companies collect premiums from their policyholders, they invest those premiums into portfolios comprised 
primarily of fixed investments i.e. bonds and treasuries. As these investments continue to offer lower yields, the insurance 
company gains exposure to lower returns on their investments made from your insurance premiums. When they start making 
less money on their investments, they begin to turn to the only other place they can make money: their clients! 

Lower Yields = Lower Profitability = Lower Policy Performance

Many of the insurance policies that were sold in the 1980's through early 2000's were based upon the premise the market would 
continue to provide the double-digit returns investors were accustomed to. As this changed, the profit models were altered 
meaning that insurers have to go back to policy holders and either raise the internal fees within the policies, or provide lower 
return opportunities via lower caps on the investments. This can lead to all sorts of negative outcomes, from less accumulation 
in the cash value of the insurance policies, to higher chances of lapsing as the policy ages, and in some cases, taxable events 
caused from policy lapses with outstanding loans. 

The good news is that there are insurance companies that are keenly aware of this and are developing highly flexible policies 
designed to withstand the changing market conditions and provide competitive returns no matter the market conditions. New, 
more efficient policies are introduced to the marketplace as the marketplace adjusts to a more competitive environment 
brought on by mergers and demutualization within the industry, and increased customer sophistication.  As the average 
lifespan increases, the cost of life insurance coverage comes down. Recent events in the capital markets have only served to 
complicate matters and have made the need to review current life policies all the more critical. 

Exclusively for clients of Hill & Hill, we offer a complimentary review of all of your current life insurance policies to provide 
you with the vital information that you need to evaluate your present life insurance policy.  It provides you with an analysis of 
the options that you have in policy funding and positioning in order to help maximize the benefit of your life insurance 
coverage.  

Give me a call at 800-887-9647 or email at Jason@hillandhillfinancial.com.

Aileen Beach
Colin and Olivia McLaurine

Adrian Smith
Wes and Michelle Lyle

 Cynthia Ogle

Janet Goins
Ryan Crabtree

Dale Annis and Beverly Kennedy
Bruce and Gail McDonald
Michael and Cynthia Drew



P R S T S T D
US POSTAGE

PA I D
Cartersville, GA
PERMIT No 168

406 Creekstone Ridge
Woodstock, GA 30188

Atlanta • Chattanooga • Knoxville

At Hill & Hill Financial, 
2015 has some exciting events in store!

In the coming months, you will be receiving notices and invitations to 
a number of fun and interesting events!  These events will be 

specifically designed for Hill & Hill clients.  We invite you to bring 
family and friends to these events as they are announced.  Watch for 

your next quarterly newsletter to learn more about our Summer 
Social, Educational Luncheons and Dinners, and other fun and 

interesting events that are being planned!

We will keep you informed via this quarterly newsletter and our weekly 
e-mail newsletter, the Weekly Market Update.  Thank you for being a 
Hill & Hill Financial client and we wish you the very best in 2015!
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Investment Advisory Services offered through Brookstone Capital Management, LLC (BCM), an SEC Registered Investment Advisor.  Securities offered by Morgan Hill 
through Center Street Securities, Inc. (CSS), a registered Broker-Dealer and member of FINRA, SIPC.  Hill & Hill Financial, LLC and BCM are independent of CSS.


