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poli�cs,�and�interest�rates—many�factors�can�in�uence�
the�performance�of�your�investments.�Instead�of�worrying�
about�events�that�are�out�of�your�hands,�focus�on�what’s�
within�your�control.
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News�cycles�driven�by�fear,�uncertainty,�and�doubt�can�
challenge�even�the�most�disciplined�investor.�Some�
headlines�spark�anxiety,�while�others�try�to�goad�you�into�
chasing�the�ho�est�fads�and�trends.�Although�we�live�in�
an�era�of�seemingly�in�nite�data,�informa�on�overload�
can�cause�you�to�reconsider�investment�decisions.�

Market��ming�is�the�strategy�of�trying�to�predict�future�
market�movements�to��me�buying�and�selling�decisions.�
When�markets�are�rallying�or�pulling�back,�it�can�be�very�
temp�ng�to�try�to�seek�out�the�top�for�selling�or�the�bo�om�
for�buying.�The�problem�is�that�investors�usually�guess�wrong,�
missing�out�on�the�best�market�days.�Another�approach�is�to�
focus�on��me�in�the�markets,�which�may�let�you�ride�out�the�
natural�market�cycles�and�focus�on�your�long-term�goals.

Financial�markets�have�rewarded�long-term�investors.�The�
chart�shows�how�various�asset�classes�have�performed�over�
�me.�Keep�in�mind,�however,�that�past�performance�does�
not�guarantee�future�results,�and�individuals�can’t�invest�
directly�in�an�index.
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Understanding�your��me�horizon�is�a�cri�cal��rst�step�
in�determining�what�types�of�investments�may��t�your�

overall�strategy.

Be�Pa�ent,�Not�Reac�ve�
It’s�natural�for�markets�to��uctuate.�During�periods�of�
vola�lity,�focus�on�managing�your�emo�ons�rather�than�

making�changes�to�your�por�olio.
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The�earlier�you�start,�the�greater�the�compounding�poten�al.�

If�you�start�saving�and�inves�ng�early,�you�may�gain�an�
advantage�over�someone�who�waits�to�save�and�invest.

Manage�your�tax�situa�on.

Diversify.�But�remember�
diversi�ca�on�is�an�approach�to�
help�manage�investment�risk.�It�

does�not�eliminate�the�risk�of�loss�if�
security�prices�decline.

Build�an�investment�
strategy�that�re�ects�your�
goals,��me�horizon�and�risk�

tolerance.

3-Month�T.Bill 10-Year�T.�Bond

Hypothe�cal�Growth�of�$100,��
2000–2022�(Compounded�Annually)���
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In�2022,�both�stocks�and�the�10-Year�
T-Bond�were�under�pressure.
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Financial�professionals�may�help�you�create�a�customized�
por�olio�strategy�that’s�built�around�your�unique�goals.�Although�
we�can’t�control�markets,�we�can�help�you�use�them�to�pursue�
your�long-term��nancial�goals.

Rigorous�goals�
discovery

Tax-managed�
inves�ng

Ongoing�por�olio�
monitoring�and�

oversight

Personal�por�olio

Regular�reviews�and�
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Investment�strategy�
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Market�risk—or�the�risk�of�your�por�olio�losing�value�due�
to�factors�such�as�changing�market�condi�ons—�isn’t�the�
only�type�of�risk�to�be�concerned�about.�Personal�risks,�such�
as�longer�lifespans�and�rising�healthcare�costs,�mean�that�
Americans�need�to�consider�a�variety�of�factors�as�they�prepare�
for�re�rement.�Understanding�risk�as�it�relates�to�your��me�
horizon�and�inves�ng�goals�is�cri�cal�to�a��nancial�strategy.
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Emo�onal�decision�making�can�lead�to�making�the�wrong�
decision�at�the�wrong��me.�A�DALBAR�study�found�that�while�
the�S&P�500�returned�6.06�percent�for�the�20-year�period�
ending�in�2019,�the�average�investor�fared�worse,�seeing�a�
return�of�only�4.25�percent�during�the�same�period.�Emo�onal�
decision�making�was�one�of�the�factors�that�contributed�to�the�
di�erence�in�performance.�
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The�sooner�you�begin�inves�ng,�the�longer�your�money�can�
work�for�you.�Let’s�look�at�two�hypothe�cal�investors,�Sally�
Starts�and�Dave�Delays.�When�Sally�turns���y,�she�starts�
contribu�ng�$25,000�a�year�to�an�account�that�earns�a�
hypothe�cal�six�percent.�A�er�ten�years,�she�stops�making�
payments.�Dave�puts�o��his�inves�ng�program.�At�age�sixty,�
he�begins�pu�ng�$25,000�a�year�into�an�account�that�earns�a�
hypothe�cal�six�percent.�Though�both�have�contributed�equal�
amounts,�Sally�has�the�magic�of�compound�interest�working�
for�her.�When�they�both�reach�age�seventy,�Sally’s�account�
balance�is�nearly�twice�the�size�of�Dave’s.4
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Sally�Starts Dave�Delays

Inves�ng�Early�vs.�Inves�ng�Late
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By�star�ng�ten�years�earlier,�Sally�is�able�to�
accumulate�$276,236�more�than�Dave.
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2.�S&P�500�returns�include�price�apprecia�on�and�the�reinvestment�of�dividends.�Treasury�bond�returns�include�coupon�and�price�apprecia�on.�

Treasury�bill�returns�are�shown�at�a�three-month�rate.�Past�performance�is�no�guarantee�of�future�results.�Indexes�are�not�available�for�direct�
investment.�Historical�performance�does�not�re�ect�the�taxes�and�fees�associated�with�the�management�of�an�actual�por�olio.

3.�TheBalance.com,�November�22,�2021�(most�recent�data�available)

4.�This�example�is�for�illustra�ve�purposes�only�and�does�not�represent�an�actual�investment�or�combina�on�of�investments.�Annual�contribu�ons�are�
made�at�the�beginning�of�the�compounding�period.�This�hypothe�cal�example�does�not�re�ect�taxes�or�any�fees.�Past�performance�does�not�guarantee�
future�returns.

Insert�your�broker/dealer�disclosures�here—i.e.,�securi�es�o�ered�through�“Your�B/D�Name�Here,”�Member�FINRA/SIPC.�

These�are�the�views�of�FMG�Suite,�LLC,�and�not�necessarily�those�of�the�named�representa�ve,�broker/dealer�or�investment�advisor,�and�should�not�

be�construed�as�investment�advice.�Neither�the�named�representa�ve�nor�the�named�broker/dealer�or�investment�advisor�gives�tax�or�legal�advice.�

All�informa�on�is�believed�to�be�from�reliable�sources;�however,�we�make�no�representa�on�as�to�its�completeness�or�accuracy.�Please�consult�your�

�nancial�professional�for�further�informa�on.

Investment advisory services are offered through PSF Financial Services, Inc. DBA The Florio Wealth Management Group.  Supervisory Office: 1025 Old Country Rd, 
Suite 312 Westbury NY 11590.  516-758-2430

Florio Wealth Management Group
1025 Old Country Rd., Suite 312

Westbury, NY 11590
 

(516) 758-2430
RetireSmart@floriowmg.com

www.floriowmg.com


