
The experts at Financial 
Independence Planning hail from 
a wide range of professional 
backgrounds, and work together 
as a team to help clients achieve 
their goals.
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Financial

Harry Keller, CPA, CFP®, ChFC has office 
walls adorned with postcards and pho-
tos of smiling clients in hot air balloons, 

on African safaris, ballroom-dancing, or simply 
relaxing on cruises in faraway places. The post-
cards reflect the stable relationship Keller and 
his team have with their clients and their client-
relationship philosophy.

“Retirement should be fun,” says Keller,  
founder and president of Financial Independence 
Planning (FIP). “We have developed a unique 
planning process to help coordinate all of your 
financial issues so you work with one key con-
tact instead of many. Also, the FIP Process® 
includes regular monitoring through Financial 
Independence Quarterly Check-Up® calls and 
Financial Independence Annual Update® meet-
ings to help you stay on track to achieve your 
goals. Our Financial Independence Planning 
Process® is designed to free up your time from 
worrying about money to enjoying all the things 
in life that are important to you.” 

Financial Independence Planning, LLC™

It’s Not Just the Products, It’s the Process

“Our Financial Independence 
Planning Process® is designed 
to free up your time from wor-
rying about money to enjoy-
ing all the things in life that 
are important to you.” 

– Harry Keller, CPA, CFP®, ChFC, President
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Securities and investment advisory services offered through ING Financial Partners, Inc., member FINRA, SIPC.  
Financial Independence Planning, LLC is not a subsidiary of or controlled by ING Financial Partners.
ING Financial Partners does not offer tax or legal advice. Please consult with your tax and/or legal professional.

Founded in 1982 as Keller Financial Network, 
Keller’s firm changed names in 1995 to reflect its 
focus on working with retirees and retirement-
minded individuals. Keller’s leadership has 
resulted in his being ranked among the top 
five advisors for five consecutive years by ING 
Financial Partners, based on gross dealer con-
cessions. Also, Keller was named the number 
one representative of mutual funds for 2010 out 
of more than 3,100 registered representatives.

FIP is an independent financial services 
firm with approximately $400 million in man-
aged assets. In conjunction with its broker deal-
er, ING Financial Partners, FIP offers access to 
thousands of financial products; but unlike a 
broker, the focus is not on commissions from 
transactions, but on building the assets under 
management. The firm’s financial profession-
als work together as a team to offer objective 
advice in the client’s interest. 

“We align their investments into suitable 
investment models which are carefully devel-
oped and regularly updated by our investment 
team,” Keller says. “Of course, we seek to mini-
mize taxes and risk and to protect principal in 
investment selections. Our process enables us 
to deliver consistent service to the client who 
has $100,000 as well as to the client with over a 
million dollars.”

FIP’s advisors have 
years of experience and 
bring a wide range of pro-
fessional disciplines to the 
table. Keith Hooper, CPA, 
MS, is a former vice presi-
dent and CFO of a highly 
respected nonprofit orga-
nization. Adam Peltzman, 
CFP®, RHU specializes in 
health insurance. Bruce Mussleman has 27 years’ 
worth of experience as a corporate human re-
sources manager. Glenn Kopensky, CPA, CFP® 

and Thomas Malkoch, CPA, CFP® independently 
provide professional accounting and tax services 
to individuals and businesses. Steve Dudek has 
worked in providing 401(K) training and plan 
development for more than 20 years. Laraine 
Beckman, client services manager, is a former 
vice president in the trust department for a major 
Philadelphia bank. The FIP group has many other 
dedicated professionals helping clients achieve 
their goals in retirement.

“Most importantly, our clients are confi-
dent and tend not to panic during market down-
turns because they know we are looking out for 
their interests,” Keller says. “When people have 
a sound financial plan and process, it frees them 
up to do things that really matter.”
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