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Here’s How the
Ultra-Wealthy Set Their Heirs 

Up for Success
KEY TAKEAWAYS

The vast majority of people with $25 million or more of net 
worth are worried that their heirs may waste the money 
they inherit someday. 

Focusing on family values and legacy concerns can 
potentially help steer heirs in the “right” direction. 

family meetings.

Wealth planning for the next generation is a topic that is commonly discussed between 

Recent research suggests that those with a net worth of $25 million or more are acutely 

Their attitudes and actions may potentially serve as valuable guidelines for your own plans 
to pass on wealth to your heirs. 

L E S S O N S  F R O M  T H E  S U P E R  R I C H
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Supportive of—and nervous about—the kids

at least $25 million in net worth) indicated they would leave 56.4% of assets to children and 
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EXHIBIT 2
The Ultra-Wealthy’s Plans to Distribute Assets upon Death

generation may waste the money they receive. 

The role of values and legacy

transfer to focus on the broader impact that people wish to leave behind. 

wealth in alignment with their values and goals
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extremely or somewhat important to leave 

but for many it also involves passing 

reputation. 

Legacy planning enables these investors 

a linchpin of their ability to achieve all that 
is most important to them. Yet it is deeply 

beliefs and dreams. Families need to identify 
their core values and goals through deep 
and ongoing discovery. 
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EXHIBIT 3
The Ultra-Wealthy’s Approach to Transferring Wealth
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Instilling values before transferring wealth

1. Help heirs see the potential power of their future wealth.

and goals. 

2. Discuss the topic of wealth—a lot.

One of your biggest jobs is to have conversations with family members on the subject of money 
and values so you can begin to instill your beliefs and hopes. Open lines of communication 

good life.

consistent saving might progress into more advanced discussions with adult children about 

no shortage of teachable moments in which a values-based conversation can help illustrate 

Important: 
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wealth without diving into the actual numbers. 

3. Walk your talk.

values around wealth is by modeling those values for your children to see and including heirs 
in actions that solidify the importance of those values. 

walk your talk

• Create a formal family values statement together. As you discuss wealth and values 

reinforce them.

• 

older children involved in choosing charities or causes the family should consider. Bring 

• Create a family bank.

• Live your values “out loud.” You may tell your children you want them to care about 

4. Conduct formal, facilitated family meetings.

This can be one of the best ways to foster the cohesion needed to maintain your family’s 
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meeting. 

An enduring legacy

more to implement many of the strategies they use to help set their heirs up for success. So 
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V F O
I N N E R
C I R C L E

By John J. Bowen Jr.

-

subject violators to criminal penalties as well as liabilities for substantial monetary damages up to 

the services of the appropriate professional should be sought. Neither the author nor the publisher 
may be held liable in any way for any interpretation or use of the information in this publication.

-
ommendation is always based on the author’s research and experience. The information contained 

author can accept no responsibility for the accuracy or completeness of such information or for loss 
or damage caused by any use thereof.


