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a traly “inrerlinked” approach,” says Cuavie
Mleels, RF':._.“'.. Finmcizl .I.-|1'r|.m:r. |.'|.|f|:|l.|!ﬂ3-|.'|.
and vice president of Inrerline Financial
Aclvisors, [ne “We Elrillg I:|_1|__l|r1'||¢r am Gt ire
peam e advlsors in Inwvesr et plnnnln[_-..
erlale |'||:|||.|'|i.|:|l_r|. pas-redisction '.IrJ.I-:'“Ei.l.".'..
insurance, and arher resources 1o creare
a comiplete plan for aur cllens” inanclal
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furires.”

Whch hushand Sreve Meelks, RFCS,
CICFS™, financial advisor, cofounder, and
president, Gayle and che Incerline ream
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Fowgus mor just on delivering 4 re of reourn
Foar their clicngs' Elllr“rﬂlillh. Their cliemes
cend ro be bess Interested In seeing hupe
BT R e Pt P'I-ﬁ-'ll.'ll'l and more focised on
Incorne stakilicy thar meers chelr Inn.g-rrrm
reclrement goals,

“WWe venrk wrich Fannilies rhar are in che
‘rediremiend recl 2one,” rmen inl_l. five FEArE

befone and after peclrement beglng,” s Sreve,

“We find char clients aften have companents
of thelr rerhremen |'||:| s scarmered aoross
dlifferent sdvlsars, and those hinamcial prnl't:-
slomals cfren aren't mlking wo each ather. We
being all af thase elements tagether.”

As hduciaries, the hirm aces in cliengs
be=st incerests, whesher |'|-E|FIi.IlEI_ an

i iviclual PI:"" st retirewmeit ar ]mwil.l'ing
planning advice to business owners, a growp
that oFeen Fces IlllEl.' araniial s bairdens,
"W can i'u.-lp cllens prepare Ty forward”
i‘llf'lll.'gu.'ﬁ e these events,” {-.J:rll.- ES LN “We
prowide rools thar albewy vhem o shore up
ctheir kinanclal plams and pracece rhelr assers
and invesrments a5 msch as |1nmh|r. Fram
bath infation amd axes”

Working With a Married Team
Oine of the sdvanrages of being o marrisd
financial advisory team, Gayle says, is
having a shared perspective with cliencs,
Many of them are married couples with
families, and they are primarily inceresed
in planning for a near-future retirement,

“Wi'e're 3 miarried couple thae is going
through many of the same life cxperiences
as our clients,” Gayle savs. “We want
miake sure that they have everything they
need ta live the lifestyle that they want in
their retirement. Flus, you're getting two
adwisars For the price of ene”

Anaother advanmge is having two
expert pemspectives on the sume issues and
|_'['|u_|||_'||5|_'h. That's l_'hl'“;ﬂ[l:r' valuahle in
!l.lljil:rlb valatile market, where evein the mos
well-established sirategies can fail withowt
stress besting and contingency planning,

“Cayle and [ can experience the same
myment, and vet we see it From wotally
different pengpectives,” Stove sy, " This
allewass us to ercate 3 comprehensive plan
that convers a varicty of potential shallenges
and outcomes.”

For the Ingedl ne EEaETh, thae |.'r||.‘| EII.'I.I
couldn't be clearer, “Cllenrs come Inmo oar
afhes eense and sressed,” Steve s, “They
sy, Here's everything thar my Bamily
hia, "Jl:-'q |1'q;\-|_'\-|_| it b |:|.'.I_. I"'If.\_l L1 :||||1'1 |r|: (1E]
dewen,” Thar's a very serbous ching, Whils
L41s) I; (P18 “I F'I:l n ih IIIJIII.'E]I-I:KIF, we I'||J.l||.|
comprehensive strateghes thar pur the add
i rhele Favor ag ruch az |!I-|".1u-.'i||'|n|:-r."'.F
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interlincfinancial.com
phone: (214) 778-5645
email: InfoEinterlincfinancial.com

Irvestment achvisory services aftered chrowgh Incerline Financial Advisors, Inc.. a regiseered irvesimens advisor. Insumance prodwces and servioes ane affered and sold
through [nrerline Insurance Group, Inc, Fiduciary ducy exmends solely o invesoment advisory advice and does mor esvend m ocher acrivities sach as insurance or
brokor-deaber services, Advwisory clienes are charped 2 bee For amen: undor management whille insurance producs pay a commisdon, which may resul inoa conHicr of

immeres reganding com penstion,



