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OUR PHILOSOPHY

Building long‑term relationships is our priority at 
Great Lakes Wealth Advisors. We start the journey 
by taking the time to listen to and understand 
each of our clients personally. Together, we 
carefully chart a course to pursue financial 
success, using prudent investment strategies. 
For more than 10 years, our clients have looked 
to us for financial direction. We are dedicated to 
guiding and sustaining that mission. 

Great Lakes Wealth Advisors is an independent 
financial services, wealth management, and consulting 
firm. As independent financial professionals, we have 
the freedom to provide diverse guidance and insight to 
our clients. 

We recognize that each person’s situation is different, 
so we develop a financial plan that focuses on helping 
you accomplish your personal goals. We pursue an 
in‑depth understanding of your financial situation  
and your values as they relate to your investment plan. 
This approach allows us to forge a strong partnership 
with you and to assist you as we strive to turn your 
dreams into reality. 
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Our mission
Our goal is to help protect and maintain the quality  
of your financial life and legacy.

What we do
As Investment Adviser Representatives of 
Commonwealth Financial Network,® the advisors at 
Great Lakes Wealth Advisors create, implement, and 
monitor customized financial plans designed to help 
affluent individuals and families pursue their financial 
goals. We thoroughly assess and analyze your complete 
financial picture to ensure that your strategy reflects 
your values, risk tolerance, and ultimate life objectives.

Our approach
Great Lakes Wealth Advisors is known for taking a 
conservative approach to wealth management. We’ve 
built a reputation based on sound judgment and 
prudent decision‑making—important values to help 
you pursue your goals.

The benefits of independence
Our commitment to putting your interests first is 
evident in every aspect of our business. We’ve chosen 
to partner with Commonwealth Financial Network, a 
Registered Investment Adviser–broker/dealer with a 
40‑year history of focusing exclusively on the needs of 
its affiliated advisors and the clients they serve. This 
partnership means that we remain free to make 
recommendations based on what’s right for you, 
without pressure to promote proprietary products or 
strategies—which is not the case with some other 
types of financial advisors.

Our services
• Investment management

• Education planning

• Business succession strategies

• Post‑retirement income planning

• Insurance planning

• Strategies for minimizing tax burdens

• Estate planning

• Charitable giving strategies

• Coordination with other professionals, such as 
CPAs and attorneys, to ensure that everyone is 
working toward common goals

Our team
Our core group of dedicated professionals shares the 
common goal of providing you with the expertise, 
sound judgment, and personalized service you need to 
confidently pursue your financial goals.

ABOUT OUR FIRM
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WHERE DO WE ADD VALUE?

With so many professionals, corporations, and 
even websites offering investment advice, it’s easy 
to get confused by the array of services, products, 
and plans. Prospective clients often ask us, 
“Where do you add value? What distinguishes you 
from the pack?” What follows is a brief response 
designed to assure you that partnering with our 
firm could be among the wisest decisions you  
ever make.

There are literally hundreds of thousands of people in 
the field of financial services who act as investment 
advisors, managing a client’s portfolio for a fee or 
earning commissions on trades. But few of them ever 
consider doing anything beyond investments. We 
believe that we can offer superior investment guidance 
while providing something more—comprehensive 
wealth management.

Our approach to planning is carefully designed for our 
clients. Our planning services are as unique and 
diverse as the clients we serve. Because there is no 
cookie‑cutter solution when it comes to managing our 
clients’ financial futures, we stock our shelves with the 
finest financial ingredients and cook up customized 
solutions that leave our clients calling for seconds. The 
cooking analogy aside, we partner with our clients to 
help make their goals a reality—preserving their wealth, 
preparing for tomorrow, and putting it all together.

As stated above, accumulation of assets is just one 
of several areas that we focus on. We also provide 
expertise in retirement planning, estate planning, 
risk management, taxation, business planning, and 
asset allocation. This commitment to a life planning 
approach makes financial planning personal and 
addresses specific individual needs.

We employ a dynamic educational process that allows 
clients to visualize their personal goals and model the 
financial consequences of their choices. We rely on 
state‑of‑the‑art software to plan and illustrate our 
strategies. We have partnerships with CPAs, attorneys, 
and other professionals dedicated to working as a team 
to meet all aspects of our clients’ needs. 

Most important—what separates our firm from the 
others—are the relationships we develop with our 
clients. We built our firm based on the fundamental 
elements of mutual trust, honesty, and respect, which 
helps us better strive to help make your goals a reality.
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COMMONWEALTH’S STANDARDS

We chose to affiliate with Commonwealth 
Financial Network® as our Registered Investment 
Adviser–broker/dealer. Since 1979, Commonwealth 
has enjoyed a stellar reputation among the financial 
advisors it serves. Among the many reasons are:

• Commonwealth is extremely selective, turning 
away more than half of the advisors who want to 
partner with it. The firm seeks to partner with 
advisors with an exemplary compliance history; 
a prudent, balanced approach to investing and 
managing assets; and a highly personalized way  
of doing business.

• Commonwealth excels in its commitment  
to safeguarding your privacy and ensuring  
that your investment data remains secure. Its  
encryption standards, redundant data centers,  
and disaster recovery plans make us confident  
that the information you entrust us with will 
remain well protected.

• Fidelity Clearing & Custody Solutions® (FCCS)1 
provides clearing, custody, and other brokerage 
services to Commonwealth through National 
Financial Services LLC (NFS). Like Commonwealth, 
NFS is an industry leader with a long and stable 
history of customer service excellence. We have the  
utmost confidence in the proficiency with which 
NFS handles every trade, statement, report, and  
myriad other transactions for millions of 
clients—and we believe that you can as well.

• The firm’s Compliance team offers a flexible, 
responsive framework that allows us to understand 
what various industry regulations mean and how 
to work within them to achieve your goals.

In addition, we are proud to be associated with an 
organization that has received acknowledgments of  
its workplace culture year after year in the Boston and 
San Diego areas where its home offices are staffed.  
The firm has been recognized 41 times and counting 
as a Best Place to Work by:

• The Boston Globe

• Boston Business Journal

• San Diego Business Journal

• U‑T (Union‑Tribune) San Diego

• Computerworld

Commonwealth works hard to keep its staff happy and 
inspired to deliver indispensable service to us, which, in 
turn, makes it easier for us to put your interests first.

1  Fidelity Clearing & Custody Solutions® (FCCS) is an independent company, unaffiliated with Commonwealth. FCCS is a service provider to 
Commonwealth and provides clearing, custody, and other brokerage services to Commonwealth through National Financial Services LLC (NFS), 
member NYSE, SIPC. 812043.1.0
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The Advanced Planning team is our expert resource for wealth management and financial planning 
strategies that address your complex financial situations. Team members can research technical issues 
and coordinate the expertise of other Commonwealth specialists to help us provide you with nuanced 
customized solutions, from risk management and investment taxation to charitable giving, estate planning, 
executive benefits, concentrated stock, and more. Additional information about the team is provided below.

JUSTIN DUFT, JD, CFP,®  
CLU,® ChFC,® CLTC
Director, Advanced Planning
Justin joined Commonwealth in  
June 2007. As director of advanced 
planning, he is responsible for the 
strategic direction of the department,  
as well as providing a resource  

for advisors on issues involving trust, estate, tax, 
charitable, social security, business, insurance, and 
education planning. 

Justin has a JD from New England Law Boston,  
with a focus on estate, trust, and tax law; an MS  
in financial services from The American College of 
Financial Services; and a BS in business administration 
from Northeastern University. He holds Massachusetts 
life, accident, and health insurance licenses; the  
CERTIFIED FINANCIAL PLANNER™ professional  
certification; the Chartered Life Underwriter® (CLU®),  
Chartered Financial Consultant® (ChFC®), and 
Certified in Long‑Term Care (CLTC) designations; 
and his FINRA Series 6, 7, 24, and 63 securities 
registrations. Prior to Commonwealth, Justin worked 
for Renaissance Insurance Group as a marketing 
representative and held positions with John Hancock 
and Ernst & Young.

HEATHER ZACK, JD, LLM, CAP®

Team Lead, Advanced Planning
Heather joined Commonwealth in 
June 2011. In her role as team lead, 
she acts as a resource for advisors on 
issues involving estate, charitable, tax,  
and education planning. 

Heather has a bachelor’s degree from Endicott College 
and a JD from University of San Diego School of Law. 
She earned an LLM in taxation from Boston University  
and has enrolled in a program to earn an MS in  
financial planning from Bentley University. Prior to 
joining Commonwealth, she held positions at Bank  
of America Investment Services/Merrill Lynch and  
Investors Capital. Heather holds FINRA Series 7, 9, 10, 
and 63 securities registrations as well as the Chartered 
Advisor in Philanthropy® (CAP®) certification.

MARTIN BAKER, CFP® 
Advanced Planning Consultant 
Martin joined Commonwealth  
in January 2019 as an advanced 
planning consultant. In this role, he 
provides financial planning support 
for advisors, including estate, trust, 
charitable, education, business, and 

social security planning strategies. 

Prior to joining Commonwealth, Martin was  
a private wealth relationship manager at Fidelity.  
Before that, he was a wealth strategist with UBS. He 
earned a bachelor’s degree in finance from Bentley 
University and holds the CERTIFIED FINANCIAL 
PLANNER™ professional certification and FINRA 
Series 7 and 66 securities registrations.

COMMONWEALTH’S ADVANCED PLANNING CONSULTANTS
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COMMONWEALTH’S ADVANCED PL ANNING CONSULTANTS  continued

MIKE BAUM, CFP®

Advanced Planning Consultant 
Mike has been with Commonwealth 
since August 2008 and joined the 
Advanced Planning team in 2017.  
As an advanced planning consultant, 
he acts as a resource for our advisors 
on issues involving financial planning 

software and charitable, tax, education, and social 
security planning.

Prior to joining the Advanced Planning team, Mike 
held several leadership roles on the Data Integrity 
team, most recently as supervisor of the group.  
Mike has a BS in business administration from the 
University of Connecticut School of Business. He 
holds the CERTIFIED FINANCIAL PLANNER™ 
professional certification and his FINRA Series 7, 24, 
and 66 securities registrations.

MAUREEN BAXTER, MBA,  
CLU,® ChFC®

Advanced Planning Consultant
Maureen joined Commonwealth  
in December 2013 as an advanced 
planning consultant. In this role, she 
serves as a resource for advisors in all 
areas of financial planning, including  

executive benefits, as well as high‑level insurance  
planning, social security, estate, and business planning. 

Maureen earned her MBA from Plymouth State  
University and her Chartered Life Underwriter® (CLU®)  
and Chartered Financial Consultant® (ChFC®) 
designations from The American College. Prior to 
joining Commonwealth, she was an assistant vice 
president of advanced sales and sales development at 
Lincoln Financial Group. She also held positions  
at Western and Southern Financial Group, and 
Jefferson Pilot Insurance Company.

KEVEN DUCOMB, JD, MBA
Advanced Planning Consultant 
Keven joined Commonwealth in  
May 2019. In his role as advanced 
planning consultant, he acts as  
a resource for advisors on issues 
involving estate, charitable, tax,  
and education planning. Keven has  

a bachelor’s degree, JD, and an MBA from University 
of Michigan. Prior to joining Commonwealth, he held 
positions as a practicing attorney at Community Bank, 
N.A., and Comerica Bank.

DAVID HAUGHTON, JD
Advanced Planning Consultant 
David joined Commonwealth  
in March 2018 as an advanced  
planning consultant. In this role, he 
provides financial planning support 
for advisors, including estate, trust, 
charitable, education, business, and 

social security planning strategies. 

Prior to joining Commonwealth, David was in private 
practice for eight years in Massachusetts and Southern 
New Hampshire. He has experience representing 
individuals and companies in bankruptcy, as well as 
engaging with many other general practice areas. Over 
the last few years, he has exclusively practiced in areas 
of elder law and estate planning and administration. 
David graduated with a BA from the University of 
Massachusetts Amherst and earned his JD at the 
Massachusetts School of Law. He is admitted to the 
Massachusetts and New Hampshire bars, as well as the 
U.S. District Court for the District of Massachusetts 
and the U.S. District Court for the District of  
New Hampshire.
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COMMONWEALTH’S ADVANCED PL ANNING CONSULTANTS  continued

ANNA HAYS, JD, LLM 
Advanced Planning Consultant 
Anna joined Commonwealth in 
November 2016 as an advanced  
planning consultant. In this role, she 
provides financial planning support 
for advisors, including estate, trust, 
charitable, education, business, and 

social security planning strategies. 

Prior to joining Commonwealth, Anna worked for 
Wilmington Trust, the Pennsylvania Department of 
Aging and Department of Human Services, the U.S. 
District Court for the Western District of Pennsylvania, 
and Chemical Bank in New York City. Anna earned 
her undergraduate degree and JD from Duquesne 
University and an LLM in international human rights 
from the National University of Ireland in Galway.

KRISTA TEEGARDEN, CLU,® ChFC®

Advanced Planning Consultant 
Krista joined Commonwealth in 
September 2018 as an advanced 
planning consultant. In this role, she 
provides financial planning support 
for advisors, including estate, trust, 
charitable, education, business, and 

social security planning strategies. 

Prior to joining Commonwealth, Krista worked  
with independent advisors conducting research  
and analysis and implementing advanced estate and 
business strategies.

She also worked closely with attorneys to design  
and implement nonqualified plans and executive 
benefits. Krista earned her bachelor’s degree in  
finance at Biola University. She holds the Chartered 
Financial Consultant® (ChFC®) and Chartered Life 
Underwriter® (CLU®) designations, as well as her 
FINRA Series 7 securities registration.
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OUR RESPONSIBILITIES AS YOUR ADVISOR

As you know, our job is to help you achieve your 
financial objectives. But you may not be familiar 
with the steps that go into pursuing your goals 
and needs. 

Despite what do‑it‑yourself financial planning 
websites and TV commercials may suggest, the 
investment management process is more complicated 
than ever before. Products have become increasingly 
complex, tax law continues to change, and portfolio 
strategies continue to evolve. 

Our approach to investing is grounded in time‑tested 
philosophies and designed to stay relevant in this 
ever‑changing world. And our investment management 
process goes far deeper than selecting a basket of 
mutual funds. In brief, our responsibilities include: 

Portfolio Management 
• Understanding your investment goals and objectives

• Choosing an appropriate asset allocation strategy 
tailored to target your goals 

• Drafting a written investment proposal and/or an 
investment policy statement consistent with your 
goals and objectives 

• Screening and selecting appropriate money managers, 
mutual funds, and other investment vehicles 

• Implementing your portfolio 

• Monitoring your portfolio on both an asset  
class‑ and fund‑specific level 

• Analyzing the tax aspects of your portfolio and 
underlying investments 

• Rebalancing your portfolio to maintain the 
original asset allocation 

Goal Management 
• Balancing your risk tolerance with your 

accumulation target 

• Continually assessing the market and asset classes 

Relationship Management 
• Helping you manage the emotional swings 

associated with investing 

• Uncovering your hidden feelings about money 

• Ensuring that assets are properly titled

• Conducting beneficiary reviews

• Monitoring the markets and allaying concerns  
you might have 

We’re happy to provide you with additional details 
about our investment management process and all that 
goes on behind the scenes to ensure that your wealth  
is securely invested.
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The Wealth Management Pyramid

THE ROLE OF THE WEALTH MANAGER

Independence is at the core of wealth 
management. Our process‑driven strategy is 
designed to provide solutions to all of your 
financial needs.

As investment products have become increasingly 
complex and investor needs have expanded, clients 
have turned to financial professionals rather than 
relying on brokers. Individuals who used to pay 
for products and get guidance for free now pay for 
guidance while still getting best‑of‑class products. 
Because we believe that the trend toward guidance 
conforms to our client‑first philosophy, we offer 
ourselves to you as wealth consultants.

Wealth management is about replacing products with 
process—a strategy that provides total professional 
services. Instead of picking the hottest stocks, we rely 
on a strict investment methodology to help ensure 
that our clients’ portfolios are aligned with their best 
interests. We don’t try to sell a particular life insurance 
policy, but we do assess your personal goals and needs 
before considering what sort of insurance might be 
appropriate. Rather than turning you away when 
you ask us to develop a college plan, we will help you 
understand the nuances of 529 plans and other college 
savings vehicles. 

Our services range from coordinating an estate plan 
to managing risk, from income distribution planning 
to business succession planning. We partner with 
accountants and attorneys to provide solutions to all  
of your financial needs.

As independent advisors, we have no obligation to  
sell a particular product, so we suggest the best‑suited 
one instead. Knowing that there is no one‑size‑fits‑all 
solution to personal finance, we strive to find the 
proper solutions for you. 

We seek to provide invaluable financial guidance to 
high‑net‑worth individuals with complex planning 
needs. Our focus is to help you achieve your goals. 
Our strategy is wealth management.

 

WM

 Process Implementation

Plans: retirement, income, college,  
tax, risk, business, estate

Products: mutual funds, ETFs, stocks, 
life/LTC/disability insurance, annuities, separate accounts
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DEFINING THE WEALTH MANAGEMENT PROCESS

Intelligent investors often ask,  “What is your 
wealth management process?” When it comes 
to managing our clients’ assets, we adhere to a 
proven system.

Below is an overview of our six‑step process.

• Establish Client and Financial 
Consultant Relationships 
The goal here is to get to know you. We will ask you 
for relevant financial data, assess your risk tolerance, 
and determine your financial goals and needs. All 
future decisions in the Wealth Management process 
will stem from this information.

• Gather Data 
We will identify your principal needs and work with 
you to prioritize both short‑ and long‑term goals.

• Analyze Current Positions 
In an “observations meeting,” we will assess your 
current accounts and policies, looking closely for 
gaps or inconsistencies.

• Present an Action Plan 
Depending on your situation, we will draft a 
financial plan that may include an Investment 
Policy Statement, a thorough retirement income 
plan, or a detailed action plan. 

• Implement the Plan 
At this stage, we will make the investment decisions 
on a product level: Which mutual funds should 
you buy? Which insurance policy is best for you? 
What sort of annuity fits best with your situation?

• Ongoing Review and Reporting  
The final step in the Wealth Management process 
involves the ongoing monitoring of your portfolio. 
As time goes on, we will ensure that your assets 
remain diversified and that your objectives stay on 
track. Diversification does not assure a profit or 
protect against a loss in declining markets.
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CRAFTING YOUR MASTER PLAN 

When we consider finances and life events, we 
often focus on the here and now. But in pursuing 
your financial goals, we take a long‑term 
view—looking to ensure your well‑being for 
today and for tomorrow and even to secure the 
well‑beingof the future generation. 

Estate planning does just that. It is the development  
of a master plan for managing your assets as they move 
to your heirs and other inheriting beneficiaries, 
including charitable foundations. Common estate 
planning issues we deal with in the estate planning 
process include:

• Transferring wealth

• Minimizing transfer taxes

• Asset protection

• Charitable gifting

Transferring wealth
Wealth transfer planning, as the name implies, involves 
the smooth transition of wealth to the next generation 
or to charities, according to your wishes. With proper 
estate planning, you decide to whom, how, and when 
your assets will be distributed, as well as who will 
manage your estate or business. Special issues you may 
deal with are providing financial security for family 
and friends, planning for the children of a previous 
marriage, equalizing inheritances, and retiring from 
your business. Wealth transfer planning also involves 
managing assets during disability or incapacity.

Minimizing transfer taxes
A major goal of estate planning is minimizing 
potential taxes without interfering with other financial 
goals. If you give away wealth, during life or at death, 
you may incur federal taxes—and possibly additional 
state taxes. These taxes include gift, estate, income, 
and inheritance taxes. You can help protect the assets 
you transfer from excessive depletion by understanding 
these taxes and the various strategies you can use to 
minimize them.

Asset protection
If you own substantial assets, creditor protection can 
be a concern. Creditors can come in the form of the 
IRS, accident victims, Medicaid, business creditors, 
or a former spouse. An asset protection plan first 
identifies potential exposure and then identifies the 
preventive tools and strategies to reduce exposure. 
Asset protection planning deals with ownership issues, 
liability insurance, statutory protections, special needs 
trusts, offshore and domestic trusts, prenuptial 
agreements, divorce, and business dissolutions.

Charitable gifting
Charitable gifting is motivated by personal interests 
and tax incentives. Most people donate to charities 
because they believe in the charity’s mission, and they 
gain a sense of personal satisfaction by contributing 
to that mission. Through tax legislation that offers 
incentives for minimizing income and estate taxes, the 
U.S. Congress encourages charitable giving. Charitable 
gift planning involves selecting the gifted property and 
charitable structure that targets your income, estate 
planning, and donative needs.

We have an eye on your future
As your trusted financial consultant, it is our job to 
identify and address potential gaps in the protection 
of your assets. Estate planning can shield your assets 
from creditors, taxes, and misuse. A proper plan can 
safeguard the financial well‑being of your family and 
establish a substantial legacy. While you may focus on 
your present financial issues, you can trust that we 
have an eye out for your future. 

This material has been provided for general informational purposes 
only and does not constitute either tax or legal advice. Although we go 
to great lengths to make sure our information is accurate and useful, we 
recommend you consult a tax preparer, professional tax advisor, or lawyer 
if you want professional assurance that our information, and your 
interpretation of it, is appropriate to your particular situation. 



812 Ludington Street  |  Escanaba, MI  49829  |  906.786.5930   |  906.786.1303 fax  
dominic.benetti@greatlakeswa.com  |  chris.sauve@greatlakeswa.com  |  www.greatlakeswa.com

Securities and advisory services offered through Commonwealth Financial Network®,   Member FINRA/SIPC, a Registered Investment Adviser.

12

AMKTG-5513-43198_01/20

WEALTH TRANSFER OVERVIEW

At some point, your wealth will transfer to the 
next generation. Do you have a plan for how your 
assets will be distributed? Do you know who will 
receive your assets? Who will manage your estate 
or business? Who will manage your assets and 
your medical care in the event of disability 
or incapacitation? 

It is hard for many of us to think about these questions; 
however, if you don’t have a plan in place, the state 
will distribute responsibility and assets according to its 
own system, which may not be in accord with your 
wishes. That’s why it’s important to spend time 
thinking about these issues and establishing a wealth 
transfer plan.

Wealth transfer planning involves the smooth 
transition of wealth to the next generation, or to 
charities, according to your wishes. There are several 
matters you may want to consider when thinking 
about wealth transfer:

• Security for family and friends—Strategies for 
providing adequate resources for family and friends 
in the event of your premature death.

• Family bank (dynasty trust)—A trust maintained 
for the benefit of other family members, with 
loans made under very favorable terms. The 
principal is maintained and managed to benefit 
each succeeding generation of heirs. If properly 
structured, it can escape future estate and 
generation‑skipping transfer taxes.

• Business succession—When and how to retire 
from the business. If you own a business, you 
will have to develop a succession plan and decide 
whether to sell the business or give it away during 
life or at death.

• Planning for incapacity—A plan to manage 
day‑to‑day affairs or to make medical decisions 
when you are not mentally or physically able to 
make them.

• Children of a previous marriage—A plan 
that takes into consideration providing for a 
surviving spouse while ensuring that the ultimate 
beneficiaries are children from a previous marriage.

• Lifetime giving—Gifts that allow you to actively 
manage the process of transferring wealth to the 
next generation, as well as benefit from significant 
tax advantages.

• Managing probate—Probate is a court‑supervised 
process to finalize your estate after your death. There 
are basic estate planning documents you should 
have to simplify this process and reduce costs.

• Equalizing inheritances—Most parents want 
to treat their children equally, but it may not be 
feasible or desirable to split an asset equally among 
all beneficiaries. There are several ways to organize 
your assets to ensure that your children will receive 
comparable inheritances.

Although it may be difficult to think about and plan for 
death, it is vital to the survival of your estate and may 
be essential to the financial well‑being of your family 
as well. Wealth transfer planning is an important part 
of managing your wealth.

This material has been provided for general 
informational purposes only and does not constitute either 
tax or legal advice. Although we go to great lengths to 
make sure our information is accurate and useful, we 
recommend you consult a tax preparer, professional tax 
advisor, or lawyer if you want professional assurance that 
our information, and your interpretation of it, is 
appropriate to your particular situation.


