
Favorite Things To Do 3rd Quarter 2017   Issue 7 

We have had a number of 
our friends both new to and 
longtime residents of 
Arizona who have shared 
their favorite things to do in 
our state; particularly during 
the hot summer months.  So 
we asked them if it would be 
ok to share their stories with 
our clients and friends in 
our newsletter and on our 
website.   

 

 

If you have a favorite hike, 
resort, golf course, 
restaurant, get away, please 
contact Jaime at 
jaime@itsyourlegacy.com  
with your photo(s) and 
story.  
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IMPROVING COMMUNICATIONS 

 

Text Messaging 

We understand that many of our 
clients use their cells phones for their 
main source of communicating with 
family, friends and business partners.   

Please note when you communicate 
with us, we ask you do not use text 
messages, rather use our email, 
advisor@itsourlegacy.com for Doug, 
jaime@itsyourlegacy.com for Jaime. 

We will not be able to respond to a text 
message since this is a form of instant 
messaging and at this time is not 
monitored.   

Web Based Meetings 

We have recently rolled out an amazing 
new tool that we are very excited about, 
web based meetings. We know that you 
have busy schedules and for some it 
difficult to get time off to meet us at our 
office in Fountain Hills. 
  
Moving forward, we are now able to 
conduct portfolio review meetings from 
the comfort of your own home by using 
the join.me web conferencing platform. 
The program is extremely user friendly 
and easy to set up. All that we would need 
to do is set aside 20-30 minutes when you 
will be at your computer and we will send 
you the link to access the meeting via 
email a few minutes before we are 
scheduled to start. 
  
If you would like to set up a web meeting 
with us please contact Jaime at 480-837-
1736 and he will get you on the schedule. 

Communications have changed and evolved quickly over the past several years.  While we 
hope to constantly improve upon our website and social media sites, we still prefer meeting 
personally one on one, when it fits your busy schedule.   

Emails 

Communicating with us via our 
email can be at times the best way 
to get ahold of us.  It also provides a 
historical archive for us to maintain.   

While we encourage you to call us, 
480-837-1736, sometimes we can 
respond quicker to an email. 

 

mailto:advisor@itsourlegacy.com
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IMPROVING COMMUNICATIONS 

 
by [Article Author] 

Online Scheduling 

We are very pleased to 
announce that we have added 
the option to schedule a Call, 
Web Meeting, or Office 
Meeting with Doug directly 
from our website! The next 
time you go onto 
www.itsyourlegacy.com you 
will see a Schedule button in the 
top right of every page.  

 

Clicking this Schedule button 
will redirect you to our 
Calendly Scheduling page 
where you will select an 
appointment type:  

 Client Office Meeting 
 Client Webinar Meeting 
 Client Conference Call  
 Introduction Office 

Meeting  
 Introduction Webinar 

Meeting 
 Introduction Call  

Client Appointments are for 
existing relationships and 
Introduction Appointments are 
for new relationships. 

Once the appointment type is selected, you will 
choose the date and time that works for you and it 
will be automatically added to our calendar!  

If there is not a time available on the calendar that 
works for you, or you would like to meet 
somewhere other than the Fountain Hills office, 
please call Jaime and he will get your appointment 
scheduled over the phone.  

You are still able to call in and schedule an 
appointment like you have done in the past. This 
tool is here to make scheduling more convenient 
and accessible for you if you wish to do it online. 

Please take note! 
Client Reports 

Effective November 1, 2016 we are asking all our 
relationships to access their comprehensive client 
performance reports online at our website:   

www.itsyourlegacy.com 

If you don’t have internet please contact us for alternative delivery. 

 

Jaime DelGreco 

Local:  480.837.1736 

Toll Free:  888.837.1736 

Fax:  480.837.1735 

Jaime@itsyourlegacy.com 

http://www.itsyourlegacy.com/
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Favorite Things to Do and Places to See in Arizona 

Hassayampa River Preserve 
 
49614 US Hwy 60 89 
Wickenburg, AZ 85390 
 
For most of its 100-mile course through 
the desert, the Hassayampa River flows 
only underground. But within the 
preserve its crystal clear waters emerge, 
flowing above ground throughout the 
year. This lush streamside habitat is home 
to some of the desert’s most spectacular 
wildlife, including approximately 300 
different bird species. 

La Posada Hotel  

303 E 2nd St, Winslow, AZ 86047 

www.laposada.org  

This national historic landmark was 
built in 1930 by the Santa Fe Railroad 
for the Fred Harvey Company. It was 
the last of the great American railroad 
hotels, and was the masterpiece of 
architect Mary Jane Elizabeth Colter. 
Each one of the rooms are named after 
famous people which have stayed there, 
including Franklin D Roosevelt, John 
Wayne, and Frank Sinatra. 

 

http://www.laposada.org/


5 
Favorite Things To Do 3rd Quarter 2017 | Issue 7 

Securities and Investment Advisory Services offered through NEXT Financial Group, Inc., member FINRA/SIPC.  NEXT Financial Group, Inc., nor 
Douglas A. Schmidt, RFC or Jaime DelGreco offer or provide legal or tax advice or services.  This quarterly newsletter is meant to provide 
informative articles and information and not a solicitation or recommendation to buy or sell any particular investment or service. 

 
 

Evening with Friends 

  On behalf of Jaime, Judy and 
myself, we hope you will be able to 
join us for our 2017 Evening with 
Friends 

Evening with Friends has returned 
for the summer with a couple 
changes.  Starting in July we will 
celebrate Evening with Friends on 
Saturday, July 22nd from 4pm to 
8pm. Bring the family and enjoy 
the pool. Contact Jaime for the 
address and details.  We’ll have a 
wonderful BBQ spread and 
refreshments for the entire family! 

August and September will have a 
similar format, look for details 
forthcoming.  

 

This evening will be a great 
opportunity for residents, business 
and government leaders to network, 
introduce themselves to each other 
and just enjoy a couple hours each 
month catching up. 

As a past Chairman of the Fountain 
Hills Chamber of Commerce and 
recipient of the Chairman’s Award as 
well as Business Person of the Year, I 
miss being involved and meeting our 
new leaders.  This is an opportunity 
to reconnect, renew and get to meet 
our new leaders and residents of 
Fountain Hills.  I hope you will join 
us! 

Saturday, July 22nd 

4 pm to 8 pm 
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Tell Your Beneficiaries About Your Accounts and Policies 

 
 

  

Let them know how they will receive                                                   
retirement assets and insurance 
benefits. 

                Provided by Douglas A Schmidt, RFC 

 

Will your heirs receive a fair share of 
your wealth? Will your invested assets go 
where you want them to when you die?  

If you have a proper will or estate plan in 
place, you will likely answer “yes” to both 
of those questions. The beneficiary forms 
you filled out years ago for your IRA, your 
workplace retirement plan, and your life 
insurance policy may give you even more 
confidence about the eventual transfer of 
your wealth. 

One concern still remains, though. You 
have to tell your heirs that these 
documents exist. 

That does not mean sharing all the details. 
If you have decided that some of your 
heirs will one day get more of your wealth 

than others, you can keep quiet about 
that decision as long as you live. You do 
want to tell your heirs the essential 
details; they should know that you have a 
will and/or an estate plan, and they 
should understand that you have named 
beneficiaries for your retirement 
accounts, your investment accounts, and 
your insurance policies.  

Over time, you must review your 
beneficiary decisions. In fact, you may 
want to revisit them. As an example, say 
you opened an IRA in 1997. Your life has 
probably changed quite a bit since 1997. 
Were you single then, and are you 
married now? Were you married then, 
and are you single now? Have you 
become a parent since then? If you can 
answer “yes” to any of those three 
questions, then you need to look at that 
IRA beneficiary form now. Your choices 
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Tell Your Beneficiaries About Your Accounts and Policies, Continued 

may need to change.  

Here is a quick look at how beneficiary 
decisions play out for a few of the most 
popular retirement accounts. 

Employer-sponsored retirement plans. 
These are governed by the Employee 
Retirement Income Security Act (ERISA), 
which rules that if the late accountholder 
was married, the surviving spouse is 
entitled to at least 50% of the account 
assets. That applies even if another 
person has been designated as the 
primary beneficiary. In such a case, the 
spouse and the primary beneficiary may 
split the assets 50/50. (The spouse can 
actually waive his or her right to that 50% 
of the invested assets through a Spousal 

Waiver form. A spouse usually has to 
be older than 35 for this to be allowed.) 
These rules also apply for other types 
of ERISA-governed retirement assets, 
such as pension plan accounts and 
corporate-owned life insurance.1,2  

The Supreme Court has decided that 
these rules take priority over state laws 
(Egelhoff v. Egelhoff, 2001; Hillman v. 
Maretta, 2013) and divorce agreements 
(Kennedy Estate v. Plan Administrator for 
the DuPont Saving and Investment Plan, 
2008).3,4  

If a participant in one of these 
retirement accounts remarries, the 
new husband or wife is entitled to 50% 
of those assets at death. While a plan 
participant may name a child as the 
beneficiary of a retirement account 
after a divorce, remarriage will leave 
only 50% of those assets with that child 
when the accountholder dies, rather 
than 100%, unless the new spouse 
waives his or her right to receiving 50% 
of the assets. The new spouse will be in 
line to receive that 50% of the account 
even if unnamed on the beneficiary 
form.1 
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Tell Your Beneficiaries About Your Accounts and Policies, Continued 

 

  IRAs. Unlike an employer-sponsored 
retirement plan, a spouse does not 
have automatic beneficiary rights 
with an IRA. That is because IRAs are 
governed under state laws rather than 
ERISA. One interesting estate 
planning aspect of an IRA rollover is 
that the owner of the new IRA has the 
freedom to name anyone as the 
primary beneficiary.1   

Life insurance policies. The death 
proceeds go to the named 
beneficiary; occasionally, a 
beneficiary may not know a policy 
exists. 

Recently, 60 Minutes did an expose 
on the insurance industry. Major 
insurers had withheld more than $7.5 
billion in life insurance death 
proceeds from beneficiaries. They 
had a contractual reason for doing so: 
the beneficiaries had never stepped 
forward to file claims.5 

While many of the policies involved 
were valued at $10,000 or less, others 
were worth over $1 million. The 
deceased policyholders had either 
failed to tell their heirs about the 
policies or misplaced the copies and 
the paperwork. Their heirs did not 
know (or know how) to claim the 
money. As a result, the insurance 
proceeds lay unclaimed for years, 

and the insurers only now feel 
pressure to pay out the benefits.5 

Update your beneficiaries; let your 
heirs know how vital these forms 
are. Make sure that your beneficiary 
decisions on retirement, brokerage 
and bank accounts, college savings 
plans, and life insurance policies suit 
your wealth transfer objectives. 

This material was prepared by MarketingPro, Inc., and does not 

necessarily represent the views of the presenting party, nor their 

affiliates. This information has been derived from sources believed to 

be accurate. Please note - investing involves risk, and past performance 

is no guarantee of future results. The publisher is not engaged in 

rendering legal, accounting or other professional services. If assistance 

is needed, the reader is advised to engage the services of a competent 

professional. This information should not be construed as investment, 

tax or legal advice and may not be relied on for the purpose of avoiding 

any Federal tax penalty. This is neither a solicitation nor 

recommendation to purchase or sell any investment or insurance 

product or service, and should not be relied upon as such. All indices 

are unmanaged and are not illustrative of any particular investment. 

Citations. 

1 - 

401khelpcenter.com/401k_education/connor_beneficiary_designation

s.html [4/21/16] 

2 - nolo.com/legal-encyclopedia/claim-payable-on-death-assets-

32436.html [4/21/16] 

3 - marketwatch.com/story/check-your-beneficiary-designations-now-

2013-09-17/ [9/17/13] 

4 - forbes.com/sites/deborahljacobs/2013/06/03/supreme-court-

favors-ex-wife-over-widow-in-battle-for-life-insurance-proceeds/ 

[6/3/13] 

5 - cbsnews.com/news/60-minutes-life-insurance-investigation-lesley-

stahl/ [4/17/16] 
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Home Point Financial Corporation. NMLS Unique ID No. 7706 (www.nmlsconsumeraccess.org). 1194 Oak Valley Drive, Suite 80 Ann Arbor, 

MI 48108. Toll-Free Tel: 888-616-6866. Arizona state License No. 0930854; Loan made or arranged pursuant to a California Finance Lenders 

Law license; Licensed by the California Department of Business Oversight under the California Residential Mortgage Lending Act (License 

No. 4131048); Georgia Residential Mortgage Licensee No. 33540; Illinois Residential Mortgage Licensee (No. MB.6760891); Kansas licensed 

mortgage company license no.SL.0026591); Massachusetts Mortgage Lender License No. ML7706; Nebraska Mortgage Banker License; 

Licensed by the New Hampshire Banking Department; Licensed by the New Jersey Department of Banking and Insurance; Licensed 

Mortgage Banker—NYS Department of Financial Services; North Dakota Department of Financial Institutions-Money Broker License 

MB102834; Oklahoma Mortgage Lender License N0. ML010597; Rhode Island Licensed Lender; Washington consumer loan license number 

CL-7706. Some products may not be available in all states. Information, rates and pricing are subject to change without prior notice. This is 

not a commitment to lend. Other restrictions apply. All rights reserved. © 2016 Home Point Financial Corporation. 
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Life Insurance with Long Term Care Riders 

As conventional LTC policies grow costlier, 
alternatives have emerged. 

 

The price of long term care insurance 
is really going up. If you are a baby 
boomer and you have kept your eye on 
it for a few years, chances are you have 
noticed much costlier premiums for 
LTC coverage today compared to 
several years ago. For example, in 2015 
the American Association for Long-
Term Care Insurance found that 
married 60-year-olds would pay $2,170 
annually to get a total of $328,000 of 
coverage.1  

As CNBC notes, about three-quarters of 
the insurers that sold LTC policies ten 
years ago have stopped doing so. 
Demand for LTC coverage will only 
grow as more baby boomers retire – 
and in light of that, insurance providers 
have introduced new options for those 
who want to LTC coverage.1  

    

Hybrid LTC products have emerged. 
Some insurers are structuring “cash 
rich” whole life insurance policies so 
you can tap part of the death benefit 
while living to pay for long term care. 
You can use up to $330 a day of the 
death benefit under such policies, 
with no reduction to the cash value. 
Other insurance products are being 
marketed featuring similar potential 
benefits.2 

This option often costs a few hundred 
dollars more per year – not bad given 
that level annual premiums on a 
whole life policy with a half-million 
or million-dollar payout often come 
to several thousand dollars. The 
policyholder becomes eligible for the 
LTC coverage when he or she is 
judged to require assistance with two 
or more of six daily living activities 
(dressing, bathing, eating, etc.) or is 
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  diagnosed with Alzheimer’s disease or 
some other kind of cognitive 
deficiency.2 

This way, you can get what you want 
from one insurance policy rather than 
having to pay for two. Contrast that 
with a situation in which you buy a 
discrete LTC policy but die without 
requiring any long term care, with the 
premiums on that policy paid for 
nothing.    

The basics of securing LTC coverage 
applies to these policies. As with a 
standard LTC policy, the earlier you 
start paying premiums for one of 
these hybrid insurance products, the 
lower the premiums will likely be. You 
must pass medical underwriting to 
qualify for coverage. The encouraging 
news here is that some people who are 
not healthy enough to qualify for a 
standalone LTC insurance policy may 
qualify for a hybrid policy.3  

These hybrid LTC products usually 
require lump sum funding. An initial 
premium payment of $50,000 is 
common. Sometimes installment 
payments can be arranged in smaller 
lump sums over the course of a few 
years or a decade. For a high net 
worth individual or couple, this is no 
major hurdle, especially since 
appreciated assets from other life 

insurance products can be transferred 
into a hybrid product through a 1035 
exchange.1,3  

Are these hybrid policies just 
mediocre compromises? They have 
detractors as well as fans, and the 
detractors cite the fact that a 
standalone LTC policy generally 
offers greater LTC coverage per 
premium dollar paid than a hybrid 
policy. They also cite their two sets of 
fees, per their two forms of insurance 
coverage. While it is possible to 
deduct the cost of premiums paid on 
a conventional LTC policy, hybrid 
policies allow no such opportunity.3  

Paying a lump sum premium at the 
inauguration of the policy has both an 
upside and a downside. You will not 
contend with potential premium 
increases over time, as owners of 
stock LTC policies often do; on the 
other hand, the return on the 
insurance product may be locked into 
today’s (minimal) interest rates. 

Life Insurance with Long Term Care Riders, Continued 
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  Life Insurance with Long Term Care Riders, Continued 

 
  Another reality is that many middle-
class seniors have little or no need to go 
out and buy a life insurance policy. 
Their heirs will not face inheritance 
taxes, because their estates aren’t large 
enough to exceed the federal estate tax 
exemption. Moreover, their children 
may be adults and financially stable 
themselves; a large death benefit for 
these heirs is nice, but the opportunity 
cost of paying the life insurance 
premiums may be significant.4  

 

 

 

 

 

   

Cash value life insurance can be a 
crucial element in estate planning for 
those with large or complex estates, 
however – and if some of its death 
benefit can be directed toward long 
term care for the policyholder, it may 
prove even more useful than 
commonly assumed.   

This material was prepared by MarketingPro, Inc., and 
does not necessarily represent the views of the presenting 
party, nor their affiliates. This information has been 
derived from sources believed to be accurate. Please note 
- investing involves risk, and past performance is no 
guarantee of future results. The publisher is not engaged 
in rendering legal, accounting or other professional 
services. If assistance is needed, the reader is advised to 
engage the services of a competent professional. This 
information should not be construed as investment, tax or 
legal advice and may not be relied on for the purpose of 
avoiding any Federal tax penalty. This is neither a 
solicitation nor recommendation to purchase or sell any 
investment or insurance product or service, and should 
not be relied upon as such. All indices are unmanaged and 
are not illustrative of any particular investment. 

     

Citations. 

1 - cnbc.com/2015/08/07/fer-more-products-that-cover-
long-term-care-costs.html [8/7/15] 

2 - consumerreports.org/cro/news/2015/04/get-long-term-
care-from-whole-life-insurance/index.htm [4/16/15] 

3 - tinyurl.com/o3ty2j3 [5/4/14] 

4 - marketwatch.com/story/hedging-your-bets-on-long-
term-care-2013-11-06 [11/6/13]  
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Special Thank You for Supporting Evening with Friends! 

 

16848 E Ave of the 
Fountains, Fountain 

Hills, AZ 85268 

(480) 816-5316 

12645 N Saguaro Blvd 
# 9, Fountain Hills, 

AZ 85268 

(480) 816-5959 

16000 E Firerock 
Country Club Dr, 

Fountain Hills, AZ 85268 

(480) 836-8100 

12645 N Saguaro Blvd 
#1, Fountain Hills, AZ 

85268 

(480) 816-5895 

16852 E Parkview 
Ave, Fountain Hills, 

AZ 85268  

(480) 816-8200 



14 
Favorite Things To Do 3rd Quarter 2017 | Issue 7 

Securities and Investment Advisory Services offered through NEXT Financial Group, Inc., member FINRA/SIPC.  NEXT Financial Group, Inc., nor 
Douglas A. Schmidt, RFC or Jaime DelGreco offer or provide legal or tax advice or services.  This quarterly newsletter is meant to provide 
informative articles and information and not a solicitation or recommendation to buy or sell any particular investment or service. 

 
 

 

 

  

Evening with Friends Contact Directory 

Attorney:  

Shannon Kelly 

1845 S Dobson Road, Suite 201 

Mesa, AZ 85202 

480-610-0010 

kellylawofficeaz@gmail.com 

 

Certified Public Accountant: 

Craig Capirchio 

13225 N Verde River Drive, Ste 204 

Fountain Hills, AZ 85268 

480-837-5265 

craig@capirchio.com  

 

Chiropractic & Acupuncture: 

Dr. Grant Smith 

Smith Family Chiropractic 

11673 N Saguaro Blvd 

Fountain Hills, AZ 85268 

480-837-2600 

www.fountainhillschiropractor.com  

 

Physical Therapy: 

Ken Greenstreet 

Fountain Hills Physical Therapy 

16650 E Palisades Blvd., Suite 109 

Fountain Hills, AZ 85268 

480-404-6775 

ken@fountainhillsphysicaltherapy.com  

www.fountainhillsphysicaltherapy.com  

 

 

Pool Services: 

Corey Cooper 

Clear Choice Pools 

10643 N Indian Wells Dr. 

Fountain Hills, AZ 85268 

602-303-6155 

Corey@ccpoolpros.com  

www.ccpoolpros.com  

 

Medical Aesthetics & Laser: 

Christina Miller 

Forever Flawless Medical Aesthetics & 
Laser 

33 N Lindsey Rd. Ste 106 

Gilbert, AZ 85234 

480-815-7112 

foreverflawlessaz@gmail.com  

www.foreverflawlessaz.com  

 

Mortgage Lending: 

Julie & Roger Rigstad 

8840 E Chaparral Rd., Suite 130 

Scottsdale, AZ 85250 

480-251-1712 

teamrigstad@homepointfinancial.com  

www.rigstadhomeloanteam.com  

 

 

 

 

 

 

mailto:kellylawofficeaz@gmail.com
mailto:craig@capirchio.com
http://www.fountainhillschiropractor.com/
mailto:ken@fountainhillsphysicaltherapy.com
http://www.fountainhillsphysicaltherapy.com/
mailto:Corey@ccpoolpros.com
http://www.ccpoolpros.com/
mailto:foreverflawlessaz@gmail.com
http://www.foreverflawlessaz.com/
mailto:teamrigstad@homepointfinancial.com
http://www.rigstadhomeloanteam.com/
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Evening with Friends Contact Directory 

Real Estate: 

Erica West (Fountain Hills) 

16704 E Ave of the Fountains., Suite 101 

Fountain Hills, AZ 85268 

480-650-7002 

Erica@ericawesthomes.com 

www.ericawesthomes.com  

 

Linda Grimsrud (West Valley) 

623-764-4316 

Lindabobg@msn.com  

www.lindagsellsaz.com  

 

Public Relations: 

Robert Leger 

Leger Strategies 

480-559-3656 

Robert@leger-strategies.com  

www.leger-strategies.com  

 

Yoga: 

Lauri Schofield 

Quiet Energy Yoga 

480-789-3678 

qey@earthlink.net  

 

 

 

 

 

Nail Salon: 

Trisha Le 

Deluxe Nails and Spa 

16650 E Palisades Blvd. #102 

Fountain Hills, AZ 85268 

480-816-4063 

 

Music: 

Robert & Cindy Leger 

Ocotillo 

480-559-3656 

ocotillomusic@cox.net  

 

Martial Arts: 

Dr. Grant Smith 

Fountain Hills Martial Arts 

11010 N Saguaro Blvd.  

Fountain Hills, AZ 85268 

602-499-3778 

www.fountainhillsmartialarts.com  

 

 

mailto:Erica@ericawesthomes.com
http://www.ericawesthomes.com/
mailto:Lindabobg@msn.com
http://www.lindagsellsaz.com/
mailto:Robert@leger-strategies.com
http://www.leger-strategies.com/
mailto:qey@earthlink.net
mailto:ocotillomusic@cox.net
http://www.fountainhillsmartialarts.com/
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Final Thoughts 

 
As we move into the second part of 
2017, just a couple important 
things to keep in mind.  

Review your monthly budget.  
There may be more market 
volatility as we learn what may or 
may not get passed by Washington.  
If you have questions regarding 
your holdings, please give us a call 
for a review.  It’s important to 
understand what you own and 
why. 

Stay in touch with Jaime with any 
life changes, new job, marriage, 
planned large distribution needs.  
It will help us to better manage 
your investments. 

If you haven’t updated your will or 
trust, please give it some 
consideration.  Keeping your 
beneficiaries current is important 
as well as your distribution of 
assets after your passing. 

Hope we will see you at one of our 
upcoming Evening with Friends! 

 

 

 

Office Hours: 
 

16807 East Palisades Blvd., Suite 103 
Fountain Hills, Arizona  85268 
 
Monday thru Thursdays 8am to 4pm 
Fridays    8am to 2pm 
Saturdays             By appointment only 
Local:    480-837-1736 
Toll Free:    888-837-1736 
Facsimile:    480-837-1735 
 

Emails: 
Doug: Advisor@itsyourlegacy.com 

Jaime: Jaime@itsyourlegacy.com  

Judy:  Judy@itsyourlegacy.com  

 
2017 Office Holidays 
Please make note of this year’s dates in which the 
New York Stock Exchange is going to be closed.  
These dates also will apply to our office holiday 
schedule as well.  
 
Jul 4     Independence Day 
Sep 4     Labor Day 
Nov 23    Thanksgiving 
Dec 25    Christmas Day 

mailto:Advisor@itsyourlegacy.com
mailto:Jaime@itsyourlegacy.com
mailto:Judy@itsyourlegacy.com

