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   Recently I had the opportunity 
to meet Nina Guiglotto a Family 
Service Counselor and Cemetery 
Estate Planner with Lohman Fu-
neral Home and Daytona Me-
morial Park. She shared some 
insights into the importance of 
preplanning final arrangements, 
in the context of comprehensive 
estate planning. The idea of pre-
planning is something that most 
people never even take the time 
to think about. But Nina asked…
   “What percentage of people will 
live forever?” We all know the an-
swer is ZERO. Everyone on this 
earth will, one day, have a funeral 
home pick them up for one last 
ride. 
Whatever your final wishes are, 
a licensed funeral home is re-
quired by law to pick you up. 
   What would happen if you died 
suddenly today? Who would be 
the person in charge of contact-
ing the funeral home and mak-
ing your final arrangements? A 
spouse, child, or family friend? 
Is it your second or third mar-
riage? Do you have stepchildren? 
Do they get along? Many times, 

siblings, stepchildren and spouses 
think they know what you would 
have wanted. If you care about 
your loved ones do you really 
want them to have to go through 
a guessing game? Funeral vs. cre-
mation? Where is the final resting 
place? In the case of cremation, 
where will your urn go? I hear 
that, all the time, when I ask folks 
where they want to be cremated. 
A typical reply is that their child 
will take them home. Well, if you 
have more than one child who 
takes the urn? What happens to 
your urn when your child passes? 
I can tell you from being in this 
industry for years, many people 
never think about these critical is-
sues. Your family members need 
closure. 
   You don’t have to wait and leave 
that burden to your loved ones. 
You can create a final plan, in ad-
vance, for your cremation, funer-
al, and cemetery options. I often 
hear clients say they have plenty 
of money or life insurance, so they 
don’t need to plan in advance. Well 
money and life insurance cannot 
contact a funeral home and an-

swer all these questions about you 
and what your wishes truly are. 
Advanced planning is a final gift 
to show your family you really 
love them. 
   No two people will agree on the 
color casket or urn you would 
have wanted, let alone the more 
important critical decisions for 
your final arrangements. It is hard 
enough to lose a loved one. Why 
should they have to feel a sense 
of guilt wondering if they made 
the right decisions after you pass? 
Preplanning will give you and 
them a PEACE OF MIND know-
ing your wishes have been carried 
out as you would have wanted.
   If you think you’re ready to con-
front these important issues, give 
Nina a call at (845) 531-1673. Or, 
if you’re not quite ready, Nina 
hosts a free online BINGO ex-
travaganza every second Tuesday 
from 4pm-5pm. There are prizes, 
like gift baskets and gift certifi-
cates donated by local businesses. 
If you would like to join the next 
round of BINGO, you can text 
her at the same number or email 
her at nguig@stonemor.com and 
request your online BINGO card. 
Let her know you found her info 
from our newsletter. Good luck! 

     April marks the end of the 
first quarter 2021, already! 
Spring has arrived, tax season 
is in high gear, Federal stimulus 
checks are flowing and gener-
ally things seem to be booming 
as the economy begins to open 
back up across the entire world. 
The congress has extended the 
IRS tax filing deadlines from 
April 15th to May 17th in re-
sponse to the Covid-19 pan-
demic.  
   Be on alert this Thursday, 
April 1st in response to April 
Fool’s Day, so you don’t fall vic-
tim to any shenanigans. Good 
Friday, in remembrance of the 
crucifixion, is Friday April 2nd 
and Sunday, the 4th is Easter 
and signifies the resurrection of 
the Christ. 
   I’ll be reaching out over 
the course of the next couple 
months to review quarterly 
statements and address any 
questions. Of course, if you 
have any questions in the mean-
time, please feel free to contact 
our office. 

Respectfully, 
Scott Weidman, CFP®

But It Will Save Your Family A Ton Of Stress!

Nina Guiglotto
Family Service Counselor & 
Cemetery Estate Planner
(845) 531-1673
nguig@stonemor.com

http://www.savannahcourtfinancialadvisors.com


Insurance
➢ Life Insurance (term, variable, universal 
and whole)
➢ Long Term Disability Insurance
➢ Long Term Care Insurance
➢ Buy / Sell Funding
➢ Business Overhead Expense Insurance
 
Services
➢ Hourly Consulting
➢ Retirement Projections and Evaluation
➢ Income Planning
➢ Asset Allocation and Risk Management

Investments
➢ Mutual Funds
➢ Variable Annuities
➢ Equity Indexed Annuities
➢ Fixed Annuities
➢ Stocks / Bonds
➢ Public Non Traded REIT’s (real estate 
investment trusts)

Account Types
➢ Fee Based Advisory Accounts
➢ Brokerage Accounts
➢ Third Party Money Managers
➢ 401k Rollovers
➢ IRA’s and Roth IRA’s

Phone: 386-308-5842
Fax: 866-840-3866
Mobile: 386-299-2893
E m a i l : s c o t t . w e i d m a n @
jwcemail.com
340 S. Beach Street, Suite #128, 
Daytona Beach, FL 32114

Mon-Fri: 9:00 AM - 5:00 PM 
Evenings and Saturdays available 
by appointment.

Collaboration Is Key

Our service offerings

Contact the office
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There’s an old cliché 
that says, “Two heads 
are better than one”. 
If that’s the case, what 
happens when you put 
eight heads together? 
The simple answer is…
PLENTY! 
   A while ago, I started 
an informal advisory 
board for Savannah 
Court Financial Advi-
sors. Just a fancy term 
for a group of long-term 

clients that get together 
a couple times a year to 
give me critical feedback 
on my business. What 
I’m doing right and what 
could be improved upon. 
I put a few topics on the 
table, from marketing to 
business operations and 
their feedback has been 
invaluable. 
   I’ve found it extremely 
beneficial to view the 
business from my client’s 

perspective. They’ve 
helped me create a vi-
sion of where I would 
like to see the business, 
years down the road. 
The input has been in-
valuable, and a real sense 
of client collaboration 
has emerged. For a small 
business owner, there’s 
nothing like having ac-
cess to a group of like-
minded loyal supporters 
and for that I thank you!  

tel:+13863085842
tel:+13862992893
mailto:scott.weidman@jwcemail.com
mailto:scott.weidman@jwcemail.com
http://www.savannahcourtfinancialadvisors.com/contact
http://www.savannahcourtfinancialadvisors.com/contact
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Tip Of The Month
With the tech sector of the market on 
fire, remember, don’t get caught up 
chasing investment returns. As the say-
ing goes, buy low and sell high, right? 
Then, why do so many investors look 
at past performance and pick their in-
vestments based on the 1, 3 and 5 year 
top performers? What has done great, 
has done great and many times, WILL 
NOT continue at this pace indefinitely. 
In fact, many times, the best perform-
er one year, drops to one of the lowest 
performers the following year and vice 
versa. 
   The best way to create an investment 
plan is to follow a strict asset allocation 
model and stick to it, rebalancing the 
mix, at least on an annual basis. This 
takes all of the emotion out of invest-
ing.  In fact, this concept applies the 
idea of selling high and buying low. For 
more tips and strategies, check out our 
upcoming FRS Retirement Workshops 
at www.FRSWorkShop.com

Flashback 50 Years Ago This Month

April 1: All restrictions 
on gold ownership are 
lifted in the UK.
The United Kingdom 
lifted all restrictions 
on gold ownership. 
Since 1966 Britons were 
banned from holding 
more than four gold 
coins or from buying 
any new ones unless 
they held a license

Anti-Vietnam War protesters marching in Washington D.C. 
On April 24, 1971 there was an unforgettable event that happened in Wash-
ington D.C. Around 500,000 Anti-Vietnam protesters marched on the streets 
of Washington. In addition, another 125,000 marched in San Francisco. It be-
came the largest demonstration against a United States war in history. 

Music
Just My Imagination (Running Away With Me) by 
the Temptations hit number 1 on the US Top 40 the 
week of April 10th, 1971. When released as a single, 
"Just My Imagination" became the third Tempta-
tions song to reach number 1 on the US Billboard 
Hot 100. The single held the number 1 position on 

the Billboard Pop Singles 
Chart for two weeks in 
1971. Today, "Just My 
Imagination" is consid-
ered one of the Tempta-
tions' signature songs.

http://www.FRSWorkShop.com
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Idiom Of The Month

   It’s funny how often we 
use idioms in our normal 
speak and don’t even re-
alize it. In the past, I’ve 

referenced “going down 
the rabbit hole” when it 
comes to watching You-
Tube videos and never 

even realized it was an 
idiom. But, I thought with 
Easter upon us, this would 
be an appropriate idiom 
for the Easter Bunny this 
month.
   The first use of the phrase 
comes to us, thanks to 
the great Lewis Carroll, 
who introduced the term 
in 1865 in “Alice’s Ad-
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Dow n The R abbit  Hole
ventures in Wonderland”. In 
the story, Alice, literally falls 
down the hole of the White 
Rabbit, taking her to Won-
derland. Going down the 
Rabbit Hole is a metaphor for 
an act that transports some-
one into a strange, chaotic, or 
problematic situation from 
which it is difficult to disen-
gage. And now you know!


