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The dreaded R-word is becoming more commonplace today, especially on financial media. Not a day goes by that 
we don’t read or view a story about the next recession. And it’s getting to everyday Americans. According to Google 
Trends data, searches in the US for “Recession” are over 7 times higher now than the beginning of this year and 
the highest since peak covid in March 2020. Makes sense, right? Inflation is at 40-year highs, supply chain issues 
remain, and the market has pulled back significantly year to date.  Well not exactly.

If we look deeper into the data, we see that employment numbers are not even showing signs of a slowdown, let 
alone a recession. We see significant household savings, which will provide a meaningful buffer for families. We see 
corporate earnings that have been more positive than negative.

Now some of the traditional indicators have flashed red of course, like yield curve inversions and monetary 
tightening cycles. But those are longer term indicators and hint at and eventual recession, but not necessarily this 
month or even in the next year or more. So we have a mix of positive and negative indicators offering conflicting 
views of the economy.

The thing about recessions is that they aren’t as easy to predict as you might think, and we generally don’t know we 
are in one until sometimes months after it has already begun.  There is also no way to know how deep or who long 
a recession might be. Most importantly, recessions are a normal stage of the economic cycle, not something that 
should terrify you. We’ve been through them before and will see them again. That doesn’t mean your retirement is 
ruined. We are always monitoring the data and intend to continue to adjust portfolios as conditions warrant.

The economic forecasts set forth in this material may not develop as predicted and there can be no guarantee that strategies 
promoted will be successful.
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The intangible reasons 
for Oak Partners Events
Nick Scheumann

We here at Oak Partners offer many opportunities to get to know us outside of our normal meetings with 
our clients. We have events throughout the entire year. Some of these events are informative in nature 
while others are for more social purposes. I encourage all my clients to attend as many events as possible. 
These events allow both clients and advisers the opportunity to get know one another better.  This 
comes from the mindset the better we know our clients the better we can do for them. Getting to know 
clients is a responsibility for an advisor from a financial aspect. But from the personal aspect, it is more of 
an option and frankly an honor! The better I know a client the better I will be able to have difficult conver-
sations with them if needed. 

These types of bonds are formed at events outside of our typical board room meetings. It allows us to 
talk to clients on a relational level that goes beyond just the finances. This has made it easier if there are 
tough conversation to have with clients that may include a distribution that may be too big. 

Recently I encouraged a client to go on a Hawaii trip to see a friend who was dealing with health issues. 
They didn’t think they should “spend that much” on the trip. We were able to have an honest and com-
fortable conversation encouraging them to make the trip.  Events allow advisors to have a fully developed 
relationship with clients which can have many intangible and positive effects.

We are in an unusual investment time where you can’t make money at the 
banks, the bond market had its worst quarter in 40 years, stock market volatility 
has returned and inflation is soaring. The question becomes...how do
I keep up with inflation as parked money at the bank is losing money in com-
parison to the estimated 7% inflation rate and the bond and stock markets are 
volatile?

One strategy to consider for bank assets is to look at buying an Series I Savings 
Bond through Treasurydirect.gov.  The bond interest rates are priced based on 
a fixed rate and the current CPI-U.  The last calculation for Nov. 2021 - April 
2022 was 7.12% earned in a 6-month period.  The next rate which will be stated 
in May 2022, is estimated to be over 9% for a 6 month period.  

A  F E W  T H I N G S  TO  C O N S I D E R :
1)  You cannot cash this bond in for at least 1 year
2)  If you cash it in prior to holding it for 5 years, you will give up the last 
3 months of interest
3)  You can only purchase $10,000 in IBonds per year for each individual 
or trust.  Note that if you request to buy some through your tax return, 
you may be able to purchase up to $15,000 each year.

Remember these rates fluctuate every 6 months and depending on what infla-
tion will look like in the future, they may pay a very nominal interest rate.  Our 
advisors cannot purchase these for you, but it is very easy to set up an account 
at TreasuryDirect.gov.  Based on your specific situation the Series I Savings 
Bond is just another tool in the toolbelt when they make sense.

A Way to Hedge 
Inflation with 
Bank Assets 
- The I Bond
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I am often asked, “When is the right time to invest?” I think investors ask that question because while 
they know they cannot control the market; they also know they can control when they enter and exit 
the market. It is natural to feel like we can control our investments by deciding when to buy and sell. 
Everyone is tempted to do this. However, whether you are a beginner investor wondering when you 
should start investing or an experienced investor wondering whether you could be doing better with a 
more hands-on approach, the reality is the same.

The belief that one can time the market and know what it will do tomorrow is false. No one can time 
the market (no matter what they tell you!) and therefore, the best time to invest is now. Some people 
end up procrastinating, thinking they can find just the right time to invest while in the meantime they 
are simply missing out on gains (and yes, losses) on their investment. Rather than waiting for the per-
fect time, invest now.

Once you have started investing, it is important to maintain a long-term perspective. If you invest and 
the market takes a downturn, stay the course, knowing that it may eventually recover. Warren Buffett 
said, “I know what markets are going to do over a long period of time: They’re going to go up. But in 
terms of what’s going to happen in a day or a week or a month or a year even, I’ve never felt that I knew 
it and I’ve never felt that was important.” Ignore the ups and downs of the market and remain confi-
dent that your well-diversified portfolio will seek growth over time. Another key is to invest regularly 
and consistently. The advantage of this approach is that you are averaging out the ups and downs of 
the market which may help you feel better than if you were trying to jump in and out.

The only caveat I would add to my advice is in the case that you are intentionally not invested for the 
long-term. Say, for example, you are saving for a down payment on a house or to buy a car. In that 
case, I would recommend that you invest your savings, but I would advise you to use more conserva-
tive investments such as money market funds or short-term bond funds. These funds provide shelter 
from volatility in the stock market and scheduled interest payments which works well for short-term 
goals. The time to invest for short-term goals is still now, but based on the time frame of the invest-
ment, the strategy may be different than if you were invested for the long-term.

When it comes to the stock market, timing is nothing, but time is everything. No one can consistently 
time the market, but the longer you are invested, the more opportunity you have to grow your savings 
over the long-term. So, don’t wait. The right time to invest is now.

The economic forecasts set forth in this material may not develop as predicted and there can be no guarantee 
that strategies promoted will be successful.

The Anatomy 
of Inflation
Marc Ruiz

Source: Yahoo Finance, CNBC
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T H E  S E C U R E

Shane Crist

Are you familiar with the Setting Every Community Up for Retirement Enhancement (SECURE) Act? It is a piece 
of legislation that was passed in 2019 with the goal of improving retirement security for Americans. Although the 
law has been in effect for several years now, many people are still unaware of some of the key provisions that it 
created. I just want to highlight a few of those provisions that impact many of our clients.

1) The required minimum distribution (RMD) age was changed from 70.5 to 72. This allows for retirees to 
defer withdrawing funds from their IRA’s and paying income tax on those funds for a couple of more years. 
There is currently a new bill proposed in congress which, if passed, could increase the RMD age further.

2) The new law eliminated the “stretch” provisions for most inherited IRAs. Prior to the SECURE Act, if you 
inherited an IRA you could stretch your required minimum distributions over your entire life expectancy. 
The lifetime stretch is no longer available unless you meet one of the following exceptions:

 - You are a surviving spouse.
 - You are a minor child of the original owner.
 - You are disabled or chronically ill.
 - The account owner was less than 10 years older than you.   

3) The SECURE Act eliminated RMDs on inherited IRAs for most people and created a new 10 year rule. If you 
inherit an IRA in 2020 or after and don’t meet one of the exceptions, then you must withdraw all of the funds 
within 10 years. You can choose whether to take the funds out gradually over the 10 years or in one lump sum.

4) The SECURE Act allows for 401(k) plans to offer annuities.

5) The SECURE Act allows you to make Traditional IRA contributions, regardless of age, as long as you have 
earned income. Previously, you had to be under age 70.5 to contribute.

The SECURE Act was passed with the intention of helping people prepare better for retirement. There will 
probably be more changes to come and only time will tell if they are successful.

This information is not intended to be a substitute for specific individualized tax advice.  We suggest that you 
discuss your specific tax issues with a qualified tax advisor. 

oakpartners.com
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Planning for retirement can seem like a daunting task for many just starting out in the workplace; even 
some of us more than a few years out of school could use some assistance with saving. A general rule 
of thumb for budgeting is the 50/30/20 rule – 50% for essential needs like mortgage, electricity, 
insurance, and groceries, 30% to wants, and 20% to savings. 

One way to ensure that correct budgeting occurs to set up banking instructions on your account(s) with 
automatic contributions from your checking or savings account. This can be done with many types of 
accounts including Traditional IRAs, Roth IRAs, Transfer on Death accounts, Trusts, and even College 
Choice 529 accounts plus it can be set up for weekly, bi-weekly, monthly (most popular), quarterly, or 
annually. With the deposits being made automatically, you don’t have to remember to write a check or, 
in the case of your IRA, play catch up at tax time. If it happens you encounter an unexpected expense, 
you can always postpone or even cancel the contribution until things get more settled. 

There is also the option to add on demand instructions where nothing happens automatically but you 
can call your advisor and request funds be pulled into your account at your discretion. Talk to you team 
at Oak if you think either of these options could help you plan to save.

Budgeting Simplified
Stephanie Hescher, LPL Registered 
Administrative Associate
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News & Announcements
Crystal DeHaven, Director of Client Experience

We hope that you are enjoying the warmer months as much as we are. We kicked off spring with a great shred 
day to benefit Opportunity Enterprises.  In May, we hosted our annual Sunset Social which was a Luau theme 
this year. It was so much fun! 

 In July, we are bringing back the family movie event (in theatre) and in August we will once again host the 
private party at the Waterpark.  Check your email as many of these invitations will come via email.

As always, if you have any fun ideas or events that you would like Oak Partners to incorporate don’t hesitate 
to let us know.

JULY – MOVIE EVENT MINIONS: RISE OF GRU

AUGUST – PRIVATE WATERPARK EVENT

SEPTEMBER – OAKTOBERFEST

In addition to the social Oak events above, all of our teams have educational summer market updates 
planned. Stay tuned for more details to come!
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Securities and advisory services offered through LPL Financial, a Registered Investment Advisor, Member FINRA/SIPC 
The opinions voiced in this material are for general information only and are not intended to provide specific advice or 
recommendations for any individual. All performance referenced is historical and is no guarantee of future results. 
All indices are unmanaged and may not be invested into directly. No strategy assures success or protects against loss. 
This information is not intended to be a substitute for specific individualized tax advice. We suggest that you discuss
your specific tax issues with a qualified tax advisor.

Articles and other information in this Newsletter are for informational purposes only and are not meant as 
specific investment advice. Your situation may be different. See your advisor for your specific situation.


