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Advisors Eye Tax Reform Uncertainties, Implications to Clients  

 
With the ongoing debate within Congress regarding the most massive overhaul of taxes since the 

1980s, financial advisors are beginning to debate on how to handle it best themselves. It seems that 

many advisors disagree on how to handle the waiting on whether state and local tax deductions will be 

lost. What advisors can agree on is that it is vital to be aware of the possibilities and be ready to act 

when need be. The article goes on to talk about statements made by some financial advisors on this 

topic of tax reform uncertainties.  

 

Q3 Annuity Sales Trends Defy Explanation  

 
Third quarter overall individual annuity sales dropped 13% to $46.8 billion from a year ago. Some of 

the possible theories listed in this article are money staying on the sidelines, money moved to flexible 

managed accounts, or money departed into mutual funds. None of these explanations can justify why 

billions of dollars have been lost in annuity sales. The article goes on to talk about other theories of this 

drop off but no one reason can explain this drastic change fully. 

 

SEC Exam Priorities Said to Focus on Cybersecurity, Seniors in 2018 

  
Investments involving seniors and cybersecurity compliance are among the concerns expected to make 

the 2018 examination priority list. The new examination priorities list, which is now being developed 

by the SEC’s Office of Compliance and Examinations (OCIE), is likely to be released in January and 

will be the roadmap for OCIE activities for the year with an expected focus on market-wide risks and 

retail investor risks. Cybersecurity will be an expanded priority in 2018, as examiners will look further 

into cybersecurity policies, procedures, and controls to ensure protection of personal information.  

 

Decoding your Clients: Behavioral Risk Segmentation  

  

Welcome to the December issue of Advisor Insights, an e-newsletter that provides you 
a roundup of the most important financial services industry news. 
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As an advisor, it is very important to have strong client relationships. To know what they need, when 

they need it, and to be the one who meets that need. Stay up to date with clients and showing effort 

constantly toward their needs will help strengthen their trust and satisfaction with your services. The 

article states that a survey performed by Natixis in 2016 showed that 71% of advisors say the reason 

clients leave is due to a failure to communicate frequently and lack of proactiveness.  

 

Why More Advisors are Offering Financial Planning Services  

 
A new report from Cerulli explains the growing popularity of planning services among advisors, 

especially younger ones. Financial planning is rapidly becoming more and more popular amongst 

advisors. Close to 50% offer planning services to clients, up from 33% four years ago. The rapid 

increase comes mostly from millennial advisors. Just about 83% of millennial advisors provide these 

planning services to clients.  

 
 
 

John A. Anderson, CLU 
Tempewick Wealth Management LLC 

177 Madison Avenue 
Morristown, NJ 07960-6090 

973-285-1000 

ja@tempewickinvestments.com 
 

www.tempewick.com 
 

                                                                  
                                                                                                                         

 
Any U.S. federal tax advice contained in this communication, unless otherwise specifically stated, was not intended or 
written to be used, and cannot be used, for the purpose of (1) avoiding penalties under the Internal Revenue Code or 
(2) promoting, marketing or recommending to another party any matters addressed herein. The opinions expressed in 
these articles are those of the author and may not necessarily reflect those held by Kestra Investment Services, LLC 
(Kestra IS) or Kestra Advisory Services, LLC (Kestra AS). This is for general information only and is not intended to provide 
specific legal, tax, investment advice or recommendations for any individual. Kestra IS and Kestra AS and its subsidiaries 
do not provide tax or legal advice. 
Comments concerning the past performance are not intended to be forward looking and should not be viewed as an 
indication of future results. The articles and links provided within this newsletter are for informational purposes and 
have not been verified for accuracy by Kestra IS and Kestra AS. Use of this newsletter and its articles with 
clients is prohibited unless written permission has been obtained from the copyright holder. No party assumes liability 
for any loss or damage resulting from errors or omissions or reliance on or use of this material. All guarantees are 
subject to the claims-paying ability of the issuing insurance company.  

 
The information linked to this newsletter is produced by the organizations listed on the linked material, which are solely responsible for 

that content. 
 

Securities offered through Kestra Investment Services, LLC (Kestra IS), Member FINRA / SIPC. Investment Advisory Services offered 
through Kestra Advisory Services, LLC (Kestra AS), an affiliate of Kestra IS. Kestra IS and Kestra AS are not affiliated with Tempewick 

Wealth Management LLC or any other entity listed. This material is for informational purposes only and is not meant as Tax or 
Legal advice. Please consult with your tax or legal advisor regarding your personal situation. 
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