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DO OUR BIASES AFFECT OUR
FINANCIAL CHOICES?

Let us start this edition with some positive news. Finally,
people are getting vaccinated. | received my first shot on
December 31, 2020 and my second in late January. Kathy
has had her first shot and will soon get her second. | feel
a bit freer to start returning to some improved normalcy.
Many of the folks | know are doing the same.

Hopefully, all of you are making plans to get vaccinated
as soon as possible. It has been a very rough past 10-
11 months for everyone, and our world has changed
significantly. Perhaps, if we are fortunate, life will get
back to normal over the next few months.

This past year has forced innovation in most people’s
lives. The businesses that have survived have innovated
and will continue to innovate.

For the past few years, our economy was strong and,
perhaps, that strength will return. With the change in
administration, we will undoubtably see more change. |
am hoping that the job markets get stronger, the stock
market strengthens, and the government does not
continue down the path of unbridled debt increases and
the decline in the value of the currency.

The double-edged sword of cheap money negatively
affects everyone. We like to see our investments
grow, but that is only part of reality. If you can borrow
inexpensively, the flip side will be low returns on fixed
investment accounts and bank returns. These hurt
"savers”. It also hurts seniors, who are often very thrift
focused.

FINANCIAL STRATEGIES FOR
YOUNG FAMILIES

PERSEVERANCE

As an advisor, much of my career was built around
assisting clients with estate planning. For the past several
years, this topic has been less of a “hot topic” because
of the reduction in Federal Estate Taxes. While New York
and other high tax states have still had a significant tax
on inheritances, there is reason to believe the Federal tax
exemptions will be reduced and that will create a large
tax issue for many people.

The government’s debt will have to be repaid and
common sense says they will be looking at the middle
class to cover the spiraling debt. Perhaps | will discuss
this topic more in coming months.

At Moldenhauer & Associates, we strive to provide the
absolute best advice and service possible for our clients.
Our hope is that 2021 is a great year for you and your
families.
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Richard Moldenhauer
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DO OUR BIASES AFFECT D o holos
OUR FINANCIAL CHOICES? sometimes to a point where we may start to feel
Even the most seasoned investors are prone we can do little wrong, thanks to the state of the

to their influence. market, our investing acumen, or both. This can be
dangerous.?

Investors are routinely warned about allowing their

emotions to influence their decisions. However, The herd mentality. You know how this goes: if
they are less routinely cautioned about their everyone is doing something, they must be doing
preconceptions and biases that may color their it for sound and logical reasons. The herd mentality
financial choices. is what leads many investors to buy high (and sell
low). It can also promote panic selling. The advent
In a battle between the facts & biases, our biases of social media hasn't helped with this idea. Above
may win. If we acknowledge this tendency, we may all, it encourages market timing, and when investors
be able to avoid some unexamined choices when try to time the market, they frequently realize
it comes to personal finance. It may actually “pay” subpar returns.*
to recognize blind spots and biases with investing.
Here are some common examples of bias creeping Sometimes, asking ourselves what our certainty
into our financial lives. is based on and reflecting about ourselves can
be a helpful and informative step. Examining our
Letting emotions run the show. An investor thinks, preconceptions may help us as we invest.
"I got a great return from that decision,” instead
of thinking, “that was a good decision because Richard Moldenhauer may be reached at 716-662-4361.
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The Roth IRA offers tax deferral on any earnings in the account. Withdrawals from the account
may be tax free, as long as they are considered qualified. Limitations and restrictions may apply.

How many investment decisions do we make

Withdrawals prior to age 59 2 or prior to the account being opened for 5 years, whichever

that haVe a prediCta ble Outcome? Hardly any, In is later, may result in a 10% IRS penalty tax. Future tax laws can change at any time and may
o . . impact the benefits of Roth IRAs. Their tax treatment may change.

retrospect, it is all too easy to prize the gain from a _ , , ,
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: o . . believed to be accurate. Please note - investing involves risk, and past performance is no
therefore’ bel leve that the flndlngs Wlth the beSt guarantee of future results. The publisher is not engaged in rendering legal, accounting or
outcomes were the best decisions (no‘t necessarily other professional services. If assistance is needed, the reader is advised to engage the services
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true) PUttlng some d|Sta nce between your |mpu |Se legal advice and may not be relied on for the purpose of avoiding any Federal tax penalty. This
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product or service, and should not be relied upon as such. All indices are unmanaged and are

to he|p get some d|Stance from your emotlons1 not illustrative of any particular investment.

Securities and advisory services offered through Commonwealth Financial Network, Member
FINRA/SIPC, a Registered Investment Advisor, Fixed Insurance products and services offered

Valuing facts we “know” & “see” more than through Moldenhauer and Associates.
"abstract” facts. Information that seems abstract Citations.

may seem less valid or valuable than information 1. CNBC.com, September 28, 2020
that relates to personal experience. This is true 2. Forbes.com, March 26, 2020

when we consider different types of investments,
the state of the markets, and the economy’s health.?

3. Forbes.com, March 19, 2020

4. CNBC.com, June 26, 2020

Valuing the latest information most. In the
investment world, the latest news is often more
valuable than old news. But when the latest news is
consistently good (or consistently bad), memories of
previous market climate(s) may become too distant.
If we are not careful, our minds may subconsciously
dismiss the eventual emergence of the next bear (or
bull) market.?

Being overconfident. The more experienced we are

at investing, the more confidence we have about
our investment choices. When the market is going
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FINANCIAL STRATEGIES FOR
YOUNG FAMILIES

It's never too late to start.

The hardest part is getting started. Even though more than half
of U.S. households have some form of investment in the stock
market, many new parents may still find that creating a financial
strategy is the last thing on their minds. And who can blame
them? After all, new parents have a million concerns to keep

in mind on top of any unexpected financial pressure that may
arise. But for young families with discretionary income, creating
a financial strategy may be easier than they realize.!

Remember that investing involves risk, and the return

and principal value of investments will fluctuate as market
conditions change. Investment opportunities should take into
consideration your goals, time horizon, and risk tolerance.
When sold, investments may be worth more or less than their
original cost. Past performance does not guarantee future
results.

What's your end goal? What expenses do you anticipate in 5,
10, or even 15 years from now? These can be tough questions
to answer while raising a family.

Establishing your investments’ goal or goals is one of the many
ways your financial professional can help. Before your first
meeting, jot down all the financial questions you can think of —
no matter how silly they may seem to you. These answers can
help define your family’s short-term and long-range financial
goals.

Once you start, try not to stop. If you have already started
investing, congratulations may be in order! In getting an early
start, you have taken advantage of a powerful financial asset:
time. However, don’t overlook the power of consistency. For
some, consistent investing may be the most realistic pathway to
pursuing their financial goals.

For those who haven't started, that's okay too. Remember, it
doesn't always take a lump sum to begin. Even auto-depositing
$100 a month into an account is a step toward your family’s
goals. And who knows? As your family’s circumstances change,
you may be able to contribute even more over time.

There is no “one way.” The point is that there isn't a single,
one-size-fits-all solution for young families that are looking to
invest in their future. Financial professionals also know this and
can help craft a strategy suited to your risk tolerance, goals,
and financial situation.

Richard Moldenhauer may be reached at 716-662-4361.
Provided by Richard C. Moldenhauer, CLU, CEP, RFC, ChFC
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This material was prepared by MarketingPro, Inc., and does not necessarily represent the views
of the presenting party, nor their affiliates. This information has been derived from sources
believed to be accurate. Please note - investing involves risk, and past performance is no
guarantee of future results. The publisher is not engaged in rendering legal, accounting or
other professional services. If assistance is needed, the reader is advised to engage the services
of a competent professional. This information should not be construed as investment, tax or
legal advice and may not be relied on for the purpose of avoiding any Federal tax penalty. This
is neither a solicitation nor recommendation to purchase or sell any investment or insurance
product or service, and should not be relied upon as such. All indices are unmanaged and are
not illustrative of any particular investment.

Securities and advisory services offered through Commonwealth Financial Network, Member
FINRA/SIPC, a Registered Investment Advisor, Fixed Insurance products and services offered
through Moldenhauer and Associates.
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1. PewResearch.org, March 25, 2020

PERSEVERANCE

After talking about Principles in January’s newsletter, | was
not sure where to go in February. Then it hit me almost
immediately.

The title is Perseverance, but what it means is “Don’t Quit” or
“"Don't Give Up”.

For some of you this hits home. Many people thought about
quitting in 2020. | sure did. Then | thought about all those
times during my life when | wanted to quit. In each case, | did
not give in and, because of perseverance, things got better.
Sometimes, the things that had me on the verge of quitting got
so much better. | was shocked.

Once you quit trying, several things happen.

*  Once you give up, quitting becomes easier the next
time.

*  Your self-image changes and people see you
differently.

*  Your future dims.

Perseverance is the only answer. When things get the scariest,
we are often on the verge of a significant breakthrough.

In Western New York, the Buffalo Bills fans exemplify a great
example of people who have persevered through thick and thin
to support their favorite team.

A few years ago, a good friend who lived the philosophy of
perseverance passed away in his eighties. Until John was in his
early eighties he worked as a sales consultant. On weekends,
he ran marathons, lumber-jacked, and gave motivational
speeches. John's favorite topic was “Age is a State of Mind”.
In John's mind, he was never old. His ability to persevere and
think like a man 30 years younger than his actual age was an
inspiration to hundreds of people. | was one of those people.

As we come out of a historically bad year, let us remember to
persevere.

Richard Moldenhauer may be reached at 716-662-4361.
Provided by Richard C. Moldenhauer, CLU, CEP, RFC, ChFC
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UPCOMING EVENTS:

Our upcoming seminars are at:

UPCOMING SEMINAR SITES AND DATES TO BE
DETERMINED SOON.

Please visit our website at www.moldenhauerassociates.com for updates.

We encourage clients who live in the area to consider attending with a friend or two. We find that the best way
to introduce new potential clients to our firm is when an existing client brings a friend to one of our seminars.
As you know, these are informational/educational events. We are not there to convince people that we are

the only firm to consider working with. Rather, we do believe that our firm offers a quality opportunity for
those people looking for a new advisor relationship. Please consider attending an upcoming seminar in your
neighborhood with a friend. You may register for a seminar by calling 716-662-4361 or through our website at
www.moldenhauerassociates.com.

Securities and advisory services offered through Commonwealth Financial Network, Member FINRA/SIPC,
a Registered Investment Advisor, Fixed Insurance products and services offered through Moldenhauer and
Associates.

Privacy & Security

Trust is at the heart of every successful, ongoing relationship. At Moldenhauer & Associates, earning and keeping your trust is the standard for everything we do. Because of this commitment, we never
sell, rent or trade e-mail addresses with any other company. We use e-mail addresses furnished by our clients and potential clients strictly for sending newsletters and client communication

Before investing, carefully consider the investment objectives, limitations, risks, fees and expenses of the products and any underlying investment options. This information can be found in the product
prospectuses. Copies are available from our office. Please read carefully before investing
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