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THE  OPPORTUNITY  –  US  CAPITAL  ROYAL  EAGLE 
GREEN  ENERGY  INCOME  FUND  LLC

STRATEGY
Royal Eagle aims to build a balanced portfolio, maximizing 
long-term returns through diversification, risk mitigation, and 
analysis to assess the risk and reward profile of the investment 
under consideration.

INVESTMENT STRUCTURE
US Capital Royal Eagle Green Energy Income Fund LLC is a 
new entity established as a credit fund for the purpose of 
selling fractionalized note interests in a green bond which 
will finance the acquisition by SPVs of preferred equity in 
renewable energy projects in Latin America. Each of these 
renewable energy projects will be in various phases of 
construction, development, and cash flow positions. There 
will be a built-in interest reserve for the SPVs to debt service 
these projects.  

Company or Sponsor RE Capital Partners USA LLC (“Royal Eagle”, “RECP” or “Sponsor”)
Industries Renewable energy and real estate in Latin America
Offering  USD $100,000,000
Type Fractionalized promissory notes
Min. Purchase Size $25,000
Issuer Name US Capital Royal Eagle Green Energy Income Fund, LLC (“The Fund”)
Accredited Investors Only The Notes are being offered pursuant to an exemption from the registration requirements 

of the Securities Act of 1933, as amended provided by Section 4(a)(2) of the Securities 
Act and Rule 506(c) of Regulation D thereunder. The Company may offer and sell Notes 
pursuant to Rule 506(c) solely to investors who qualify and are verified as “accredited 
investors,” as that term is defined in Rule 501 of Regulation D under the Securities Act of 
1933, as amended, or, in its discretion, may offer and sell Notes to investors who qualify 
as accredited investors. If you are not an accredited investor or fail to provide requested 
information the Manager needs to verify your accredited investor status, the Manager will 
not accept your subscription.

Coupon 10% annually
Interest payments Quarterly
Term 5 years
Placement Agent US Capital Global Securities LLC
Placement Agent Fee 1% per year to be paid by the Fund
Manager of Issuer US Capital Global Investment Management LLC

TRANSACTION SUMMARY



US Capital Global Securities
555 Montgomery Street, Suite 1501, 
San Francisco, CA 94111

uscapglobalsecurities.com 
T +1 415 889 1010
F +1 415 358 5665

About the Manager – US Capital Global 
Investment Management, LLC
The manager of the fund is US Capital Global Investment 
Management, LLC, an asset management company. The 
company offers fund management in debt and equity, 
business credit, equity, venture capital, and real estate. 
US Capital Global Investment Management serves asset 
management clients globally.  

About the Placement Agent – US Capital 
Global Securities, LLC  
US Capital Global Securities LLC is the FINRA-member 
broker-dealer division of US Capital Global that acts as 
placement agent for growth-stage companies, projects, and 
investment funds. Since 1998, the US Capital Global team 
has been committed to providing small and lower middle 
market businesses and investors with sophisticated debt, 
equity, and investment opportunities usually available only to 
larger middle market companies and institutional investors.  
US Capital Global manages direct investment funds and 
provides wealth management and capital raise services.

About the Sponsor – Royal Eagle Capital 
Partners USA, LLC  
RE Capital Partners USA LLC is an asset management 
company combining financial innovation and high-quality 
operators to maximize value in investments. Royal Eagle is 
comprised of a diverse group of successful entrepreneurs, 
business-oriented individuals, and seasoned experts in 
scaling businesses globally, with expertise in investment 
banking, international markets finance, operations, and 
project management for IT solutions. The Company works 
with high-performing, well-known investment banks around 
the world for sell and buy-side opportunities under mandate 
agreements to raise debt and equity for private and public 
companies and governments. 
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FUND PHILOSOPHY 
The Issuer believes that investments that include 
environmental and social inclusion and diversity, corporate 
governance, and sustainability initiatives will be increasingly 
prominent over the next ten years. Through technology and 
digitalization, governments and public/private companies can 
impact the daily activities of more people. 

The Fund will acquire, partner with, and develop renewable 
energy and real estate companies in Latin America. The 
Sponsor aims to become the partner of choice for middle 
market companies by maximizing returns and creating a 
better life and future for investors, partners, employees, and 
communities in the long term.

UNDERWRITING PHILOSOPHY – The Royal 
Eagle COVE™ STRATEGY
The Sponsor adheres to a risk mitigation approach, the COVE 
strategy. A cove is a sheltered bay, a location of protection 
and solace admist volatile waves.  The sponsor’s investment 
goals are to shelter investors by de-risking ventures through 
control methods, operational expertise, increasing valuation, 
and focusing on exit strategies to return capital and deliver 
returns in a profitable and reasonable time frame. COVE 
stands for Control/Co-Sponsor, Operations, Valuation, and 
Exit. The following outlines the COVE strategy.
 
Controlling Position and Co-Sponsorship 
The Sponsor seeks the following attributes when committing 
to a real asset: 
n Senior Position 
n Controlled Lending Position 
n Floating Rate and/or adequate Preferred Rate 

n  Special Purpose Vehicle (“SPV”):  Royal Eagle invests in 
SPVs, not directly in companies, to hold equity, off-take 
agreement, land, physical assets, and core collateral  
of project.

The Sponsor primarily focuses on deal flow that has been co-
sponsored by a major investment bank in the USA, EU or Latin 
America.  Co-Sponsor deals allow for confirmation of valuation 
and the potential profitability of an asset.  In addition, they 
further the relations of buy-side/sell-side analysts, big data 
and financial resources through mutual collaboration.    

Operational Expertise 
The Sponsor understands that the success of a project begins 
with the success of experienced operators: 

n  Driven experts with decades of successful experience. 
n  Operation team in line with financing perspective to 

control costs and maximize NOI. 
n  Globally focused teams domiciled in the country of 

operation that understand international capital markets 
and globally accepted expectations. 

n  Experienced teams with a low-turnover, team-oriented 
culture that share in the success. 

n  Teams that understand financial metrics and are mindful 
of covenants and mandates.  

Valuation 
Disciplined investment approach that focuses on consistent 
and strong cash flows. Deal-flow is commonly co-sponsored 
and underwritten by local bank partners, international 
investment banks, and family offices. The valuation is 
captured and created by focusing on infrastructure and 
moated businesses.  

A strong emphasis on pre- and post-money valuation and 
on how to maximize returns and increase valuation, which 
serves as collateralization of the fund.  

Valuation created through infrastructure asset class that 
is primarily a moated business insulated from the broader 
markets.
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n A moated business exhibits the following characteristics: 
 •  Monopolistic Characteristics: High barriers of 

entry, reducing risk to investor
 • Regulated:  Provides steady cash 
 •  Inelastic Demand: Demand is high in good and bad 

market conditions
 •  High Capital Cost, Low Operating Cost: Creates 

steady and predictable cash flow
 •  Insulated from Economic Downturns: Good for 

investors in the short and long run
 •  Technology: Most infrastructure is less exposed to 

changing technology
 •  Inflation-Indexed Cash Flows: Natural hedge to 

inflation based on inelastic demand
 • Low Correlation with Equity Markets
 • Stable Cash Flow 
n  The Sponsor underwrites each individual project using 

these various metrics and can maximize performance 
and re-risk a project by being selective and co-sponsoring 
deal flow.

n  Deal-flow is commonly co-sponsored and underwritten 
(additional due diligence) by local bank partners, 
international investment banks, and family offices. 

Exit 
The Sponsor focuses on quality assets that provide strong 
and consistent cash flow to investors; however, Royal Eagle 
further requires that the asset has clear and accessible exit 
strategies. The exit goal allows an investor to monetize and 
recapture their dollars. 

n  Exit valuation is largely formalized by fundamental metrics 
and consistent cash flow. 

n  Attention to controlling issues (senior position, strong 
preferred rate and SPV protection) de-risks assets and 
develops them into favorable assets to be purchased by 
institutional and public markets. 

n  Assets are privately held but the Sponsor adheres to strict 
compliance and strong financial metrics used to assess 
public bonds and investment grade ratings such as:

 • Debt/EBITDA ratio
 •  Emphasis on Free Cash Flow or Enterprise Value to 

Debt and Leverage Points  
 • Debt/Service  

 •  Sustainability of cash flow – Strengths of  
off-takers and contracts

 • Working Capital to Total Assets
 • Retained Earnings to Total Assets
 • EBIT to Total Assets 
 •  Market Value of Equity to Book Value of Total 

Liabilities 
 • Sales to Total Assets

The Sponsor can minimize exogenous variables through 
identifying quality assets and can de-risk the asset through a 
strong focus on balance sheet and credit analysis.  

The Sponsor assesses each transaction individually; however, 
the investment committee is generally sponsors enterprises 
with strong cash flows and solid operations that can increase 
valuation and maximize shareholder value through optimal 
performance and exit. 

PIPELINE
The following table displays details for the Green Bond 
pipeline of renewable energy projects. There are currently 
three main renewable energy projects in the pipeline:
 
1) the Cana Blanca Hydro project, 
2) Chuspa project, and the
3) Pana solar project (Pana solar I, II, and III). In addition to 
this renewable energy pipeline of projects, the Sponsor is also 
pursuing a real estate project, ZIMBA. 
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Project Name Cana Blanca Hydro Chuspa PANASOLAR PANASOLAR II PANASOLAR III

Sponsor Argentia Resources Corp Navitas International Panasolar Generation SA Panasolar Green Power 
SA

Panasolar Green Energy 
SA

Total Investment USD $30-$32 Million $32-$35 Million $12 Million $6-$8 Million $6-$8 Million

Location Chiriquí County, Panama Chiriquí County, Panama
Clode Providence, 
Aguadulce, Republic de 
Panama

Clode Providence, 
Aguadulce, Republic de 
Panama

Clode Providence, 
Aguadulce, Republic de 
Panama

Project Status Under design Under construction
in operation, PV ground 
mount

under design: PV ground 
mount with battery

Under design, PV ground 
mount with battery

Purpose/Size of 
Production Gen. 36 Gwh-year Gen 55 Gwh-year

Plant size: 9.9 mw/ac-
12.1 mw/dc / 19.6 Gwh 
per yr. 

Plant Size: 4.9 mw/ac-
6mw/dc / 9.8 Gwh per yr. 

Plant Size: 4.9 mw/ac-6 
mw/dc / 9.8Gwh per yr. 

Type/Use of Energy

Panama National grid 
under PPA and spot - 
replace hydrocarbon 
generation

Panama National grid 
under PPA and spot - 
replace hydrocarbon 
generation

Panama National grid 
under PPA and spot - 
replace hydrocarbon 
generation

Panama National grid 
under PPA and spot - 
replace hydrocarbon 
generation

Panama National grid 
under PPA and spot - 
replace hydrocarbon 
generation

Drawings may be 
changed or optimized? 

under design, yest there 
is possibility to optimize 
design

Design complete
plant in operation, can 
add storage, but no 
change to design

plant under design, 
possibility to optimize 
design

plant under design, 
possibility to optimize 
design

All available 
documentation?

All permits done: 
construction, concession, 
interconnection, water 
rights

All permits done: 
construction, concession, 
interconnection, water 
rights

Yes Yes Yes

Expected lifespan 50 yrs. with 50 yr. 
extension

50 yrs. with 50 yr. 
extension

25 yrs. 25 yrs. 25 yrs.

Contracted? No
Electromechanical, pipes, 
design contracted 100% operational under design under design 

Green Bond Pipeline



US Capital Global Securities
555 Montgomery Street, Suite 1501, 
San Francisco, CA 94111

uscapglobalsecurities.com 
T +1 415 889 1010
F +1 415 358 5665

SPONSOR OVERVIEW ––
RE Capital Partners USA LLC

RE Capital Partners USA LLC is positioned to become a dynamic leader in the United States and Latin America by making 
investments in sustainable projects. The Company has strong roots in Texas, Mexico, Panama, and Colombia, having conducted 
multiple investment projects and accumulated a vast network of business partners in these areas.

Track Record 
Royal Eagle has already gained traction in the energy market with an impressive track record including the following: 

MARKET & COMPETITION

Market & Industries
Royal Eagle operates in five geographical markets: United States, Mexico, Panama (Regional Hub with Managing Director 
in place), Colombia, and Brazil. Royal Eagle collaborates with key partners and strategic deal sources to provide deep local 
networks with a firm understanding of the culture and the regulatory environment. Royal Eagle Capital Partners focuses 
primarily on investments into the renewable energy industry, with a secondary focus on the real estate industry. 

Royal Eagle conducts extensive market research and designs investment opportunities with the following characteristics:
n Managed from offices in Houston and Panama City
n Management team in Panama to oversee Central America and Colombia
n Competitive yield-oriented financial returns
n Measurable and reportable impact opportunities
n Capacity to scale a portfolio of companies with over $1 billion
n Use of technology (blockchain, artificial intelligence, data mining and tokenization of assets)
n Ability to implement Royal Eagle’s sustainable framework to comply with ESG standards

Market for Alternative ESG Investments
Alternative investment portfolios that manage privately held companies versus publicly traded securities tend to outperform 
and offer investors more debt covenants/coverage and investment protections.1 Research shows ESG outperformed broad 
market for the last 10 years.2 Alternative investments in ESG that represent the Latin America High Income Privately Held 
Securities market satisfy multiple meaningful investment metrics such as:
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n  ESG and sustainability is becoming increasingly required to be screened by institutional investors with an ever-increasing 
retail demand.3 

n  Professional investors believe there is alpha in ESG and that it will become a more traditional asset class in the next 5-10 
years, while individual investors believe it is important to make a positive social impact.4 

n  The Latin American Region is a developed region that can be governed using American or European Financial Law, while 
still providing the investor a high preference rate and equity opportunities in energy, real estate, and banking.

n  Using private portfolio companies allows fund managers to present investors an additional layer of control and governance, 
while also offering investors less systematic risk.

COMPETITION 6
Increasing demand in the ESG and sustainable space from 
major fund companies creates competition primarily in publicly 
traded securities and in passive and active approaches. 
RECP’s competitive advantage over major publicly traded fund 
companies is the pipeline of private projects the Company 
possesses. RECP has the tools to screen funds and their 
benchmarks. Portfolio managers usually use a broad market 
index versus a specific ESG or green benchmark.

Passive ETFs
ETFs are emerging and seeing AUM in the $100 million-$1 
billion range (Vanguard: Ticker ESGV; VanEck Vectors Green 
Bond: Ticker GRNB). Public passively managed ESG funds tend 
to use general benchmarks such as Large Cap Stock or the 
SP 500. Publicly traded ESG ETFs tend to primarily focus on 
housing large-cap stock that has adopted an ESG policy or be 
housing low income-producing Green Bonds.7 

Wirehouse Funds
Major wirehouses such as Morgan Stanley, Goldman Sachs, 
Raymond James, and other large institutional asset managers 
are packaging ESG solutions via publicly traded ETFs and 
Mutual Funds and are providing discretionary investment 
management to determine fund selection and fund manager. 
The benchmark for most of these funds is the FTSE4Goods 
U.S. Select Index or the SP 500. 

Individual Mutual Fund Companies
Some mutual fund companies have championed the creation 
of actively traded mutual funds that are ESG and sustainable 
centric. A few of these companies are Clearbridge and 
BlackRock. The commonly referenced benchmark is either 
FTSE4Goods US Select Index or the SP 500. 

Investment managers representing passive or active 
management in the ESG fund space are public stock centric 
with major SP500 companies that have adopted an ESG 
policy. These managers are not benchmarking to the more 
aggressive HFRI indexes that represent robust private 
investments because these fund companies are primarily 
focused on the conventional publicly traded space. 

The current market offers limited Alternative Investment 
ESG; whereas, the fund managers are managing portfolio 
companies over the publicly traded space. Furthermore, there 
is limited access with fewer offerings for private ESG in Latin 
America. Royal Eagle fund managers recognize a substantial 
need in the marketplace for ESG Alternative Investments in 
Latin America, creating inroads to an investment class with 
the following features: high income based on production, not 
paying with debt; less systematic public market risk; investors 
have access to higher hurdle rates; and equity appreciation 
in asset classes commonly perceived as a debt-offering asset 
class.  

Alternative Investments in Latin America
Most alternative investments in Latin America are effected 
through large General Partner companies that control 
operators and raise funds institutionally through major 
investment managers such as Morgan Stanley, Goldman 
Sachs, and similar investment banks. As powerful as this 
sector is, it represents a very minor representation of the deal 
flow in Latin America. RECP believes alternative investments in 
Latin America can command collateralization of 2-3 times the 
current offering, high preference rates, and equity potential. 
The Company’s assumption is that major investment banks 
overlook $25 million-$100 million in opportunities that are 



INCOME STATEMENT YEAR 1 YEAR 2 YEAR 3 YEAR 4 YEAR 5 YEAR 6

TOTAL REVENUE 11,694,007 28,454,127 30,199,880 29,925,748 29,748,604 244,813,364

TOTAL COST OF SALES 811,000 992,275 1,017,082 1,042,509 1,068,572 1,095,286

GROSS MARGIN 10,883,007 27,461,852 29,182,798 28,883,240 28,680,032 243,718,078

Gross Margin % 93% 97% 97% 97% 96% 100%

TOTAL OPER EXPENSE 1,068,800 2,688,967 2,709,800 2,709,800 2,709,800 2,859,800

EBITDA 9,814,207 24,772,886 26,472,998 26,173,440 25,970,232 240,858,278

Depreciation Expense 4,106,216 11,658,562 11,658,562 11,658,562 11,490,737 10,687,710

Amortization Expense 0 0 0 0 0 0

EBIT 5,707,991 13,114,323 14,814,436 14,514,877 14,479,495 230,170,568

Interest Expense 4,375,000 10,000,000 10,000,000 10,000,000 10,000,000 10,000,000

PRETAX EARNINGS 1,332,991 3,114,323 4,814,436 4,514,877 4,479,495 220,171,262

Tax Exp/(Credit) 3% 39,990 93,430 144,433 135,446 134,385 6,605,138

NET INCOME 1,293,001 3,020,894 4,670,002 4,379,431 4,345,110 213,566,125

Net Income % 11% 11% 15% 15% 15% 87%

DIVIDENDS LP Investor 8% APR →→ 0 0 0 0 0 0

DIVIDENDS Royal Eagle GP 2% APR →→ 0 0 0 0 0 0

US Capital Global Securities
555 Montgomery Street, Suite 1501, 
San Francisco, CA 94111

uscapglobalsecurities.com 
T +1 415 889 1010
F +1 415 358 5665

willing to offer high collateralization, high coupons, and up 
to 50% equity of the company. Additionally, RECP believes 
many major investment banks look for capital raises well 
over $10 billion, with the limited partner (or feeder funds) 
to commit $500 million+ per deal. Royal Eagle, in contrast, 
targets more agile companies that are quick to comply and 
operate under similar mandates to those of large investment 
banks. By targeting companies seeking funding in the $10 
million-$100 million range, the fund can act quickly and 
request higher investor securities such as legal governance 
per US or European Law, equity ranging upwards of 50% of 
the company, and senior debt ranging over 10%. From RECP’s 
experience, small, private businesses can generate greater 
yield locally. 

Competitive Advantage
Royal Eagle approaches the market as an international 
company with the ability to adapt to play domestically, using 
international finance solutions under a boutique domestic 
playbook from its Panama office. The Company brings 
together key local stakeholders, creating local, domestic legal 
vehicles with operating licenses in addition to risk mitigation 
solutions that comply with international investors’ investment 
appetites in terms of returns-rewards standards. The fund 
is favorably situated to offer investors ESG and sustainable 
private investments in the private portfolio company sector, 
which will provide an investor a high level of collateralization, 
equity appreciation, high income, and less market volatility. All 
of these key factors impose barriers to entry for new market 
participants. 

FINANCIAL  PROJECTIONS8  

**Detailed balance sheet and cash flow available upon request 
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MANAGEMENT TEAM

Alejandro Mendez – CEO 
Alejandro is an experienced entrepreneur with over two decades of experience in business and finance. Under Alejandro’s 
leadership, Royal Eagle has developed three different portfolio companies related to green energy & real estate, digital banking, 
and a wealth management & advisory service. Along his career, Alejandro has partnered with key international and local 
stakeholders, creating legal corporate vehicles that hold operating licenses and long-term concessions in energy, real estate 
and infrastructure that imposed barriers of entry for other participants.  

Highlights
n  2018-Present: Founder and Partner of EB5 Texas Investment Group LLC, a Regional Center approved by United States 

Citizenship and Immigration Services to promote direct investment in energy and real estate projects in Texas
 •  EB-5 is a specialized visa category that qualifies certain foreign investors in US commercial enterprises for a US green 

card; EB-5 Program stimulates the US economy through the creation of jobs and, as a result, a minimum requirement 
of any qualifying investment is that it create at least 10 US jobs per EB-5 investor.

n  2014-Present: Real Estate Investor with over $10MM in Real Estate transactions in Texas from acquisition of land, developing 
lots, and build-sell single family homes

n  2012-Present: M&A and Financial Advisor for oil & gas, renewable energy, and real estate companies to structure debt and 
equity with over $300MM in successful transactions

 •  Developed strong relationships with financial institutions and investment banks in US, Canada, Mexico, Panama, 
Colombia, and Norway

n  2012-2019: Shareholder/Board Member of American Light & Power, a retail electricity company operating under the Texas 
Public Utility Commission and ERCOT with a retail and wholesale license

 •  Oversaw negotiations and acquisition of retail license, software, systems, 600 customers and $8MM credit facility to 
acquire power through Direct Energy

 • Helped to grow company from 600 residential customers to more of 18,000 commercial and residential meters
 • The company was acquired by NRG Company in September 2019
n 2008-2012: International Banker and Sr. Relationship Manager
 •  2008 - International Banker with JP Morgan Chase Bank, managing a 250-client portfolio and $60MM dollars in assets 

under management
 •  2010 - Senior Relationship Manager at Citibank for the Latin America division; played critical role in the development 

of banking and investment relationships with high-value international clientele
n  2003-2007: Fresco Choice Produce Corp: founded an international produce, packing, and wholesale company in Puebla, 

Mexico
 •  Developed high-level supply accounts with Walmart, Hotels & Resorts in Cancun and import-export activities with 

distribution companies in Texas, Florida and Indianapolis
 • Sold the company in 2007

Mark Valdez – Chief Investment Officer
Mark is an academically inclined entrepreneur with decades of operational experience managing real assets, public securities, 
and alternative investments. Mark has deep experience working with the nation’s largest alternative investment firms, managing 
real assets and advising high-net worth individuals, giving him a unique ability to combine theory and application in corporate 
finance, asset management and disruptive innovations in Latin America and the US. He has collaborated on projects in multiple 



US Capital Global Securities
555 Montgomery Street, Suite 1501, 
San Francisco, CA 94111

uscapglobalsecurities.com 
T +1 415 889 1010
F +1 415 358 5665

countries and fortune 500 companies in the US. Mark has worked closely with key stakeholders to manage large, concentrated 
equity positions in public companies, as well as on de-risking projects by understanding corporate finance, securitization, and 
the importance of strong cash flow in moated business that are often uncorrelated to the broader markets.

Highlights 
n  2011-2020 – Morgan Stanley: operated in the following capacities:
 • Alternative Investment Director
 • Vice President, Investment Officer 
 • Senior Portfolio Manager 
 • Syndicate Coordinator 
 • Dedicated Equity Specialist 
 • Executive Financial Services 
   • Certifications 
    o Chartered Retirement Plans Specialist® (CRPS®) Designation
    o CAIA Level 1 – Level 2 scheduled for March 2021
   • Experience
    o  Worked directly with the following funds and Alternative Investment Companies: Blackstone, Millennium, 

Oaktree Capital, Nuremberg Berman, Bridge Opportunity Zone, Apollo Global Management, Entrust, 
Blackstone/GSO, North Haven Equity, Black Creek Real Estate, Central Park Group, Griffin Real Estate, 
The Carlyle Group, Ceres, and Artemis Real Estate Partners

    o  Worked with 20+ publicly traded companies in capacity of Stock Options and Executive Financial 
Services including: Apple, Dow Chemicals, United Airlines, Kinder Morgan, Energy Transfer Partners, 
Dell Computers, Accenture, Waste Management, Franks International, and Tyson Foods 

n  2008-2011 – Wachovia Securities / Wells Fargo Advisors, Vice President – Investment Officer
 • Of 15K advisors consistently ranked in top 5% regarding:
   • Production 
   • New Accounts
   • Syndicate and IPO business – Ranked top 50 of entire firm of 15K Advisors 
 •  Engineered cross-organizational partnership with a major payroll corporation; in which, Wells Fargo Advisors would 

maintain an exclusive relationship to assist in maintaining 401k plans with Paychex MMS client reps (6000 clients, over 
500MM in assets)

Anna Arias – Managing Director Panama
n  Responsible for sourcing real estate and renewable projects deals in Panama and Colombia
n  Former Operations Manager for financial institutions in Panama including Wall Street Securities, Mundial Asset Management, 

and Inter Bolsa Panama
n  Key driver for Royal Eagle’s growth and presence in Panama
n  BS Business Academia Interamericana Panama

Monica Morales – Marketing & Communications Director
n  Over 12 years of experience in marketing, design, and client-investor relationships
n   International exposure and sophistication essential for Royal Eagle’s expansion and asset acquisition for Fund and Wealth 

Management
n   Responsible for all marketing and communications efforts with investors, clients, partners, employees, and external advisors
n  BS in design, graduated with Honors from Universidad Iberoamericana
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ADVISORY TEAM
n  Chris Micsak – Private Equity & Energy Advisor
n  Amit Gupta – Energy Structuring Advisor
n  Miguel Quiros – Real Estate 
n Carlos Mendez – Project Management & Supply Chain Advisor
n Ricardo Icaza – Renewable Energy & Project Management Advisor 
n Alberto Diaz Wild – Risk Management Advisor
n Jose Luis Lazaro – Technology Advisor

RISK FACTORS
Royal Eagle operations are subject to certain risks, including the risks noted below, any of which may adversely affect 
performance, yields, total return, and the ability to meet performance objectives. The order of the below risk factors does not 
indicate the significance of any particular risk factor. 
n Asset Class Risk: Portfolio assets may underperform in comparison to the general financial market.
n  Concentration Risks: Portfolio is susceptible to increased risk of loss, to the extent investments are concentrated in 

assets of a particular industry, group of industries, sector, asset class, country, group of countries, region, or market.
n  Cybersecurity Risk: While the Company has established continuity plans and risks management systems to address 

system breaches or failures, there are inherent limitations in such plans and systems.
n  Geographic Risk: Natural disasters could adversely affect the economy or business operations of companies in specific 

geographic region, harming investments in the affected region.
n  Lending Risk: The Company may lose money in a lending transaction because the borrower fails to return the loan 

promptly (or at all); or may lose money in the event of a decline in the value of the collateral.
n  Market Risk: Events such as war, terrorism, the spread of infectious illness, or other public health issues, recessions, or 

other events could have a significant impact on the Company and investments.
n  Operational Risk: Operational risks arising from factors including human error, processing and communication errors, 

errors of service providers, counterparties, or other third parties, failed, or inadequate processes, and technology, or 
systems failures.

n  Risk of Investing in Developed Countries: The Company’s investment in developed country issuers may be subject to 
regulatory, political, currency, security, economic, and other risks associated with developed countries.

n  Risk of Investing in Emerging Markets: Investments in emerging market assets are subject to a greater risk of loss 
than investments located or operating in more developed markets due to the potential for greater market volatility, higher 
levels of inflation, political and economic instability, greater risk of a market shutdown, and more governmental limitations 
on foreign investments.

n  Sustainable Impact Investing Strategy Risk: Sustainable impact investment strategy limits the types and the number 
of investment opportunities available and, as a result, the Company may underperform other investments that do not 
have a sustainable impact focus or do not require companies to meet a minimum ESG standard.

Crisis & Risk Mitigation Strategies
1. Establish and maintain business continuity policy
2. Establish and maintain supply chain reliability policy
3.  Perform insurance assessment (key man insurance for upper management and key employees, assets and liability 

insurance, create a war room and prevention policies)
4. Perform annual risk assessment of policies, investments, and performance
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