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At Knox Grove Financial, LLC of Pennington, there is 
always time for family. Christina Nash kept this senti-
ment in mind from the very beginning as she moved 
through her career and brought Knox Grove to life in 

2015. “Don’t miss your kids’ stuff” is one of the mottos at the firm; 
Christina and her business partner, Jodi Viaud, consider their 
team an extended part of their families. As financial advisors, their 
mission is to provide their clients with the tools they need to feel 
empowered and free to live the lives they desire, unencumbered 
by financial anxiety and confusion. 

Christina graduated from Florida State University with a degree 
in finance; she also has a Master’s degree in education. Her career 
in financial services began in 2003, after eight years of teaching 
and coaching volleyball at her high school alma mater. Starting as 
an investment counselor, Christina earned her Financial Industry 
Regulatory Authority (FINRA) and Life and Health Insurance 
licenses quickly. “When I came into the profession as an advisor, I 
was one of three females out of 450,” she says. “I was empowered 
by that; I wasn’t intimidated.”

By 2007, Christina was Senior Vice President of her company. She 
remained in the top 20 advisors until November of 2013 when 
she moved to an independent broker dealer, a decision she calls 
“challenging.” Ultimately, though, this course of action allowed her 
to move away from a corporate atmosphere and return to her en-
trepreneurial spirit. In 2015, through her own family savings and 
personal drive for success, she founded Knox Grove Financial.

Jodi has been working with Christina since 2011. Before working 
in finance, she lived in the nonprofit fundraising world, and holds 
a degree in communications from Ramapo College as well as a 
Master of Science in education administration from Drexel Uni-
versity. It was Jodi’s father, Bill Stolow, who brought her into the 
career “He said, ‘I see your skills and drive, and I think you would 
be really good at this,’” says Jodi. Soon, she obtained her financial 
licenses and worked alongside her father and Christina. “It was a 
great place for me to start my career, where I got support from my 
father and mentorship from Christina”,” says Jodi. The pair quickly 
realized they were better together. One day, Christina organized a 
business meeting with Jodi. “She said to me that we needed more 
tools, and to offer clients more than our current broker dealer was 
able to provide,” says Jodi. “We needed to be independent.” That 
meeting planted the seed for the life-changing decision that would 
come soon after. In what Jodi calls their “Jerry Maguire moment,” 
Christina and Jodi took a leap of faith; they left and started Knox 
Grove, with Christina as CEO and Jodi as COO. A few years later, 
Bill Stolow, also a Hopewell Resident, joined their team as an advi-
sor and Medicare specialist. 

When deciding on a name for the new business, Christina did 
not want to include her surname. In an effort to bring a personal 
touch and a sense of community into the name, Christina settled 
on “Knox Grove,” the name of a spot in Washington Crossing 
State Park she and her spouse, Leah, have enjoyed hiking for many 
years. Knox is also the name of her son. By Catherine Bialkowksi  |  Photos by Benoit Cortet
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Together, Christina and Jodi make an excellent team. “I’m very 
micro, she’s very macro,” says Jodi. At Knox Grove, the team of 
advisors focuses on educating their clients. “When we were decid-
ing on leaving and starting Knox Grove, we saw a gap in what we 
wanted to do for clients and what we saw they were being offered,” 
says Christina. “A lot of other advisors are more asset collectors, 
with a narrow focus on just the investment.” At Knox Grove, 
advisors develop “living plans” for their clients. “Lives change, and 
needs change,” says Christina. 

For Jodi, the “why” behind Knox Grove’s mission of education is 
personal. Calling herself a “recovering money avoider,” Jodi says 
when she was younger, she used to cringe at any conversation 
related to money, and was uneducated about things like building 
credit. That is part of why she and Christina emphasize financial 
education and empowerment, particularly for women. 

“It’s very important for us to spend time with our families,” says 
Christina. “Most females generally have many roles, and time 
goes by quickly.” Giving women the skill set they need to harness 
their own financial power and responsibility alleviates stress and 
frees up precious personal time. This sentiment applies to clients 
of all genders. Jodi shares practical financial tips in Knox Grove’s 
Youtube series, “Tuesday Tip Under Two Minutes,” in the hopes of 
making some of this information more digestible. She is also pro-
viding a Financial Wellness in 2022 series, giving viewers monthly, 
actionable steps towards achieving their financial well-being.

As Christina was (and still is!) Jodi’s professional mentor and strong 
female figure in the workplace, now Jodi is the same for her own cli-
ents and other women in the industry. “When we speak to women, 
we are that mentor, that coach,” says Jodi. “We want to make sure 
we’re giving them that extra motivation to accomplish their goals.” 

Not only does Jodi mentor and coach her clients, but she is also 
a mentor for other advisors through the Advisor Group “Mentor 
Connect” program, where she focuses on guiding financial advi-
sors with their career path to become more effective professionals 
in the industry.

“Communication is key,” says Christina. “The terminology in our 
industry, for many years, has been a bit abstruse. More and more 
people are gaining access to information. We are really good about 
breaking down the language and vocabulary of what we do so our 
clients will understand it.”

Christina and Jodi take pride in serving members of the com-
munity, often their own neighbors. “Being in this industry - it is 
a very personal business,” says Christina. “Many clients explain it 

as more difficult to open up to us than having to go to the doctor.” 
She and Jodi will often see clients at Pennington Market and other 
businesses in the area. “This helps with trust. They know we’re real 
people, that they can stop in the office at any time,” says Christina.

In addition to their successful careers as financial advisors, 
Christina and Jodi are heavily involved in the community. Before 
COVID-19, Knox Grove partnered annually with Corporate Fun 
Run, a 5k that raises money for charity. Most recently, in 2019, they 
partnered with YWCA Breast Cancer Resource Center. Christina, 
through Knox Grove, has also supported TASK, Homefront, The 
Children’s Home Society, and The Wounded Warrior Project.

Both women place family before everything else. Christina lives 
with her spouse, Leah Donato, in Lambertville, and their 11-year-
old son Knox, a fifth-grader at Bear Tavern Elementary. Leah is the 
owner of LCD Counseling Services, a private mental health practice 
located in Pennington, NJ and P.T.O. President at Knox’s school. 
Christina and Leah enjoy exercising, especially at Pennington 
Crossfit, time at LBI, traveling, great food and staying active. Chris-
tina also sits on the Women’s Advisory Board for Advisor Group.

Jodi and her husband Ken, whom she calls her biggest supporter, 
live in Hopewell with their six-year-old son, Gavin, who is in first 
grade at Hopewell Elementary School. Jodi is a member of the 
Princeton Mercer Regional Chamber of Commerce as well as a 
lead room parent at her son’s school, in addition to a variety of 
other activities that keep her busy and involved. 

For Christina and Jodi, financial advising is about empowerment 
and education. “I’ve always been very lucky to align myself with 
someone who motivates, empowers and supports me,” says Jodi of 
her colleague and friend. They are better together. 

Securities and investment advisory services offered through Royal 
Alliance Associates, Inc. member FINRA/SIPC. Royal Alliance Asso-
ciates, Inc. is separately owned and other entities and/or marketing 
names, products or services referenced here are independent of 
Royal Alliance Associates, Inc.
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Do you know a neighbor who has a story to share? Nominate your neighbor to be featured in one of our upcoming 
issues! Contact Rachel Donington at rdonington@bestversionmedia.com.
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