
What do Maytag and Unocal 
have in common?  That’s 
right, both of these U.S. cor-
porations may be purchased 
b y  C h i n e s e  c o m p a n i e s ; 
CNOOC Ltd. is bidding for 
Unocal, and China’s Haier is 
bidding for Maytag.  Clearly, 
China is making a quantum 
leap from being the world’s 
most populated country with 
cheap manufacturing, to that 
of a global financial and eco-
nomic force.  In my opinion, 
the Unocal and Maytag bids 
represent the most fundamen-
tal economic shift the world 
has seen in decades. 

Let me summarily dismiss any 
“conspiracy theories” about 
China wanting to buy the 
United States; I believe such 
theories are pure nonsense.  
Rather, we are seeing the 
awakening and emergence of 
an economic super-nova.  
China’s government under-
stands the value of economic 
strength, and recognizes that 
its future depends upon the 
long term exchange of goods 
and services with the United 
States.  The strategy is based 
upon keeping the value of the 
Chinese currency [the yuan] 
relatively cheap compared to 
the U.S dollar.  By doing so, 

Chinese companies are 
able to maintain their 
lower cost of manufactur-
ing, and significantly in-
crease their exports to the 
United States.  This in-
creasing trade surplus 
allows the Chinese gov-
ernment to further de-
velop its economic infra-
structure by raising taxes 
against its rapidly ex-
panding and prospering 
workforce. 

At some point, however, 
China’s increased pros-
perity will begin to cause 
the value of the yuan to 
rise against the dollar, and 
the trade surplus will be-
gin to fall.  China has 
been buying U.S Treasury 
bonds in an attempt to 
keep the value of the dol-
lar high relative to the 
yuan. From a long term 
investment perspective, 
this is not to China’s ad-
vantage because the yields 
on treasury bonds are at 
an all-time low.  Now, 
China is venturing into 
corporate ownership as an 
outlet for its trade surplus, 
and to participate in the 
up-side potential of these 
corporations as they bene-

fit from a robust trading 
relationship with China. 

China will not limit itself to 
the investment in U.S. based 
companies, but will invest in 
international corporations 
as well.  The elevated ex-
change of goods and ser-
vices will undoubtedly lead 
to increased employment 
and capital growth of all 
involved economies, and 
may enhance the prosperity 
and stability of our global 
society.  I am urging my 
clients to seriously consider 
the importance of this eco-
nomic shift, and the relative 
risks and returns associated 
with investing in China. 
Let’s make this a point of 
discussion in our next quar-
terly meeting. 

Van Mason CFP®, CLU, MBA 
President/LPL Registered 
Principal 
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Recently all clients were sent instructions for our  
online account access.  This new flexible system al-
lows you to view all accounts in one report. You 
may also select special reports; portfolio summaries, 
statements with multiple time periods, holding re-
ports, and many more. This system provides   all the 
information you may need. Should you have trouble 
accessing the Oneview system, please do not hesitate 
to contact us and we will guide you through the 
process. We are constantly looking for new ways to 
enhance our services for our clients. If you have 
suggestions or would like more information in cer-
tain areas, please let us know.    -Amy Treat 

Online Account Access… Are you In? 
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Special Thanks... 

STONERIDGE WEALTH MANAGEMENT 

A Special 
Thanks… 

To  

Therese  
We had the pleasure of a 
gift specially made by our 
client Therese D. This was 

not your ordinary desert. It was a  piece of art, 
golden crust covered with beautiful strawberries 
and glaze. This was one of those treats that you 
do not want to cut because 
it looks too nice to eat. I 
would love to say that Van 
and Matt ate the entire 
thing, but they did share.  
Thank you again Therese.   

 

-Amy Treat,                       
Practice Manager 

In the last Quarterly Profit, I out-
lined the basic rules for Required 
Minimum Distributions.  You will 
recall that every IRA account 
owner (technically called the par-
ticipant) must be-
gin taking annual 
distributions after 
reaching the age of 
70 1/2.  But what 
happens when the IRA participant 
dies? Must the distributions con-
tinue? The fundamental rule is 
that when the participant dies, 
IRA distributions must continue, 
or must begin if they hadn’t al-
ready started.  Let’s use the exam-
ple of the participant husband 
who dies after he has already be-
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gun taking annual distributions.  
The rule here is easily understood. 
The surviving spouse must begin 
taking distributions based upon 
HER life expectancy, by December 

31 of the year following 
the death of her hus-
band.  But be careful! 
The husband’s IRA must 
make his regular distri-

bution (just as if he hadn’t died) by 
December 31 of the year of his 
death. Moreover, this distribution 
must be made to the spouse/
beneficiary, not to the estate. Too 
often, this important distribution is 
overlooked, and a 50% penalty 
(excise tax) may result. 

Now let’s assume the participant 

RMD’s…Required Minimum Distributions, Part 2  
(or Read More Details)  

husband dies before reaching 
the age of 70 1/2, and let’s 
also assume he has a wife 
who is the sole beneficiary of 
his IRA account.  The surviv-
ing spouse must take annual 
distributions based upon HER 
life expectancy, but she does-
n’t have to begin taking them 
until the year following the 
year in which her husband 
died, or the year in which her 
husband would have reached 
70 ½, whichever comes later. 
Let’s place a little spin on the 
scenario.  The husband is 
older than 70 ½ and has been 
taking distributions for sev-
eral years.  His wife, who is 
an IRA participant, suddenly 
dies at the age of 65.  The 
husband is not required to 
take distributions until the 
year his wife would have 
reached 70 1/2.  At that time, 
the values of both IRA’s will 
be added together, and distri-
butions will be based upon 
the surviving husband’s life 
expectancy. 

In the next Quarterly Profit 
we will discuss the rules for 
non-spouse beneficiaries, and 
why we generally advise 
against naming the estate or 
trust as the IRA beneficiary. 

 

Van Mason CFP®, CLU, MBA 

Live all you can; it’s a mistake 
not to. 

- Henry James 
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