
 Figuring out how to reach the set goals is the most important 
task within the financial planning process.  This includes the 
time frame for the money, the return required to get us 
there, and how this fits into our specific lifestyle. Once we 
have this, we then can proceed to invest the money in an 
appropriate choice for the assumptions. We run into trouble 
when we drift away from the plan, either due to measuring 
long-term strategies with short-term information (i.e. 
panicking when the market goes down), or analyzing our  
specific returns with something outside that doesn’t matter, 
like this market or that (i.e. comparing our expectations to 
the wrong thing).

There are many things in this world which seek to knock us 
off track. The media tells us “what we should be doing” 
everyday. We are constantly bombarded with information 
about investing, taxes, retirement planning, etc. Plus, this is 
our money we are talking about and we only get one chance 
in this world. We get it. I’m just saying investment behavior 
can get out of whack when the winds are blowing and things 
are crazy, but they can also get just as distorted when things 
are going up up up. Let’s take that into consideration.

Humans don’t fit into algorithms. We are emotional and 
behavioral beings by design. Investing often makes those 
emotions go haywire, causing us to listen to the noise instead 
of engaging in things that might actually be useful. 
Sometimes I think the best advice to give is to simply let go 
and let your plan work. Leaving the shore can be scary, but 
that’s the only way to see the beauty of the harbor. And trust 
me, the harbor is beautiful.
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Back to the basics               
 Let me ask you a question. Would you be happy if you 
beat the market but didn’t reach your goals? How 
about if you reached your goals but didn’t come close 
to beating the market? Would that be ok?

2014 presented some interesting opportunities for 
discussion as it relates to investor behavior and long- 
term wealth planning. While the U.S. markets did well,  
it was quite volatile, especially in the third quarter. We 
fielded questions like, “I’m going to start taking money 
out pretty soon; should we be doing something 
different?” and “The markets have had a nice run. Is it 
time to get out?” Let’s review.

First, even though we have had a good last few years, 
it seems many of us are ultra-sensitive to downside 
markets much more than we have been historically, no 
matter our age. The memory of 2008 seems to hover 
each time we get a slight bump. The reality is, a 
normal path for the markets could be to go down 5% 
several times throughout the year, 10% every few 
years, and often much more than that. It’s simply the 
way it is. When we do investment planning, we are 
looking for averages over time, and that includes down 
markets.       

As you read this, you may be wondering why I’m even 
covering the topic right now. Two reasons. First, the 
bumpy third quarter spurred many questions, and 
showed us just how close to the surface downside risk 
tolerance is. Second, the divergence in returns from 
the U.S. markets versus others led many to ask 
whether a globally diversified portfolio still makes 
sense.
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The crossover point
You may have learned recently that the Federal government ended their 
debt purchasing program labeled QE, or quantitative easing. This has 
brought on much discussion about Federal debt in general, and just how 
much we can support as a country. It’s probably one of the most common 
economic discussions we have with our clients. After all, the current debt is 
over 18 trillion. So where are we headed? Into the abyss? Is there anyone 
with an interest in making the needed changes? We have some thoughts.

Right now, the Federal budget is broken down into 65% entitlements, such as 
Social Security and Medicare, 29% discretionary spending, and 6% interest 
on the debt. For a myriad of reasons, the Fed has been keeping rates “falsely 
low” for an extended period of time. When the last card is played, and rates 
start to rise (whether fast or slow), several things are going to happen 
simultaneously. First, the rate of interest we pay on the debt is going to go 
up. Second, foreign folks who buy our debt are going to demand higher rates 
of interest. Third, we will see if the economy can stand on its own. It is our 
belief that then, and only then, will Congress be forced to address the 
growing debt. The dragon will be tough to tame let alone slay. This may 
come with a bonus, depending on how you want to look at it. They will also 
be forced to deal with “entitlement spending” because there will be no other 
options available. After all, it’s already 65% of the budget.

Or, yeah, we go into the abyss. Just kidding.

Why financial folks exist 
When we take a look at our western culture, we generally don’t talk about 
religion, politics, sex, money, etc. in close company. Regarding money, who 
should we be talking with about how money works in our lives, what it all 
means to us, and what we want our legacy to be, etc.?  Could you imagine 
having dinner with your good friends, and going through the intimate details 
of your investment and estate plan? 

When one thinks of financial planning, investing is what would normally 
come to mind. While this may be partly true, financial and life planning have 
emerged as a way for people to talk to someone as it relates to their money. 
People often share things with their financial professional that no one else in 
the world knows. In return, that professional helps them build upon the most 
meaningful things in their life. When we look at it that way, we see just how 
important it is.       

While we are honored to serve in our role with our clients, we personally 
believe there is much more room in our society to talk to each other as it 
relates to our financial lives. Parents need to talk to their children and share 
what they want their legacy to be. Children need to understand their 
parents, and help them fulfill their wishes. Finding out what the estate looks 
like by looking in the drawer after mom passes isn’t cool anymore, 
especially when there are so many things we can do these days to prevent it.  
Please call us if you want to start or continue this important discussion.

On the back burner

Perspective                       

Let me share a story with you 
about a long time client who 
forever changed how I look at 
the world. One day Gene came 
into our office for a meeting. 
What you need to know about 
Gene is that when he was young, 
he was in a very serious car 
accident. It left his body 
somewhat paralyzed and 
affected his speech. If you saw 
him, you would think he recently 
had a stroke, except he has dealt 
with this his entire life. He is 
very unbalanced on foot and 
often times his speech is difficult 
to understand. Whenever he 
comes to the office, he calls from 
the parking lot and we go out 
and help him in.

Anyway, Gene was sharing a 
story about how he was at a local 
restaurant in St. Paul with some 
high school buddies. They have 
been meeting there for many 
years. (As I write this, he is in 
his early eighties). They were all 
signing a birthday card for a 
friend of theirs, and one of the 
guys showed him what he wrote. 
It said, “It’s hell to get old.” 
Gene looked at him and said, 
“Hell has nothing to do with 
getting old. You should be 
thankful for each day you are 
alive.” Then his buddy said, 
“You’ve had a lot of medical 
problems. What do you have to 
be so happy about?” Gene’s 
reply? “Life is hard. But each 
day I wake up, I am one day 
closer to meeting my maker, 
being joined with my wife, and 
throwing my arms around her. 
What’s not to love about that?” 

How’s that for perspective?
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Happy Anniversary! 
This quarter marks the 80th issue and thereby, 
20 year anniversary of this newsletter. As we 
look back over the years, it has come a long 
way. While we are proud of the content, we 
continue to be amazed with the real stories 
about how certain articles or poems touch the 
lives of people in meaningful ways. We fully 
understand that there is no shortage of 
information to read in this world, and could 
not be more honored that so many people take 
the time. As a matter of fact, it’s actually hard 
to believe.

Over time, we have tried to present a mix of 
financial and economic commentary. But we 
believe that what sets us apart is the addition 
of information which hits close to home as it 
relates to both real life, and emotional 
situations. It has always been our thought that 
to help people understand how money works in 
their lives, you need to hit both sides of the 
brain, not just the logical part. The reality is, it 
has been easy because each quarter we simply 
provide a reflection of what is going on in the 
world and in the lives of our clients. 

As we move onward and upward, you will be 
seeing enhancements as they relate to money 
and how it touches our lives. We have invested 
a significant amount of time in something 
called “purpose-based planning” as it relates 
to the future of our practice, and parts of this 
will be reflected in our quarterly personal 
commentary.    

There will be no party, cake, or fanfare as this   
important milestone passes into history. 
However, the information we have captured so 
far is forever locked in the sands of time. I 
can’t wait to see what the future holds as we 
continue to be a mirror of you, our wonderful 
clients. Something tells me it’s going to bring 
powerful meaning to the words “true wealth”.  

Corporate inversions
The term “corporate inversions” has been popping up frequently 
within the tax and investment worlds.  This term is used when a 
company re-incorporates overseas in order to reduce their tax 
burden. This is commonly found when a company has a significant 
amount of their income coming from foreign sources, and they 
wish to pay the tax at a presumably lower rate.

There is much commentary from a political standpoint whether 
this is “fair,” or whether there will be changes to our tax code. In 
addition, the jury is still out whether it is a net long-term positive 
from an investment perspective. We shall see.  

What did $1 used to get you?
In 1808 - 2 lbs of coffee  
In 2014 - 2.7 oz. of Maxwell House medium roast  

In 1897 - 10 cans of Cambell’s tomato soup
In 2014 - 7.1 oz. of soup

In 1913 - 4 lbs of Sirloin steak
In 2014 - 0.18 lbs of Sirloin steak

In 1941 - 4 movie tickets
In 2014 - 1/4 of a movie theater bottled water

In 1955 - 4 burgers, 1 milkshake, 1 soda, 1 fry from McDonald’s
In 2014 - 1 small fry

In 1960 - 1 oz. of Silver
In 2014 - 0.05 oz. of Silver

In 1973 - 10 Hershey bars
In 2014 - 5/6 of a Hershey bar

In 1998 - 1 gallon of gasoline
In 2014 - 1 pine tree air freshener

Information by: Mark Slavo, SHTF.com   

Investment and retirement planning to help people accumulate, preserve and pass on wealth. 
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Financial Figures 
@ Close of Business, 12-31-2014                                            
(Information by finance.yahoo.com)   

  12-31-2014

INDICATOR  
Prime rate:  3.25%
Discount rate:  0.75%
3 month t-bill yield:  0.43%
10 year t-bond yield:  2.17%
30 year t-bond yield:  2.75%

30 year fixed mortgage:  3.75%
 
Dow Jones Ind:  17823.07
S&P 500 index:  2058.20
NYSE composite:  10839.24
Nasdaq composite:  4736.05
FTSE 100: (Europe)  6566.09
Nikkei 225: (Asia)  17450.77
Oil            53.71
Gold:  1186.20

Trivium
Definition: Studies intended to provide general 
knowledge and intellectual skills.

All who contact us with the correct answer will 
be placed in a drawing for a $30 gift certificate 
of your choice.

QUESTION:
What percent of American workers made less 
than $50,000 in 2013?

WINNER FROM LAST QUARTER:  
Phyllis Hommes 

OTHERS WHO ANSWERED CORRECTLY: 
Bob Anderson  Jim Kuchar
Annie Lienemann  Jerry Stoerzinger

QUESTION FROM LAST QUARTER:
What is the most important part of a jigsaw 
puzzle?

ANSWER:
The picture on the box.

A Note to Our Clients
Just over a year ago, we sent a letter to you sharing some of the 
things we are working on to enhance our business relationship with 
you. Since then we introduced our weekly market update, a new 
website, and presence on Facebook, LinkedIn and Twitter. In 
addition, we unveiled our wealth management dashboard, which 
allows access to your investment accounts, financial plan, banking, 
budgeting, and much more. It has been extremely well received. 

As we move into 2015, we will be putting in place additional  
client events. Some will be highly educational and others will be 
just for fun. Please watch for invitations to these gatherings, as 
they are all about you.

Thanks for your time, and we look forward to sharing time with 
you next quarter. Happy New Year!

Lee Stoerzinger CFP®                                                              
President

Lee Stoerzinger, Inc. is a proactive investment and retirement planning firm. 

Our primary focus is retirement income planning for retirees and pre-retirees 

looking to appropriately structure their assets.

Our expertise is in helping our clients identify how the pieces of their financial 

lives fit together, understand the investment process, set realistic expectations 

for their personal situation, and blend investments into a comprehensive 

financial plan. 

We seek to provide world-class service, and exceed our clients’ expectations in 

all matters. We hope that in all that we do for our clients and our community, we 

continue to bring powerful meaning to the word character. 

Securities and Advisory Services offered through SII Investments, Inc. ®
Member FINRA/SIPC and Registered Investment Advisor
Lee Stoerzinger, Inc. and SII are separate companies.
SII does not provide tax or legal advice.
940 Inwood Avenue North  |  Oakdale, MN 55128 
phone: 651-578-1600  |  email: advice@leestoerzinger.com
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This newsletter intends to offer general information on the subjects discussed, but 
should not be regarded as a complete analysis of these subjects. Professional 
advisors should be consulted before implementing any options presented. No party 
assumes liability for any loss or damage resulting from errors or omissions or 
reliance on or use of this material. States Registered to offer Securities: Arizona, 
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