
APRIL 1, 2019 – By JEFF MEISSNER

New Newsletter Format
Many of you just want the facts. “Tell me what 
you are doing and why.” (As far as the invest-
ment strategies are concerned.) On the opposite 
end, we receive plenty of positive response for 
stories from the lighter, personal side. Many of 
you connect with those. Over dinner, and a cou-
ple of drinks with one of our clients, we came up 
with a solution. I will be dividing the newsletter 
into three sections.   
 EVENTS will inform you of upcoming Client 
Nights, parties and golf outings etc.
 MARKET WATCH will include updates on our 
investment strategies. 
 THE LIGHTER SIDE will include more per-
sonal stories. Now you will be able to hone in on 
your areas of interest and skip those that don’t 
appeal to you.

. . . . . . . . . . . . . . . . . . . . . E V E N T S . . . . . . . . . . . . . . . . . . . . . .

Client & Guest Night May 16.
Our 53rd Client Night will be held on Thursday, 
May 16. We hope you’re able to attend because 
we are upgrading this already successful educa-
tional event. It will be held at the Emerald Event 
Center in Avon, Ohio and will include a sit-down 
plated dinner for you and your guests instead of 
the buffet of hors d’oeuvres that we have provid-
ed in the past. So we will serve you, instead of 
you having to serve yourself and it will all be in a 
much improved and easy to reach venue!
 You will be receiving your invitation to this 
event in the next couple of weeks. When you 
RSVP you can provide your dinner selection to us.
 We have two outstanding speakers lined up 
for you. The speaker that has always been the 
highest ranked on your evaluation forms, returns 
for a record fourth time. John Diehl, representing 

the MIT Age Lab, will discuss how retirement is 
changing for all of us and what we should expect 
in the future.
 Our second guest of the night will be Dan 
Coughlin. Danny has covered Cleveland sports 
for more than four decades on TV and as a 
sportswriter and he has just written his 4th book, 
Just One More Story. He is one of the all-time 
great storytellers that is sure to make you laugh 
right along with him as he takes you on a trip 
down memory lane.

2019 Golf Outings
Golf outing invitations will go out in about 
a month to all of you who have taken part in 
the past. If you checked off golf as one of your 
hobbies on our interests form, you’ll be receiving 
one as well. If you have never golfed with us and 
want to receive an invitation, please email us: 
Amy@BalancedAssetManagement.com and ask 
to be added to the list.
 This year our outings will be on the following 
dates: June 5, 11, 13 & 18. July 10, 16, 18 & 23.
The format will be the same as last year with 
three foursomes on each of those days. You can 
pick your favorite date and join us as a single, a 
twosome or a threesome. Don or I will round out 
your foursome. We will meet at Red Tail Golf 
Course in Avon at 11:30 for lunch followed by 
golf at about 1:00 and drinks and pizza on the 
patio afterwards. Start lining up your friends to 
be part of your group.  
 
End-Of-Summer Celebration
Don and I have been spending our spare evenings 
and weekends by scouting bands for our party 
this fall. We are still searching for a band that 
will be able to measure up to The Diamond Proj-
ect which was the Neil Diamond tribute band 
that you all raved about at last years party. We 
will keep you updated.  
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Economically Speaking
There has been evidence for the past several 
months that the key economies of Europe, China 
and here in the States have begun to slow down.  
To combat that, our Federal Reserve has reversed 
it’s course. As recently as December, The Fed was 
on record for two interest rate hikes in 2019. At 
their March meeting they proposed zero hikes 
this year and one increase in 2020. That alone is 
a clear sign that growth is slowing down.  
 One question remains to be answered. Is this 
a natural slowdown and just part of a normal 
economic cycle, or has it been been brought on 
because of tariffs, trade wars, Brexit and the 
ongoing battles in Washington D.C.? Those bat-
tles include border walls, immigration, Russian 
interference, health care reform and Democrats 
and Republicans that seem like they each came 
from different planets.
 Some positive thoughts: The S&P 500 has 
rebounded back to within about  5% of it’s 
all-time high that was achieved late in the third 
quarter of 2018 – a nice recovery from a very ugly 
fourth quarter. “Bad Brexit” was averted after the 
British government kicked the can down the road 
again. The much-anticipated Mueller Report was 
released recently. No matter what we all thought 
about the results, at least there is now one less 
thing for the stock market to worry about.
 I hate to end on a negative note but.... the 
deficit hit $310 billion recently.  Up 77% from a 
year ago according to the Treasury Department.

Navigating Market Volitility
During the first three months of 2019 we have 
been increasing the risk levels of our three Active 
Strategies. After about a 16% drop in the S&P 
500 during the fourth quarter of 2018 we had 
very little stock market exposure by year end 
with our ongoing goal being to protect your 
hard earned savings as best as possible. And 
that strategy was very successful last year. As the 

stock market rose during the first quarter of this 
year, you have seen our market exposure increase 
accordingly. You can see this on the Current Risk 
Levels bar chart on the bottom of page 1. 
 We are currently back to about 61% invested 
in the stock market in Active Plus, 45% in Active 
and 18% in Conservative Active. It has been a 
pretty busy quarter for us because we have made 
five changes (trades) in both Active and Active 
Plus and three in Conservative Active. To put 
that into perspective, we average 15-20 trades 
per year in Active and Active Plus and about 10 
annually in Conservative Active. We are on pace 
for about 12 changes to Conservative Active and 
about 20 to the other two strategies. Because 
of the high degree of volatility in 2018 we hit a 
record amount of changes last year in our strate-
gies with 22, 26 and 26 respectively.
 
What Have We Bought And Why?
By JEFF MEISSNER AND DON QUALTERS 
 Active Strategy: During the first quarter of 
2019 we have been moving money out of the 
Money Market investments that we fled to for 
protection during the big stock market downturn 
of the fourth quarter of 2018. Our first purchas-
es in early and late January were more defensive 
equity investments because we were unsure if 
the turnaround was real or just a short blip of 
a rebound. As the stock market continued to 
do well in February, we became a little bit less 
defensive as we continued to add stock exposure 
to your strategy. We added a second real estate 
fund. The real estate category was a big win for 
us in 2018. We still own James Alpha Global 
Real Estate after buying it in July of last year.  So 
far this year that fund has gained 15.81%. Janus 
Henderson Global Real Estate was the invest-
ment that we added in early February and it 
has a very similar positive result. The other two 
purchases we made to Active in February have 
been more balanced type funds that favor stocks 
but balance those holdings with bonds and other 
types of investments in order to mute the risk of 
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an all stock portfolio. The month of March has 
been more back and forth for the stock market 
without a real up or down trend developing, so 
we have not bought or sold anything in the past 
30 days. We have our next investment meeting 
scheduled for April 1st.
 Active Plus: Like the Active Strategy, we have 
been selling our Money Market funds and put-
ting them to work over the past three months.  
In Active Plus we can be a bit more aggressive 
(but not crazy aggressive) compared to Active 
as we come out of a big downward trend in the 
stock market. Our first purchases in January 
were some of the same balanced type funds that 
we didn’t buy until February in Active. So we 
were one step quicker in Active Plus than Active.  
For instance, we bought Wells Fargo Diversified 
Capital Builder in January in Active Plus and 
waited till February to make the same purchase 
in Active. The fund has rewarded us by gaining 
over 12% so far this year. In February we took 
advantage of an upward bound stock market by 
buying a pure tech fund (Blackrock Technolo-
gy Opportunities) and a tech heavy stock fund 
(Hartford Growth Opportunities). Technology 
has been the best asset class to own in 2019 thus 
far as it has produced +19.7%.
 Conservative Active: So far in 2019 we have 
moved 25% of this strategy from Money Market 
funds and have used the majority of the proceeds 
to buy into diversified bond funds with a smaller 
amount going toward Hartford Balanced Income 
which is a conservative balanced fund that 
usually owns more bonds than stocks.  This is 
the most aggressive fund that we currently own 
in Conservative Active and not surprisingly it 
has the best performance of our holdings this 
year at +7.55%.

. . . . . . . T H E  L I G H T E R  S I D E . . . . . . .

Wine Strategy
My wife Jan was making fun of me the other day.  
It’s her #2 hobby followed closely behind garden-
ing. It seems that she finds much humor in how I 
approach buying and tasting wine. She thinks it’s 
funny that my approach to a fun glass of wine is 
very similar to our investment process at Balanced 
Asset Management. We do a lot of research and 
are very process driven at the office so that we can 
make good decisions with our investment strate-
gies. Well, my analytical brain thinks, if it works 
for investments why wouldn’t the same approach 
work for wine.
 She laughed at my well organized trip to 
Napa, CA wrapped around New Years Eve.  I 
had reservations at every winery and restaurant 
booked months in advance. I wrote an extremely 
detailed itinerary that included the travel times be-
tween wineries. It was important to do the hands-
on research in an organized manner of course. 
Just like we do on your investment strategies. 
 When we receive a case of wine delivered to 
the house, I immediately check it in as if I’m run-
ning a wine store, and I keep a file folder for each 
winery we have purchased from. I know what we 
have purchased in the past and what we currently 
own from each winery.  Jan just shakes her head.
But when friends come over for a glass of wine, I 
can refer back to my notes. I know what specific 
wine they liked, loved or were not as fond of in 
the past. I open the wine I know they will enjoy.
 That isn’t being too analytical. It’s making an 
evening more fun for our guests, right? When you 
see Jan at Client & Guest Night in May, be sure 
to tell her to appreciate me more and make fun of 
me far less. Thanks in advance for your help!


