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Lets face it. We are going through a global 
crisis, the likes of which has not been seen 
in many years. Aside from the medical 
danger presented by the virus, we have 
unprecedented unemployment and massive 
business failures combined with widespread 
social anxiety as a result of the containment 
measures being implemented by governments 
around th world. While the size and scope of 
this crisis may differ from others in the past, 
one thing is certain. We will be stronger once 
this is over.

The thing is, that complacency is comfortable. 
Whether for individuals or business the 
tendency to maintain the status quo is great. 
However, during times of crisis, the option no 
longer exists for many. Forcing people to stay 
home disrupts most industries, not just travel 
and hospitality. Disruption to this extent has 
jumpstarted innovation worldwide, just like 
past crises. 
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Your Comfort Blanket (Asset)
Nick Scheumann 

I have been an advisor for almost 18 years. I have had many conversations in the past with clients who 
want to hold and own assets that are outside of “typical” investments. Most of the conversations came 
after the 2008 financial collapse. During that time, my clients thought the economy would re-crash and 
the value of our dollar would be destroyed. I had many conversations about tangible physically assets 
held by the clients including gold and silver. To be clear, I have never recommended clients own any 
specific asset in their own house. I cannot imagine the scenario where we take our gold bars into Walmart 
to buy toilet paper. I would also have other clients tell me they would store extra rounds of ammunition 
or bags of grain! No matter what it was, I would offer the same advice. Buy and hold as much of any item 
you need to feel as if you are protected from whatever you fear may come. Allow this to be an investment 
in your comfort. Thus, I referred to these as comfort assets. 

These comfort assets allow you to then feel confident to invest in the normal and typical investment 
vehicles like stocks and bonds or any other recommendation you receive from your financial advisor. It is 
these investments and following your advisor’s recommendation which can increase your probability of 
financial success. They simply cannot be ignored. All these conversations I had with clients did affect me 
to the point I wanted my own comfort assets. So, over the past five years I told my wife to always buy an 
extra couple jars of peanut butter (yum!) and package of toilet paper! Because of that, we haven’t had to 
buy any for a couple months and never worried about a shortage! It certainly provided us comfort during 
the abnormal conditions of the Stay at Home order. Make sure you identify your comfort assets so that 
you can continue to make smart decisions with your money during volatile times.

Whether it was the widespread distribution of penicillin after World War II or 
the birth of e-commerce in Asia after the SARS epidemic, the great recession 
of 2008 brought about the sharing economy and various rideshare and home 
rental opportunities. We have already seen innovation in the short time since 
the start of the COVID-19 pandemic. Distilleries are producing hand sanitizer 
and 3D printing companies are creating masks and ventilator components. 
Remote working technologies have saved some industries and are likely here 
to stay as people realize just how many meetings really could have been an 
email after all. 
 
The changes will not just be economic either. How many of us have learned 
how to connect with friends and family when we can’t physically get togeth-
er? We are creating a more efficient supply chain as people shop in new ways 
for groceries as well as restaurant meals. And just like we improved security 
measures after the September 11th attacks, we will improve sanitizing and 
general health practices going forward. These new screening and sanitation 
techniques will likely lead to a reduced spread of all types of bacterial and viral 
illnesses, not just COVID. 
 
Unfortunately, crises are unavoidable. But how we come together as a society 
and a human race will determine the lasting impact of the crisis. Luckily, if 
history is any indication, we will come out of this stronger than ever. 
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Henry David Thoreau said it best when he penned the phrase Be True to your Work, your 
Word and your Friend.  At Oak Partners, we strive to live and run our Financial Practice with 
this in mind. In these uncertain times it would be easy to forget about the adage that we were 
built upon. It would be easy for us to worry about ourselves and not our Wealth Management 
jobs as Essential Workers. But being there for you when times are good is easy. Being there for 
you when times are hard is essential. We have continued to “BE” there while still doing our part 
to be safe and not continue the spread of the disease. We have lost a handful of friends/clients 
to Covid-19 and they will be missed. We have had quite a few that have had the disease and re-
covered and for those we rejoice. Understanding that when you are working with Oak Partners 
to help guide you in your financial lives, it doesn’t stop when the stock market is a mess and it 
definitely doesn’t stop when the world is uncertain. 

I like to keep it simple and remember these five things when things get “uncertain.”

HAVE AN INVESTMENT STRATEGY — Your investment strategy, and resulting portfolio 
design, must be aligned with your comfort level for market risk, your investment objectives, 
and your time horizon.

FOCUS ON THE FOREST, NOT THE TREES — As the market fluctuates, it’s easy to fixate 
on day-to-day returns. A “sanity saving” approach is focus on your long-term investment 
goals outlined in your investment strategy

REMEMBER THAT VOLATILITY COMES WITH THE TERRITORY—A well-thought-
out asset allocation approach is still the foundation of good investment planning.

CONTINUE TO SAVE — Regularly adding to an account designed for a long-term goal may 
cushion the emotional impact of market swings

LOOK IN THE REAR-VIEW MIRROR BUT DON’T MANAGE THAT WAY —  It’s 
important to realize that having an investing strategy is only half the battle; the other half 
is being able to stick to it.

When our emotions get the best of us, it’s useful to have strategies in place that can help us 
both financially and psychologically in dealing with the inevitability of market uncertainty. 

Give us a call to find out more about how we can help.

Be True to your 
Work, your Word 
and your Friend
Mike Barancyk

Source: Yahoo Finance, CNBC
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Sticking to 
the Plan

Jessica Wotherspoon

Mike Marshall

I am Jessica Wotherspoon, Client Service Associate for Marc, Clint and Bridget.  
As many of you know, there are two Jessica’s in the group so I go by Jess.  Many of 
you saw me at the front desk greeting clients, making cookies for client meetings, 
and talked over the phone with me as the Communications Coordinator. As of 
February, I moved up into this new position where I will be assisting clients, 
scheduling meetings, handling compliance, and much more. I will be there for 
you before your meetings in our Crown Point office and at our team events.

I also work behind the scenes on special projects for Marc, Bridget, and Clint. 
These projects help the advisors with managing our client’s accounts.

You will also find me assisting Marc in his commitments with organizations he 
partakes in. Helping him keep track of his schedule, making sure he follows 
through with emails and meetings both at work and other commitments.

I am here for our clients and team in whatever is needed. Don’t ever hesitate 
to ask me questions or express concerns you may have. I am here for you!

Mike Tyson once famously said “Everybody has a plan until they 
get punched in the mouth”. His quote was in response to a reporter 
asking how his opponents plan was going to alter his fight strategy. 
A lot of investors probably felt like they got punched in the mouth 
after seeing the market drop in March and may have felt the urge to 
deviate from their plan.

As Advisors, it is our job to help our clients navigate the uncertain 
times and make sure the plan we built for our clients is still on track 
to meet their goals. We have been communicating with clients over 
these past few weeks and making adjustments to accounts, so we 
are well positioned to handle what comes next. 

For those without a financial plan it may be hard to understand how 
the recent market activity has impacted their goals. Having an advisor 
and a plan to turn to during times of uncertainty can be like having a 
trusted cornerman so you don’t feel like you are in the ring alone 
with Mike Tyson.

oakpartners.com



When we think about investing in uncertain times, or in volatile markets it’s 
very much like driving through a snowstorm.  Imagine you have decided to 

take a trip, you map out a plan, make sure your vehicle is sound, prepare as best 
you can and head out.  For a while, the road is clear and the weather is good.  Maybe 

at this point you feel comfortable accelerating a bit.  You soon start to see a storm up 
ahead.  You do not turn around and go home, but rather stay focused and make careful 

decisions.  You do not wildly swerve from side to side or slam on the brakes.  You maintain your 
path and make small adjustments to your path until the storm has cleared and the road ahead is 

clearer.

Can you see the similarities?  You worked with an Advisor to build a plan, diversify your investments, and 
prepare for the ups and downs you knew would come.  Then you found yourself in a panicked selloff with 

markets free-falling.  In times like these we stick to the plan, stay the course, and make small adjustments to the 
portfolio in the interim.  We rebalance and make small reallocation changes.  We don’t slam on the brakes and try 
to time the market.  Long-term investing is a journey that will take us through many market environments.  At Oak 
Partners we endeavor to guide you, advise you, and sometimes counsel you on navigating the “snowstorms” that are 
sure to come.  

Driving in the Snow
Joe Starkey
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As a Fiduciary, we use analysis to block trade our individualized client portfolios.  
As professionals of a 25-year firm, we like having the responsibility of making sure 
these portfolios are nimble enough, but also that we are meeting our clients goals, 
objectives and Risk tolerance.  How do we do this?   Proper Asset allocation.   

In every meeting, we go over many items to make sure our clients leave with total transpar-
ency.   Those include income analysis, distribution rates, taxes, beneficiary spot checks, 
objectives and life changes.  But, as I tell my clients, the most important thing I care about 
in my meeting is when we go over their asset allocation.  I call this my 30,000-foot view 
of their retirement and it is the heart and soul of how a client’s money may react, in both 
good and bad market cycles.

A client and I decide how we will build their retirement savings out with old asset alloca-
tion. This process often gets lost in the shuffle because many advisors would rather sell 
fancy gimmick products.  We map out how much risk we will take and how this portfolio 
may perform against, I don’t know, maybe a pandemic?

Proper and ongoing Asset Allocation allows an advisor to have a roadmap on what an 
individual client is trying to accomplish.  It allows slight tweaks to be made quickly without 
overthinking every move in the market. That is the difference between an Advisor who 
may sell ideas constantly to a client and a Fiduciary who calmly tweaks a portfolio.  
Asset allocation might sound boring, but it could also save a portfolio.

Securities and advisory services offered through LPL Financial, a Registered Investment Advisor, Member FINRA/SIPC.  The opinions 
voiced in this material are for general information only and are not intended to provide specific advice or recommendations for any 
individual.  Asset allocation does not ensure a profit or protect against a loss. The economic forecasts set forth in this material may not 
develop as predicted and there can be no guarantee that strategies promoted will be successful.

Jason Urbaniak
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As of today, there are 20.5 million people unemployed in the United States.  Schools are closed, stay orders 
are continued to be in place and small businesses are on the brink of collapse.  The Small Business Adminis-
tration ran out of money in the past week and the congress decided this was a great time play politics with our 
lives.  Oil is at an all-time low and even trading in negative territory for a day.  All because we have a govern-
ment deciding to shut down our economy.  WSJ had an article on April 26th stating the Coronavirus is not 
the black swan event, the government shutting the country down is. 

For all intent and purpose, the lockdown did exactly what WE wanted it to do.  WE flatten the curve.  WE 
never came close to a compacity issue in all hospitals outside of NY city.  Now we have the first states starting 
to open up business to the public.  The Feds and media are in full blown panic.  They want to change the 
rules.  Some members of the task force want there to be no cases before we open back up.  Would we have 
ever agreed to shut down if we knew the plan was going to change? This is where the unintended conse-
quences happen. Kids, a population that is being spared, are stuck at home in who knows what situation.  
Many kids rely on the school as a support system.  Just yesterday Mayo clinic laid off or reduced pay of 30 
thousand employees.  How many medical procedures were put on hold?  A biopsy to see if you might have 
cancer or a chest pain you let go?  People are losing their livelihoods across the country, some states way 
worse than others.  Depression is setting in and many are truly suffering from the stay orders.  

All a while the media continues their campaign of misinformation.  We need facts over fear. Antibody tests 
are being run all over the country now.  We know many people have already had the virus and most have no 
symptoms at all.  New York estimate 2.7 million people have had the virus compared to the 268k that tested 
positive.  The virus is not as bad as we first thought, but the lockdown was worse.  We need to open up as 
soon as possible and protect the people at risk.  
Yahoo Finance 

Unintended Consequences
Clint Henry
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CARES ACT
Bridget Shoemaker
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As the COVID-19 crisis began impacting all of us across America the Federal government 
acted quickly to provide some important financial relief to American businesses and families.   
The legislative response to the crisis was named the CARES Act.

There are several special rules in the CARES Act regarding retirement plans that could impact 
many Oak Partners clients during 2020.   Let’s go over a couple.

 Perhaps the biggest impact on our clients is that Required Minimum Distributions (RMDs) are 
waived for 2020.  This waiver comes after the RMD age was changed from 70 ½ to 72 in last 
year’s Secure Act.  So, if your IRA, 401(k), 403(b) or State retirement annuity was subject to 
RMD in 2020 the distribution is not required this year. The 2020 distribution does not have
 to be “made up” next year, it is simply waived.

Also, of major importance is a special exception to the early withdrawal rules from IRAs, 401(k)
s, 403(b)s and State annuities.  If an owner of one of these accounts or their spouse contracted 
COVID-19 or experienced an adverse financial consequence due to layoff or a reduction in salary 
or hours they may take a COVID-19 related distribution of up to $100,000.  The COVID-19 
related distribution can be made to those under 59 ½ without incurring tax penalty, and the 
distribution can be returned to a tax qualified account over a period as long as three years and 
still be considered a non-taxed rollover.   The stipulations and process on this rule are detailed 
and specific, so get tax and financial advice from a qualified advisor.  
 
Finally, despite the 2020 RMD waiver, Qualified Charitable Deductions are still permitted in 
2020.  In addition, the IRS is enabling a one year “above the line” $300 charitable deduction 
for donations made in 2020 as well.   Many of our local churches and non-profits are hurting 
financially from the crisis, and  now is a time when generosity will be greatly appreciated.  

There is a lot to be considered in the CARES Act.  We have spent a lot of time learning about 
the special rules, so if you would like to discuss some options, please reach out.



In the wake of the coronavirus pandemic, we find ourselves in an interesting place on all 
levels.  We pray that by the time this newsletter makes its way to you, things are somewhat 
back to normal.  Here at Oak Partners we have done our best to keep our team and clients 
healthy.  We’ve implemented a skeleton crew on-site at our office while making sure our 
teams have all the resources they need to successfully work from home. So, know that 
while we have temporarily locked our doors, we are absolutely open for business.   
We have asked clients to schedule appointments to drop of checks.  We thank you 
for transitioning into this “new normal” along with us. 

 As of now, April 16th, we have adjusted our events calendar.    We plan to host Secure 
Shred day in July after the new tax deadline.  Also, the Cyber Crimes event that was 
planned for the end of April will also have a new date.  We will certainly communicate 
the new dates for our events as soon as possible. 

With the stress that comes from a time like this we can all agree that the HOPE our 
country shows is remarkable.  We would like to express our gratitude to those keeping 
all the essential businesses open, our medical teams, as well as all the first responders.   
You are an inspiration to all of us.  Thank you for being selfless and courageous!

News & Announcements
Crystal DeHaven, Director of Client Experience

Scarlett
Aimee Cooper (along with husband 
Daniel and big brother Remy) welcomed 
baby Scarlett Mary-Grace on April 6th. 
Congratulations to the Coopers!

St. Anthony Staff St. Anthony Staff

Crown Point Fire



55 W. 94th Place
Crown Point, IN 46307
TF: 800.804.0854
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200 E. Lincolnway
Valparaiso, IN 46383
P: 219.850.1040
F: 219.462.2286

635 S. Earl Ave., Suite C
Lafayette, IN 47904
P: 765.464.6054
F: 765.464.6096

1710 N Main Street Suite B
Auburn, Indiana 46706
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F: 260.927.0342
 
473 Old State Route 74, Suite 5
Cincinnati, OH 45244
TF: 888.329.1449
P: 513.233.3300
F: 513.233.3301

Securities and advisory services offered through LPL Financial, a Registered Investment Advisor, Member FINRA/SIPC 
The opinions voiced in this material are for general information only and are not intended to provide specific advice or 
recommendations for any individual. All performance referenced is historical and is no guarantee of future results. 
All indices are unmanaged and may not be invested into directly. No strategy assures success or protects against loss. 
This information is not intended to be a substitute for specific individualized tax advice. We suggest that you discuss
your specific tax issues with a qualified tax advisor.

Articles and other information in this Newsletter are for informational purposes only and are not meant as 
specific investment advice. Your situation may be different. See your advisor for your specific situation.


