
WE SHARE YOUR VISION
WHAT MATTERS TO YOU MATTERS TO US.



YOUR SUCCESS.

Relationships are an integral 
part of the social and business 
communities we live in. The 
depth and quality of these 
relationships go a long way in 
supporting the goals that we all 
strive toward. That’s why I’m 
proud to tell you that when you 
choose my practice to provide 
you with financial guidance, you 
are entering into a relationship 
with a number of premier 
financial services companies. 
All staffed by dedicated, 
knowledgeable professionals. 
All working for you.
All with one goal in mind:
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ROYAL ALLIANCE ASSOCIATES, INC.

Royal Alliance is an independent wealth
management firm that provides me 
with back office, technology, regulatory 
and operational support. Thanks to my 
association with the firm, I can offer you 
access to thousands of diverse financial 
strategies. Royal Alliance is not in the 
business of creating and marketing their 
own investment products—their only 
“products” are service and support. This 
allows me to offer objective, independent 
investment advice, with no obligation to 
promote any particular investment. After all, 
I don’t work for Royal. I work for my clients.



Royal Alliance works with approximately 
1,600 independence-minded financial 
advisors like me, with offices across the 
United States. As part of one of the largest 
networks of independent financial advisors 
in the country—Advisor Group—Royal 
Alliance provides stability and financial 
strength that has been maintained through 
various market cycles.  
 
Royal Alliance is one of four firms within 
the Advisor Group network. Advisor 
Group, Inc. is an independent company 
owned by Advisor Group Holdings, Inc., a 
holding company owned by investment 
funds affiliated with Lightyear Capital 
LLC, a New York-based private equity firm 
focused on financial services investing, 
PSP Investments, one of Canada’s largest 
pension investment managers, and certain 
private funds.

The Advisor Group network includes more 
than 5,000 licensed financial advisors.
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Have you ever wondered what exactly 
happens to your funds once you’ve decided 
to make an investment? An advisor’s 
“clearing firm” may have a lot to do with the 
answer. Pershing, a BNY Mellon company, 
(member FINRA, NYSE, and SIPC)—a trusted, 
established, and financially stable financial 
services firm—provides clearing services for 
my practice. 
 
A clearing firm works with various financial 
exchanges to handle confirmation, 
delivery and settlement of your financial 
transactions.
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PERSHING  — MY CLEARING FIRM
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Such firms employ technology and 
procedures designed to ensure that 
transactions are processed in a timely and 
efficient manner. Additionally, clearing 
firms prepare and send periodic account 
statements and transaction confirmations to 
investors. The SEC and FINRA, the regulatory 
bodies that oversee broker-dealers, also 
oversee clearing firms.

Pershing has been a leading global provider 
of financial business solutions for more than 
75 years and serves many of the world’s 
most respected financial organizations. Your 
assets are not held at my firm, nor are they 
held at Royal Alliance. Pershing is a separate 
and independent entity, and a subsidiary of 
The Bank of New York Mellon Corporation, 
a leading provider of financial services for 
institutions, corporations and high-net 
worth individuals.

Pershing is a member of SIPC, which 
protects securities customers of its 
members up to $500,000 (including 
$250,000 for claims for cash). An 
explanatory brochure is available upon 
request or at sipc.org.

In addition to SIPC protection, Pershing 
provides coverage in excess of SIPC limits 
from certain underwriters in Lloyd’s 
insurance market and other commercial 
insurers. The excess of SIPC coverage is 
valid through February 10, 2019 for 
Pershing LLC accounts. It provides the 
following protection for Pershing LLC’s 
global client assets:

An aggregate loss limit of $1 billion 
for eligible securities — over all 
client accounts

A per-client loss limit of $1.9 million for 
cash awaiting reinvestment — within the 
aggregate loss limit of $1 billion

https://www.sipc.org/
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SIPC and the excess of SIPC coverage do 
not protect against loss due to market 
fluctuation. 
 
An excess of SIPC claim would only arise 
if Pershing failed financially and client 
assets for covered accounts—as defined 
by SIPC—cannot be located due to theft, 
misplacement, destruction, burglary, 
robbery, embezzlement, abstraction, failure 
to obtain or maintain possession or control 
of client securities, or to maintain the 
special reserve bank account required by 
applicable rules.

Lloyd’s currently holds an A+ rating from 
Standard & Poor’s® (S&P®), an A rating 
from A.M. Best and an AA- rating from Fitch. 
These ratings are based on the financial 
strength of the company and are subject to 
change by the rating agencies at any time.* 
For more information about Lloyd’s, please 
see lloyds.com.

* Ratings as of August 2018.

https://www.lloyds.com/


Your investment goals and financial situation 
are unique. There is no one-size-fits-all 
solution, and don’t let anyone tell you there is. 
That’s where I come in. 

As an independent financial advisor, I 
understand the importance of asking the right 
questions, properly interpreting the answers, 
and making sure that you are comfortable with 
your decisions.
 
Yes, we are partners in your financial future; 
but ultimately, our relationship is about YOU.

INVESTMENT OPTIONS AVAILABLE TO YOU — 
AND MY ROLE IN GUIDING YOU
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Through my affiliation with Royal Alliance, 
I can put a broad range of investment 
management vehicles to work for you, 
including:
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Stocks and Bonds: Access all national 
stock exchange-listed securities and over-
the-counter stocks and bonds, as well as 
a team of professional, knowledgeable 
traders who are supported by Royal 
Alliance’s industry-leading technologies.

Mutual Funds: Using a variety of tools 
and services, I can analyze individual 
funds and create a portfolio of 
complementary holdings that matches 
your objectives and risk tolerance.

Annuities: Annuities offer an investment 
feature, tax deferral and death benefits. 
Choose between a:

Fixed Annuity, which pays a fixed 
rate of interest over the life of the 
contract. At retirement, you can collect 
guaranteed income for life. And, these 
assets avoid probate.

—

Variable Annuity, which provides 
professionally managed sub-accounts, 
allowing for income and capital growth 
potential.

—

Fixed Annuities are products of the insurance industry and are designed 
for long-term retirement investing. Guarantees are subject to the claims-
paying ability of the insurance company. Annuities generally contain fees 
and charges which include, but are not limited to, sales and surrender 
charges. Variable Annuities are long-term investments suitable for 
retirement funding and are subject to market fluctuations and investment 
risk, including the possibility of loss of principal. Annuities generally 
contain fees and charges which include, but are not limited to, mortality 
and expense risk charges, sales and surrender charges, administrative 
fees, charges for optional benefits and riders, and annual contract fees. 
Annuity guarantees, including guarantees associated with benefit riders 
are subject to the claims-paying ability of the insurance company. All 
other benefits are available for an additional cost. It is important to weigh 
the costs against the benefits when adding such options to an annuity 
contract. Variable and fixed annuities may incur surrender charges if 
money is withdrawn before the end of the contract. All withdrawals of 
tax-deferred earnings are subject to current income tax, and, if made 
prior to age 59½, may also be subject to a 10% federal income tax 
penalty. Additionally, if purchased within a qualified plan, these annuities 
will provide no further tax deferral features. These contracts, when 
redeemed, may be worth more or less than the total amount invested.



Fee-Based Investment Advisory 
Services: Pay one fee for the investment 
advice you receive instead of paying 
transaction-based commissions; many 
programs are available.

Insurance: Access a wide variety of 
insurance products, including variable 
universal life, universal life, term 
insurance and long-term care.

Other Services: In addition to these 
investment products, a number of 
financial services are available to 
you, including:

Business Succession Planning—

Estate, Family, and Personal 
Needs Planning

—

Deferred Compensation—

Charitable Giving—

Pension Maximization—

Qualified and Non-qualified 
Retirement Plans

—

Wealth Transfer—

Some of these services may not be 
offered by Royal Alliance and you may be 
referred to other professionals. Individual 
situations vary. If you require specific 
tax or legal advice, we encourage you to 
seek personalized advice from qualified 
professionals regarding all issues specific to 
your situation.
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Relationships are built on trust.
My clients trust me to make 
decisions that are in their 
best interests. They trust me 
to assess their needs, listen 
to their concerns, and offer 
objective recommendations 
designed to address their 
unique situation. I don’t take 
this confidence lightly, and I 
work hard every day to remain 
worthy of it. I welcome the 
opportunity to answer any 
questions you may have about 
my practice and how I may be 
able to help you realize your 
financial goals.

All investing involves risk including the potential loss of principal. No 
investment strategy can guarantee a profit or protect against loss in
periods of declining values. 
 
Depending on one’s individual situation, a fee-based account may 
not be suitable for all investors. Speak with a Financial Advisor to 
determine the most appropriate financial account for you, given 
your financial circumstances. There is no guarantee a fee-based 
account will outperform a commission-based account. 
 
In general, the bond market is volatile as prices rise when interest 
rates fall and vice versa. This effect is usually pronounced for longer 
term securities. Any fixed-income security sold or redeemed prior to 
maturity may be subject to a substantial gain or loss.



Investing in mutual funds involves risk, including the potential loss of 

principal invested. Risks vary depending upon the strategy used by the 

fund as well as the sectors in which the fund invests. When redeemed, 

shares may be worth more or less than the original amount invested. 

Royal Alliance is a registered broker-dealer and

Registered Investment Advisor, member FINRA/SIPC. Advisor

Group is a holding company. 

Securities May Lose Value | Not FDIC/NCUA Insured |  
Bank or Credit Union Guaranteed
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