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The Love of a Pet  
 

by Christine Hayward MBA, CIS

Since July, I have been coming home, 
waiting, wanting the hello I’ll never 
receive again. Losing a pet can be an 
extremely heartbreaking ordeal. 

I cherished the love, the kisses and cuddles. I would walk 
past his cage and be greeted with tickles and excitement on 
my little one’s face whenever I entered the room. 

Now I walk past the cage and see emptiness 
and heartbreak. I remember I’ll never see that 
happiness on his face. I’ll never receive another 
kiss. My pet is gone, along with a piece of my 
heart.

In August of 2020, I spoke with a volunteer at the Dane 
County Humane Society regarding a new pet eligible for 
adoption. Teddie and his siblings had been abandoned in the 
woods by their previous owner. They were malnourished and 
dehydrated, and Teddie ended up with botflies. His brothers 
had been previously adopted, as they didn’t require surgery. 
When he was healthy enough to go to his new home, he was 
alone. I met him and immediately fell in love. He was a bit 
hesitant to be too close to me. He wanted to hide quite a bit 
but eventually wandered over to me and let me pet him. I 
smiled and said, “I’m ready to take him home and give him 
the life he deserves.”

We arrived at my house and panic set in. What would he 
do when I was at work, as he was alone? Should I look at 
adopting a friend for him? Will he be happy? I decided to 
give it some time and see how happy he was as an “only 
child” and adopt another little one if he didn’t do well alone. 
My fears quickly subsided once he ran around his new room 
for the first time. He had to inspect the perimeter, new toys, 
and cage, but made sure to come over to me every two 
minutes to jump on my lap or tap my knee in excitement. He 
was finally home and would be loved with my entire heart.

Over the next two years, Teddie’s personality would become 
more and more apparent. He loved learning new tricks 
(especially if it resulted in treats), exploring the house, going 
on adventures, and cuddling. He had a huge personality. He 
loved playing (his version of) hide and seek, which was easy, 
as he was potty trained. When he was very happy, he would 
jump all around the room and wait to be caught and tickled. 
He quickly fell in love with my fiancé, Craig. Every time Craig 
would walk into a room, Teddie would run as fast as he 
could to greet Craig. They would “wrestle” and, 
of course, Teddie would win every time! He 
made sure he was the center of attention 
all the time. If Craig and I were talking 
and we weren’t interacting with him—
even for a second—he would be sure 
to jump onto one of our laps and get in 
between us until he was being pet!

Then July 2022 hit, which 
was one of the best, 
and worst, months of 
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CWI UPDATE 

Golf Outing
We welcomed over 100 golfers at this year’s 
CWI annual golf event. It was great to once 
again see familiar faces, as well as many new 
participants; grab a cup of coffee and mingle 
together before the 8:00 tee time. Like most 
things, the pandemic caused CWI to put a 
pause on large gathering events for the past 
couple years, so this year it felt fantastic 
to be able to come together as a group and 
participate in a regular shot-gun start on 
Geneva National’s beautiful Lee Trevino course. 

Golf was followed by a delicious buffet 
lunch provided by ‘turf smokehouse’ and a 
presentation by CWI’s founder, Tyson Ray. 
Tyson shared some details of the most recent 
project undertaken by Children’s World Impact, 
a poultry production facility in Uganda, Africa, 
which will be led by a pastor’s widow from 
the community where the facility will be 
developed. All proceeds from this year’s event 
will go to spearhead this project.

This event wouldn’t be possible without those 
who participated as golfers, but also those who 
so faithfully support the organization through 
business and corporate sponsorships. Our 
deepest gratitude is extended to our Mission 
Sponsor, FORM Wealth Advisors, as well as 
Ortho Molecular, Adams Power, Kunes Auto 
Group, and Wisconsin Vision Associates, who 
all served as Impact sponsors for the event. 

Raymond James is not affiliated with and does not 
endorse the entities noted above.

FORM Wealth had the privilege of hiring two interns. Adam 
Kierzek from the University of Wisconsin-Whitewater and Billy 
Lauderdale from the University of Wisconsin-Madison worked 
with us over the summer. Below they detail the day-to-day and 
shed a little insight on what it’s like interning at FORM.

Billy:
When the calendar flipped to 2022 last January, an uneasy feeling crept 
over me as I could feel the clock running out on one of my biggest goals of 
finding an internship in the financial services industry. Luckily, the Summer 
Intern position at FORM Wealth Advisors popped up on my LinkedIn feed 
from a hometown connection. After reading the website and completing 
multiple interviews, it became clear to me that the perfect jump start for a 
career was just 15 minutes from my family’s home in Elkhorn. 

FORM was the right place for me not just because their 
values match mine, but because all their work truly aligns 
with their mission to “Make Life Better.” 

This summer I’ve learned that being a financial planner can go beyond 
simply investing someone’s money for them. It means planning for topics 
like a client’s bucket list, home improvements, dream purchases, and 
family; because at the end of the day, those 
are the things that will mean the most to a 
client. In school I learned about retirement 
planning, estate planning and investments, 
but learning how to implement those 
to improve a client’s life is where FORM 
separates themselves from others.

I’ve learned that being a financial advisor 
involves coaching and teaching a client. 
Instead of telling a client what to do, the 
FORM team puts a significant emphasis on inviting the client to a meeting 
to coach them through whatever problems may arise. I’ve seen this result 
in a deeper connection between advisor and client, which has led to 
mutual trust between the two parties. The mission to make life better for 
clients and the community forces advisors to make recommendations for 
the client’s best interests, not FORM’s. 

I can’t thank the team in Lake Geneva enough for my summer experience, 

Outside 
Perspectives – 
Summer Interning 
at FORM Wealth

CONTINUED ON PAGE 10 ›
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Why Market 
Timing Doesn’t 
Work

 
by Tyson Ray CFP®, CExP®, CIMA®

Today’s market conditions may feel 
a bit uncertain. Between inflation, 
aggressive monetary policy 
tightening by the Federal Reserve, 

and the effects of the Russia/Ukraine war, some 
investors react emotionally and may want to 
make changes to their portfolio.

Ultimately, changing your asset allocation based 
on market fluctuations can be a hasty decision. 
If you guess wrong, you may end up missing out 
on the best market days. 

With that in mind, here are some ways that trying to time 
the market can negatively impact your returns.

Timing the Market vs. Time in the Market 
Research suggests that investors who buy and sell stocks 
during periods of market volatility may see lower returns 
than investors who stick with an established investment 
strategy.

For example, imagine you invested $100,000 in the S&P 500 
20 years ago. The following returns are based on what your 
investment could look like today staying invested that entire 
time compared to trying to time the market. Here’s where 
your assets could be if you:1

 • Left your investment untouched: $651,528
 • Missed the 5 best performing days: $401,457
 • Missed the 10 best performing days: $294,824
 • Missed the 15 best performing days: $226,959
 • Missed the 20 best performing days: $180,462
 • Missed the 25 best performing days: $146,016

In other words, missing just a few days over 20 years could 
mean the difference between gaining less than $50,000 or 
more than $500,000 on your initial investment.

Some data indicates that an investor would need to 
accurately time the market 74% of the time to earn more 
than someone who stays in the S&P 500. Considering the 
same study claims that only 47% of “market timing experts” 

predictions are correct, timing the market just doesn’t 
appear to add up.2 

Clearly, for most investors, time in the market is more 
important than timing the market.

Investing with Patience 
Of course, volatility and market declines can be uncomfortable, 
but corrections are a normal part of market cycles. Thus, 
investors who don’t try to time the market may see greater 
long-term returns. Of course, past performance does not 
guarantee future results, but the research shows that successful 
investing may stem from a patient and disciplined strategy. 

Bottom line 
Trying to predict how markets may act and making emotional 
investment decisions can leave your portfolio in a vulnerable 
state. We know that market timing can feel tempting, but it 
can be virtually impossible to do so accurately. 

Instead, you may consider a personalized investment strategy 
that allows for prudent adjustments when warranted. Finding 
the right approach—and sticking with it—can leave you in a 
much better position to pursue your financial goals. 

If you have any questions about the information we’ve 
presented or want to know how recent economic events 
may affect your investments, please let us know. We would 
be happy to answer your questions and 
discuss any concerns. 

The Standard & Poor’s 500 (S&P 500) is an 
unmanaged group of securities considered 
to be representative of the stock market 
in general. All indexes are unmanaged 
and cannot be invested into directly. 
Unmanaged index returns do not 
reflect fees, expenses, or sales 
charges. Index performance is not 
indicative of the performance of any 
investment.

1 https://reports.marketdeskresearch.
com/hubfs/4-WhiteLabel/2022-4Q/
AAFP-4Q2022-aihsfs.pptx

2 https://money.usnews.com/investing/buy-
and-hold-strategy/articles/2018-06-19/no-right-
time-for-market-timing
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Nobody Knows 
 

by Luke Kuchenberg CFP®, CPWA®

Next year, Tyson and I will celebrate 
our 25th anniversary in this 
wonderful craft of the financial 
advisory profession. 

In that (almost) 25 years, we have been blessed by many 
things. Wonderful mentors, meaningful client relationships, 
loads of learning opportunities and the impacts of all of 
those together have made us into who we are today. With 
all those blessings has come some hardships and challenges 
along the way, too, with a handful of those being strong 
market contractions. Two events that were watershed 
moments were the 2008 Great Financial Recession and 
the more recent pandemic; in which we all felt the effects. 
However, what I have been thinking about over the last 
few months is not about those specific events or some of 
the other smaller news/market events that have been the 
apocalypse du jour; rather, it is that leading up to and during 
these events, it was proven nobody knows what’s next.

In an attempt to help make my point, let’s use some of the 
events over the last couple years to perhaps bring better clarity. 

 • The pandemic - While we’ve experienced these events 
in the past and the chance of another was always 
possible, nobody predicted it—especially how rapidly and 
catastrophically its effects would be felt around the world.

 • The market - As stock markets contracted around the 
world at a historic pace, and as COVID lockdowns were put 
into place, nobody predicted the strength of the human 
race nor the resiliency of the economies and markets 
around the globe. While the S&P 500 fell over 35% in just 
30 trading days, it fully recovered from that incredible loss 
in less than six months. 

 • Variants - Just when we thought we may have eclipsed 
the surge of COVID, nobody predicted we would be hit 
with first Delta and then the Omicron variants. 

 • Rising inflation - A swift spike in inflation the likes of which 
has not been seen in over 40 years. From the fourth quarter of 
2021 to the spring of 2022, we all experienced unpredicted and 
significant price increases from vital daily goods like groceries 
and gas prices to consumer products and building supplies.

 • Ukraine Invasion - A cracked despot invades a 
neighboring country, putting into question the potential 
for nuclear war. Yet, nobody predicted the resolve and 
strength of the Ukrainian people or the world at large to 
fight back against this type of tyranny.

 • Interest rates - As the fires of inflation burn, nobody can 
predict how far the Federal Reserve will have to go to tame 
its effects.  

 • The future - recession, mid-term elections, continued 
supply chain disruption and/or rising tensions between 
China and Taiwan.

Perhaps the most important part of all of this is that while 
nobody predicted the past events or outcomes of the above, 
many certainly tried. Rest assured, they will do the same 
with the events we have yet to live out. Whether it be the 
talking heads of NBC, Fox or Bloomberg, they all compete 
daily for our attention and espouse every opinion as fact 
and many outcomes as disastrous. Those drumbeats or that 
noise can be hard to ignore, but we know better. 

In times like these, or the unknowns of the future, we have 
the perspective of history’s lessons and use that to lean 
into our principles with rational optimism. We are goal-
focused, plan-driven, long-term investors who understand 
the markets, and great companies of the world reward those 
who remain steadfast and patient. We seek to sustain and 
build your wealth not measured in days or months, but rather 
years and decades. This perspective helps us to not only 
create the desired income in your retirement but to also pass 
that wealth on as a legacy to those you care about most. 

Make no mistake, there will be thousands of stories or 
events of the future that, like the past, nobody will predict, 
and that’s my point. Say it with me, the future is unknown 
and that’s okay…that’s life. This is why we have built your 
plans and investment strategies to survive the difficult times 
as they come and yet keep you positioned to participate as 
markets rise, as they do a majority of the time. No matter 
what may lie ahead of us in the months or years to come, 
know we are honored to have the opportunity to walk 
alongside you as we navigate that future together. 
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Rick’s Retirement

We must be doing something right! Rick Elsen 
has decided to transition into retirement after 
25 years of being a financial adviser. 

Free of paperwork, emails and compliance research reports, 
he can now enjoy duck hunting, golf, and continuing the 
relationships with his clients. 

A little over a year ago, at the request of Raymond James, 
we were asked to step in and have conversations with Rick, 
as he had been seeking a suitor to help prep and transition 
his practice into retirement for several years. He had found 
many candidates that he felt weren’t the right fit. What is 
the right fit?

He was looking for a firm that puts the client’s interests 
first, someone that’s willing to go above and beyond in 
service, someone who’s willing to understand and has 
processes in place on how to manage risk and understand 
the client’s needs. A firm that is holistic and wants to make 
sure estate planning, tax planning and insurance coverage 
are all addressed and appropriate for the client. He can now 
enjoy his first duck season without having to worry about his 
phone or the markets. 

We share this with you because one of our 
greatest privileges, and the highest compliment 
we get, is when our clients refer a family or 
a friend. And yet Rick didn’t refer one client 
to us. He referred all of them; all his family 
members, all his friends and clients for decades. 

What we have found is that it’s one thing for you, our clients, 
to send us a referral.  It’s even greater when another advisor 
that knows everything about our industry chooses FORM 
Wealth and entrusts that we will continue their work as if 
they were doing it. 

Although Rick will be retiring from the day to day, he will 
still be involved with the FORM team as we continue the 
relationships he’s fostered with his clients over the years. 

It’s one thing to be selected for national recognition, as we 
have for years; but when one of your peers asks you to take 
care of the people they love, that’s some of the greatest 
recognition we can get.

As the new point of contact for Rick’s clients, Jesse Schrock 
will continue to build on the relationships Rick has had with 
his clients. Our entire team looks forward to getting to know 
everyone for many years to come. 

Jesse Schrock
Client Advisor

Direct: (262) 686-3140
Fax: (262) 686-3085
jesse.schrock@formwealth.com
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Recession 
Survival Guide  

 
by Tyson Ray CFP®, CExP®, CIMA®

STEP 1 – Define Recession 
To understand how to survive a Recession, 
you first need to understand what a 
Recession is and what it is not. It is not, as 
is commonly believed, “two consecutive 

quarterly declines in real Gross Domestic Product (GDP).” 
Thanks to the National Bureau of Economic Research 
(NBER), a recession is defined as “a significant decline 
in economic activity spread across the economy, lasting 
more than a few months, normally visible in real GDP, real 
income, employment, industrial production, and wholesale-
retail sales.”

In the normal ups and downs of the economy and business 
cycles, a recession begins as the economy starts to decline 
and ends when the economy begins to grow again. The 
NBER’s Business Cycle Data Committee declares starting 
and ending dates for Recessions. 

Its job is to be definitive, not timely, and it may be a year or 
more (allowing for revisions to the economic data) before an 
official pronouncement is made.

STEP 2 – Know your History 
Recessions are not new; we have had as many as 47 
recessions in the United States dating back to the Articles of 
Confederation. However, major modern economic statistics 
were not compiled on a regular basis until after World War II. 
So, let’s use those because they offer data that can be used 
to compare one recession to another.

From 1945 to 2001, there were ten different recessions that 
lasted an average of 10 months of decline and expansions 
averaging 57 months. So, from 1945 to 2001, you would 
experience a recession about every five years.

I want to use the 2001 recession because I was a young 
financial advisor working under my mentor, senior stockbroker 
Dick Honeyager. The National Bureau of Economic Research 
announced the 2001 Recession in November 2001, then 
announced the recession was over in March 2003. 

While the recession announcement was over 2.5 years, the 
actual dates of the recession were from March 2001 until 
November 2001.

Did you catch that? By the time the agency officially 
responsible for declaring a recession announced that we 
were, in fact, in a recession, it also happened to be the time 
the recession ended.

My 45th birthday brought our most recently announced 
recession in the US in 2020. The economic effects of the 
pandemic were severe after the first quarter of 2020. More 
than 24 million people lost jobs in the United States in just 
three weeks in April. The official economic impact of the 
virus is still being determined, but the recession was one 
of the shortest on record lasting only two months, helped 
in part by online purchases, zero interest rates, and the 
injection of the largest sums of money by the Fed in history 
to prop up the economy.

She said YES!
 

This past July 8, FORM Partner, Christine Hayward, got 
engaged to her fiancé, Craig Stallsmith. The proposal 
took place on the beautiful shores of Lake Monona at 
Monona Terrace. We are thrilled for her and Craig and 
look forward to hearing about all the wedding plans 
and details to come. 

CONTINUED ON PAGE 8 ›
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Giving Thanks 
 

by Luke Kuchenberg CFP®, CPWA®

Sometimes things just go badly. 
It is never planned that way 
and hence the familiar saying, 
“accidents happen.” 

Everything started off just fine on the last Saturday morning 
in August. The sun was shining, and it was the perfect, late 
summer temperature. Jackson had his first football game of 
the season up in Mukwonago and the whole family made the 
trip to cheer on him and his team. 

With Jack turning 13 earlier this year, this season was his first 
for tackle football. He and his teammates had started practice 
back on August 1, so the boys were eager for the game and 
for some real action. As the game got under way, Jack’s team 
was first on defense and he took the field to play his position 
at safety. As the Mukwonago offense snapped the ball, the 
running back broke through the line and started to pick up 
speed. Jack responded quickly as he was coached to do and 
met the running back at full speed to make the tackle. 

As we all jumped up 
to cheer the good 
defensive stop, I 
quickly noticed 
Jackson slow to get 
up, and when he did, 
he was holding his left 
side. He got back into 
position for the next 
play and continued 
to play the remaining 
defensive series all the 
while holding his side. 
When he made his way 
back to the sidelines 
with his team, we saw 
the coaching staff 

attending to Jack. They had him holding his arms up, down 
and at his sides. Then they got him a bag of ice and had him 
sit down. He remained there for the next defensive series 
and then for the rest of the half. When I was able to make my 

way near the field at halftime and talk with 
him, he said he had hurt his ribs and that 
it hurt bad. He sat for the remainder 
of the game and watched his team 
from the bench. To add insult to 
his injury, his team lost the game.

In the hours that followed, an 
Urgent Care visit quickly turned 
into a frantic trip up to the ER at 
Children’s Hospital. After a series 
of tests and a CT scan, it was found 
Jackson had lacerated his spleen. For 
such a stressful time, I must say the nurses 
and doctors at Children’s did a wonderful 
job caring for Jackson and explaining to all of us his injury, 
the next steps and that they wanted to keep him overnight 
for observation. While it was a very long night, early the 
next morning the pediatric surgeon explained Jackson was 
already healing and that a surgery to remove his spleen was 
not recommended. A steady dose of bed rest for the first 
week, followed by light activity was the prescription for the 
next 4-6 weeks. I am happy to report he is doing well and on 
his way back to a full recovery.

We all have these moments or experiences in 
our life when everything comes to a screeching 
halt and we are forced not to live at our normal 
lightning-fast pace, making every minute feel 
excruciatingly long. While most of these times 
are not the experiences we ever are seeking 
or hoping for, I do feel like they have the 
opportunity to provide us with a bigger picture. 

As I spent the night with Jackson at Children’s, I was able 
to hear the Flight for Life helicopters landing next door at 
Froedert Hospital. There may have been 3-4 landings that 
night, and all I could think about was who those people were, 
their injuries and how their families were feeling at that 
moment. At the same time, I was able to look at Jack resting 
next to me and know that while we were at Children’s, we 

CONTINUED ON PAGE 11 ›
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AdvisorHub’s 
2022 Advisor to 
Watch List under 
$1B

 

We are excited to 
announce that Tyson 
was recently named 
to AdvisorHub’s 2022 
Advisor to Watch List under $1B  He, 
along with Luke, founded FORM 
Wealth Advisors so they could offer 
their clients high quality, personalized 
financial service. As a coach, teacher 
and advocate, they are focused on 
helping you, our clients, live better 
lives.  FORM’s proactive care approach 
is a highly personalized, relationship-
based, team effort. AdvisorHub aims to 
be the financial advisors’ advocate and 
voice by providing a definitive source 
for breaking news, relevant products 
and services, critical compensation 
data, and a safe forum to share best 
practices and growth strategies.

The 2022 AdvisorHub 50 Advisors to 
Watch under $1B ranking is as of June 
23, 2022 and is based on an algorithm 
of criteria, focused on three key 
areas: Quality of Practice, Year-Over-
Year Growth, and Professionalism & 
Character. The rankings weigh the scores 
in Quality and Growth more heavily than 
other areas. Advisors considered have 
a minimum of seven years’ experience, 
a compliance record with no more than 
three complaints, and must have been 
with their current firm since January 1, 
2020. Out of approximately 560 total 
nominations received and 418 in this 
category, 50 advisors received the 
award.  Portfolio performance is not a 
criteria due to varying client objectives 
and lack of audited data. This ranking 
is not indicative of advisor’s future 
performance, is not an endorsement, 
and may not be representative 
of individual clients’ experience. 
Neither Raymond James nor any of 
its Financial Advisors or RIA firms 
pay a fee in exchange for this award/
rating. Raymond James is not affiliated 

with AdvisorHub.” 

STEP 3 – Create an Action Plan 
Jack Bogle was the founder of Vanguard. 
I very much agree with his advice 
to investors, “Don’t do something, 
just stand there!” When it comes to 
investing, at the time you really feel you 
should do something, don’t do it. Often 
the right thing to do is nothing.  

To protect yourself, you would have 
to guess. The great recession is what 
almost everyone is worried about. The 
2007-2009 Recession, which ran from 
December 2007 to June 2009, was not 
declared until December 2008, while 
the ending date was not declared until 
September 2010. Here again, we were 
in a recession for a year before it was 
officially announced and out of the 
recession for almost two years before 
we were told it was over.

We find out if we are in a recession 
when we find out. How long will this 
recession last? If we have one, we will 
find out after it is over. The mistake 
would be to sell your market investments 
when they announce a recession and 
miss months of recovery only to buy 
your investment back at higher levels. 
Recessions are identifiable with hindsight.  

The point is this… You do not know 
you are in a recession until you are in 
a recession. You do not know you are 
out of a recession until you are out of a 
recession. Additionally, when you have a 
prefunded cash reserve account, which 
we define as 12 -24 months of expenses, 
there is nothing to do in a recession.  

STEP 4 – Everyone might be  
wrong again. 
It is my opinion that everyone is often 
wrong. Everyone being defined as the 
average investor, media, etc. Why? My 
career has spanned almost 25 years 
so far, and there have been two very 
different decades in those 25 years.  

From January 3, 2022, at an all-time 
high of 4796.56, the market has 
dropped 25% in nine months as of 
September 30, 2022, at 3585.62. So 
far, this market has not closed below 
the previous low. This may not be the 
low of this decline, but let’s remember 
how this works. As in the past, the 
market recovers from declines, the US 
economy recovers from recessions, 
and those who are patient are often 
rewarded. Is this the first time in my 
lifetime or the market’s history that the 
market will never recover?  

I believe this time is no different; our 
future would be better if we learned 
from the past. Those who panic will 
most likely regret it. My lifetime and 
history show this has always been the 
case, and we are investing for the long 
term. The longer you remain invested, 
the lower your chance of losing money 
and the higher your chance of building 
significant wealth. So, stay calm and 
keep investing. Buy more shares at a 
discount and reap the rewards when 
the market eventually bounces back. 

(Sources: Raymond James Economic Brief 
01/22/2019 and NBER.ORG)

Recession Survival Guide 
CONTINUED FROM PAGE 6
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The Benefits of Not 
Investing Some of 
Your Money

 
by Tyson Ray CFP®, CExP®, CIMA®

One of the ways we add value at 
FORM Wealth is by not investing 
some of your money. We call it a cash 
reserve account, and it’s designed for 

future funding, especially for those in retirement. 

Unlike your emergency fund that you may have in a bank 
account, this is money that we’ve set aside to fill the gap for 
the monthly income you need. It may be a major purchase: 
an automobile, an addition to a home, a college education 
bill that’s coming up, or a vacation. 

We seek to fund these purchases through your cash reserve 
account when the markets provide opportunity to take profits 
from dividends and interest and build reserves so that when 
we go through markets that experience declines, we have a 
reserve to go to and therefore avoid selling in a downturn. 

One of the number one rules we’ve been told ever since we 
were young is to buy low and sell high. This simply means 
never putting yourself in a position to have to sell anything 
when the markets are down. One way you can do that is to 
have a reserve of cash funds set aside. This is a fundamental 
practice that we have at FORM Wealth, and it gives us great 
reassurance when we go through downturns that we can fall 
back on that reserve as needed. The value that adds for you, 
our client, is substantial.

We feel too many financial advisors want to take all your 

money and put it into an investment and then the whole 
investment is fluctuating. We may have clients that get so 
excited because the markets are doing well that they want 
to take that cash reserve and invest it. However, we advise 
against this, as that cash reserve acts like an insurance policy. 
We know that’s a sanctified amount of money that’s not going 
to grow, but it’s not going to decline either. This allows the 
rest of your invested money to fluctuate and enjoy the upside. 
However, when these downturns happen again, the greatest 
risk that someone has in retirement is having to sell any part 
of their investable assets when the market is down 10, 20 or 
30%. You’re losing that principle that you would have had if 
you put yourself in a position to sell when the markets were 
up. The cash reserve gives us that time and patience to try 
and have a better execution than having to put ourselves in a 
situation of selling. 

The only way we can fund that cash 
reserve account is to understand 
from you, our client, what the 
needs are. One of our purposes on 
an ongoing basis with each of our 
clients is to understand what the 
next 12 to 24 months of your life 
looks like and how we can help you 
pay for it. Our continued desire to have a 
Total Relationship means understanding 
what you have and helping you live the 
best life you can afford. 

FORMing Perspective
Looking for a fresh perspective on the market and economy? 
Make sure to catch our FORMing Perspective Webinar, coming 
mid-January. We deliver a comprehensive report card on this 
year’s economy and look ahead to see what we can expect in 
the new year. We will analyze the year’s market movements and 
provide insight and analysis for 2023. 

Open the camera on your phone and scan the QR code if you’d like to watch our 
previous FORMing Perspective Webinar, released this past August. 

@formwealthadvisors

FORM Wealth Advisors

@FORMwealth

FORM Wealth Advisors
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Outside Perspectives – Summer 
Interning at FORM Wealth...
CONTINUED FROM PAGE 2

as they’ve given me years of industry knowledge and 
experience in just a few months. It has been a joy to work 
in a true team-oriented environment every day, and I’m 
confident that this team approach will continue to help me 
through my next stop.

Adam:
From my first day in April, 
I began to realize how 
fortunate I was to have the 
opportunity to learn from the 
team at FORM. To start with, 
every member of the team is 
dedicated to our beliefs and 
core values which stood out to 
me as they were all related to 
how we can make a positive impact on other people’s lives. 

To the FORM team, it is not just about 
impacting our clients’ lives, but also how we can 
make a difference in the greater community. 

The experience that I have gotten at FORM is second 
to none. As a student at the University of Wisconsin 
Whitewater, I have had excellent classes and professors 
that have helped me learn essential information about the 
financial industry. Still, nothing compares to being able 
to see how it is all applied to the workforce. Aside from 
projects, I had the chance to see how every aspect of FORM 
plays a role in creating the culture that it has today. 

I was able to see how the client service team performs 
annual reviews and what steps are necessary beforehand 
to prepare, as well as what is required in the follow up. The 
preparation that goes into these reviews showed me how 
important it is for our client service team to ensure that the 
questions and concerns of all clients are answered. They are 
diligently working to make sure clients feel comfortable with 
where they are at with the life goals they have set. 

I have also seen the operations aspect at FORM and 
how tasks are delegated on a day-to-day basis. By every 
employee having a set group of tasks that they oversee, it 
allows everyone to focus on what they need to make the 
biggest impact. Seeing how efficiently everything operated 
made me realize that this was a vital part of any successful 
business, and it will always be something I look for in the 
future. 

FORM gave me the resources needed to be successful in 
the financial industry. The internship has helped me solidify 
that wealth advising is the career that is right for me and the 
steps that I can take to get there. To work at a firm where 
both founding partners are in the office every day, who 
truly believe and stand behind our core values and beliefs, 
as well as truly care about every client and individual in the 
community, shifted my perspective of the financial industry. 
I now want to continue their mission of making people’s lives 
better in every aspect, and by doing this, I will be following 
my newfound mission in life. 

I am beyond grateful for the internship opportunity extended 
to me by Tyson, Luke, Christine and the entire FORM team 
and look forward to taking what I learned and applying it to 
my future endeavors. 
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Preparation

1. In the bowl of your slow cooker, combine the rice, onion, carrots, broth, 
wine, thyme, bay leaves, paprika, crushed red pepper, parmesan rind, and a 
pinch each of salt and pepper. Cover and cook on low for 6-8 hours. 

2. During the last 30 minutes of cooking, stir in the 1/2 cup grated parmesan 
and the milk. Cook until warmed through. Remove the bay leaves

3. About an hour before serving, preheat the oven to 425 degrees F. In a 9x13 
inch baking dish, combine the mushrooms, garlic, butter, thyme sprigs, 
lemon zest, and a pinch each of salt and pepper. Transfer to the oven 
and roast for 40-45 minutes, stirring halfway through cooking, until the 
mushrooms are golden and caramelized. 

4. Mash the garlic with a fork, and then stir the mushrooms, mashed garlic, 
and any butter left into the soup. 

5. Divide the soup among bowls and top with fresh thyme and parmesan. Eat!

Ingredients

Slow Cooker Creamy Wild 
Rice Soup with Butter 
Roasted Mushrooms

 9 1 cup dry wild rice or wild 
rice blend
 9 1/2 sweet onion, diced
 9 6 carrots, chopped
 9 5 cups low-sodium veggie 
or chicken broth
 9 1 cup dry white wine
 9 1 tablespoon chopped 
fresh thyme + 3 thyme 
sprigs
 9 2 bay leaves
 9 1 teaspoon paprika

 9 1/2 teaspoon crushed red 
pepper flakes
 9 1 parmesan rind + 1/2 cup 
grated parmesan, plus 
more for serving
 9 1 cup whole milk
 9 kosher salt and pepper
 9 2 pounds mixed 
mushrooms, roughly torn
 9 4 cloves garlic, smashed
 9 1 stick butter
 9 zest from 1 lemon

Giving Thanks...
CONTINUED FROM PAGE 7

were the fortunate ones on this night. 
It was then that I felt a true swell of 
gratitude and thankfulness. Four of us 
walked into that ER the day before, and I 
am blessed to tell the story that four of 
us left the hospital that next afternoon. 

As we approach this Thanksgiving 
and the remainder of the holiday 
season, let’s all try to be mindful of our 
blessings. To try as best we can to not 
see the gap that may exist in our lives, 
but rather the gain we and our families 
are fortunate to enjoy. From all of us 
here at FORM Wealth, we wish you and 
yours a very blessed holiday season. 

Teddie

my life. Craig proposed on July 8 at 
the Monona Terrace, and I couldn’t 
have been happier. One week later, we 
walked upstairs to get ready for dinner, 
and I heard Craig’s voice change. 
Within a second, I felt my heart drop, 
and I knew Teddie was gone. I couldn’t 
believe it. He had no symptoms, no 
signs that anything was wrong. He 
was happy and playing the day before. 
I held him in my arms—he must have 
passed just minutes before we got 
upstairs. Did he pass in his sleep? Was 
he aware of what was happening? 
Did I do something wrong? My heart 

was breaking knowing that he left this 
world alone.

A few days passed and I received his 
ashes, so I could finally bring him 
back home. The house somehow felt 
smaller. I missed the daily kisses, the 
unconditional love. Teddie could help 
turn a difficult day into a good one, or 
a good day into an excellent day. You 
always know your pet is an important 
part of your family, but it’s not until 
he/she is gone that you realize how 
integral they are to your household. As 
I was packing up his toys, a smile came 
across my face. I was thinking about his 
jumps, his kisses, the curiosity he had 
his whole life. Even though he’s gone, 

he’s still able to make me smile. So, I 

hope he was happy while he was here. 

I hope he knew how loved he was, how 

special he was to our family. He will be 

missed more than words can say. One 

day, on the rainbow bridge, I will see 

my beloved pet rat Teddie again. 

The Love of a Pet...
CONTINUED FROM PAGE 1
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Lake Geneva Office (262) 686-3005
431 Geneva National Ave. South

Lake Geneva, WI 53147

Kenosha Office (262) 652-7535
5707 6th Ave.

Kenosha, WI 53140

www.formwealth.com

Middleton Office (608) 836-5133
6727 Frank Lloyd Wright Ave.

Middleton, WI 53562

FORM Wealth Advisors is not a registered broker/dealer and is independent of Raymond James Financial Services. Securities offered through Raymond James Financial Services, Inc. Member FINRA/SIPC. Investment 
advisory services offered through Raymond James Financial Services Advisors, Inc. Any opinions are those of Tyson Ray or Luke Kuchenberg and not necessarily those of RJFS or Raymond James. The information 
contained in this report does not purport to be a complete description of the securities, markets, or developments referred to in this material. There is no assurance any of the trends mentioned will continue or 
forecasts will occur. The information has been obtained from sources considered to be reliable, but Raymond James does not guarantee that the foregoing material is accurate or complete. Expressions of opinion 
are as of this date and are subject to change without notice. There is no guarantee that these statements, opinions or forecasts provided herein will prove to be correct. Investing involves risk and you may incur a 
profit or loss regardless of strategy selected. Individual investor’s results will vary. Past performance does not guarantee future results. Future investment performance cannot be guaranteed, investment yields will 
fluctuate with market conditions. Raymond James and its advisors do not offer tax or legal advice. You should discuss any tax or legal matters with the appropriate professional.

Tyson Ray was named to the 2022 edition of the Forbes Best in State Wealth Advisors

Best-In-State Wealth Advisors (2022) The Forbes ranking of Best-In-State Wealth Advisors, developed by 
SHOOK Research, is based on an algorithm of qualitative criteria, mostly gained through telephone and in-
person due diligence interviews, and quantitative data. Those advisors that are considered have a minimum of 
seven years of experience, and the algorithm weights factors like revenue trends, assets under management, 
compliance records, industry experience and those that encompass best practices in their practices and 
approach to working with clients. Portfolio performance is not a criteria due to varying client objectives and 
lack of audited data. Out of approximately 34,925 nominations, more than 6,550 advisors received the award. 
This ranking is not indicative of an advisor’s future performance, is not an endorsement, and may not be 
representative of individual clients’ experience. Neither Raymond James nor any of its Financial Advisors or 
RIA firms pay a fee in exchange for this award/rating. Raymond James is not affiliated with Forbes or Shook 
Research, LLC. Please visit https://www.forbes.com/best-in-statewealth- advisors for more info.

Tyson Ray was named to the 2022 edition of the Barron’s Top 1200 Financial Advisors list

Source: Barron’s “Top 1,200 Financial Advisors,” March 2022. Barron’s is a registered trademark 
of Dow Jones & Company, L.P. All rights reserved. The rankings are based on data provided by 6,186 
individual advisors and their firms and include qualitative and quantitative criteria. Factors included in the 
rankings: assets under management, revenue produced for the firm, regulatory record, quality of practice 
and philanthropic work. Investment performance is not an explicit component because not all advisors 
have audited results and because performance figures often are influenced more by clients’ risk tolerance 
than by an advisor’s investment picking abilities. The ranking may not be representative of any one 
client’s experience, is not an endorsement, and is not indicative of advisor’s future performance. Neither 
Raymond James nor any of its Financial Advisors pay a fee in exchange for this award/rating. Barron’s is 
not affiliated with Raymond James.

34062

From left to right: Rhonda Baior, Jeanne Kretschmer, Ashlyn Aldrich, Brayden Zettle, Kim Cochenour, Becki Kuchenberg, Sarah Johnson, Kevin Paluch, DeAnna Miller, 
Luke Kuchenberg, Tyson Ray, Christine Hayward, Rick Elsen, Ann Baer, Jesse Schrock, Jenny Ray, Colleen Nesslar, JoDell Faraone, Chelsea Matthews, Deneen Krantz

“Enjoy the little things, for one day 

you may look back and realize they 

were the big things.” 

Robert Brault
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